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he second nig! with the rain beating down upon him, it glowed like a kiln. 
hird day his agony spoke in scream \ stretcher party found him and 
him away, down through the line of Red Cross units, from dressing station 
eventually to Paris. He was French, but he was fighting our fight. He 
but a few months from now his counterpart may be American. There 
enough for a He may be a boy from your town, perhaps a neighbor’s 
our own Fighting our fight Will vor elp him, when our fight has 
to fight | Will you hel; m, when his young body and vivid 
spent and shattered, to retrieve what he may? Join the American Red 
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1’ took him 1uSTI } he wen up 
OVE! ine trench parapet took 
him full in his bare and muscular 


hroat it was hardly bigger than 


one of those rubber erasers tinned 


the ends of lead pencils But 
vith the driving power of high 
energy powder behind its steel 


cketed nose, it was an altogether 

competent and devilishly capable 
agent of destruction He lay quite ; 
vards ahead of the trench, where his rush had carried him. The morning 
ird noon. With night came the beginning of his torment. First it was 
n fever, then delirium Always hi spilling wound burned and throbbed. 
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UNDERWOOD CENTERING SCALE 








An Exclusive Feature—part 
of every Underwood Machine 





Provides for centering titles or 
headings on documents and _ other 
papers with absolute accuracy. 





Carriage position fixed by means of 
double rule simply and quickly. 


No Guessing — No Mistakes 
The nearest Underwood office will 


demonstrate this feature. 


The Underwood 1s the machine used 
by all international cup winners. 
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With the KEY on the cover 
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FPRICHETT, EF. K.—Sketch of 14 CLASSIFIED 
Adding Macl es ] 
SUGGESTED ARRANGEMENT FOR LOOSE LEAF Attention of Manufacturers 
DEPARTMENT—By Joseph P Sarbin, Store Catalogues 
Manager Geo. A. Drake & Co., Detroit, Mich ‘ 18 Furniture 174 
House Orga 1S2 
THE ONLY WAY—Being Some Good Stuff Taken Loose Leaf 172 
Without Permission from the A. B. Dick Con Other Machines 170 
pany’s House Organ, The Stencil, That We Might Patents ’ 184 
Pass It on to Our Friends l Pens and Pencils 17 
Kibbons and Carbor 17 
WHAT WILL THE WAR BRING TO AMERICAN Stationery 6 


BUSINESS?—By L. 8S. Wilson f Typewriters 


AND ADVERTISEMENTS OF THE FOLLOWING MANUFACTURERS: 


This list, it will be observed, includes nearly all of the principal producers in each division of the industry. Their products and their service are 
the standards in the domestic market. Many of them are the standards in the markets of the world. OFFICE APPLIANCES obviously cannot under- 
take to guarantee each individual transaction between its advertisers and their customers, because of the many factors which enter into business relations 
concerning which there is frequently ground for honest differences of opinion. But it is the intention of the publishers that only those concerns that 
conduct their business upon honor shall appear as advertisers in this magazine, and this standard will be maintained as far as it is possible to do so 
It does, however, offer its services in resolving any disagreements between its advertisers and their customers which result from relations established 


through the publication. 
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FOR CONVENIENCE THE LINES ARE HERE CLASSIFIED: 


Here is classified a variety of product which covers every practical requirement for the equipment of the modern business office. The list includes 


the older, standard machines, devices, furniture, supplies and stationery articles. 


It also includes some new articles which contribute convenience 


and 


economy in the conduct of the office. Dealers will find here represented many articles which they can feature to their advantage. Users will find many 


things which will facilitate the day's work. 
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tion Eureau is described on the next page 
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Should subscribers be interested in any article of office equipment which does 
invited to communicate with the Service Bureau, through which information will be cheerfully furnished 
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Some of the manufacturers listed in the alphabetical index produce articles which are not represented in 
not appear in the classified list, they are cordially 
The full scope of the work of the Informa- 
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The Service Bureau of Office Appliances is for 


the Exclusive Use of Subscribers and 
Advertisers 


In the execution of its various commissions this bureau calls upon practically every member of the staff. 
It answers by personal letters all inquiries upon matters germane to the field, it furnishes special 
reports upon articles of office equipment, supplies names of manufacturers of any article 
wanted, puts man and job together, prepares advertising copy, furnishes lists of 
desirable agents and dealers in nearly every country, aids foreign dealers 
in securing U. S. A. lines and in many other ways performs useful 


service, all without charge. 


Subscribers in every land 


have made, and are making, good use of this 
bureau; manufacturers in every section of the 
field have had evidence of the service. 
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Put Your Dollar Behind a Gun: 
Every Liberty Bond Helps 
Free the World 


It costs $5,000 to fire the kind of shell you see pictured in the daily 
paper. Because America is the only world-power strong enough, 
we are sending those shells to Europe to end the war. And we are 
sending men to fire them. Both cost money. That is the plain 
business reason for the Liberty Loan, for which your aid is asked 


as a plain business proposition. 


Your bond—the bond we are asking you to buy—helps fire one of 
those $5,000 shells. For every bond purchased the buyer receives 
a button bearing the image of the Goddess of Liberty. You buy 
the bond that fires the gun that helps free the world—the gun, like 
r] 


those at Lexington, heard round the world wherever men prize 


freed 
reeaoyl 


Stand Behind the Men Who Stand in Front for YOU! 


The Liberty Loan pays not alone for bullets and shells. It buys 
food—clothes—medicine in sickness or injury—all the comforts a 
mother wishes her boy might have at the front (for Uncle Sam is 
generous). Look around your home. Won't you help make the 
thin red fighting-line as near home to the men who are fighting for 
yours as good food and stout clothes can make it ? 


You can’t carry a knapsack. You possibly can’t carry a gun—far— 
say ten miles. But you can do your bit—to send gold eagles to 
keep Old Glory flying in the trenches—and to hold up the wings of 
Abe Lincoln's bald-headed Bird of Freedom. Women and children 
can march in this army—and learn thrift with the interest of 3% 
per cent the Liberty Loan pays. 


The Soldier Gives His Life; How Much Do YOU Lend? 


The smallest bond is $50. You can buy it of any bank, trust or 
bond company—it’s Uncle Sam's store now, ready to serve YOU 
—or you can buy right on up from $100 to $100,000. You can buy 
it on the Installment Plan. The first payment as low as one dollar. 
If you ever need money, it is readily salable, to any bond or stock 
broker, tor Uncle Sam stands behind it as surely as he does behind 
his greenbacks. Or you can exchange it, dollar for dollar, for any 
later government bond paying higher interest. Interest! That's 
what Uncle’ Sam pays you to help save America from possible 
future invasion, 


Join the Great Silent Reserve Army Now 
Subscribe Today for a Liberty Bond 
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GEORGE T. SMITH 
PRESIDEN! 
JOSEPH DIXON ¢ RUCIBLE CO 
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APPLIANCES IS PUBLISHED MONTHLY FOR 


OFFI 
THE ADVANCEMENT OF THE INDUSTRY OF MOD- 
ERN OFFICE EQUIPMENT IN WHICH ARE EM 


BRACED THE MANUFACTURE AND DISTRIBUTION 
OF OFFICE MACHINERY, OFFICE DEVICES, OFFICE 
FURNITURE, OFFICE SPECIALTIES AND THE EN- 
STATIONERY. IN 


TIRE RANGE OF COMMERCIAL 

SO FAR AS MAY BE POSSIBLE OFFICE APPLIANCES 
ENDEAVORS TO ADVANCE ECONOMY AND EFFI- 
CIENCY IN OFFICE PRACTICE THROUGH PUB 
LICITY GIVEN THE DEVELOPMENT OF THESE 


SAVING FACTORS. 
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VOLUME XXV NUMBER 6 


One Country—One Flag—One Will—One 
Party—The Party of the United States 
of America. 


EDITORIAL 


and Manufacturers Ambulance 


| 


Stationers 
ers and manutacturers of the United 


| States are to furnish an ambulance 


Ambulance Field Service in 


for the use 


| rance 


This ambulance will cost only $1,600, which will in 
cl sucl eep expenses as gasoline, tires, etc., 
for one vear. The ambulance will be marked with a 
suitable plate, showing that it was donated by the com 
mercial stationers and manufacturers of the United 
Gentan 
Ss a gre movement. It was started by 
s Jacobson of the Hoge Manufacturing Com 
v York. Mr. Jacobson has sent his check to 
Robert D. Patterson, chairman of the National Ca 
ogi ommission, St. Louis, Mo., with the suggestio 
that \Ir. Patterson act as treasurer of the fund. The 
> ss ers Club has alre donated $25 
é \ oners will contribute the surplus 
g om their field d ( ses Other 
s eady been rece ( 
s of this move e made 1 
ci ers Oftics \py S s with M 
g all stationers sta ( sso 
d with a will at pt 
it the movem« is O » be 
ggested to bring abundant returns. We shall be 
f isurer Patterson is t soot 
: t s sufficient to equ everal ambulances 
\ id work to do, f ve nt no Ameri 
eft 7 O the fields of e tor tl Val 
( thing we could have done for him. Let us all 
intage of this opportunit t once 








AP Fi 


IAN ( 


Convention to Be Held 
T HERE has been some question as to whether or 
not the annual convention of the National Asso- 


of Stationers and Manufacturers will be held 


lation 

next October. We present under the general head 
‘Association News” in this issue a letter from Presi- 
dent Charles N. Bellman, which is calculated to put 
it rest all rumors concerning the convention, which 
will be held as usual, at Chicago, beginning Monday, 
October 15, unless an unforeseen situation arises in 
our national affairs which makes it advisable not to 


idition is even remotely in pros- 
ime. Stationers will, therefore, 
me to the convention as usual. 


make their plans to come 
\t the present time those who attend the convention 


should plan to bring their wives, if possible, for it is 
robable that no change will be made in the plans of 
the association between now and the middle of 
( ohe r 

<—e-—> 


What Drink Has Cost Britain 


; REAT BRITAIN might have won the war a year 
ago, had she had the moral courage to restrict 
as was done by certain Continental 


, 
the liquor trafh 


nations. 

This is the conclusion reached in a pamphlet en- 
titled ‘Defeat or Victory,” published by the Strength 
of Britain Temperance Movement, which set forth 
ertain facts as to English intemperance so forcefully 


that Premier Lloyd George promptly suppressed it. 


We cannot vouch for the accuracy of the idea. It 


is easy to say what might have been. But the Anti- 
Saloon League of America is spreading the suppressed 


document thro 


ughout the nation in its campaign for a 
more rigid national policy and individual practice on 
thic 4 


ill soon face the same problem. 
sailors in uniform are forbidden 


to drink in cafes and bars. The issue must be faced, 

whatever our personal prejudices. And faced prac- 
ily. not ethicall r sentimentally. 

\t { S lulgence. At worst it is cruel 

aste. War is a time either to eliminate waste or else 


We are allies of Britain, but 


‘ T m1 
e need ( ’ er mistakes. Already we have 
vol ynscription in fewer months than it took her 
ears to achieve it, in practice. Let us face the drink 
I f rank] nd lovally abide by the decision 
f P 1 ¢ ‘TESS 

<—-e-—> 


Observation Plus Initiative Equals Efficiency 
W \R is teachn 9 us to be efficient. The ene- 
mv is teaching us. We have ceased to revere 


German mind, and are begin- 


ng to I . That is Yankee adaptation to 
ironment. One instance vividly illuminates the 
int: When cott ecame short, the Germans began 
g 1 pul; substitute. They had observed 
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its serviceableness years before the necessity arose for for the philosophy, for which the reader will cr 
the change. The idea was tucked away in some in Mr. E. E. Blankemeyer, of the Weis Manufacturing 
dexed pigecn-hole. Initiative summoned it forth on Company, one of the many unofficial traveling corr 


demand. Meanwhile, up in Wisconsin, an American spondents of the Inner Circle. 


paper manufacturer of the old school was shown a The application is wider than the waiter and th 
handful of this wood pulp, which closely resembles who often wait for him very manufacture! 
raw cotton. He amiably threw up his hands. “I sur \merica can economize vastly more in the us¢ 
render,’ he remarked, cheerfully. “Let the Germans materials than he now realizes. The thing is to re 


do it. I can't.” A few days after he installed a huge ognize the fact—to own the corn—and to try) 


er stock in advertis 


drum for pulp manufacture \s it revolved at high js oy portunity for economy of pay 

speed one day, there was thrown off as waste a white, — ing booklets Display may be obtained in ways 
fluffy substance very like raw cotton. The manufac than lavish spreads. Uncle Sam needs the pul 
turer instantly saw the possibilities, and is now tender loose leaf idea is being more widely adopted f 


ing the government the use of his plant. What was logues than ever before—for the reason that 


waste 1S now a main means of war economy, a ton a in solving the problem of retrenchment. Englis! 


ng | 

day releasing to other uses a corresponding amount of makers are using grass as raw material, 

cotton. minds us of our friend Nebuchadnezzar o1 veg 
There is efficiency, as the correspondent of the Chi table diet How about rnstalks let ou 

cago Herald remarks who reports the instance. Ob inventiveness prove its claim to the honor | 

servation plus initiative In the German mind the: have peace vorld peace—eventually, because 

are wonderfully linked together: hence a war in which ican business men were ne enough and tar s 

only American participation has begun to safeguard enough and ingenious enough to serve their 

the common ideals of civilization. Let us be honest: manifold obscure and unheralded economies 

we Americans have the initiative: hitherto we hav reserve “firing line 

heen as short on trained observation as Germany 1s on \\ 1) wv order di r today, re en 

cotton Dhe war 1s te iching us to use ureves to save tol | t 7 sharpe ir appetite 

our financial souls lor this alone we should be Andy 


thankful 


sess To Play or Not to Play 


CONTROVERSY risen betwee 
Trenchermen and Retrenchment A a a ree aay ee eee 


A \IERTCANS are good trenchermen. Our national the members of the Ne York trade vel 
dige stion 1s infalli vit We eal eerfully, ind pe I ( .ew York s ers a l 


much. We pray, on occasion, but have never been \n open letter to the publisher of t 

given to oppressive fasting \nd now we decide to Stationer” appears in “Gever’'s Stationet This 

about-face. We emerge from the trenches of groan vas signed by seventeen members of th 

ing beef and brew, and decide to re-trench Phi vhom thirteen are dealers or manufacturet 

voice of the bugle hushes the protest rf the glutt n mnected I the I ess. It would ye 

For America’s sake—we economize. all concerned are atte g to attain the same 
Do we? We sav we do. We intend to. But. as the publisher in one way and the membet 

a friend of the editor of “Othce Appliances” ports New York trade in another 

out, in a letter, the facts are still against us. Enter Che publisher of the \merican Stationet 

any restaurant. Watch the orders, as thev are served — the conviction that because we have entered tl 

and eaten. How many order not wisely but too well? war, the supreme tragedy of history, and art 

How many cafes and hotels are unnecessarily lavish pared both mentally and in a physical sense t 

in the items o1 their service? “Again and again,” our resources in actual warfare, we should foreg 

writes our friend, who travels widely, “in dining cars = such affairs as outings and entertainments 

and cafes it has made my heart ache to see the ter to get ourselves in a frame of mind to appre 

rible waste. Some one orders a steak and eats four responsibilities which rest upon each individual 


mouthfuls and then leaves it. Or orders bread, and — relates that a banking acquaintance whose pric 


breaks up every piece on the plate, yet eating only a been his beautiful country place, with acres of 

small portion of each (Or starts on pie, and quits kept lawn, greenhouses, etc., had decided to | 

after two bites.” place take care of itself, that the gardeners ma 
We own the corn. Our friend is right. We know, with the farmers, or may enlist in the arm 


for we have done the very thing. Not lately, perhaps, something else necessary for the national life 


but once. Americans boast of their generosity, but a — presents the example of another man who ordit 
generosity which is mere extravagance is ill-named. maintained three chauffeurs and released two of 
Prudence is not stinginess. Not every hidden hoard for more necessary wi 

bespeaks the miser. We value more highly what we In reply to the publisher's letter, the members 


save. So do those for whom we save it. So much the New York trade take the ground that the s 








cessful 


‘onclusion of the war depends to a large ex 


tent upon keeping our 
and that business cannot be 


ne 
normal condition 


the mental attitude of the men who engage in it is 


| 


kept below normal by brooding on the 


wmrro;rs or war 


York taken the more 


of the situati 


Vew trade have 


means of bring 


will remove the shadow of the war from the spirits 


1f those who take part in the outing, making 


better able to cope with the problems which the war 
tse s engel lered. 
We know that even behind the trenches of the shell 
swept battlefields of France some of the soldiers have 
he football The President of the Unit 
St s frequently finds himself under necessity ot 
shifting the cares of state and taking refreshment 
oncentration of mind on a game of golt 
We suspect that the publisher of the “.Americat 
St er’ d s an automobile at es gar 
hin fas ui tic 1f he take | ng on 
Saturd afternoon or Sunday. For all we know 
he may tram golf course occasionally to find re 
m from the pressure of his duties and f1 
he pressure of the thoughts of the v 
\ field day properly conducted, without waste, « 
gance or undue levity, may conc bly be made 
to kev up the fraternity and make each man readiet 
f more serious duties which may fall upon his 
s| ers, promoting mutual respect, confidence an 
S of co-operation. Many of our men have 
( ined the colors: one of our own staff, inde 
has recently become a member of our first line of 
é ¢ While we regret his absence, we r j vice that 


him to patriotic duty, and that th 


examining officers found him competent erform it 
he field New York and in Chicago is 

ranged for employes, primarily, and will benefit sucl 

inside workers—those who have no automobiles and 


no golf club membership—giving them one more day 


sun 


ind rejuvenation in the air and 


shine. The old hilarity will, of course, be modified, 


vhatever recreation is selected will help to 1n 


rease that efficiency which 1s needed today if it ever 


ie world. We are engaged in a grim 


will not be finished tomorrow 


DuUusmMess one which 
Let us not impair a single ounce 
eadiness by brooding over the solem 
War is 


was, and it is a ter 


nity of the matter in which we are engaged 


Sherman said it 


rible thing to see nations in these titanic struggles 
\ have blasted the early years of this century It 
s s mn thing to watch by the bedside of one who 
is desperately ill: who with every breath is fighting 


and increase the little store of life that may 


ve been left in him. But we know that the doct 


watch beside the 


industrial activities in their 


‘e Appliances believes that the members of the 


The proposed outing will be the 


ing together members of the trade and 


ES ll 


in winning the contest if they 


come to the work with minds alert and bodies re- 


freshed by proper and recreation. 


In the controversy some criticism was made of the 
committee's “Business as Usual” slogan. Whatever 
ideas one may have on the subject, there is a certain 


repetition of encouraging 


psychological value in the 


and helpful exy There is not, however, the 


yressions 
same occasion for the campaigning that there was in 
ngland at the beginning of the war. Our conditions 
than the English conditions. 


, a 
are altogether ailterent 


Business in the United States is destined to be very 


unusual. Our own country’s demands upon our in- 
dustry at e dem s of the countries abroad will 
key out ivities t e highest point in its history. 
lhe real need is to systematize and to manage our in- 
dustries ke them of the greatest value 
to the ea was best expressed by the 
President : ss to the country on April the 
15th, 1917 . 

lo the merchant let me suggest the motto: ‘Small 
| onts an ICK SCT\ { 

Phe manufacturer does not need to be told, I hope, 
that the 1 1 look 1m to speed and perfect every 
process; and | want only to remind his employes that 
heir service bsolutely indispensable and is counted 
Oo every mat loves the country and its lib- 
erties 

This let me say to the middlemen of every sort, 
vhether tl ire handling our foodstuffs or our raw 
materia nufacture or the products of our mills 
and factories. The eyes of the country will be espe- 


cially upo his ur opportunity for signal 
service, efficient and disinterested. The country ex- 
pects you, as it expects all others, to forego unusual 
profits, to organize and expedite shipments of supplies 


yf every kind, but espe ially food, with an eye to the 


Service j ire rendering and in the spirit of those 
vho enlist in the ranks, for their people, not for them- 
selves. I shall confidently expect you to deserve and 


vin the nfidence of people of every sort and sta- 
tion. 
The industrial forces of the country, men and 
women alike, will be a great national, a great inter- 
itional service arn notable and honored host en- 
gaged in the service of the nation and the world, the 
efficient { viors of free men everywhere. 
Mhousands u ls of thousands of men other- 
wise liable to milit service will, of right and of 
necessit ‘used from that service and assigned 
to the f nental taining work of the fields and 
factorie | mines | they will be as much part of 
the great patriotic forces of the nation as the men 
under fire 
That this desired « may be accomplished, every 


man must do his best and to do his best must keep 
himself at His highest efficiency. Reasonable rest and 


’s work should be taken into 
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Make the Liberty Loan Democratic 
this 


MPL6 NYERS are eager to be patriotic in 
E national crisis. It is the encouraging factor in a 
grave emergency. Here is one way: 

Urge your employes to subscribe for Liberty Bonds. 
The smallest is within reach of every competent work- 
er, and it may be paid for on the installment plan. Call 
Tell them 


feel it 


frankly, to your men. 
that 


a meeting and talk, 
of the nation’s need. Let 
yourself, Then present the Liberty loan as the one 
can helj 


York 


them see you 


employe, 


New 


average man, employer or 


Uncle Sam keep the Gi 


way the 
iddess of Liberty in 
harbor a self-respecting deity. 

You can deduct each week an amount agreed upon 
from the wage slip of every man who “en 
this 


ippreciation of this kind of patriotism. 


mutually 
There are ways of 
Then 


lists” in volunteer army. 
showing ; 
under name as 


bank your 


deposit the funds in 
When each employe completes his payment, 


nd the bank will delivet 


your 


trustee. 
issue check as trustee, a 


the bond or 


your 
distribution. Or 
at the 


bonds for vou to make 


your employes can call and receive them bank. 


\\ e are 
for the democratic 1 


Make the Liberty 


fighting for the democracy of the world 


leal—unconquered—unconquer 
l.oan democratic. 


<--e-—> 
The Dealer and the Present Crisis 
usIness men, in the 


W' \T can we do as | , ‘nl, national 
emergency? It is easy to say, 


resident.” We all applaud as Mr. Wilson's picture 
is thrown on the used to rising to the 


What can 


able. 


“Support the 


screen \\ e are 


Banner.” 


strains of “The Star-Spangled 
ve do—not merely feel—that will help the men at the 
front and the cause they represent ? 


some or all of the following things, 


We can do 


which we prefer to state in military order rather than 


discuss: 
TALK hopefully, 


the war 


not boastfully or negatively, about 


APPLI 


checked 





ANCES 


GIVE full opportunity to employes to enlis 
drafted or not. 
ECONOMIZE materials and 
spiritual economy of the nation. 
CULTIVATE diploma in de 
races deeply affected. 


INTENSIFY syste 


labor, as | 
-aling 


andling the line | 


gent contact with the isiness-like aspect 
ness 
RESPOND promptly and liberally to 
appeal 
PURCHASE a Liber Bond. Or 
\LLOW for the stress of the time in dealing 
either just grievances or recalcitrant hel 
DEVELOP our business itensivel 


tensive expansion is curtaile 
ENLIST 
BE READY to adjust our 


ditions or any other element of 


if the crisis becomes acute 
business, 
ommercial s 
resident of the 


the instant demand 


tates 
some or these suggestions vill benefit 
is mu as they bens \merica \ll o 


enefit us, individuall 


Bad Money 


ia vou found a counterfeit dime, a plugg 
or a Mexican dollar in your pay envelo 


urday, what would vou 

Sure! 

()f course, vou w 

W ell—did vou ever take count of the s) 
utes you passed off on the firm in a weel 


vou expected them and for which th 
d money? 
Did vou 


ever check uy ur 


up the contents of the pay enveloy 


wav—think it over. 





| THE LARGEST MEASURE OF SUBSTANCE 
| THAT WE MAY GIVE IS SMALL COMPARED 
WITH THE LIFE THAT OTHERS OFFER 
UPON THE ALTAR OF PATRIOTISM 





re spond as best he 


enemy to the republic ” A 


Millikan says “The man who does net 


may to his country’s call is an 
Hoosier 











M * Maes 


‘4 Vas s oe 


\ \\ 


CS any. 
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The Only Way 


Being Some Good Stuff Taken Without Permission 
from the A. B. Dick Company's House Organ, T he 
Stencil, that We Might Pass It On to Our Friends. 


you Joshua Reynolds, greatest of English 








ROR NRE ‘wE «x man ever tells 


PACHA that ‘good salesmen are 


y iS) born and never made,”’ 
; I 
At he’s a_ poll 


Ce just soak him in the solar 
ais 
SING)? 

parrot feathers 


and stretch hide on 
a namby mimie who repeats with the 








his 
the garage door. 
hest 


without 


intelligence and precision of a phono 
graph what some fellow told him that 
Raus mit 
also libel upon 


some other fellow said. ’em! 

It may be that this lie 
the powers of man—will keep on tum 
bling down the ages for ever and ever 
for always there will 
But here 


without any amen 
he stupid men and little ones. 
at least it must be seotehed. 
Some shiftless shirk must 
the idea out of hades for the purpose of 
defending and excusing his own lacteous 


have dug 


laziness. 
That 
commonplace human 


though somewhat 


faculty 


remarkable 
which in 
refined parlance is called ‘‘the gift of 
gab’? may be a heritage—a birthday gift 
from a long line of garrulous ancestors. 

But talkativeness does not make sales 
manship any more than horn toots make 
a Beethoven symphony 

If the mortuary records of sales which 
have been talked to death were ever pub 
the 


sales manager to a heart specialist or an 


lished, shock would send many a 
undertaker. 

Real salesmanship is an acquire ment 

An acquirement is something worked 
ror. 

Penmanship is an acquirement. That 
we may learn to write, every mother’s 
son and father’s daughter of us, put in 


long hours at hard labor while the moon 


made many changes. sut penmanship 
ix only a detail. Salesmanship is one 
of the world’s major jobs. Yet—we 
have a verv exact process for the ae 


quirement of one, while the other we 
leave largely to chance and the wiles of 


emotion. 


painters and the most dominant influ- 
ence in English art, sets little account 
upon genius in the production of art— 
and puts the burden for great accom- 
hard work. 

This is his 


plishment upon work 

‘‘Copy the great masters! 
advice. the great masters—as 
many of them as you possibly can—dif- 
ferent masters. But in your own work 
vou must not slavishly imitate any one. 
By careful study strive to acquire the 
virtues of all. The really great things 
may not see at first. It is only as 
vou dig deep that they will become ap- 
parent. But these great things are the 
things that count in art or anywhere 
And they can’t be had for the 
Only the painstaking work- 


” 


“Pa ‘Ops 


vou 


else, 
wishing. 
man wins them.”’ 
Mastership—anywhere—is the prod- 
uct of work—of the intelligent use and 
development of the standards that have 
heen set by the masters who have gone 
hefore. And that’s the pleasantest sort 
of Better that, it’s fun 
fun, compared with which the pep that 
one gets In poison palaces out of pungent 


work. than 


hottles 1s pest house piftle. 


unsociable things we do trying to be 
sociable, anyway! 
Kven the man who writes poorly 


knows that he could become a good pen- 
man with practice. If he devoted time 
enough to it he might even write pretty 
(‘hristmas cards with flossy flourishes 
all over them. Proficiency in penman- 
ship is attained by the patient and per- 
models—or 
own 


sistent copying of the best 


hy improvement upon one’s best 
attempts. 

In exactly the same way is proficiency 
in salesmanship attained. Hard work— 
Joy producing work 
the best accomplishments of the masters 
of the craft—improvement upon one’s 
own best endeavors—by these means and 
hy these means alone, is genius in sales- 


manship acquired. 


What a lot of 


constant study of 


UT 


CHALE 


CALETA 
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Office Appliances introduces in this column [Forest H. 


Montgomery, sales manager of the Ellis Adding Type- 
writer Company of Newark, N. J Mr. Montgomery was 
born in Cleveland, Ohio, in 1874 He received his earls 


education in Cleveland, and obtained his first real job at 


the age of eighteen, when he went to work for the Chicago 


Gas Company as paster of bond coupons. He relates that 


he stuck to this job better than to any position that he had 
held theretofore, and by careiul handling of the mucilag« 
was able to move from one department to another, ea 


remove bringing him a little nearer to the top. During 
the last four years of his service with the gas company he 
Was a bookkeeper and recelviny tellet Mir \lontgomery 


tells us that he has the Chicago Gas Company to thank fo 
the possession of his substantial foundation for a thorough 
knowledge of bookkeeping and system work 

In 1899. Mr. Montgomery obtained a position with the 
Library Bureau in Boston, where he learned the selling 
end of this business, serving with them as a salesman and 
branch manager in Providence, R. [., and St. Louis, Mo., 
until 1904, when he was called to take the position ot 
comptroller of the Laclede Gas Company of St. Louis 
Here he caused the entire bookkeeping and accounting 
systems of the company to be overhauled and put on a 
more practical basis. In 1907 he became manager of the 
Chicago office of the Universal Adding Machine Company 
Shortly after this the Burroughs Adding Machine Com- 
pany purchased the Universal, and in 1908 Mr. Mont- 
gomery returned to the Library Bureau to serve as sales 
man in selling contracts for special service and organiza 
tion work. During this period he designed all the furniture 
and supervised its building and installation for the equip 
ment of the present offices of the People’s Gas Light & Coke 
Company, Chicago 

In 1912, Mr. Montgomery. wishing to get back into the 
adding machine business, became connected with the Bur 
roughs company in Philadelphia, and the following year 
he was called upon to take the position of general sales 
manager for the Ellis Adding Typewriter Company 

Mr. Montgomery was married in 1895 and is the proud 
father of three healthy bovs, the eldest of whom. twenty- 
one years of age, is now at Plattsburg, N \ = where he 
is training for a commission in the army 


t 
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Colorado Springs, ¢ 


a topographi 


ness with which he ts 


all parts of the world 


the rapid development 








Company of Grand Rapids, Micl Mr. Prichett be is 


rait pears t ¢ 
secretary oO 
| is Cc i I 
1 stec ines s 
.¥ 
ere ad nis advice S 


t ! uties are 
tising manager of t 
nin Philadelphi: Rs 
rie ipolts, where he ¢ 
life In 1&6 
neering department t ~~ 
ot the rst 18 


st from Minneapolis 


rineering depart ent ‘ 
r mstruction otf t KC 
our years later 
ere ! spent nearly ye 
ent Salt Lake City I 
ected with a glass 
ly 189? he returned 


enxrmeecring Work 
] 


f land adjoining ‘ 
vrdel of this land for l 
a position with tl Wert 
then Starting in the mar ture 
and store fixtures In 18 \ 
il d Rapids, ana has 
ook case and ling aj I S 
since He has see} t S 
nected grow irom a ver ( 
strvy which draws its 1 
1912 he was one of those 
steel filing cabinets at : s 
e which time he has t 
this line. which has gone 
wth of the company 
is an engineer has l 
tive duties of a i 











to Salesmen 


Advice 


Cedar Rapids Stationery Man Makes Some 
Valuable Suggestions. 


n at a recent m an 
n Compat ‘ ( ! , 
} ‘ t} > ‘ . @ 
é ) ve its rea " 
s far wide 
ssful sales-} S 
l . T\ t it W Ss 
. ( nous 1 \ 
s Tl navrciiie t 1] é 
l co-01 < 
~ “ hy \ 7 
, , 
sil 
Ss eds I 
| T T 1 t 
( T é 
ts show T ~ 
; he will | 
First Step: Know Your Line. 
s ] salesn ns 
1¢ ‘ wish to sell t ¢ Ss el 
( t to him ina . 
anner t reasons whvy he s Id bu It ast 
loose | roods, etc., talk on the need for the article 
1 the tl r itself second, pointil it all reasotl 
irticl vou offer is the best « ts kind, its x 
ny, and why its use s ld be pt 
1 the custome < ts t 
xpressiot f gladness, when you have offered a sus 
that s pleased him. Pay particular attenti 
bjectior nsider and weigh every one and try har 
some y to overcome it. Remember at all times 
sales ple are not here merely to dish out go 
sh, but to help thi stomer 
n of the rticle best adapted to his needs 
LD t \ consideratio1 argue it! ustomer! 
rgzguing with him or showing any indication that yo 
his wor you may in few minutes eliminate al 
lence tl stomer may have placed in you Rather 
discussion on the point 1 uestion and 
nowledge from the discussion to such an extent 
nt out, is turn, how nd why he 1s mis 
Method With Filing Cabinet. 
S Ost ‘ ts a filing cab | tw t | 
s to fil ind and size of ] S rds, wheth 
d or f ether he prefers | to wood ar 
. Sonat ntal sections. Nearl a natamnar 1 
t ide t he wishes \s S ( stions 
| vhat he has in 
on pape rT, so that \ may h; é the 
a case that will enable vou to assist 
stomer in his selection. Then proceed to she hit 
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he files 4 an furnish, alone the line he has suggested. 
hen offer your suggestions as to what you think would 


bett ted t s requirements, but bear in mind 
1ust have real reasons why your 


uggestions s Id mnsidered and why your method is 


tter At all times u must be careful not to give 
he impression that you know more about 


is business that e does himself. 


I} thod of preparation as applied to a Safe-Cabinet 
tal yard stick: 


a ! ’rotection against water. 
| tect gainst carelessness. 
| tect gainst theft. 
urs of the day as well as 


| . nsive to move in case of 


ble imteriors allowing for ex- 


Adapting Idea to Loose Leaf. 
ight be applied to the sale of a 
e! 5 Way 
First t forms may be used in the same 
<ed to suit the user. 
be necessary to transfer all of 
he the year. 
ld not contain at any time any 
le : t é ount 
Fourt The 1 system: may grow with the busi- 
ss so that, whet ssary, an additional binder may 
put : nd the ounts divided between the two 
yoks without ar erference or recopying. 
ts under the same page number 


he purchase of sheets after the 
ion it was pointed out that it is 
e t t talking the highest priced article 

stome! s found necessary, gradually to 
vn to t lower priced articles. Now, by doing 


his, as in 1 sal Bible, we pick up the first book 


is priced at uur dollars. We talk the article, 
| it is absoluetly necessary and 

and that four dollar price is 
says jour dollars is more than he 
we can then show him a three 


Har Bible at y, if necessary, come _ still lower, 


ith t I t that st cases, the higher priced book 


places of business, has a large 


is absolutely necessary in con- 


icting t usit Every sales person is part of the 


erhe ens e should co-operate in reducing 
s te mini There are various ways of reduc- 

ng careful and avoiding waste of 
rial, but by making more sales and 


Vow st as it true that the Company carries an 
sales person carries an overhead 
All time not spent in the 
ser tor s overhead expense for the sales 


: nt meself 


rselves, if to no one else, to get 
more | product urs per day than we have been 








House Organs Lower Distribution Costs 


From an Address by Robert E. Ramsay, Advertising 
Manager, Art Metal Construction Company. 


a MINI NJ amonys the teatures of the Cor entiotr r t " ¢ 
ol the Associated \dvertising ( lubs or the Wo ld, at ost productior 
St. Louis, from June 4 to 6, was the meeting of the D Phe there é sume oust ‘ . 
rect Mail Advertising Asso tion, a group of the larg he general tv or direct mai 
organization The address of Robert | Ramsay Ad S 
vertising Manager of tl Art Metal Construction Cor \\ let us cease nec 
pany o Jamestown, N \ on How the House Org st \ soul < se 
Has Bee nd Can Be Use t Lower the Cost of Dis tributior sts 
t ibat on \ Ss one r f most ciosely ollow: I s 1) ré { I s ‘ I iT - 
entire convention. In part, it was as follows vis Enclose 1 irds; key yo : 
\bout the only one on this program who has vs inge style numbe et 
pathy is the man o1 tl rel oO 1 VhOoO secon ( reate go ll nd col I é 
prove that advertising lowers the cost of distributior ‘ ) 1 s sed mainly | con ( 
Cause | I afraid st Peter will not open his OOKS ft ( ers on } nk ; to w vec 
' ' ‘ ‘ 1 1 " 
check the direct results regularly, says S \. Straus & | 
" ; , P . 
he tle vou have scheduled mé ‘ris } 1 one. | hire Saving sales s time bo hy 
sce the is a mistake n the progran too It is iT ral ing 1 < Our ] < 
‘ ; + + | 
noun to be delivered by ‘vours truly vyhereas. ‘vours east or our sales sell goods 
} 1 s | le old 1 PA he | 
truly s erely collaborated with 72 nationally ki: p old iv Johns ‘ 
house organ editors—editors for such firms as Eastmatr Advantage to Salesmen 
kK or lit ker Mi Kesson & Robbins lodd i tecto ot C) 
I} s S sa ‘ : 
graph, Cole, Packard, International Harvester and so o1 : 
S | pl tly ‘ Se. rint 
tributior there s the word that is throwing ! , . a 
re 111¢ sure W hem \ ( 
nal , ' ; 1 , \ 1] ' 
sane erries oO! Ss rog 1 s one collab ito “ge 
; I s from Mar Vells Hardw: ( 
—_ . , ; wi Fift Service helps, s is Wil e 
to teil the A. A, ¢ \\ it St. Louis, how the hous bin 
s lz syste 
ol ! e used to ; t ost of dts t Sixt Contests ( 
| Sim of the Ti eC! orroborated this; ‘| nnot p , 
R se oO 
1 cle nite 5s oO | I t S ~ | : 1 , a ‘ 
» | } ere 1s 1 mn ted with this co 1 ny . 
I orce ( nt vol rs *a vou 
J ld ‘ en if his lite Te ded uporl 1? ‘ 
5 ) se org 
Lots of Data But No Proof. ligt Pers t erso ( 
“ eeks avo | aske | every house ory T ‘ tor i? > ) ( tT ( jr 
‘ \lotor 1 } 7 
\rme nd some in ( 1 aa abo t s house rvan at y r 4 . 
the sults they got , ¢ I got ftv percent eenrs s v ( 
| yt ellent dat t ractically no proo Then | 
" 
took 100 shad toma , » te “Pye site tel \t Ene 
Oo! il] I sand s t the s¢ nd | ‘ < cr ft - “ ( 
] es ¢ | } 
definit. lake cis o the title of thie tof A- le 
( 
of t Si ke ndersta ‘ t is , stri 
t L ¢ t Re I sir 
sor 
t »} ~ ‘ T | 
\ S it o itionally now! ‘ ern wi s — 
ses \Mivers t 
tri tie 1 more thar Ni) ities ote t S () VOUS! 
‘ ‘ e 4 ‘ F 
wal ot lower! tl ost i listrib oO! t it ‘ £ 
: ; 1: taal 
‘ Sec t wnt ‘ tio! ine is 18S i acecal 
Ie t Gene 
house Surely if it has increased pros i it has ; 
| } 1 \ Int c ( 
cut costs d sales a increase s low 
of 1 F er t ) S I S 
erin ‘ ost of dist ‘ | 
" } } « . \ . ‘ 
SO te 1m! ri na ous ri es 
‘ 
not | e cost ¢ stril 1 directly \ \ 
g St 
1?” 1 tle Dane ere ive the flo. \s ) : 
} ‘ ~ ' \ 
( ms speci sults we never | e bothered « ; 
‘ re R \ 
selves y may a 
rf t ¢ efinite res S ur propositK P ] P ; 
| t ] e there 1s \ ile : 
Unselfish Side of Advertising. s g actual fis 
. 1 1 
Get thatthe more unselfish side of advertising. That Se K the S 
Tings Ss to the ‘ t of st ne and looking t th es 
classes rouse of ns t t} e tour: S ¢ IR S t 
lk e¢ house ( S Surelv no one wants to trv < é < A he 
to che em up to s how they ver t cost of dis S sales \r ( \I 
t! t every ¢ ws hanpvy worke turns out o ( . 








s \I 
‘6 a - 
Z , 
| 
| 
\ 
| 
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( lative effect re continuous vertising itsel t is like the story of the Old Woman, 
s can is not a single is part of whom we will call t Customer—the Knight of the Road, 
whe vill call t Congressman, and the Bulldog, 
, which vw vill ca \dvertising. 
Value of Co-operation. Pigs + 
: : ihe trai went into the yard of a prosperous farm 
Co-operation—Betweer oe ind house \ ious | ge bulldog started after him. The 
salesman, hous in d jobber Pts old wot on th step told the tramp to come in, 
S sales house and de [, Sees Sas oe that the dog would not bite him. The tramp remarked: 
oo om Yes, but he e he would anyhow.’ The old, 
( Lowering the cost « stribution of ad vomal! she k1 did fook that way, but she knew 
ee advertisi Ips or those hich that he w 1 not The tramp replied: ‘Well, I know 
st the dealer you know that he will not bite, 
vhol S ( dog know it?’ 
costs is 1 ( ss is t y the ghost of that Bulldog.” 
Manufacturer to Consumer 
From an Address by R. M. Nicholson, Advertising Man- 
ager, Berger Manufacturing Company. 
Ad Men = rer who went after his deal- 
ide elsewher« — _ ers t t list actual buyers of his particular 
: ” poet a ea) ee brat t He didn’t get lists from all, 
VI Pepi FES : Re ts he did get were exactly right 
he addres rds every dealer save one who 
owing exce Astral : thes ial lists wrote that the direct 
' t n productive of exceptional re- 
lite s—they grow less productive with 
: ; 2 - where they should be buried. 
ee Sa N ng that at first flash few of you 
inti ppen, but it does. Manufacturers 
a oe oe direct mailing of such size 
: ed In common parlance such 
, _ a a a see ead of ‘pulling a bone.’ Some- 
: ts ; ele ae ee thir that it is. I know a manufacturer 
aii te Se i ere ich in itself was the right size, 
t incl page letter it not only made too 
papers a et ; pe to close easily but it went 
: dee sabia beyon tw tage limit. I interviewed retailers 
5 deals hell : quently the material furnished 
a= oti sed t wasn’t the right size. A haber- 
er i alld Inga that ntly received a supply of attrac- 
‘ ae os ; A tive ( ts f ut couldn't use them because 
¥ — ee ee ee the st ttle too big for an ordinary six and 
; , ( ( Even generosity sometimes 
secured the details ar returned to th s its t \\ the size and shape of your circulars 
obable costs hen he telephoned Wi vell <ion and innards. 
p good the style nd Protect hildren and give them a chance 
or somewhere around $1,000. It might ent t least to annoy the neighbors. 
Dust That Settles on Some “Copy.” 
’ lvertising manager tells me that 
r expect ; 21 00K manufacturer to write him per- 
ee a en a ' f advertising matter is en route. 
pe oa a ’ 7 ad lin. The result that t n who unpack the goods in the 
speed alias tising matter aside—and there it 
if ‘ s gat | sufficient dust to cause no twinge 
7 : oni me i ora ientious janitor when he guides 
si t to it | restir lace. Booklets in basements will put 


not the right kind of steam. This 
seventy-five per cent of direct 
rative advertising furnished his 


ilize the v 
e advertis Many of store w st s holds true generally we should 
<te Therefore vil Billy Sut we need reforming. Why not 
is ‘Reduced internal pressure for mak appoint the advertising manager 
rt hours the pape let nd guard é any of silent salesmen we send 
S t He ow to direct them to get business. 
ve ea ( “Nx s bring to the spotlight for a moment that 


I knov I of evil, the rubber stamp. Why 
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throw temptation in the path of the innocent clerk by the upper right hand corner > the envelope he is 
leaving that blank Space reception room tor R + | where it goes 

asked a whole bunch of our dealers whether they had any There are all kinds and varieties of dealers 


They all rules will fit all 


to 


particular objection to using a rubber stamp. 


some may not t the s 


had but at the same time said they did use it 


extent when manufacturers failed to properly imprint their 


What applies 
costly supplies \\ 


elle: oO! less 


I 
dealer, o1 xclusive agent, doesn't alw 


name on literature. In other words the dealer doesn't the trader in staples My work covers the adve 
commit the crime from choi a great iriety of products, from pressed steel 
“Remember the affection of the steady customer often specialties to steel fili binets and the leal 
belongs wholly to the store and the dealer really extends as widely as the products, yet in talking with ot 
you a privilege when he permits you to woo for favor tacturers and with retailers while gathering pa 
"at a a good idea to get thi dealer to take a tinancial data tor this talk I have und suggestions whi 
interest, even though to a very small extent Like most I can use in all my ( work, and I hops 
of us, the dealer's attention doesn’t wander far from his where among these ketches given, \ 
pocketbook, and if it is his green or red penny riding on at least one thought w taking hon 


Suggested Arrangement for Loose Leaf Department 
















By Joseph P. Sarbin, Store Manager, Geo. A. Drake & 
Co., Detroit, Mich. 
H \ | would be cons cle red an ideal practi il al Tr} Ss oct ( tor t vive qui ke S¢ 
/ rangement of a loose leaf department It would trays should be plac: he rst shelf ; 
hardly be possible for one to suggest an arrang Beneat! isplay « t ledgers will be 

ment that would fit everv stationery establishment Lo att t s well as s gesti 
cation and the amount of capital at one’s disposal are lo display current ranster b < 
among the principal tactors, otf course, In determining or ; specially cons | ontal ng 
how near one can approach to what he may regard as an outfits made up. S seme wi 
ideal arrangement The suggestions made herein are chaser in making a election 
based upon conclusions which have resulted from my Advises Featuring One Reliable Line. 
personal experience (Owing to the great 1 ver of stock f ¢ 

[The location of the loose leaf department in stor ow e bv the , P sna ers. it is 
depends upon the amount of floor space which can bi choose s e one lit e it and arrange s 
given to the department, and the way in which that floor ill tl torms provided the line chosen. 1 
space 1s arranged But the loose leaf department should upon vable panel splay rack This ne 
have the preferred situation, since it provides a revenue to show all the forms mveniently. but oft 
that no other one line in the stationery store can bring people w do not kt there are so many 
in, when one carries a suitable stock and takes care of had in stocl My expe e is that one pers 
the department properly five who inspects thes s so displaver 

Because of the many sizes and shapes ontainers for lind ot a purchase 
loose leaf supplies, it ts When 42 prosp: 
difficult to suggest any one chaser does ask 
style of shelving as_ suit _ specified torm pu 
able for all conditions \ a binder, he is ta] 
However, I favor movable ) regular stock. whi 
shelving, as it enables one $09 Inde» 3 Indes uated so as not t 
to add to or take away ——— rwant j turbed by passers 
shelving, according to the ore — 5 is preferably locate 
size and weight of the simmers bincsee " ee rear of the store 

Journal I iger 

merchandise to be accom- Dittidiedisianie td ; the way, serves 
modated. \n overweight purpose, becaus« 


ed shelf does not look well a - a 





A very good way to dis 











play memo., ring and post In gives him suggest 
price books is to provide ie ~ y 4 | about other merchar 
trays for each style, show / ( he passes throu 
ing one side-opening and / * store 

one end-opening book ot — 4 - j , mI Whatever its lk 
each size in each tray, so ine ebirninias a the stocks should 
that when a particular style The bex which appears closed and cpen at the top portion plete, all forms me 


of the above diagram is preferably covered with b 


is desired, the salesman can and is arranged for the smaller forms, such as ring 


oo obs , — : enka book sheets. When the cover is down, as indicated, the names ee ‘ 
instantly present the tray of the contents of each section appear upon it. By raising canvas binders, tra 
containing it and let the the cover any section is readily accessible. the cover being binders. indexes 
- i = , ‘ hinged at the top as indicated in the cut. The lower diagran of er agay 
customer select the size he is intended to represent a black cloth-covered box for keep- and black clotl 
P , . me ate eo ing broken stock of loose leaf sheets. The lift cover is shown rc iatiiitiad j 

wants. ; He can aaheale easily at the end of the box with a frame for the insertion of a . atrengee tt 
determine the size of the suitable label. The black lines passing from the front around sections, never mix! 
book he want , ; to the back of the box and back to the front again indicate a a 1 

. ants when every black tape, which is fastened to the bottom of the box and is different classes o 
size in a given style is longa enough to extend around its contents. A pull on the end ings. as this tends 

‘ of the tape brings the sheets forward, permitting one to take ‘ } 

shown to him at one time. as many as are required. contusion and mak 


howing the cust 


eoods he cle sires 


lack cloth 
and price 


rti 


ranged in_ shelve 
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delay, which does not help sales eral styles of sheets and it becomes necessary to take 
. good way in which to protect loose leaf forms from down several boxes, leaving the covers lying about, some 


dus is to provide boxes covered with black cloth Dia time 1s req red, wnen the yusINess is tinished, to look up 


s of these boxes are shown herewitl The lower the form number of the sheet and return it to its proper 

ng box shown in the diagram is specially made and container loo often the salesman is inclined to throw 

ides a simple means of keeping broken stocks of the sheets into the waste basket unless it is made easy for 

loose leaf sheets The large label holder permits one to him to return them to a proper receptacle. Sometimes 

cut off and insert the label from regular stock containers sheets are taken out and boxes left on the shelves, which 
I 


\s most salesmen are familiar with these special labels makes it all the harder to put them back in place, but 


t help a great deal in locating the stock desired \s with a container such as that referred to one can readily 
y of these boxes may be provided, of course, as ci remove one or several sheets and return them without 

es requir Unless some such method is adopted moving the box This makes both for quick service and 

there is much waste and confusion in handling broken economy The lines under the foregoing diagrams give 
ts of sheets, for when a customer desires to see se\ idditional information as to the use of the boxes shown. 


How a Washington Store Arranges Loose Leaf Department 


By Charles G. Stott, President and Treasurer, Chas. G. 
Stott & Co., Inc., Washington, D. C. 


O ING to the nature of our business. which ts more ing various brat the loose leaf department at one 


75 percent wholesale, we do not pay the same time yupled with a1 terior display and the interest of 


tt to the detail of retailing as perhaps we would salesmen, 1s the syst est calculated to produce in- 
ve were strictly commercial stationers ur loose leat quiries al sales licy ts rather to secure an initial 
department is a part of our regular blank book depart order in a s1 l way 1 vill lead up to larger results, 
ent and the goods are carried on the same shelving on the theory that 1 elaborate system is presented at 
his department occupies one entire side the full length the outset 1 rule. 1 prospect will be confused and 
store or the convenience of customers a full set absorb idea that the proposition will prove too large 
samples is laid out on tables, whose location is varied and elaborat his surse, applies to instances where 
rom time to time Our sheets, both ledger and ring the syste ; mparatively a new idea with the customer, 
s, are arranged separate from the binders, each being In the loose leaf | knowledge certainly is power, and 


ed by itselt the salesman having a practical and thorough knowledge 


Our loose leaf department is in charg yne man, who of accounting has 1 t decided advantages in the intel- 


is expected thoroughly to familiarize himself with the line ligent presentation o s system. However, such a large 
e are handlit by the study of catalogues and careful percentage inquiries are unfamiliar with modern ac- 
nation of the line, developing himself under the vari counting that unless 1 ommon sense is used in han 

s inquiries and problems which come up from time to dling thet they ar ipt to be discouraged by an over- 

é In addition to this, our general ret irce une lispla I led he part of a salesman. Our pol- 

$C sly absorbs ideas relating to this department, so that icy 1s ft tte! t to ipt our offerings to the prospect 
all of our sales people practically have general idea of ording to the nature of his business and his capacity 
the line for handling general accounting. We do not as yet utilize 
dur experience has been that wind: lisplays featur the foll system, and confess that this is a weakness. 


Future for South America Bright 


From an Interview with H. P. Rockwell, Manager Export 
Department, Yawman & Erbe Manufacturing Company, 
on the Occasion of a Recent Visit to Chicago. 


\ST month it was the privilege of a representative ot Touching t Havana he proceeded to Colon, where 
., Office Appliances to take luncheon with Mr. Rock- 1. few days were spent \t Ponama City the withdrawal! 
well. who has recently returned from an extended tour of the workers from the Panama canal, owing to its com- 

South America. He was accompanied on his trip by pletion, had caused a slump in business. However, Mr. 
Irs. Rockwell, and both returned delighted with the hos Rockwell went out and secured three good orders and 
pitality which was extended to them everywhere Mr appointed an excellent man the Panama agent for his com- 
kwell is well pleased with the results of his trip, tor pany. His visit to the cities of the western coast was also 
he placed agencies in practically all of the important producti f g results: in fact, he sold goods and 

ies of South America. Indeed, he established eight ager appointe responsible agents almost everywhere he 
ies in as many different cities and was fortunate in secur stopped on his entire trip. He found that the Soennecken 
and up-to-date agents in each place le, a German product, is considerably used in South 
Mr. and Mrs. Rockwell left Rochester on November 7 \merica } is »x file with an arch, and may be 
returned on April 16. They visited on their trip the described as a cross between the box file and a Shannon 
ies of Colon: Panama Citv. Panama: Havana: Lima, file [here is also some local manufacturing in a small 
Valparaiso, Chile; Santiago, Chile: Buenos Aires, wav. some wood filing cabinets being made in Chile espe- 
entine Republic; Rio de Janeiro, Brazil; Montevideo, cially These locally-made filing devices are of crude 
uguay. and Sao Paulo. Brazil n almost every city design and construction, but they serve admirably to 


Mr. Rockwell encountered interesting experiences. produce in the purchaser a desire for better filing systems. 
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Household furniture is also made in small factories by Already s e of the c s are looking t 
persons adept in the art of wood working. Such furniture school and women to take charge of « 
is often better adapted to South American conditions thar work The well-to-do px pie pra tically eve 
that sent from the United State Ss, owing to the tact that that ( t are g eT Chey 
one of the undesirable inhabitants of the South American ind sel nquire as st ut 
continent is an ant which eats certain kinds of wood and whateve y are ci ill be « 
appears to be particularly of woods grown tn nort! venielr 
ern latitudes. The South erican makers have the Sout rica has s ‘ erful 
vantage of an abundant supply of wood sul : ilize 
which this insect pest will not destroy are it spects S 
Indeed, one of the large undeveloped ad insta! splet 
vantages of South America its its remarl in the oO s 
able supply oft thine woods thor Sands spee d Ss ¢ 
square miles of forest being racticall ably ¢ subwa 
untouched. Sout \ Ss are ‘ 
One should not go to South America ers a ea 
expecting to find conditions a1 custor this at il 
the same as they are in erica Be It is Sout 
fore the outbreak of the war in 1914 it to i houses 
was possible for the Soutl \merican to ()ne ds t 
go to Europe in eighteen days hereas it some : ( 
required twenty-five days for to reach é 
the port oft New York ~~ \nmi 1 ~ el ‘ ) 
is largely Latin in blood and in t { ments s stre 
Sons and daughters of well-t umilies the S al 
having received their primary chooling es 1 « 
at home were otten sent abroa t col socia é 1 
plet their education hey vere no t < ‘ 
sent to the _United State t to | H. P. Rockwell | ( 
rope, the schools of Pari el largel 
avored Young men so e te cle t a pra soci The S] | 1 
tice to visit other kurope es and to I i ( art 1 : ‘ 
across to London ‘ etur re nome This has ins t ( 
been the practice for mat vears, so that South Ame ecel ses 
ica 1s largely European in its hts ts language at : 
even in its architecture Nat lly Europe hbtained ere DOSS i Ses " 
commercial advantages from this intercourse. so that S 
to the outbreak of the European war, European firms ir i] h ‘ " 
practically all lines were strongly intrenched in thes: " ( rie 
markets War conditions, howe ver, have made it nece ri¢ ( t there ¢ ¢ 
sary for our South American neighbors to turn to t ly ountries . Ame 
United States for their supplies, and even to look to ou \reent B ori 
country’s educational institutions, with the result that enormous at whose t ts now cor 
they are finding out many things about the United States Coal vever, 1s a 1 mmod 
which they had not heretofore known. They are discove none is ed except st iS 
ing many products which are more practical and bette here t ( I part S oO 
made here than the corresponding products of Europea) of the . n coas é ; ea 
makers, and beyond doubt they will continue after the supply oad but S, €1 ; 
war to send a goodly proportion of their patronage to thi means so far advances ‘ t S 
United States. ivil ol S e 13,006 ‘ railt 
Education is the salvatior of the countries o hel | t which is s large as < rventine - 
America There 1s a stror movement atoot in all of the greater 1 portionate 1 é ‘ 
progressive countries of tl continent to adopt compul So ica isa great ¢ oO 
sory schooling. [his movement is bound to grow. and a thous ‘ s it waits e | of la ’ 
with it the desire tor up-to-date turnitur: nd appliances evel 
>. 
Modern Indexing Systems 
By Walter B. Peabody, President, Boston Index Card Company, 
Boston, Mass. 
- overcome similarity « sounds in names having are the keeping \ ess ¢ 
different spellings, index systems have been devised along the ne of ¢ 
built upon liquid consonants as the key to the name (reat roblems i exing are to be 
These systems put names in family “s roups Such extreme i ions How t f 
dexes are now being emplov places where large nut ning tl these ¢ itions et 
bers of names are recorded Che question ts often asked ird index responde rr printe 
‘Are methods of indexi modern and up-to-date rnd index. is small , A cx . 
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directories will disclose the fact that the most These diversified ways of spelling do not apply to for- 
ethods are used, since publishers of such books engners’ names alone, but to many of our own American 
have no standard by which to work families. For instance, the name of one of our leading 
large institution is forced to wrestle with dif- educators, an ardent simplified-spelling advocate, Melvill 
vith name records in great numbers, and to this Dewey, at one time became Melvill Dui. Imagine finding 
ing added almost daily names never before pre- the name! 
the commercial world. How to handle, classity The name “Meyer r its equivalent in sound finds 
these names so that each individual one out of forty-eight different alphabetical expressions: “Bean,” 
as e instantly referred to is a problem twenty-eight; “Cousins,” fifteen; “Connelly,” eighteen. 
he abilities of experts We could go on and instance thousands of names having 
re t present a few methods laid out and one pronunciation and different spellings. Every name 
y large filing supply houses, such as the fol- list without exception presents some of these difficulties. 
Illustrative of the point I instance the following story 
yoressive name index, which starts with the first from the New York Evening Telegram, published about 
rs or the nrst three letters of a surname, after two weeks ago 
umes in a given classificati ll follow with In the Man-with-the-Grouch’s study a book-case had 
In this method we have the difficulty of been built tending fr¢ the chimney, around the corner 
spelling as in the names “Ahrend, Aarons,” of the ro ind ending at the double folding doors. ‘I 
‘ Thousands of other examples might be know what my room needs,’ he grumbled. ‘I won't be 
content until a balance has been made by having a book- 
the geographic method of i1 mm the other side of the chimney, 
s used largely by mail tending around the little corner to 
ses yherei names are ndow. 
state. county. or town, and He wanted the same cabinet maker 
Iphabet for each of the had built the first bookcase. He 
ed subdivisions. sked the maid for the address. 
ubject filing, used by pr forgotten his name and ad- 
en, authors, editors. teacl lress,’ she said, ‘but he lives in the 
rs, etc., in classifying papers, same apartment house with Finegan, 
indexit is done by the the tailor. So, of course, they have the 
les, subjects or jobs same telephone number. If you ring 
ip Finegan he can tell you the cabinet 
eric indexing This ker’s name.’ 
indexing was up to a few e Man-with-the-Grouch expressed 
nly method that al titude and proceeded to look up 
| expansion Ever 
ertain fields of work 11 directory contained a long list 
ssential factor Finegans, but not one of them was 
lexing. We find i1 He was about to give up the 
tutions a method when he saw a little notice just 
xing in use which. ow Walter B. Peabody e the first entry under Finegan. 
tions of spellit ead ‘See also Finigan, Finnegan 
certain in its s I 
the briefest possible manner brought Wit turned from the appalling task of con- 
ndexing down to date, and our problem 1s sult e Finny é 
it have the same phonetic values and to ‘The 1 vas properly sympathetic. 
1 simple and concrete method “Why n't I think of it before!’ she exclaimed. “The 
es of Russian, Turkisl Armenian and cabinet maker’s name begins with an “F,” too. I think it 
ilues that are difficult to translate as Finebers Yes m sure it was.’ 
rse of time become Anglicized, starting The Mar ith-the-Grouch hailed this information with 
best equivalent the possessors ¢ the names »y and turned again to the big book of addresses. 
variations the y ( oF ¢ ng te Fine he T see also Feinberg, Fienberg and 
s, yet carrying throughout the same soun ane 
saistilli idl ike Din shasienss ‘eill When: Attain, & He the with the resigned air of an early 
hange the spelling of his name provid ; “ 
on remains unchanged. He may d thir t e the bookcase—not at present, 
recourse to legal | edure nd, 1 . I 
e the spelling everv mont vithout being And goes a t the city hoping to encounter the 
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tr eno our ~ nt 1! “x 
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mit il ome staft re emmys ssolve while 
thers are bet kept o | t ) ] i\ rrea 
ments It is thou t to ( ~ I 1 ! 
( 1 inic to irt ce l tire t ( 
chine sell the vill had ' 
prohihbiti lifte the ‘ e1 cert : , 
S ce th rtit t f | is 
included in the prol iti gh perhaps t t was not 
: (y t ré S s 
) t mm ! i] ) 1 . 
; lout f ay ee in 
I ( 
spac o up. hy the rted tvl ri t oes S 
, ~ 1 t Ne (;e7 S 
shown in mv last lettet . vite « 1] the aa 
; F oT ae 
os 
wired tor parts or irl et ( ' tees 
re red | | ‘ P a 
1 l nd neo 1 itter ho \ t lk 0 od rst tft t . ‘ 
t tT? ‘ < 7 . 
note would not a ly in this S ? 
<--> 
< ° , 
(ne result of the s vy es is the ] . , 
: \ ‘ take ( Mir. Fr S 
in second hand machines 11 tradi n these art et : ‘ : 
Brit (; ment S thy 
ting prices they never drea \l ines that sold a 
st . ¢ Oo} oO! ry mport 
year ago tor £15 of £20 second han ire now fre ling ‘ . 
; ¢ it enters int ' _ ccec 
(; ents o ‘ iT ‘ 
the pinch much more tn thi yurse of the next six onths 
] nt tt al bs oO s tit S 
or so second hand machines will bi aeslne teal at | ' 
. ( ne ( I ve r 
prices that were formerly tl eht good enoug! or new ; , 
machines ne thing is pretty clear oweve t does 
, ' ' <---> 
lol look as though the (,overt! ent 18 short ot tv} writ ~ 
, ] 7 + 
, ‘ OV \ 6 | 
knormous orders were placed bh manv (; ernment cde 
thir ait ¢ , ‘ ] y 
partments betore the edict s issued and these orders 
, Line ersal se of this t 1 no \ 
have now been tilled to the tune of several thousand n ‘ 
| it tes the sit tor 
chines by various companies 
<---> 
<—-e-—» 
| } } lhe t ter ril Or siness is 
SOmMe peopl ire vondering vhether the entry ot Amer i. 
1 d nositic ere 1 P a 1 , 
ica into the war will result 1 the embargo being litte. ( | I i \ ‘ 
T | 
] 1 try drt fies he ‘ ¢ , 
especially in view of the increased freight room that will y es int 4 o B 
. : ; : . . ne ' te | ve ly Ve yryie 
be available, it is expectes r carrvine food across tl '\ 
’ 1 ‘ r cs s oft ~ ? t “ \ 
\tlantic \s | have betore suegested,. there is very littl I : 
} } ol | Simm the ‘tit the p . 
chance ol this embarvo ber removed tor inv re eo? t t 1 I 
re and ttn ae e 
pres nt t » ced ew < 
] : ld 7 ‘ +] , A 
<—-e-—> S1 ots she id be ( ( 
, 
sts of this k re ; oe 
\longe with the shortage of typewriters comes the shor cind r\ l " 
age Of papel! rhe price ot tl latter commodity has risen CX I “ ery cor : eopl it 
to three or four times the peac gure and even then it Val SPpOO!s t i tit t \ st 
cannot always be obtained Uhe principal reason 1s lack re Yy Making a s etary) low 
( t } } st } 1] Peitic 
of raw materials for paper manutacture Mills have shut , : 
down and paper cannot be bought in the market Chere é | ’ \ 
' . ] } ’ P a 
is every probability of a further reduction in the size o Ss Wavs ee! ¢ 
; , ‘ wtf naw 1 — 
newspapers in the near tuture and an increase ot pri ort I ow yc pre 
ty } Francis, ot the Paper Makers Association. im an —— oe) 
ter t | ha t} itiat  (Y 1 , ] 1} var 1 } ' +} Brit t 
interview Sstatec that the s 1atior was serious and was | ‘ \ ous ouse ¢ S oO é 4 < 
due to three causes the economizing of shipping, the sub organ it ns are being ~ C6 Reming ' 
m 1 ad th ‘ t that ¢ ~aenenen - ‘ ! = - } ¢ Roval Star , 
arine Tri¢ ace, ind ( a mvernment depart as ( cr na so is \OVa andaf®&re Ss 
ments had failed to realize how important paper is bot! Visible Writing Ma Compat Both w 
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s, but o: course dition of One ¢ lea ' s supplying the commercial sta- 
s their issue of 1 Selling hints tionery unt s, duplicate books, etc., to up-to-date 
n there is nothing to sell business es, stor t is the Lamson Paragon Sup- 
( pany This cern recently held its fourteenth 
<---> : 7 : = 
innual 1 ting : ders and reported higher divi- 
; . 1 P ¢ 4 a¢ +t na , en 
o formerly w s ends ends at rengthe serves despite the war. Profits 
aff of repairers are still ting hard £242,745 against £185,620 in 
s likely that machine repairers will o1¢ , \lan McLean, made some interest- 
next six or nine nths or Iqnger stat ts s company’s experience and as 
to be kept going new mm these a ll ssmilar concerns they might 
(One amusing t il ¢ re | : rati of prevailing conditions. 
ons S ourse severely feel the paper 
be mentior \ typew! I ‘ - t ncipal raw material, but there 
he Bar-Lock I I t I McLean said 
or 2 rs s <—-2-—}> 
n tl ‘ 
of paper our already de- 
t ¢ t ( IN1 5 Pe ° . 
“e ibuted still more to His Majes- 
‘ { vi | (3 . . . 
our present position 18 as 
t ive tiie S ° es . 
E our men have joined either 
ee . ve been killed and one has 
‘ ‘ nearly two years, so that his 
we es ont , ; ; 

. st \bout a dozen men have 
rther military service and 
ew have been transferred 

p . y of our men have been 
suffered from severe illness, 


. t. One man has been recom- 
Conduct Medal, and as the 


throughout his service in 


ed for a commission, The 
‘ re in touch with us from 
S » self-cont tabl the cheerful spirit which has 
sit All the 1 s selling rmy throughout the whole 
the Addressog (mer t to bring to your attention the 
ehs Adding M Elliott Fisher tions are more essential than 
1 Calculators, nternational Multi r 1 ( t country and the gigantic 
Jefferson, and Muldn Calculating effort is de to win the war. Our own 
ly are "1 to their eyes with order nt aling with approximately 50,000 
be no cessatior ( rn nt ; well ] < t ntirely composed of ladies, the 
the business Ss are ¢ 1 and s and therefore quite new to the 
erial shorta n of profit ery satisfactory under the cir- 
extgnatye cigs 
, ad rtisil . eing wt ont 1 brit ture! are greatly exercised over 


edar wood. In pre-war days 


upon Germany and Austria for 


ich adequately s fe rl ts s t British firms rose to the occa- 
ndividual clerk. « has his ,) let ! t products were cut off. At the 
vn individual « H ' s fre ecent I rat South Kensington (London) 
s enhance?’ pride it s work, is abl ther le display of home-manufactured 
( theretore ull lops 1s ilit I _ however, can only be imported 
nd lefferson. the “individual desk” nd Government and the authorities 

nce in - ery 1 ssu¢ such lice nses 


special show roo! ! | ndor st 


lesks giving the clerk, the typist the More About Herbert E. Robbins, Ltd. 


ne wants a Office Appliances we presented 
individual vertical files, et br gy the organization of Herbert E. 
<—-e-—> Robbit Ltd tioned the fact that the company 
e, eg eee ee for the United Kingdom of the 
I teutenant Henry Mat ; ee a ter | calculating machine. We pre- 
lientenant Matt a ; ce peed ; te t etch a recent likeness of Mr. 
they wer t | t G ; fae 
ontrol wires were s! : ; Ir t f f the information given in our 
round. both 1 ] | M I bins points out that he has been 
ws was a brat the Ba x irrant Manufacturing Company’s 
nd joined t S s Battalion organizat in 1 ted Kingdom for a considerable 
so wtiwets. Sie S that company first commenced 
aa a hon =? , th the organization of Herbert 
i he got He < t FE. Robbi1 td | the taking over of the sale of the 
Felt & Tarrant | ny’s Comptometer machine in the 
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United Kingdom, there has been effected a _ notable 
change in the calculating machine business with little, if 
any, disturbance of conditions. Mr. Robbins’ company 
has spl ndid prospects and it is certain he will be reward- 
ed for the labor he has in previous years put into the 
calculating machine business 

Mr. Robbins commenced his connection with the Comp 
tometer at London in the summer of 1909. He received 
and unpacked the first machines which arrived at London 
and immediately set to work to sell them. Much of this 
early work he did personally, gaining a valuable undes 
standing of British business men By and by he om 


menced gradually to build a selling force, instructing his 


salesmen with regard to the proposition Poday the 
company has branches in Manchester, Glasgow, Birming 


ham, Newcastle, Leicester, Cardiff and Belfast \ll of 


these branches are prosperous and have a solid standing 


with the musIness ommunity 


Mr. Robbins advises care in the selection and trainins 
of sales representatives This, he says, pays in the long 
run, although it may take a little more time Che right 
sort f men properly trained are those who last Busi 
ness men in the British empire are ready to adopt new 
methods and to discard many old prejudices In the fi 
ture labor-saving devices will be much more greatly used 
than heret ore because tiie world is now behind with 


everyv sort of constructive worl 
The list of Comptometer users in the United Kingdom 


is a formidable affair. embracing some thousands ot the 


best concerns in the Kined 


Swiss Market for Office Supplies. 
[Consul Philip H d, Basel, Nov. 28 
There is a fair market in Basel for steel filing equip 


lies, as well as for loose-leaf filing devices 


ment ante 
The market is not large but is steadily growing [here ts 
no legal prohibition of the use of loose-leaf ledgers 
Chere is not so much interest in modern methods an 
conveniences as would be expected in a city aS prowres 
sive as Basel Complet changes trot the old to the 


modern Systems are certain to come M iny ol the larger 


concerns tor many years hav ven sending ye 
to the United States, and these young men have been 
returning with new ideas as to systen The demand for 
the American typewriter, the American cash register, an 


the American fountain pen is now the rule rather than 


the exception Che demand for more modern methods of 
keeping accounts must follow Che business men are 
already interested, though many of them hesitate to 
change, because changing is not characteristic of the 
Swiss 

Prices should be quoted i. f. French and Italian 
ports as well as f. o. b. port of shipment. The usual 


terms of sale in Switzerland are 60 to 90 days or 2 per 


cent discount for cash. Many American exporters, how- 
ever, are demanding cash with orders or against shipping 
documents hese terms, if exacted now, will be likely to 
injure business in the future They should not be de- 


manded where permanent trade is sought unless there is 


doubt as to the financial responsibility of the purchaser 

Correspondence should be in German if possible But 
French is generally understood, and many of the larger 
concerns in Basel have some employees who speak and 
write | lis] 


Notwithstanding the terri le and tragiu conditions the 
people of France t lled 1) t h »rth 
| pie ¢ Mrance are calle Do to meet, they neverthe- 
less have the courage and the fortitude to pro eed with 


business aftairs with vigor and efficiency 
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\n important industrial fair s held recently at | S 
France ind thr gh tne tesy oO the (;ener il 


prooting Company we are able to reproduce the inte: 


er 


i 





Illustration showing exhibit of American catalogues by American 
Consular Service at Lyons, France. 


repre sented by its capa le ret | ind Enelisl gents 
several of whom appear in the pictures here show 

In the standin ro it the right are the ol 

< < commencing it t o the picture MM 
Gluko ind \I Glukof, i” ¢ he (; eT il ly 
( pany it Lyons (score, tt (sascoiune I nag 
the iny's London e, and Miss Eva | 
secretary M Mueller Z iterials re s 





Group of French representatives of General Fireproofin 
Company. Left to right: Mme. Glukof and M. Glukof, agents 
of the General Fireproofing Company at Lyons, France: George 
H. Gascoigne, manager London office; Miss Eva Bard, his se 
retary: M. Mueller, building materials representative of the 
General Fireproofing Company in France. and M. Michae 
LePage, Paris. 
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( e Gen Fireproofing Company in Fran and ifter all that s been said and done on the subject. 
M. Michael LePage, Paris. Continuing, Mr. Williams says 
The inte lustration shows the exhibit of American | may say to you that we have only one American line 
es by American Consular Service om Bb s Aires New York (a new line recently 
" —_—_—_—— started from Philadelphia, but having only a few steam- 
Carl Lamm In Chicago. ers), and while many of the English lines are today run- 
Carl Lamm, who paid a visit to this office on August 25 ! An can st s, they are run under British rules 
last. was again in Chicago during the early part last from here I know this, for I tried to place the tonnage 
wl e favored the editor of Office Appliances ©! munet 1 I ment above, and on American steamers 
. call, Below we present two pictures, one s ving handle« Britis encies here they had to secure per- 
Mr. Lamm and a part of his staff in his office at Stock miss rom tl sh consul before they were even 
nd another showing an exterior view of his Sto allowed to quote a rate. The American line repre- 
ore sented here y Eng men had to do the same, and even 
Mr. Lam s an experienced office « pment man. al today, w eiving a fair percentage of Amer- 
. aul = business on his own account less ican bottoms, th re all handled through British agen- 
For several years | s connected with es. I think this is a shame 
he | ng distributing firms in S n, d has Now gardit nking, I desire to say that our Amer- 
3 give: od account of himself. He has been it ! rs set wide awake and are acting and 
United States about six months, visiting the not o1 Iking. \ ve today good banking connec- 
S 1 office machines i es, tions wv { St s through the National City Bank. 
S gency covering Swed the A. B T G te st Company has also opened offices 
Compat Mimeographs and supplies, tl ck 9 her« First N nal Bank of Boston will open up 
Ss & | ypewriter and the M leul s been announced. Good for our 
S é Denmar] Norv Fin] s up home! They are going to make money and 





Carl Lamm and assistants; Mr. Lamm 
S \! intaines Nf 
. nt branch es M 


Some Interesting Points On Argentine Conditions. 
Williams of Thomas J. Wil! 


\ letter homas J 


@ Suenos Aires, Argentin« to the editor ot 
CC Appli T s, relates some interesti1 ts concer,?rl 
condit 1 it part of the M \\ S 
s that s the beginning « \ 
> inly bee s r 1 he 
« s \y eric Ss ( S 
This sugges s c 
good fleet of 1 s 
S he reatly. 1s t 
t that the Sa 
eas erting itself t s 
} l eet of steel an ssels 
s al oad T Cs 
allies in 1 ; 
ot t S S e the i s l 
] t tted to rust 
¢ or \ eT) ) ror ~ < 
Wil tes that r 
e1 before \ 
e771) HR 1 entv tons l, 1, in fe 
N Yor s Aires. He . lace 
S ( t S and 1s h; £ £ 
¢ Ss toda 4 reg 











at the desk Mr. Lamm’s main store. 
hel \ n foreign commerce all they can. I may 
entio1 1 nefit that the statement of our local 
banks published last week showed total gold deposits of 
$15,281,050 d \rgentine c/1l, which takes 227.27 to 
ke o1 gol lollar, the total deposits were $1,687,- 

745,464 

Is ou to know that the government 
port that shows total amount of 
i I s sta i dollars for the year 1916 amount- 
to 217,409,322, ; that during the year 1912 the total 
ess | dollars amounted to $384,853,469, 
the year 1916 less than 1912 by 
$167,444,147 thir this is a big difference. This same 
s that in 1912 the United States 
export to Ar goods valued at $59,126,951 and in 
e yt 6 ted States exported as compared 
at $63,522,368, which shows an 
increas litt! r four millions. Now I think this 
lly think that the statement of 
sit as compared with the com- 
uch more than should be on 
money in the banks, but they 
s I think they should, which still 
me extent. Prices have gone 
hat we can’t blame anyone for 


ce, coal for running furnaces and 
is paying a freight to- 
United States here ranging from 100 to 110 


ids, etc., 
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Tremlett Now a Soldier. 


Iremlett of | 


Charles H. \ustralia, whom read- 


ers of Office Appliances know 


Sydney, 
well from his occasioral 
contributions and letters to this publication, has recently 
enlisted in the Australian military contingent and expects 
to do his part in suppressing the unruly Hun 

Tremlett is a good business man, orderly, energetic and 
progressive, and he will certainly do very creditable work 


Britain We 


surprised if he becomes distinguished, for his abilities are 


as an officer in the armies of shall not be 


decidedly above the average. He is a capable organizer, 


and his mind, sharpened by concentration upon the prob- 


lems of modern business, will instantly grasp the essen 


~~ 











Charles H. Tremiett. 


duties We 


is a member of an artillery regi 


which make up his new judge 


that he 


tial elements 
from his card 
ment. 


Mr. Tremlett looks decidedly 


likeness is evidence that he is “fit,” 


His 


as the English say—a 


well in the uniform 


word which expresses the whole idea of mental, physical 
We 


and bid him Godspeed 


heartily congratulate 
Mr. Tremlett We trust that be- 
fore he visit the United 


States, where the office appliances fraternity will give him 


and spiritual readiness very 


returns to Australia he will 


a warm welcome 


American Fountain Pens in Scotland. 


[Consul Rufus Fleming. Edirburgh, Jan. 5.] 


Various types of fountain pens, principally of American 
manufacture, are largely sold in Edinburgh and vicinity 
Many of the retail stationers sell two or three different 


kinds. They 


make at a time 


seldom buy more than 1 to 3 dozen of one 


The average retail price of a plain foun- 


tain with a long-established reputation for quality, 


pen 
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with standard 
1 


considerable 


fitted 


trade 


advertised pens re tailit 


On some of the best-known makes the whole 


is allowed 50 per cet 
shown to retail buy 
j 


} 
( 


the wholesale deale: 
the retailer has a n 

Manufacturers’ cre 
wholesalers’ terms t 
month. On importe 


against documents 


a 30-day bil 


York bank 


lo successtully intr 


goods by 


New 


Ih a 


advertising 
ly are the types t 
quality will always 
introduction of at 
upon the 
| \ list ot 


obtaine d iro 


wholesal 


ay « 


tic Commerce, its t or co-operative « 
to file No. 84057. 

Field for Office Equipment in 

[Consul M. Kk Moorhead, Swansea, I 

Chere is no active or apparent demand for saf 

or other modern office equipment in the Sw 
trict Dealers in o ‘ specialties state t i 
never had requests for such articles. These d 
ever, are very conservative, and will not put 
into stock until there is a demand for it It 
that a rood market | r¢ cre: ted ror 1 
equipment, if the value and labor-savins 


American office spe 


tion of the leading 


\t present such w 


} 


ookcases, 


tional 


cases, cards tor mce 


tainable in Swansea, al 


facturing center wit! 


export trade valued at 
$19.000.000 Many ‘ 


located in 


put modern equipme 
shown that such equy 
of their business Che 


is making every effort 
cost ot production, an 


methods, new 


} 


rapidly adopted. The 


ing way, and there is 
be willing to install 
that they 


factories 


Same extent 
for their 


To obtain any trade 


will be necessary for American manufacturers t 
practical value of such equipment to the knowl 
local business men. Illustrative pamphlets mig] 


out from a London ag 
individuals and 
lists of dealers in 
hardware, are forward 


| Che 


obtained from the 


lists of firms 


district or 


ealer is allowed about 33 per cent 


argin of 40 per 


count in the 


amount of ad 


Swansea, and 


machinery, 


hrms n 


Stationery 


14-carat gold nibs, is about 


is gradually developed 


wg ) ~} 
g at $1.25 each 


t off the prices quoted i! 


rs, and of this sU per cel 


retails not 


terms to wholesals 


the retail trade are 


1 11 


eoods the terms usua 


One local importing hou 


of exchange drawn aga 
mMiuce a fountain pen 
is essential The 

are freely advertised 
long rut 


1 1 


le of this kind depends 


ialties could be brought 


isiness 


men 


11 , 
ell-known oftce specialti 


ht and vertical sect 
; : ; 
filing, and safe cabinets 


1 


a population of 120,01 
$47,000,000, and an imy 
ry wealthy mer 
these firms might « 
omeces, if 


nto their 


ment would increase the 


British merchant or mat 


to increase efhciency, to 


1 to add to productive power 


and 
old CY 


no doubt 


new equipmer! 


| 
1oca 


that the 


nodern devices in their oft 


have adopted labor-sa 


f 


in othce equipment 


ency with good results 


aintaining offices in Sw 
and otmce suppile 
ed 


nentioned in this report 


Bureau of 


j 


Foreign and Don 


0-operative offices Ret 


vertising the agent prov 


Wales. 


though the city is a thrivi 


mservative method 








Market for Stationery in Singapore District. 


s General Edw N. Gunsaulus, Singapore Straits Set 
ements, Dec. 7.] 
here 1s just a shortage of stationery and omee 
lies in Singapore and other market centers of this 
sular district the East, and American manufa 
s should be able to materially increase their sales 1 
yds. [his s ortage includes nearly all articles of 
ery in dal 1S¢ It is recommended that manutac 
s desiring to introduce their goods or end their 
s this territory freely circularize the principal firms 
at here in this trade and also send their catalogues 
lists ) is office for reference purposes (,00d 
s should attend the efforts of American manu 
s to place their products in this market 
st of the cipal importers and merchants deal- 
in stationery in Singapore and othe towns of the 
i strict can be obtained at the B iu of Foreign 
Domestic ¢ erce or its distri operative 
: Refer t No. 84344. | 
American Typewriters in Guatemala. 
Samue ( Re Guatemala Cit M .) 
typewriters a te 
‘ ite ior to the Europ: the 
ee ee - , 
‘ é lusively in Aj 
e are declared < 
S opean manuta is ] ba 
ed S ill continue t G é 
‘ s yt typewri : v1 if 
! I < s records s ' ‘ 
Q] 82 typewriters i $17,150 
ted ese the Unit S S 
4 cent g the \ ] I I 
‘ ( \ For 1916 S ‘ S 
( typewriters | $31,814 
Unit St S Unofficially s es t t 
2,000 riting machines l 
> ite ic h 3 ' 
( il 
\ write col ] 1 1 ‘ 
( te nd other At hines 
al (One company) ion ft lil 
tisit (y atemalan Nie Vs » T 
t ters and other ntains 
1 « tion, the opportu ( attend 
en advantage Vi re 
( en of Guatemala 
ew ntaining the Sp: ( boa tiie J 
hich are the fi sig 
le (Guatemala. and ( lic 
! cturers Standart \me¢ ty pe 
selling the L'nited States $100 retail 
City $110 United States ( 1 es 
the Unit States $65 to $75 sell in Guatemal in 
vhilk hines selling for $ the Unit 
il here $55 to $60 P; 
iters s ect to a customs 10 cent ur 
lo of 2.2046 pounds. As half Ss ame t 
n | states gold ind (y temal 
the « tually amounts t t $2.40 I 
Is ry rean carriage chart New Y 
Orl Puerto Barrios $1.40) te t r 
er veight. while the t sport 
s $17.64 per 1,000 pounds Pp » B 
ite Cit 
iter s and other acces 
( United States R s ret 
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States a while carbon sheets sell at 
» Si) er LO 


Well-known Typewriter Man in France. 


5: HB. Di 
Williams & \ 


VIS mana 


irector at Paris for Gaston, 
typewriter agents for France 


Vigmore, Royal 


best known typewriter men in 
rT sent 


ch time the |! 


position for about a 


in France has en- 
Mr. 
and great personal energy 
personally built up an excellent 


susIness 


due to Davis’s knowl- 


£ uut France 


and 


colonies, 


al- 





H. Davis 


mana 





ive often made the task most 


\ rth an American from Boston, 
France, during sixteen of 

the marketing in that coun- 

erican typewriter. 

Wigmore were looking for a 

the 


sey eral 


usiness in France and 


Davis trom among 


Davis had no*control 


but no obstacles have 





ging director, 


Gaston, Williams & Wigmore, 
Paris, 


France. 


ted the keenness of his 


fine 


Mr. Da 
tT ~ { 
New 
‘ { ‘ Ww 
‘ | 
. +, | 


rtistic taste, which is shown 
oO the 
No 


Royal typewriter ar- 
35 Avenue de l’Opera, 
e will visit the United States 


Royal Agents for India. 


( f the 


largest and best known 


in the 


Indian Empire, 
Bombay and Calcutta, 


epresentatives for the Royal 


nm, 


the country and acquaint- 


business concerns should 


1 
VOrTK 


rapidly. 
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Prominent Scandinavian Visits America. tively more expensive labor of human hands and r« : 
S. Garmann Clausen, who has important interests in the ™en tor creative work 
office appliances field throughout the Scandinavian coun- Mr. Clausen returned Norway last n : 
havit spent a satisfactory season in this nt 


tries, with stores in Bergen, Norway; Christiania, Stock- 
holm, Sweden; Copenhagen, Haugesund, Kristiansund and : 
Stavanger, paid a visit to America last month, and while 


here visited Chicago and called at the office of this maga- Recording Systems in Switzerland. 


zine. We show on this page a likeness of Mr. Clausen Vice Consul Tho! H. Bevan. Berne 

himself and of three of his principal branch managers. Modern filing systems and loose-leaf binders 

Mr. Clausen has a fully paid capital of 537,500 kroner, or popular in Berne and other cities in this consul 

about $150,000. This capital is dis ‘ ssl nutacturers s I 


tributed among the branches in the 


different cities and countries, the 


larger portion of the capital being 
employed at the main store in Germany was a keen ¢ ( I 
Berge Mr. Clausen represents a s line and supplied 
number of American manufactur tl 1 of the filing systems us 
ers of office equipment, including Switzerland \t prese 
the Todd Protectograph Company, ctories witl " ( S é 
Barrett Adding Machine Company, abroad art eet 
ind other Ame rican lines s dema ls 

Mr ( lausen has been enga red nm iD | ccoul ) | 5 
he office appliances business for a d other = shippi 
number of years, and has repre- Ame an manutfact S e 


} 


sented some of the best known 





office appliances in the held. His 1 
first work in the typewriter field withstanding th : 
was in connection with the Mon American article is ¢ 
arch and Underwood companies as of superior grade 
subagent. Later he went into busi \s rule n agel 
ness tor himself. He has estab in articl ° 
lished a complete line of office ap beginni nd late 
pliances of a representative chat ' eady sale, | " 
acter, including office’ furniture co ssion = basis 
Since the war he has confined his sponding with firms : 
attention more than ever to Amer S. Garmann Clausen. that German or Fren 
ican lines. Mr. Clausen not onl though there ts a ; 
covers the field himself but has a very effective sales of English in Swiss business circles 
organization to assist him in his work in addition to the here are no prescriptions here affectit met s 
several branches mentioned above. all of whom have , 11 ’ hy] | { ts t 

. i , : bookkeeping The Swiss oblgatior aw reats S 
efficient sales staffs ; — 

, , ject as tollows “Concerns, whic nus ‘ 

The Scandinavian countries, particularly Norway, aré¢ : ’ | 
. P . m . 5 the Swiss Registre ot Commerce, are to keep 1! it usl 
intelligent and enthusiastic users of modern office ma- hich tl ' 
afield ; ‘ . , : ness record books, trot which the capital of the yner 
chinery, realizing quite as keenly as do American business . 

? } 2 j . 1] +} litt 
> : ' e ascertaine ; well as re diff ! S 
men the need for doing everything by machine chat can be ss a ; ; 
redits resulting siness 


done that way, thus saving as much as possible the rela- 











= ee —————— ad 


Sverre Tollefsen, Mgr. Christiansund Lars F. Nielsen, Mgr. Christiana Salomon Clausen, Manager Head 
House Office, Bergen 
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News .# Miscellany 


vo, 


PRESENTING THE IMPORTANT NEWS OF THE MONTH 
WITH AN INTERESTING REPORT OF THE NOTABLE 
ACTIVITIES IN EVERY SECTION OF THE FIELD 





Interlocutory Decree in Fountain Pen Case. 240, granted November 24, 1914, to Walter A. Sheaffer, or 
Che following has been forwarded to Office Appliances iny imitation or colorable evasion thereof. 
is a true copy of Judge Landis’ decree in the case of the 5 That this cause be and the same hereby is referred 
Sheaffer Pen Company vs. C. E. Barrett and the Kraker to Chas. B. Morrison, one of the masters of this court, 
Pen Company to take an accounting of the complainant’s damages and 
fhe cause coming on to be heard on pleadings and defendants’ gains and profits resulting from the infringe- 
fs and upon arguments by counsel for the respectiv« ment by said defendants of claims 1, 2, 3, 4, 5, 7 and 11 
parties and the court being duly advised of patent number 1,118,240, patented November 24, 1914, 
It is ordered, adjudged and decreed and report his conclusions of fact and law concerning the 
1. Walter A. Sheaffer is the first and original inventor same and that the said accounting shall proceed before 
oO inventions embraced in claims 1, 2, 3, 4, 5, 7 and 11 the said master from time to time, as he may direct, and 
p s patent, number 1,118,240, patented November 24, that C. FE. Barrett and Kraker Pen Co., and the officers of 
1914 said C. E. Barrett and said Kraker Pen Co. individually 
2. Claims 1, 2, 3, 4, 5, 7 and 11 of patent number and its employes, agents and attorneys shall appear be- 
1,118,240, patented November 24, 1914, are valid and in fore the said master as required, and produce books, rec- 
fringed by the defendants, C. E. Barrett and Kraker Pen ords, documents and drawings in aid of such accounting 
Com cad is he may direct, and shall state how many of such in- 
F affirmative relief prayed by Kraker Pen Com fringing devices, ¢ irts of them contributing to such 
iny, asking that Harvey G. Craig be adjudged the orig infringements, have been manufactured and sold and used 
st and sole inventor of the improvements described and the names and addresses of those to whom they have 
laimed in his application and in the Levers Patent been sold and the prices at which they have been sold 
of Walter A. Sheaffer, as far as and the profits resulting from 


such sales. 


“6. That the costs of this 


he claims involved in this suit 
are concerned, and praying an 
injunetion and accounting suit are awarded to the com- 
against said Walter A. Sheaffer 


nd others, and further relief as 


plainant. 
“( Signed) 
KENESAW M. LANDIS, 
U.S. District Judge. 


set forth in the amended an- 


swers, is denied and the counter 


claims dismissed FRANK G. BROWN, 

“4. That a writ of injunction Solicitor for Plaintiff. 
<¢ issue forthwith to C. E “Approved as to form, 
Barrett, doing business under RUDOLPH WM. LOTZ, 


he trade name of C. E. Barrett Solicitor for Defendant 


& Co., and to Kraker Pen Com and Intervener.” 


them and each Office Appliances has not 
em, and their officers learned as yet whether or not 
rents, attorneys, and employes counsel for the defendant has 
vakine. or causing be 4 H 

making, hii: heaet taken steps to bring his case 
nade, and selling, or causing to rang 
i : ' before a court of appellate juris- 
hye sold, or offering tor sale, and e F 
F diction. 
using, or causing to he 


The fountain pen is still in 
process of development. It is 


or from contributing to 
the making, selling, or using, by 
king parts or assembling an active force and a focal point 


rts relating to and adapted to of inventive interest. The trade 





used with any devices which scans with keen attention the 
Ive or embody the inven adjudication of rights in this 
tions set forth in claims 1, 2, 3, Benjamin C. Wallsten, U. S. N. R. F., Departme: field. Since the first crude prod- 
4, 5,7 and 11 of the Walter A Manager of the Staff of Office Appliances, now uct appeared, inventors have la- 


ie serving at United States Naval Training ; ‘ a 
S] ffer patent number 1,118, Station, Great Lakes, Illinois bored consistently to pertect it. 
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Du Ponts Control Graphophone Company. business has bee eyond expectations sinc h 
The financial surprise and largest single money move office was moved 
ment of the month is the gaining of control by the du In the new location the Chicago office of Melt RI : 
Pont interests of the American Graphophone Company, Company has ample display and storage roon s 
manufacturer of the Columbia talking machine and rec the purpose of Mr. Bla is far as possible, to 1 
ords, and also of the dictaphone. The news was divulged mediate delivery on rush orders for offic ling ets 
by the election of Francis S. Whitten, vice president ot sectional bookcases and sp ilties from Cl iwo s 
Laird & Co., to the pre side ncy This occurred at a The growth of the npany s tusiness re S 
special March directors’ meeting. Philip T. Dodge, former made it necessary to greatly enlarge factory s at 
president, made way for the move by resigning to become Greensboro. and the panvy's factory o f e 
chairman of the board of director increased sixty peres thin the past yea 
There has been no change in the Dictaphone organiza 
tion at headquarters, and none is expected. Nor is any , A . ; ; 
change in the personnel of the Graphophone system Wah! Adding Machine Company Builds New Plant. 
announced. The Wahl Adding Machine Company has C1 
Men close to the market have long known that the du into the new live st NTOrce NCEE 
Ponts had been accumulating large blocks of securities in trated here, locat 1800 Re stree . , 
several talking machine companies. With the steady ex building provides nearly thr res or s 
pansion of Graphophone business, the output has fallen For the past ten } s this company S S 
far short of the demand lo meet this emergency, the ~ EEN s to pertect tu ~ - 
directors have voted to issue $2 5¢ 3£95 in new common I CVvice s tl Wa > 
stock and offer it at par, at $100 a shat a) both cor } n I re Chis . ‘ t t R 





New Factory, Wahl Adding Machine 


and preferred stockholders, on the basis of one share of write 
new common tor every two shares of common or pre bot 
ferred now owned Stockholders of record March 24 small 
will have the right to subscribe, payments to be made Ing 
under certain specified conditions not it 
\ syndicate headed by Laird & Co. of Wilmington, used t 
Del., Montgomery, Clothier & Tyler and Bertron, Griscom has be 
& Co. of New York, and Bioren & Co. of Philadelphia, every 
has been formed to underwrite the offering. rangi! 
The fiscal vear ended December 31 last proved to be 
the largest in the history of the company, gross business In ¢ 
having been more than $15,000,000. an increase of about quired 
57 per cent over 1915. Net earnings in 1916, after interest necess 
charges, were $1,903,599, equivalent to $37.12 a share on  chani 
all the common and preferred stocks outstanding. Busi wortl 
ness in the first quarter of 1917 is running at the rate of This 
40 per cent greater than the first three months of 1916 founta 


ress ¢ 


lhe new East Plant at Bridgeport will be ready for opera 
the 


tion in a month or so, and it will double busine 


company’s 
which 
\ddin 

Phe 


output of records 


Melton-Rhodes Moves Chicago Office. 


On April 26 the western branch of the Melton-Rhodes which 
Company, Inc., Greensboro, N. ¢ was moved from thx as be 
Monadnock block to 28 South Fifth avenue E. J. Black, built u 
western representative of the company, states that the New Z 
move seems to have vween decidedly aus ous ind that Phi 





4 

Company, Chicago. 

typewriter dding machine Lhe 
if er instal ( hes the Tri hans 
iching ro I ( the typ writer so 
terfere in any way with the speed t 
or straight ty] iting The Wahl ad 

n thoroughly tested out and is now 
kind ot business nown, special mM. hine 
iw im price tron few hundred to s 


dollar > Cac h. 


rrder to turt out the high class 

in this adding and subtracting machine 

ary for the Wahl company to employ 

s and to install hundreds of thous 

of the finest inerv and tools 
company re ently decided to ents t 

in pen field and about a vear ago pur 

of the Eversharp Pencil Company 

ss of the Boston Fountain Pen Cor 
will now | carried or unde 1 the 
Machine ( pany 

Eversharp pencil is, as the name 

has at all times sharp point, rea 

‘come widely known, a large business 

p, not only 1 the United States, I 

ealand and other far away points 

Boston safet ntain n has beet 
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start. It has been on -be market for r ten years ers, while « st arbon and typewriter papers, 

won the reputation of Leing o1 if the most I ribbons for all machines, office furniture, filing devices, 
de fountain pens ever marketed et is the largest ar st complete in the West. 

wo! rful equipment, both in personnel, ma Our repair and r lt machine department is acknowl- 

d tools, the Wahl company expects to contin edged to be the best west of Chicago, and is in charge of 

e the quality of both the Eversharp pencil and qualified experts from the different typewriter factories. 

yn safety fountain pen, and expects to build up We n make ny 1 desired on any make of type- 

rge and substantial business on these two items write! Largest stocl rebuilt typewriters (all makes) 


to t ing machine business in the West, 1 sali t low prices. Every machine guar- 


mount of light in its interior, whi The stor the Western Typewriter Sales Company, 
empl Ss to maintain a very high standard ol the ies space of 60x140 feet, and it is 


ao ‘ ? ees - ; , al , “ 
s a | times. ocated at ery inning of Typewriter Row. The 
1 ( Is to be one ‘ i! ww is rep! d on this page is regarded as 
wr sal ecansve ores the sal . ‘ og 
yuildit nat ne of thi st att tive, effective and striking type- 
Abe & ¢t) 
4 4 cies Ss ¢F t ~ x ; 
s articles a riter st ndows as been produced. The in- 
} st < r ountain |] 


ene terior of t stor : eniently arranged, the stock of 
supplies bei t in large wall cabinets. The 
Important Deal In Denver. \uditing ar lerical rtment is in the center of the 


‘ 1 tre S lke store, t ture in the rear. Back of this de- 


oe 
e 


ad 
3 


4 f 


he 
W df i 


4 


TY PEW RITERS 





Store front of Western Typewriter Sales Company, Denver, Colo. 

Western Typewriter Sales Company oft partment 1 well-lighted, well-equipped shop 60x30 feet, 
Colo., t following announcement where the lathes and other machinery are installed, to- 

ish to announce that the business, good will gether wit large st of machines in the rough. 
hines and supplies of 1 Western Typ¢ The Western does ts own typewriter rebuilding, its 
les Company, The Eaton-Ralls Sales Company trade in re Its ext ng as far east as Minnesota and 
KE. Roberts Agencies, The Colorado Typewrites the Dakot south t ‘id Mexico, north into Canada and 

The Denver Typewriter xchange have vest to t Sierra N s 
hased by Mr. George S. Walker, and will here The compat : ral distributor of the Corona fold- 
onducted under the title of tl Western Typ ng typewriter for | rado, Wyoming, New Mexico and 
Sales Company at 1627 Cham; street Mr. western Kansas, at s developing a splendid business, in 
has twenty years’ experience in the typ 1916 iner ng the ess over 1915 by 91 per cent. The 
business company Is tributing agent for the Hammond 
establishment is the lareest ‘te kind west of Multinl t\ vriter the states of Colorado, W yom- 
d lopting as our wat vords ‘fair deal ing. New Mexico Utah and Montana. 

service’, which, when honestly lived uy While the Royal branch in the Rocky Mountain 
ams h to every business mar e hope to ex region, tl Vestern i nt for the Royal in the city and 
perations over a mu vider territory county of Denver the business on this machine is 
estern Typewriter Sales Company is distributor onstantl) reasi! e company also has the Color- 
yrona typewriter, which is bi ing more popular ado and Wyoming y for the Neostyle duplicating 
Iso have the distributing encv for the machine, wl | s developing nicely in this 


iter world Dalton adding 1 hines. Neostyle t is stat that 1 Western Typewriter Sales Com- 
nes and supplies are al mong our lead pany | lars writer rental list in the West. 
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being enlarged and developed 


and it is known as one of the 


Its business is constantly 


Rocky Mountain region. 
George S. Walker, the manager and owner of the com 
the 


time during the greatest 


twenty-five years in 
At the 


this period he 


pany, was for newspaper 


magazine business. sam 


part of operated an exclusive typewrite! 


store at Cheyenne He has been identified with the Cor 


since its organization, and had 
Standard 


For 


ona Typewriter Company 
the 
onas west ol! 
Walker was 


missioners and the 


selling the first Folding and Cor 
the 


secretary of the 


honor of 


Mississippi. many years Mr 


State Board of Sheep Com 


Wyoming Wool Growers’ Associatiot 


and for five years was secretary of the National Wool 
Growers’ Association 
A New Dalton Sales Class. 
Sales class No. 5 of the Dalton Adding Machine Com 
pany recently graduated from the sales school at the Dal 


ton tactory in Cincinnati 


well known. W. T. S 


Mullen has been in the specialty and advertising business 


Several members of this class are 


for more than twenty years. He will be connected with 
the Dalton office at Cleveland.  (¢ Harley Elliott has 
been Pittsburgh sales manager for the Art Metal Con- 





(left to right): R. H. 


Dalton Sales Class No. 5.—Standing 


Mulcahy, Albany, N. M. J. Rumizen, Butfalo, N. Y.; F. G. 
Chard, Helena, Mont.: D. N. Steible, general instructor; W. T. 
S. Mullen, Cleveland, Ohio; Floyd Lovell, Cincinnati, Ohio: E. 
J. McHale, chief of service department; H. C. Yeager, chief 
mechanical engineer; James L. Dalton, president; Frank J. B. 
McCauley, Rochester, N. Y.;: Roye V. Lowry, chief accountant: 


B. C. Harrison, secretary-treasurer; R. D. Bryars, purchasing 
agent; Harry Landsiedel, superintendent of pliant. Front row 
(left to right): G. X. Wendling, vice-president and general sales 
manager; T. J. Yborra, New York city, N. Y.; R. A. MacGuire, 
Rochester, N. Y.; Julius A. Henriksen, New York city, N. Y.; 
C. Harley Elliott, Pittsburgh, Pa.; James S. Farley, Columbus, 


Ohio; E. J. Donnelly, Jr.. Rochester, N. Y.; Otto N. Hein, 
Kalamazoo, Mich.; Geo. B. Kelly, Macon, Ga.; Birney Dysart. 
vice-president and comptroller; J. A. Glover, manager records 


department. 
struction Company, and will have charge of the Dalton 
that Chard, 
another well-known company, 
Falls-Helena 


Class No. 6 has just been organized and enough appli- 


office in city F. G who formerly repre- 


sented will cover Butte 


Great circuit—his old territory. 


cations hand to form two classes more 


All of 


entered the employ of 


are on one or 


the members of inclusive, have 


\dding Ma 


classes one to five, 


the Dalton hine Con 


pany. 


“Oklahoma Banker” Gets Out Souvenir Number. 

Twenty years ago nobody would have thought that the 
town of Oklahoma City, Okla., could have 
cuse for a souvent 
pages, with beautiful illustrations on every 
No. 11 of Vol. 8 of The Oklahoma 
The 


field in 


found any ex 
bankers’ magazine containing 118 larg: 
Yet, 
Banker is such a maga 


Oklahoma 


page 


zine cover design is a picture of an 


color s 


natural 
through 


wheat 


this number of The Oklahoma 


In glancing 


Lee oe) 


soundest institutions in the 


and 





ANCES ; 


note illustrate d historic s ot the 


Muskoge e, with its 


Banker we 


ne 
pring 


including handsome buildi 


did churches, its wide and busy streets 
residences, 
We were particularly) terested in the sketc] Puls 
whi Oklahomans kn as “the wonder 
world.” Twenty years lulsa was a litth llag 
ing one street, unpaved, with a few frame sto! 
side of it. A picture of Tulsa twenty years ago s VS 


this scene with a few wagons in front of a st 
railroad track beside the town. 

Oklahoma City, the etropolis of the great Sout st 
s fully described and illustrations show its 11 t S 
a commercial and industrial center 

We are interested to observe that on pas ( t S 
souvenir edition of T] Oklahoma Bank S 
1divertisement o peter ( hang¢ Ml 
tured vy tne Hoeter ( oe Maker Con " 
City Mo Three illus ions give oint t ( 
this striking advertis nt Other con . 
who advertised in this souvenir edition 
Machine Company of Wilkes-Barre, P: 
wood Typewriter Company, whose Oklaho: 
it 315 West Main street, Oklahoma City 

We are indebted to our friend, | | Bl 
the Weis Manufacturing Company, for this 
esting souvenir edition of The Oklahoma B 

Mr. Blankemeyer states that the city o S 
opinion is the busiest place west of New Y« 


With regard to Ardmore, Okla., the new I 
states that this tow 1s awakening to its | : ities 
One of the principal establishments in this t s the 
Bass Furniture & Carpet Company. They | in 
a new building which is recognized as one of | ind- 
somest in Oklahoma They are carrying 
sentative line of modern oftice furniture in t nd 
steel They also irry a line of bookcases 


Marshal Joffre 
a oe 


Uses Remington. 
Marshal Joffre, th her 


1 
ch national 


to the United States has stirred the count 
of the Remington typewriter On the oceasi sit 
of the French commission to St. Louis thi 5 


guests of Breckenridge Long of that city. 1 


rival, Mr 


Louis and stated that he had 


Long called up the Remingtor ff in St 


received three telec < 


vising him that the Marshal would requir 

It transpired that he could use onlv a Reminet \ 
chine was duly furnished and curing his stay in St. Louis 
the great Frenchman spent many of his pri ments 


What he wrote on it 


a gcood ant OV, 


using it. 

writer is 

Macey Factory Employés Organize Farm Associa- 
tion. 


he Macev Company. G 


I 


The employés o 


Mich., mostly factory men, have started a far ropos! 
tion known as the Macey Farm Associatior 

five of the men have joined the organizat! 

direction of a managing committee « - 
Richardson, W. | irvey, C. J. Baldwi 

rN Graham, J G. Wellit (reorae A. ( ‘ 

Phernam| cq Chis mimiuttee S ap] t 

nicke is manage i { | Baldwit is s 

treasure! Chey | secured a tt ( 

icres south of G Rapids ibout one 

miles from the fact Part of this S 

planted to early potatoes and anoth sé 

planted to late potatoes About fifty acres ry 
for the cultivatior eans. A man and tea! ( 
hired to do the cultivating, but the factory 

Saturday afternoons if they desir« 
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Close criticism only serves to emphasize the truth 
of our motto: 


‘“‘The merits of our goods are 
above all others.” 


SP ig 3 
ees on 2 toad | 


Extraordinary qualities 
have been incorporated in 
our goods with character- 
istics distinguished from 
all others. 





There is always a“‘reason.”’ 
Wethat live to please must 
please to live. The strength 
of any business lies in the 
ability to serve. 





The service that satisfies 


Efficient executives demand cleanliness, durabil- 
ity and economy in their supplies of typewriter 
ribbons and carbons. (That’s why there is such a 
big demand for the reliable 


M. & V. Brand 


Dealers stocking it are making 
good, increasing their sales, 
their profits, and their number 
of satisfied customers. You 
can do this, too. 


MITTAG & VOLGER, Inc. 


PARK RIDGE, N. J., U. S. A. 


BRANCHES 
NEW YORK CHICAGO SAN FRANCISCO CLEVELAND ST. LOUIS BOSTON 


261 Broadway 205 W. Monroe St. 35 Montgomery St. 2119 East 9th St. Laclede Building 88 Broad St, 
LONDON 
7 and 8 Dyers Bldg., Holborn, E. C. 
AGENCIES ALL OVER THE WORLD 





Sul 
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A Valuable Book On Finance. Another Better Business Show. 


The Ronald Press Compauy, publishers at 20 Vesey The cut presented below is a likeness of a wit w dis 
street, New York, have issued a volume on “Business play presented in the store of the Modern System Sales 
Finance” by W. H. Lough, president of the Business Company at Peort Ill, on the occasion of a Better 
Training Corporation of New York city, formerly pro Business Show, which was held in that store wit reat 
fessor of finance, New York University School of Com success a few weeks ago. While the show was ld in 
merce, author of “Corporation Finance,’ “Banking Oppor the Modern System Sales Company’s store, « 
tunities in South America,” et ances were exhibited besides those they themselves han 

Business Finance” is a work of 631 pages, including the dle (he company particularly featured in this v the 
index, title pages, preface and table of contents It pre Art Metal and “\ nd E” filing cabinet lines; t Kala 
sents in one compact volume that which the average busi mazoo and Wilson-Jones loose leaf ledger lines; 1 )j 
ness man ought to know about tinancing, both with regard t one; the Neostyle: the Sundstrand adding 1 ni 
to raising initial capital for new undertakings and man the EWiott addressi machine; Dimunett hi 
aging the current finance of going concerns The price tector; the Multipost; Standard envelope s« B. | 
of the book is $3, postpaid. Marble chairs and Leopold desks They Is . ‘ited 

By a systematic, concentrated presentation of a great Remington, Underwood and L. C. Smith & B ty 
mass of material, “Business Finance” enables the business writers 
man readily to obtain an organized grasp of financing The Better Business Show was a success bot sa 
methods which cannot fail to add materially to his fore- means of good advertising, in prospects obtair ! in 
sight and resourcefulness The material Mr. Lough pre the amount of goods sold The Modern Syste S S 





Window display of Modern Systems Sales Company at Pecria, Ill., on the occasion of a Bette: 
Business Show Week. 


sents will be of great assistance both in deciding just how Company very ‘ ( 5 
money should be raised and workit gy out the speciti« meth- cit icrs 
ods by which this can be accomplished. By repeated illus 


trations from business practice, Mr. Lough has attempted A Kansas Stunt. 


particularly to give real assistance in developing work K. W. Hofer, n £ of the Manhattar 
able, practical financing methods The successful tinat Emporium, Manhattatr Kansas, recent 
cial plan,” he says, “is not usually one that is involved or students and stenographers one month's ret 

full of supposedly ingenious expedients It is best, also, writer for the perso making the greatest 
to work along conventional lines. Originality is only too words out of the wor tvpewriter.” The contest clos 
apt to arouse distrust The points brought out by Mr the early part of this montl Next year Mr. I ( rol 
Lough in connection with this process of “promotion,” as ises to offer a month's rental of a hine t - 
it is called, are exceedingly aluable in co-ordinating all who can make the greatest number of words 
the different elements of the situation in the right way company’s slogan Learn to use the typew 


Ethcient management of the finances of a business con 


eern requires the Sane vigilance as navigating a rapidly Remington Takes Liberty Bonds. 





progressing ocean liner [It means knowing at all times In addition to the sands of dollars wt 

not only what is being done with the capital, but the dis subscribed bv indi il Remington officials at loves 
posal that is being made of :ncome Halt of “Business the Remington Ty] ter Company has subseri o25 
Finance’ deals with internal financing—the investment o 000 to the Liberty | 


xed capital, policies as to betterments and extensions, 


working capital requirements, proper use of bank and trade The B. F. Swansort ompany, Inc., of Des M 

credit, and so on The suggestions in regard to dividend are looking for L. C. Smith machine, Model 2 OR, 
and surplus policies will appeai particularly to corporatior This was rented fr the some time re S 
officers and directors The discussion of financial budgets Dennison, who had previously rented t 

and financial standards is new and points the way to new the Swanson company for a couple of years, 


methods now just beginning to be exploited ing been prompt in every way. 
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SANFORD’S 
LIBRARY PASTE 


In Quart and Pint Jars After all it is not a question of 
is Protected by Glass Covers so much paper at such and 

Which Seal Air- Tight such a price, but to be certain 
of obtaining a clear, legible 
copy when required and re- 
member it may not be required 


Selling Carbon 
Paper 


for a long time. 


PANAMA 
Carbon Paper 


gives permanent copies. There 
is one grade especially adapted 
for each kind of work. Help 
your customers to find the 
grade which will give the best 


4 a 
CHICAGo — NEWYORK) results. Dealers who handle 
Panama Carbon Paper and 


Typewriter Ribbons are suc- 


cessful. 





No. 431, Quart No. 432, Pint 


These are the only jars that 
keep the paste in perfect con- 
dition until ready for use. | 





W hile in use also the jar can 
be resealed air-tight so that 
the paste will never dry up. 


Manifold Supplies Co. 
Sanford Mig. Co. a a 


CHICAGO NEW YORK 





























36 


Some Interesting Views of Famous Store. 
The 


to give 


serve 


the 


four illustrations shown this page will 


the 


office equipment section and the 


upon 


reader some idea of the appearance ot 


section of the 
at 400 Camp 


furniture 


store of the Dameron-Pierson Company, Ltd., 


street, New Orleans, La [The Dameron-Pierson Com- 
pany, Ltd., by the way, is just thirteen years old, and ts 
said to enjoy the distinction of being the largest ofhes 
supply house in the South and the only one of its par 


ticular kind and scope in the state of Louisiana 
The company does all kinds of lithographing, 


blank book and 


its tactory, departments, 


printing 


making and steel copper plate work in 


and in other such as furniture, 


stationery and iron safe departments, they are prepared 


to take care of any job no matter how large or how small 
bank 
; 


install fixtures as well as supply office 


The company’s facilities for work are extremely 


complete They 
among their agencies some ot the best 


the United States, \lex- 


furniture, and have 


known companies in such as 





Views 


and one gencral view of a part of the main floor. 
left-hand picture, 
the safe department. 


furniture department. Lower 


ment. Right-hand picture, 


ander H 


pany of 


Revell & Co., Chicago: Standard Furniture Con 


Herkimer, N. ¥ The Globe-Wernicke ( 


Ompanyv, 


Cincinnati; Herring-Hall-Marvin Safe Company, Hamil 
ton, Ohio; Wilson-Jones Loose Leaf Company, Chicago; 
Kversharp Pencil Company, Chicago; Public Service Cup 
Company. manutacturers of Lily cups, and a number of 


others 

The 
attribute 
the National lation of Stationers and 
Both Mr and Mr 


identified with association work, both national and local 


close aftliation to 


members of the Dameron-Pierson Company, 
much of their success to their 


Assoc 


Dame ron 


Manutacturers. 


Pierson are prominently 


New Akron Company Prosperous. 
The (thce 


which 


Company, I ric . 
East Mill 


business 


Schroy-Reining Outhtters 


commenced business on January 1 at 69 


street, Akron, Ohio, is doing a very prosperous 


They carry a complete line of office furniture, stationery 


and supplies I D. Schroy was formerly vice-president 


of the Foster Office Supply Company of Akron, while 
George G. Reining was secretary The Schroy-Reining 
Office Outfitters Company occupies a four story building 
known as the Swartz Block, and has an up-to-date stor: 


APPLI 


in the furniture department of the Dameron-Pierson Company, 
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What Will the War Bring to American Business? 


By L. S. Wilson, Manager, Supply Department, Royal 
Typewriter Company, Inc. 


when war was declare: 


What happened hers 


Che shock paralyzed business, disturbed finances genet 
ally and closed the stock exchange Before many months 
had passed, the army and munition put ses were 
made, followed by greater and still greater | icl 
set the wheels of industry humming, bringing isiness 
back with a snap, making it so good 11 t it was 
almost impossibl some lines to purchase necessary 
equipment. 

It would have been economy and added « ien 
in many lines, especially in office equipment buyers had 
in the few months immediately following the « atio 
of war taken an optimistic instead of a pessimist tt 
tude and acted accordingly. When the boom started 





Ltd., New Orleans, 
The top pictures show two views in the 
view of part of the office supplies depart- 


sary articles were 


j 1 


delayed that efficiency 


Will this error | made all over agai 


so long 


We are now at f History is bo 
and it may be in a larger way than that wl é 
during 1915 and 1916 The wise office g 17 ! 
far into the fut nd provide his equi ‘ 
spending of $7.000,000.000, practicall the 
United States, will licate the industrial 1 f \ 

I d a half ago, but it will be a more intens¢ il d i 
few weeks hence | nd stocks sca 
again delayed 

Stationery and oft supply salesm« ( t 
the immediate opportunity to serve t t 

revailing upon thet to purchase now 7 1 
to a time wher s in their lines 1 t 
obtain \dditior uipment all alot t ‘ 
needed before tl mer 1s over and t 
economy in delavit the putchases Prices s no 
dency to decline he harlces are excell: 
advances Delay buying now will sut 


1 
crease 


efthciency iter 
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Yours very truly, 





Y 


At this point on your 
letters the self starter 
will have saved anywhere 
from 15% to 25% time. 


SELF STARTING 
REMINGTON 


TYPEWRITER 


Grand Prize—Panama Pacific Exposition 





L you, or others in your office, want to see this new time-saver, 

telephone today and we will bring it to you and put it through 
| its paces. Or if you wish to read more about it, let us mail you 
| descriptive folders. Write, or phone today. 


Remington Typewriter Company, (Incorporated) 


New York and Everywhere 
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Hoskins Cards Stir Loyalty. at San Francisco in 1916. <A special display of imported 

Appreciating that the greatest need of the business Prints was shown in the shop for ten days beginning May 

world is the ability to keep a stiff upper lip and simply 14. Among these were included the famous Medici prints, 

carry on its affairs in its usual way, the Hoskins Company hand colored platinums and Copley prints, plain and col- 

have issued a series of patriotic cards to be hung in offices ored, bout 500 reproductions from the old masters were 

—each one containing a different slogan intending to en- shown for ten days. 

courage the idea of “Business as Usual.”” The appearance The Yunt Art & Gift Shop was formerly at Shawnee, 

of thousands of these cards containing messages of op- Okla., but is now located in Oklahoma City. 

timism and encouragement will have a certain effect on 

the minds of all business men who see them. The aver May Relax Ban On Use of Flag. 

age business man will be proud to hang one of them at To instill patriotism more widely, a bill has been intro- 


least over his desk and point to it as the motto which 
inspires him. 

The first card of the series to be issued is printed in 
the national colors with a design of two crossed flags, 
beautifully draped in the center. Under the national em- 
blem is printed the slogan 

“First in Business, First in War, 
First in Peace forevermore.” 

Below is shown the American shield. The other slo- 

gans are all equally inspiring, such as another card with 





— 





The above is a likeness of the Underwood Home Defense League, taken at the Ninth Regiment Armory, New York, N. Y. 


are 135 well-trained men, all 


a view of a cannon at the top being tred, and underneath 


the slogan 


“Let Business Boom With The Guns.” 


A Wrong Address. 


A brief description of the Kendall Envelope Sealer 


was 


presented in the May numbser of Office \ppliances, where- 


in the address of the company was given as 1270 Broad 
way, New York. The company points out that this ad 
dress is incorrect and should have been 79 Sudbury street, 
Boston, Mass. 


A Neat Announcement. 
Art & Gift Shop, 


attractive 


The spring announcement of the Yunt 
305 West Main street, Oklahoma City, is a 
little The 
senting an artistic combination of geometrical and flower 


most 


brochure cover design is hand colored, pre- 


designs worked into familiar surroundings. The company 
announces the display each month of the works of Amer- 
ican artists in order that Oklahoma City art patrons may 


enjoy something of real worth from the brushes of those 


a en ap Af gf iii 
“4 
ae WAH *inat 
; rate a pewaite 





duced into the New York state legislature, permitting the 


use of the American flag on the following articles 


paper, periodical, book, pamphlet, circular, diploma, war- 


rant, ornamental picture, article of jewelry, stationery 


use in correspondence, the flag to be printed, painted or 
placed thereon. \ distinction is thus being drawn in 
many states between the irreverent use of the national 
colors, to which general exception has been taken, and 


] 


wider display of them for purely patriotic purp¢ 


\ssociation of 


the 


The board of directors of the Merchants’ 





4 


os! 





Here 
from the Underwood organization. 
New York city, how: er, has voted unanimously pose 
the passage of the il] The ground of oppositi s be- 
lieved to be the precedent poss:bly thus established 
“Printing Profits” Staged in Book. 
Printing Profits,” a “Screamario” in eighty-eight parts, 
is the title of an interesting little booklet, written by the 
Hoskins Bureau of Advertising Service and published by 
the Hoskins Press The booklet, which is written in the 
stvle of a scenario, depicts the ofhces of the Good and 
Bad Printing Compatr with Mr. Good talking over the 
‘phone to a customer who is asking for an es on 
a thousand business cards. When the price is quoted the 
customer replies that Beetem and Cheetem will print the 
cards for less money and a compromise is finally effected 
so the Good and Bad Printing Company get the 
The booklet then shows the number of actions ighty 
eight) required to print one thousand cards \fter the 
cards are delivered the customer kicks on half the cards 
being spoiled; too much impression, short count and 
charge for reset matter The collector calls t e times 
to get the $2.75 charged and be'‘ore he collects it tl Good 
who are to achieve future fame [The May exhibit con- and Bad Company go into the hands of the receiver 
sisted of a collection of paintings from the brush of Mau- Any printer will affirm the number of actions uired 
rice Braun of San Diego, Cal., winner of the gold medal to do even such a small job. A successful printer made 








the UNnDERWooD WAy 


‘Cone 
MODERN 
ECONOMICAL 


ACCURATE 
AND 


a Se UNDERWOOD 
= BOOKKEEPING 
METHOD OF __.. MACHINE 

KEEPING <li 
BOOKS 





A few among the many Types Ledger and Statement 


users of the Underwood ; ; 
Bookkeeping Machine Fits your business 


. a . ) : 
NATIONAL SURETY YMPANY Cc ~ 
Or SREY Ce Continuous Balances— 


BUSH TERMINAL COMPANY j sw. ° 
NEW YORK WORLD Positive Comp utations 
AMERICAN CAN COMPANY 

ASSOCIATED PRESS. 

CARSON, PIRIE,SCOTT CO. 

MANDEL BROS. 

S.K.BOWSER @ COMPANY 


See this Machine demonstrated by 


Underwood Typewriter Company inc. 
Underwood Building, New York City 
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this very pertinent remark We would rather have $50,000 “The Rubaiyat of the Paper Mill.” 


. . ‘ j ho Sts nos of “2 : 
worth of work at our own price than a half million dollar By Arthur Wright. 
worth of work at the other fellow’s pric« ' 
\ dogmatic bit of doggerel written by one of t toilet 
in the big mill of Eaton, Crane & Pike Company, it rh 
shi Heart of the Berkshires,” and published in the M num 
More About Washington Typewriter Company, Inc. Pull-7 oneay 
er ot ul oveti t nouse organ of the I { 
ag ss ( pl yt rt 
Page 166 of the May 1 ue ot ince Appliances c¢ & Pike ( ompany 
tained a picture of the store front of the Washington = ar 
= : When you make your debut on this troubles 
Typewriter Company, Seattle, Wash., with some descrip- , ee 
. Wi urnish the card that announces your birt 
tive material concerning these excellent windows We ° , Say 
; {nd the sheets on which later your parents s 
might add that the picture shown in our May number was ; , 
, : , Your phenomenal sayings, for friends out of 
sent to us by (,eorge | Briggs. who organized the \ 3 : ‘ 
ri For the books where you gather your learning in school 
Washington Typewriter Company, Inc., whose store is re ; : 
ae ; We furnish the paper, and then as a rule 
located at 809 Second avenue The picture of the store : : 
‘a We furnish the parchment they hand you at st 
was sent to us at the suggestion of Harry | Seddon, — ' . z . i 
‘ Which shows that your studious labors ar 
upon whom Mr. Briggs called on a recent visit to San ’ 
‘ rhe letters you writ to your prospective 
Francisco. | 1 7 : 
The license that lets you support her for 
Tne front of the store is of marble, with mirrors freely The documents legal. if vou 
distributed back of the windows The store is declared But of course, 
by old typewriter men to be one of the tnest they have We hope you may never hav: ause for divor 
ever scen Mr. Briggs says that he feels very proud or Your doctor's prescription tor powder or pill, 
the store and that the busine ss they have done SINnc¢ the y He writes when you need them. and also his 
took it has more than repaid them The music of masters. the wisdom of sages 
(,eorge Z. sriggs has been in the typewriter business \ll safely preserved to enlighten the ages, 
for over thirty years. During the last three and one-half The books that you read, and the pictures 
years he was manager for the Wholesale Typewriter Through efforts of ours are enabled to be. 
Company, Seattle, and previous to that time he spent Though oceans divide us, forever at hand, 
four and one-half years with a repair shop and small ex Our tireless service is yours to command 
change of his own. The rest of his thirty years in the We started life with you, and ever we'll stay 
business were spent in the factories, principally with the The staunchest of friends ‘til the dawn of tl 
Smith Premier. Mr. Briggs states that he started in upon When tidings are sent to relation and frie 
the first machine the Smith Premier Company built. That life’s happy journey has come to an end 

















Dinner given by the American Multigraph Sales Company to salesmen, managers and guests at the third zone convention 
which was held last month in Chicago. Those present include the following—E. A. Maender, Paul Blackwell, A. R. Berger 
E. W. Bremer, Clark, M. G. Malinick, W. O. Schaefer, S. N. Heller, C. H. Evans, W. R. Dunn, R. V. Bopp, W. H. Hartley, 
G. P. Swanson, A. F. Tnal, M. C. Kent, C. F. Sowman, L. C. Browne, F. Cotharin, T. B. Thrift, L. W. Jared, Evan Johnson, 
R. H. Jarrett, C. J. Taylor, E. F. Mair, C. J. Kinsley, E. O. Bullock, C. J. Williamson, Tom Wright, W. L. Kramer, W A. 
Hansen, O. H. Kepley, H. L. Hitchcock, R. C. Niver, L. C. Taylor, A. G. Lanagraf, J. A. Kleisner, John Foley, Cornelius O'Hare. 
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ROYAL TYPEWRITERS 
Make the Big Organization Complete 


They are invented and are designed to meet the typewriter needs of the 
business world today. 

They are the finishing touch to that office efficiency which the successful 
business organization must have. 

They fit exactly into the high standard of organization, of personnel and 
of equipment that the live business house must maintain. 

They round out the effectiveness, the sureness, the exactness, the special- 
ized ability of the organization. 


You need the ROYAL in your busiress. ‘Telephone or write our nearest 
agent and a representative will call. Let the ROYAL prove itself to 


you and for you. 


ROYAL TYPEWRITER COMPANY, Inc. 
GENERAL OFFICES— ROYAL TYPEWRITER BUILDING, NEW YORK. 
FACTORY—HARTFORD, CONN. 

Branches and agencies the world over 


‘“‘COMPARE THE WORK’’ 


+ 
=o 


HN HHA 
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Dinner of the Ideal Stencil Machine 


Stencil Boosters Get Together. 


The above photograph represents those present at the 
Ideal held Pittsburgh 
hotel, James Matthews 
Pittsburgh Stencil 

Belleville, 
Earl 
& 
well 


at the Schen 
& Company, 
Machine (¢ 


was arranged at 


Boosters meeting mn 
H 
Ideal 


meeting 


ley given by 


tor the om 
11] Dhe 


M. Scott, purchasing agent ot 


Company, for the 


avents 
pany ol 


Suggestion ol James 


H. Matthews 
the 


purpose of increasing 


sales, as as promoting co-operation and good 


fellowship. 


After an elaborate luncheon, the meeting was called to 


order by William Jenkins, secretary and treasurer of the 
James H. Matthews Company In his usual fluent and 
pleasing manner, he introduced General Sales Manager 


by 


Ju Wes 


stating 


Marsh, of the Ideal Stencil Machine Company 
that Mr. Marsh the 
making known the policies that would increase sales. 
Marsh 


and 


purpose of 
Mr. 


ways, 


was present tor 


then demonstrated the machine in various 


brought forth good talking points in a convincing 


manner. 
Mr. George Remnsnider, president of the Ideal Stencil 
Machine, also spoke. 


New Firm in Kingsport. 


Ff. L. MeCready and T. E. Doane have organized the 


firm of McCready & Doane to handle office supples and 
stationery at Kingsport, Tenn., known as the magic in 
dustrial city of the South Mr. McCready for a number 
of years has been a traveling salesman tor the Caldwell 


Sites Company of Roanoke, Va., and ts well versed in the 








Flag raising at plant cof General 





Fireproofing Company, Youngstown, 


7? 


@ 





Company's Representatives at Pittsburgh. 
oO S 2 plies and tat er business \] ) he 
otner nember o the s native <¢ é st see, 
nd is h self well to the trad 

1 ney ave selecte gsport as one ot t £ I 
dustrial enters lw ears go the populat ~ 

( vas less that tn r ple while t day it « VU, 
th ) 

McCready & Doan ‘ ken to conside 5 
or rene es in thei qjis t 

Remarkable Demonstration. 

The illustration on this page is reproduced fro i pho 
tograph taken on May 12, on the grounds of The G al 
Fireproofing Company Youngstown, Ohio. 7 vent 
was a patriotic demonstration Youngstown, by t vay, 
is a city of much neglected aliens and foreign bor met 

ans, who live per ; in about the same cond s as 
they lived in Europe nd are therefore still s to 
many European influences Numbered among em 
ployes of The General Fireproofing Compar y. Ww is a 
typical employer of | r in this district, are t yne 
different nationalities. These people, without a ial 
solicitation, subscribed for and purchased a new A an 
flag for their flagstatf. At the flag-raising cerenk isa 
G. A. R. band, a regiment of U S. intantry, and t US 
societies and roreigt ations ot the city, l] yn 
Stration Was one oft the large st and most enti s st 
ently held in this part of the country It is s it 
the appreciation shown for the patrioti spec S¢ 
new Americans” was as astonishing as it was ng 








Ohio. 
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A DECIMAL TABULATOR 
ON EVERY SILENT MODEL 





The decimal tabulator is an inbuilt part of every Silent 
Model L. C. Smith & Bros. typewriter, furnished at no addi- 
tional cost. It insures accuracy in billing and tabulating. It 
saves time in regular correspondence work by enabling the 
typist to bring the carriage at once to any desired point of 
starting in the salutation, paragraphs and close of letters, and 


addressing of envelopes. 


For an explanation of the advantages of the decimal tab- 
ulator, variable line spacer and many other features of the ball 
bearing, long wearing Silent models, send for the “Silent Smith” 


booklet—free of charge. 


L.C. SMITH & BROS. TYPEWRITER CO. 


Factory and Home Office, Syracuse, N. Y. 
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a HERE’S Jones’ letter 
—I can always tell it 

by its extreme whiteness and 

snappy, crisp feel.” 


Jones, like many other keen 
business men, uses 


BERKSHIRE 
PAPER 


for his letterheads — mak- 
ing them distinctive and 
easily distinguishable. 


Eaton, Crane & Pike Co. 


Typewriter Paper Department 


PITTSFIELD - MASSACHUSETTS 


Dealers Are you ¢ quipped to supply 
live business men with Berkshire 
Paper? If not, write today for 


samples and prices 











puemnnameeman never ee 
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UL Pe 
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NEW YORK 25 Fifth Avenue 
CHICAGO org-.110S Michigan Avenue 
PHILADELPHIA 1024 F 5 
BOSTON $5 Franklin Street 
SAN FRANCISCO OM St 
a 
i E. 
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“Y and E” Employés Form Social Club. 
Yawman & Erbe Manufacturing Com 
Monday April 23, 


Rochester Business Institute 


Employes of the 
Rochester, N. Y., met 
in the assembly hall of the 


pany, evening 


and formed a social and athletic organization to be known 


as The “Y and E” Club 


membership, whether engaged in the offices or factories, 


All employés are eligible for 


and more than 500 signed up previous to the first meeting 

The evening’s program was opened with a flag raising 
After the Stars and Stripes had been pulled to the top of 
a twelve-foot pole on the platform all in the hall aros« 
and sang “The Star Spangled Banner.” During the sing- 
ing employés representing the Goddess of Liberty, Uncle 


1776” 


Sam and the three characters in “The Spirit 
marched down the aisle and mounted the 
Harold F. Smith played the vio- 
called “A Pair of 


Queen” was staged by three employés of the cost depart- 


platfor1 


Ernest V. Gibbs sang, 


Jacks and a 


lin and a comedy skit 


ment. The work of the “Ebony Four” was enjoyed 





James Greig, President, ““Y and E’' Employés’ Social Club. 


\fter the program the seats in the hall were taker 


and the employés danced until midnight. 


During the business meeting, which preceded the social 
program, the acting president of the club announced that 
the company would lay out sixty garden plots, each fifty 


by sixty feet, on the grounds of the company’s plant at 


Gates for use by employes in raising vegetables Phe 


company will plow and fertilize these plots and will give 
the employés who are to work them the benefit of its 


purchasing power in obtaining seeds and gardet 


Married men with 


tools. 


large families, and single men with 


dependents, will be given preference in assigning the 


plots. 

It was also announced that the north lot of the Gates 
plant will be turned over to the “Y and E” clul 
as an athletic field. 

The following officers were elected for the present fis 
Greig: first ice-presid 
Charles 


cal vear Pre sident, Js mes 
frank Welch; 
financial secretary, A. W 
Miss Jean 
following directors were also elected by th 
Miss E. R. Schaefer, Miss Viola Haug, Miss Hazel Oh 
F. J. Yawman, Jack Hall, B. B. Bates, Chester Dempsey 
Robert Wheater and Arthur G. 

The new club will be supported by dues from its met 


scecor d i ‘ pre side nt. 
Sadden: ré cord el S¢ re iry 


Gordon; treasurer, Miss M. ] Fis] Che 


I vans 


bers and will have the backing of the company 


New Golf Magazine. 


The Golfer” is the title of the official organ thi 
Park Ridge Country Club. It is published undet 
rection of the Publicity Committee of the club and is 
edited by Charles Hamburger, who is not only golfer 
but is prominently connected with the stationery 
Chicago In matter, style and general appearar 
Golfer” reflects credit upon its editor and its contr tors 





| 
nm 


LP PLIANCES 











See the 
ball bearings 






This is a picture of 


Prem ier 
ewriter 


shows the ball bearings which have madethe Smith Premier 
The greatest wear in any typewriter comes right on the type 


f bearings and these indestructible and practically frictionless ball 



















ous. 
hrings have made the Smith Premier known everywhere for its sur- 


ssing durability and ease of action. 

(Do not forget that the Ball Bearing Smith Premier is a Self-Starting 
‘pewriter. It is the only typewriter which has an instantly remov- 

ple platen and the only typewriter on which only one motion 1s re- 


fuired in the printing of every character. 
| The Smith Premier is the typewriter of distinctive merits. 


SMITH PREMIER TYPEWRITER COMPANY, Limi 
6 and 7 Queen Street, Cheapside 


London, E. C., England 
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E HAVE told you of the 

merits of our TYPE- 

WRITER PAPERS and 
their HIGH STANDARD of 
QUALITY. Let us say a word 
about our HOLIDAY LINE 
PAPETERIES for 1917— 
which is an assemblage of our 
lines of HIGH GRADE COR- 
RESPONDENCE PAPERS in 
extremely attractive boxes and 
cabinets—dainty and unique in 
design and suitable for HOLI- 
DAY and ALL-YEAR- 
ROUND GIFT BOXES. 
If our traveler has not shown 
you the line and you have not 
had an opportunity of inspect- 
ing it at our New York Sample 
Room, we would be pleased to 
mail, upon application, a series 
of photographs —ot the more 
prominent numbers, these be- 
ing in exact replica in color, 
they show the attractiveness of 
the box in its many details, thus 
enabling the dealer to make an 


entirely Sat istactory selection. 


WHITING'S 
HOLIDAY LINE 


Quality and Novelty 
are Its Features 


WHITING PAPER COMPANY 
14th Street and 7th Avenue, New York 


Mills at Holyoke, Massachusetts 





























Building a Business Book renuiad 


\ man known for the keenness of his observ ns re- 
cently asked quite pertinently Miles and miles of book 
cases and bookshel s are bought eac] vear | ! ss 
ottices—what is put on these shelves?” 

Not content merely to ask the question, he att 1 | to 
answer it \ little investigation brought to light t n 
teresting fact that what went on the shelves ( 
cases were books! Not I erely law books o1 DO ( pers 
books, but books for reading Business men were ing 
book he found, and were reading them he | yf the 
firm was reading these books and he was 1 ng his 
subordinates to read them, too 

The discovery of a ibrarvy movement in busit s’* was 
so interesting and signi nt that ou | 7 
visit to the downt« Vi business booksellers \l ) t 
Wilson's, Inc., in the Hudson Terminal buildi: New 
York City, to get further light on the situatio He nd 
that there is an actual library movement in business and a 
definite system for equipping business houses with com- 
plete libs iries on a wide range of topics 





Window display of business books by McDevitt-Wilson’s, Inc., 
New York City 
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With the Proof Sheet 


“Nine o'clock. Here’s the Proof Sheet right on the dot. Yesterday's postings proved 
to a cent—yes, and even analyzed by classes of goods sold. Accounts Receivable and 
Accounts Payable are balanced to a ‘T.’ 

‘‘Here are figures showing sales and purchases, balances of all accounts, cash received. 
Everything condensed and recorded in chronological order, just as our bookkeeper made 
the entries. That's the kind of a record I like!” 

You would like to have such a record! Such concerns as John A. Roebling’s Sons 
Company, Trenton; American Linseed Co., New York; 
Chevrolet Motor Co., New York, and the Gillette Safety 
Razor Co., Boston, can get it. Because they have dis- 
carded old-fashioned hand bookkeeping methods and 
installed Elhott-Fisher Bookkeeping Machine with the 
Flat Writing surface and Proof Sheet. 








The Natural Way « 
flat writing surface 

The Elliott-Fisher Way 
flat wr:ting surface 





John A. Roebling’s Sons Company, Trenton, writes: ‘The Proof 
Sheet gives us, in chronological order, full details on every entry in 
the Ledger. It seems to us to be the very foundation of machine 
bookkeeping. By using it to check against ledger entries we get 
the ‘control’ of our bookkeeping that assures us accurate results. 
In fact, it has simply taken the grind out of the daily work.” 

The natural way of writing—on a flat writing surface such as Elliott- 
Fisher Bookkeeping Machine has—makes the Proof Sheet possible. If you 


feel handicapped by your present accounting methods, write us for informa- 
tion on how the flat writing surface and Proof Sheet will benefit you. 


ELLIOTT-FISHER COMPANY, 62 Elliott Parkway, Harrisburg, Pa. 





When your bookkeeper writes and figures, 
he lays his paper on a flat surface. Elliott- 
Fisher Bookkeeping Machine has a flat 
writing surface. Customer’s Ledger page, 
his Statement, and the Proof Sheet are laid 
on this in the natural flat position. The 
machine head moves back and forth while 
writing and automatically figuring, Just as 
your hand naturally does. Forms are 
brought into registration quickly, easily, 


accurately 








lliott -Fisher 


Bookkeeping Machine 
with the Proof Sheet and the Flat Weiting Surface 











For Machine Bookkeeping 


\n essential quality of any ledger paper 
is strength, but in the ledger paper used 
for Machine Bookkeeping, an unusual de- 
gree of firmness and durability 1s abso- 
lutely necessary. A ledger sheet for this 
work receives all the wear involved by the 
old method, with the added strain of being 
run in and out of the bookkeeping machine. 


The ordinary grades of paper have not 
proved satisfactory for this work—they lack 
the required stiffness and strength of fiber. 
They crack and bend, making the sheets 
inconvenient to use, and hard to file. 


Typocount is the result of long and care- 
ful experimenting, based upon these peculiar 
requirements developed by the machine 
method. It has the necessary flexible 
strength and durability to stand long and 
hard service without showing signs of wear. 


The w riting surface of Typocount is espe- 
cially adapted to machine work. In color, 
it is a restful buff that does not easily 
show soil. 


Moderate in price. 


May we send you large sample 


sheets for actual machine test? 


Byron Weston Company 


‘*The Paper Valley of the Berkshires’’ 
DALTON, - - MASSACHUSETTS 





A “Service Immortal.” 


The May first issue of the Dalton Adding Machi: 
Company's house organ has featured Harry M. Tay 
of the Chicago Dalton office, for the month of May Mr 
Taylor was made chief inspector of the Chicag servi 
station in February, 1917. Since his arrival | is reo! 
ganized the service force and its operations, and in March 
he turned in the best month’s business that thi yMpany 
has ever received from any of its service stations 

Mr. Taylor was born at Farnam, Nebr., April 24, 1882 
\fter receiving his early education in the public schools 
he got a job with the local jeweler and in due time he 
became a watchmaker and repairer, following this voi 
tion for a number of years. This occupation found not 
particularly exciting, so he went on the road in easter 
Ohio selling various articles. In January, 1914, having 
become convinced of the merits and advantages of tl 
Dalton adding machine, he became connected with tl 
company. He spent nine months in the assembling 
adjusting rooms, after which he was given a bunch of 
service contracts and a ticket to Atlanta, where he went 
with his bride, a young lady of Norwood. In July, 191¢ 
he was transferred to Toledo and in November of tl 
same yvear he was given charge of the Cleveland servics 
station. It will thus be seen that his record has bee 
one of consistent advancement. 

File That Defied the Fire. 

Thru the Flames” is the title given this photograph by 
Kohn & Pollock, printers and stationers of Balti | 
file 1s one that was in use in their office previous to the 








Reproduction of photograph showing how file came through a 
recent disastrous fire. Photo by courtesy the 
Shaw-Walker Company. 


destructive fire, month before last Subjected to intens 
heat and drenche with water, it emergen scorched and 
blistered—but in perfect working order. The drawers 
smothlv as betor Chere is not a trace ot 

The Wrong Pontiac. 

Not long ago we published an item to the effect that 
Ross  - Wells | id ope ned a store at 53 N rtl Sagi aw 
street, Pontiac, Ill. Mr. Wells hastens to inform us that 
we located him in the wrong stat His store is in Pon- 


tiac, Mich., not Pontiac, Ill) Our apologies 
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Complete and Practical in every Detail 











——_— 


The Noiseless Typewriter 


100% NOISELESS 





| Highly commended by well-known representative concerns 
| after exhaustive tests, resulting in repeat orders and standardiza- 
tion of equipment. 


The practical Noiseless mechanical construction not only 
insures a permanent noiseless result, but also increases durability 
by preventing the usual excessive wear and strain caused by the 
hammer method of typewriting. 








Our catalogue will interest you. Send your address and 
| we will mail you a copy at once. 





THE NOISELESS TYPEWRITER COMPANY 


General Sales Offices: Factory: 


253 BROADWAY, NEW YORK, N. Y. MIDDLETOWN, CONN., U. S. A. 
Sales Offices: 
NEW YORK CHICAGO PHILADELPHIA WASHINGTON BOSTON BUFFALO 
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Spring and Summer 
Stationery Selling 


The approaching season 
offers many opportunities 
to increase sales in the sta- 
tionery department. New 
customers secured at this 
time may be held if the 
right class of goods is of- 
fered them — Old Hamp- 
shire Stationery will bring 
them back for more. And 
this is, in our opinion, the 
final test of the profitable- 
ness of a stationery line. 


NT 


Why not sell stationery 
that pleases your trade, 
that insures good future 
profits as well as good 
present profits, and that is 
never out of season—never 
dead stock. 


Old Hampshire Stationery 
Is Worth Your While 


- Hampshire Paper Company 
We are the only Paper Makers in the 
= W orld making Bond Paper exclusively 
_ South Hadley Falls Massachusetts 


F i" 
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June IQ17. 


A New Issue of Remington Notes. 
The May issue of Remingtor Notes, Volume 4, No. 4, 
has reached our desk. The outside cover plate of this 
attract every one’s attention. It is a 


Stollnitz, the international 


is certain to 
Miss Hortense S 
amateur champion typist—the young girl who in winning 
this championship made the remarkable record 
147.6 gross, for one-half hour on 


issue 


picture of 


words per minute net, 
the Reming rton typewriter. 
The 


contents of the 


amply sustained by the 


promise of this cover 1s 
attractive picture of 


issuc There is an 


the new Reming ‘ton home at 374 Broadway, a short 
story called “The Wisdom of Carolyn,” by Lucy Low 
Armstrong, which has a most inspirational moral for all 
typists, and an account of the five typists who at the last 
semi-annual test won the Remington accuracy prize for 





QEMINGTON 





VOL.4 o A 


“MISS HORTENSE — STOLLNITZ 


tmternational Amateur Champion Typist (190) and holder of the 


WORL DS SPE ED RECO RD 


1S? words per minute net. 47 » gross. for one half hour made or 


RT AE STARTING REMINGTON 


“Remington Notes.”’ 











Cover design, 


pertect typewriting The incentive of these tests is a 
prize of a new Remington typewriter. This prize has 
already been won by twelve typists who have proved their 
ability to write absolutely withcut error. 

\nother valuable feature is an article entitled “The 


Mastery of the Touch Method,” by Ladd Plumley. This 


article, which is a story of a personal experience, shows 
that it is possible for a person of middle age who had 
never before touched the keys of the typewriter to become 


a proficient touch typist. We can think of no message of 


greater encouragement to the big army of sight writers 
who doubt their ability to change to the touch system 
The Practical Points for Typists in this issue are of 


exceptional importance. They are not contined to the one 


section bearing this head, but are spread over the 
These items are “practical points” in the best sense 
of the they tell th 
can make themselves more efficient. 

Notes is issued quarterly and ¢ 
mailing 


issue 


word, for typists why and how 


Remington ry typist 
may have her name placed on the ist for the 


asking. 
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AIDDING 4%° LISTING 
ONLY 
TEN KEYS 


MACHINE 
Built for Your Business 


Will do so much more than add—so versatile that it is 


Worth 40% More ei 
Than Old Style Adding and Listing Machines and 
Costs 40% Less 











Operates the Easiest Way 





Simple as writing with pen or pencil. Adds, Multiplies, Subtracts and Divides. 
Nothing difficult tolearn—all operationssimple. Handles Fractions as easily as whole numbers. 
Faster than the fastest mathematician. Accurate, Reliable, Serviceable, Handsome. 


The many practical values of the Sundstrand have won favor with thousands 
of large and small users. It is used in every line of business for all kinds of 
figure work, and stands supreme as anjefhicient adding and listing machine. 
To investigate the Sundstrand will cost you nothing. It will involve no obli- 
gation. All we ask is that you write us for a demonstration in your office on 
your own work; a demonstration that will convince you that you need a Sund- 
strand. Let us mail you illustrated anddescriptive literature, list of users, prices,etc. 


The Sundstrand Adding Machine Co. 
Rockford, Illinois 
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MONOGRAM 
CARBON PAPERS 


The pick of our line, and we 
would like you to know all about 
them for your own satisfaction. 


Not new qualities exactly, but 
those with which dealers have had 
the greatest success for years, only 
every essential feature perfected 
to a higher degree. 


Their long record of continued 
heavy sales is proof positive of their 
merit, and this, with their finer 
development, indicates the 
certainty of the success you would 
have with them. 


Our new ‘‘Monogram”’ ribbon to 
go with them is a winner also. 
The best selected imported mate- 
rials are used, and they are guar- 
anteed to conform to the judgment 
of both you and your trade. 


The special boxes for this line are 
of tasteful design and finish, and 
appeal strongly to the consumer. 


Write us now on the subject of 
your needs, and permit us to show 
you the advantages ‘‘Monogram”’ 
Carbons and Ribbons hold for you. 


Neidich Process Co. 


BURLINGTON, NEW JERSEY 


| 
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Important changes have just bee an! 
Remington organization which indicate tl 
ton Typewriter Company has developed 
n systematic working of the United Stat 
ada. Prominent among these plans is the 
ment of four district sales managers operating 
direction of Vice-President Van Buskirk I 
Messrs. J. T. Thornton, M. EF. Roberts, G 
and W. J. Pickering, for the eastern, central, s 
Pacific territories, respectively. All of the f 
known and definitely successful typewriter 
Thornton is an old Reminetor man who has 
’ / 
W. J. Pickering. M. E. Roberts. 
G. E. Hancock. 
cess ly aS manag Ki; Sas ( ( 
York. Messrs. Har ka Picke g 
Prenier men wl ed tl er R 
the ne of the solida e Re 
Premier Sales org rons e years g 
thev have made spl ré sas Sales M 
s s Mr g's triumphs as 
()maha and Kansas ( 1 Mr. Har 
work tor the Re De ve 
Rocky Mour y M Re rts 
} 2 9 — P - 
1evement ses ¢ 
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Some Remington Promotions. 
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Cashing In on Cleverness 





they say. “He put 
$sco in the stock market and took 
Clever.” 


as 10d bov. 


SoCo out. 
But he puts $500 in a Multigraph, 
and doubles his money. Nobody no- 
tices it. 
Why? 


tion to It. 


Because there’s no specula- 


His name is legion. His cleverness 


is business sense. 

Many thousand Multigraphs, in 
large and small businesses, are pay- 
ing vearly dividends of 100‘« and 
more. 

How? By knocking the spots off the 
high cost of printing. 


That's not as exciting to watch as rising 


ticker quotations, but it pays in the same 
kind of dollars. 


Take stationery, for instance, and office 
forms. Every dollar you are paying for 
office printed matter buys exactly what the 
Multigraph will give you at a fourth to 
three-fourths less. And that isn’t allowing 
anything for its extra speed and con- 
venience, and other advantages. 


Understand that you don’t take on any 
troubles which discount that saving. The 
Multigraph isn’t a printshop, though it does 
real printshop printing. It takes no floor 
One of your present 
office employees can operate it. 


Space to speak of. 


The financial page doesn’t list a sounder 
business man’s investment. 
You clip from bonds many a coupon 


which is worth less to you than the one at 
the corner. Send it in. 


You can’t buy a Multigraph unless you need it 





Multigraph, Se 
THE, 1830 E 40 
be th St., - : i 
; Official Position - 
Cleveland, 
Ohio. = 
Firm - 





Produces real printing and form-typewriting, rapidly. 


economically, privately, in your own establishment 





The Name 


If a Multigraph 
investment wil 
pay such divi- Street Address——————_—_—__ 
dends in my 
business, tell 


me more. Town_. State 
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The Up-to-date Dealer 


carries in stock at least one high-priced 
line of Carbon Paper to fill the demand 
of his High-Class trade. 


Gloria Brand Carbon 


this re- 
per- 


fills 
quirement 
fectly, as it is 
much superior 
in quality to his 
lower priced 
lines. It also has 
a distinctive ap- 
pearance so 
that the cus- 
tomer can read- 
ily SEE the dif- 
ference. It is 
furthe r- 
more packed 
more attractively than Carbon Papers 
generally. 











With such a Paper:—One that is ab- 
solutely above all others in quality— 
One that is so different in appearance 
that a single sheet can positively be 
identified at sight—One that is most 
attractively packed; the dealer is ab- 
solutely protected against the peddler 
and the price-cutter, especially so, as 
secure 


these men cannot possibly 
Gloria Carbon. 
Gloria Brand is nothing less than a 


Wonder Carbon, filling all these spect- 
fications. It has everything that your 
highest priced paper ought to have, and 
it can only be bought at trade prices 
by established dealers. 


Light, Medium, and Standard weights 
Black, Blue, Purple, Red, and Green 
all of the same unmatched quality 

selling at a single price. 
Established dealers will receive a box 
of assorted colors and weights abso- 
lutely free for the asking. We want 
vou to know this paper. No strings 
tied to this offer—No follow-up letters 
to bother you 


The Ault & Wiborg Co. 


MANUFACTURERS 
Cincinnati, Ohio 


Branch Houses in the Principal Cities 











_ 




















| 
| 


Caswell also is a Remington veteran of splendid record, 
having won his spurs as Remington salesman it New 
York and Chicago, Remineton branch oft 
in Des Moines and New Orleans, and since returning to 
New York he has held more than one important position 
in the domestic sales department. 

Heavy Demand For Steel Equipment. 

The demands which have becn mede upon the _ steel 
office furniture and filing equipment indust! ire over 
whelming. And this, teo, in jt] r ft adv S 
due to the rise in raw material 

lo meet their share of this reavy increase 1] General 
Fireproofing Company’s enormot t has \ | 

f 
| 
| 

PY 
q 





Portion of addition to General Fireproofing Company's factory 
now in process of construction. 


ing night and day for months. Supplementing this 

ity, a new 280x80 furniture ry is | rusl 
to completion, whicl when occupied, will provide aj 
proximately two acres of additional floor s] 


Plew Returns to Office Equipment Field. 
Plew, treasurer of the Chicago Towel 
Robt. M. Cutting Company 


James E. 


Company, treasurer of the 





whicl operates in the automobile tield, and active head 
other Chicago enterprises, has again entered the oft 
James E. Plew. 
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You! -anyone! 


ee walk right up to @& 
DL Adding a Calculated 
Machine-even though you 
never saw one before- a 
begin using it properly / 
You cant go wrong, its foolproof! 








Only ten keys—The simplest, most natural, most dur- 
able, quickest and altogether best device for the me- 
chanical adding, subtracting, multiplying and dividing 
of figures. 


Learn about “touch system” in listing and adding. Send 
for brochure of mechanical calculating. It’s free. 











DALTON KEYBOARD NON-DALTON 
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The Kalamazoo Style “C” Sys- 
tem differs from all other 
makes of posting devices—be- 
ing constructed along original 
lines and designed to give the 
user practically unlimited ca- 
pacity, ease of operation and 
speed in handling the sheets; 
this system represents the re- 
sults of several years’ study 
and experiment by experts in 


the loose leaf field. 


AL AMAZo 


LOOSE-LEAF-OEVICES-ANO 
ACCOUNTING-SYSTEMS 


In the Kalamazoo line you will 
find one or more loose leaf de- 
vices, or systems to meet your 
particular needs. As pioneers 
in the dev elopment of the loose 
leaf field, we are especially 
suited to handle your Account- 
ing problem. The broad scope 


of this line covers every fre- 
quirement for loose leaf books 
and Systems in 


Full 


any 


Accounting 
your business. informa- 


tion regarding problem 
you might have will be sent 


upon request. 


Kalamazoo Loose Leaf Binder Co. 
Kalamazoo Michigan 
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Pen Writing Thing of the Past. 

\ friend of Office Appliances has sent us t! llowing 

interesting clipping from a recent issue of the Londotr 


Daily Mail: 


“One of the reforms of the hard-working. efficiency 


craving, lean years in front of us will have to be tl 
abolition of the pen. No one accustomed to using a 
typewriter ever uses a pen again willingly People wl 
use a typewriter harden their hearts to write with it even 
their most private letters Their relatives friends 


contend that the typewriter kills personality an 


uality. They cease to grumble when they lis ver that 
typewritten letters are twice as long and ‘newsy' and al 
ways legible. I know a man who proposed in a type 
written letter and was accepted in another typewritter 
letter. This marriage is not less happy than other men’s 

“There are schools for typewriting, but one wonders 


what they have to teach. There is little to learn Four 


years ago I sat down to my own beloved ma ine aS a 
absolute novice. It was alarming for half an hour. The 
first complete sentence I wrote ran as follows 

‘IbGaara L“P&zgyarg ot Jzaodipi and ynewerps\ 


tum.’ 


“But I had so far mastered the typewriter that before 


the day was out I had typed a column for a page of tl 
Daily Mail. In two days I could write faster than witl 
the pen; in two weeks my typewriter had earned its cost 
in work that I could never have done except by its i 


spiration and ease. 


“The sight of the keyboard of his typewriter inspires a 


writer just as the sight of the keyboard of a piano inspires 
musician. It is a ludicrous superstition that typewritins 


cramps literary imagination or facility; just as ludicrous 


as the other superstition that typewritten letters contait 


no individuality of the writer. A logical extension of that 
latter absurd argument would be that the printing press 
destroys individuality and quality even mort But I have 


never heard anyone yet say that Keats’ ‘Ode to the Nig! 


ingale,” or ‘Hamlet’s Soliloquy’ is literary dead muttor 
because they cannot be read in the author's 
“The pen, the horrible, sticky, toilsome pen, kills i 


work. Think of a workman's too 


balks 


that is so awkward that the mere const 
How many 


spiration and 
wnt use of it incut 
a muscular nervous disease! 


may not have been lost to the world by ‘writers’ 


What further glorious plays might not Shakespeare hav: 
written had he possessed a typewritet have always 
believed, too, that the ignorance ot his ag typewrit ’ 
documents was the undoing of King John; | ver would 
have signed Magna Charta had he been ré what 
was in it.” 
New I. & M. Catalogue. 

The Ireland and Matthews Manufacturing Company 
manufacturers of cuspidors, Detroit, Mich., has issued 
new cuspidor catalogue showing their complete brass lines 
and the new steel lines. These steel spl s a 
anmeled in olive green to match metal rnit 

Carter’s Ink Co. Men Enlist. 

\ number of members of the sales and « S 
The Carter’s Ink Company have either enlisted i 
about to do so \lready from the home Bos i 
George Parry and Charles Lydstone have beet lled 
and Otis Prior and George Fera of the New York sales H 
organization are members of the Seventh | i Ne 
York National Guard 
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“More copies of that old form 
letter? Easy! Here's the orii- 


nal stencil—we ll havea hundred 


e ’ 99 ‘ 
intwo minutes. Runno extra copies 


—waste no stationery when you duplicate 


a sales letter, form or drawing, on the mim- 
eopraph! Fuss with no type—buy no cuts! Just 
mimeograph what you need, then file the stencil ready 
for instant use aZain—any time. It’s this new derma- 
type stencil—and other improvements—that makes the 
mimeograph supreme for speedy, high -grade and eco- 
nomical office duplicating. You simply write—typewrite 
—draw or trace your “pattern”; and in twenty minutes 
you have a thousand clean-cut copies. Possibilities here 

for increasin?, your business, your profits! Ask A. B. 


Dick Company, a and - York, for booklet “T.” 


NINES AH 
































You don’t believe 
in going to law? 


Very well, neither do I—but would you 
tell a bandit or a housebreaker that? You 
treat your customers as your friends and 
rather than prosecute them, would charge 
off the indebtedness. Again, very well 

but if you are not prepared to defend 
your rights, it is to be feared you will 


have considerable charging off to do. 


The Roneo Copier 


protects your business as the check pro- 
tector guards your bank account. It 
gives you a grip on your correspondence 
guarantees that your file copies will 
be clear, legible, and accurate—that there 
will be no smeared or blurred reproduc- 
tions—that the copy will not fade. 


In addition to this assurance is the 
feature of time saved. The hand power 
Roneo copies up to twenty letters a min- 
ute—the electric Roneo, thirty. This 
means that in a quarter of an hour the 
Roneo can copy the day’s output of a 
dozen expert stenographers—producing 
clear, sharp duplicates that do not fear 
the rubbing of moist hands and have 
never been subject to erasure. 

And the copies are always accessible. 
You can refer to them immediately after 
they are made. Let me send you samples 
of Roneo work, and full particulars. 
Write today. 


F. R. EELES, Mar. 


117 Leonard Street 
New York, N. Y. 





FRONES COMPANY 
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A Modern Executive 


A Sketch of George T. Smith, President, 
Joseph Dixon Crucible Company. 


S ION after George T. Smith was elected president o 
the Joseph Dixon Crucible Company, Jersey City, N. J., 


manufacturers of many lines, but best known to the sta 
tionery trade as makers of Dixon pencils—he announced 
a policy with regard to the care of factory employes who 
became ill or otherwise distressed. A young lady oper- 
ater in the Dixon pencil factory had been ill for several 
weeks. The superintendent, under the new policy, had 


sent the young lady her usual compensation each weel 
but he was not quite sure as to how far the president 


wished him to go in such cases. “How long, Mr. Smith. 


shall I carry this girl on the pay-roll,” inquired the super 
intendent? “Until she is weli,” was the immediate re 
sponse. “And, John, please see that she is receiving the 
proper medical attention,” was added 

It will be seen at once that George T. Smith is a man 
with a heart; and yet, in talking with Dixon factory supe1 
intendents, they soon tell you of the faithfulness and loy 
alty engendered in the Dixon employes by his humane pol 


icies, which among other things provide liberal free in 
surance. 

\t the same time, after a department head has perhaps 
endeavored to justify an awkward interpretation of official 
instructions either by himself or one of his assistants, and 
has received straight from the shoulder, “We furnish i 


formation—not brains,” or some similar epigrammatic ré¢ 
mark, he is impressed with the fact that George T. Smith 
has a mind as well as a heart. 


It is an exceptional balance of these qualities of heart 


1 
hy 


and mind—keeping each in proper relationship to the other 
in dealing with varying conditions and differing personal 
ities—that has enabled Mr. Smith to achieve big things in 
a big way 

orn in New York City in 1855 (no, dear reader, not all 
successful men are born in country towns), Mr. Smith 
entered the employ of the Pennsylvania railroad at the 
age of seventeen. By studious, energetic and persistent 
application, he rose, step by step, to a position of high re- 
sponsibility, under the title of General Agent for the P. 
R. R. in New York City. It may be apropos to recall at 
this point that at a recent dinner, celebrating Vice-Presi 
dent George E. Long’s fortieth anniversary with the Dix 
on Company, Mr. Smith emphasized the point that his 
observation has been that in the main the young men who 
achieve things in this world are not so much those born 
with the so-called remarkable genius, but rather’ the 
young men with normal ability who back it up with con 
stant, persistent, patient energy and loyalty. In this mat- 
ter he is of the same mind as Thomas A. Edison, who 
when asked “Is your genius the result of inspiration?” is 
reported to have replied, “No, it is the result of perspir- 
ation.” 

Mr. Smith resigned his position with the Pennsylvania 
railroad in 1909—and it was with considerable regret that 
he set aside business associations of practically a life-time 


to accept the presidency of the Joseph Dixon Crucible 
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Pick up this tube 
—and talk 


It makes no difference whether you are a rapid, 
straight-away dictator who wants your letters written 
exactly as you dictate them— 

Or whether you like to dictate only notes of your let- 
ters and depend upon your stenographer to work them 
into final shape— 

You need The Dictaphone. 

Convenience and ease in dictating are only two 
features of dictating to The Dictaphone. The Dictaphone 
Experts on Office Organization have a mighty interesting 
story on the subject of handling your correspondence in 
this newer, modern way—and they only need fifteen min- 
utes of your time to tell it to you. They are at your service. 


». DIC TAPAVANE 


q ie. REGISTFRED 
ee Dept. 119F Woolworth Bldg. New York 


Storesin the Principal Cities. Dealers Everywhere 


The word DICTAPHONE is a TRADE MARK, registered in the 


United States and in all other countries. 











This Advertisement was dictated to The Dictaphone 
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VENUS 
10¢ PENCIL 


O longer 

does a cus- 
tomer take the 
first pencil that 
comes to hand. People 
nowadays discriminate. 
The splendid service given 
by the 17 VENUS black 
degrees ranging from 6B 
softest to 9H hardest and 
the hard and medium 
copying has made them 
extremely popular with all 
who prefer the very highest 
quality. VENUS pencils 
have a distinctive water 
mark finish. Imitations 
are rejected by the public. 


gL IW u 
5¢ PENCIL, 


OR general wri- 
ting purposes, in 
the office, shop, home or at 
school, the VELVET BLUE 
BAND pencil is seen every- 
where. Itis the leading pencil 
initsclass. There are 4 degrees 
of this easy-writing, durable 
Your customers look 









pencil. 


for the blue band on the metal 
tip when they buy. 


Easil 


wil not soil or IEG, 12 SIZES, 


K.TO 4 TO BOX. Box price $2.00 





These are standard products 
of the best kind. Besure you 
have a complete stock. 


Catalog and prices on request. 


American Lead Pencil Co. 
220 Fifth Avenue, New York 











succeeding the late I 


previously Mr. Smith served as vic 


Company, 


one Veal 


the Dixon Company, succeedit.g the late J 
but largely continued his railroad activities 
period. 
Readers will be impressed with the 
man who, after having his mind and lif 
transportation problems hirty-sevet ears 
at the age of fifty-f t Hy ifferet as re 
the manufacture and marketirg of merchan { 
those who have opportunity to know in de ( 
the Dixon Company's business has pros M 
Smith's administration can fully appre 
able is his success under the circum star S 
it was John Wanamaker who some years 
that if a man mastered business principles 
cessfully apply them to any line of business. B 
there is a more defi ( xplanation of Mr. St: 
ments, viz., that he is a modern executive in every s¢ 
The late E. F. C. Yo bt had this 
when he suggested Mr. Smith for the vice 
the Dixon Company, for in talking with the 
ager of the Dixon Philadelphia branch, sor 
his death, he made the statement that Mr. S 
ner executive ability than anv othe: 
knew 
\n attempt to analyze the executive abilit \ S1 
would seem to reveal four striking char S 
1. His skill in selecting tl right lieut 
Dixon organization has been greatly stre 
his direction 
2 His skill in hat dit +e his executives, So as t ring 
out their real ability In this respect he uses chi 
simple formula He vests each man with respons 
tor and authority over his branch of th W 
the general system of organization so arrangt 
contlict of authority In other words, he 
ecutives to be full-grown business men, instead 
ing to carry them in the palm of his hand 
dening himself with work which other mer 
to be able to do mor efhiciently Men 
their salt grow under this treatment 
3 His high sense of justi As one of 
personal and brair ) men | t H in 
tends to be just, but he is just.” The dist 
important one. 
} His fine pois Mr. Smith’s pois 
attributed to his orderly mind lo outw 
he Is neve! “busy he never has his di sk 
with papers; and « tically all s $ 
ly has plently of ti to discuss 1 S 
Ss person l 
This seems all tl more remarkabk whet 
bered that Mr. Smith ts also the ti 
New Jersey Title, Guarant & Trust | 
president of the Colonial Lite Insurance Ce 
ot Jerse ‘3 City, as W l] as director 
mportant institution ind, 1 ict, until 
the Clayton Act forced him to resig1 S 
president of the First National | | st 
In speaking of Mr. Smith's poise, it s 
that during the past iple years the Dixon ¢ 
had production problems to solve such as s 
stitutions have been confronted witl S 
liversity of their products, including ) 
pencils, crayons, erasers, et. Dixon's 
graphite paint, graphite automolhile lubricar 
preparations in dozens of othe ns. And 
W \ Se¢ Ss \ cXp ss S 
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The Lightning Pay Roll and 
Changer Machine 






Equipped 
with large 
double-length coin tray 


Direct 
Pay 
Envelope 


Feed 





You keep pay roll down. What about putting it up? 








Sent on approval. Guaranteed five years. 


BARRETT CHANGER COMPANY 


GENERAL OFFICES 


North American Building Chicago, Ill. 








NP SET 
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Are your custo- 
mers “cranks” on 
Drawing Pencils? 


The more critical 
they are, the 
better pleased 





they will be with 





naster arawing pencil” 


The sale of ELDORADO—“the 
master drawing pencil” will 
sustain your reputation as a 
“quality store.” 


Made in Jersey City, N. J., by the 


JOSEPH DIXON CRUCIBLE COMPANY 


DEPT. 98-J ESTABLISHED 1827 


profit by the advice of Mr. Smith to “Keep your mind in 
order and don’t worry.” 
Mr. Smith is a public-spirited man, is an active 1 ber 


of the New Jersey State Chamber of Commerce, and is 


various kinds Po 


active in public-welfare movements of 

litically he has never been ambitious, but he was prevailed 
upon by ex-Governor Werts, of New Jersey, to serve as 
Judge of the State Court of Errors and Appeals 


In private life Mr. Smith is as well balanced as he is 
in the business world. Devoted to his wife and ghter 
(styling the former, in his characteristic fashior s “my 
only boss on earth”), he is active charitably and socially. 
He is a warden of St. John’s Episcopal Churcl Jersey 
City, to which he ves generously of his time and money 
He has membership in many clubs, including the Carteret 
and Jersey City Clubs of Jersey City; the Essex | ntry 
Club, West Orange: the Knickerbocker Count Clul 
lenafly; the Sleepy-Hollow Country Club, Scarl ug 
on-Hudson; the Bankers’ Club, the Lawyers’ Cl tl 
lrattic Club, and the Auto Club of America, of New Yorl 
City; and the Church Club of the Diocese of Newa N 
And when Mr. Smith plays, ali business interests 
exist in his mind 

An Interesting Journey By Auto. 

The editor of Office Appliances recently re 
teresting letter from George Wolcott. Pacific coast repre 
sentative of the Irving-Pitt Manutacturing ( 

Mr. W ott in c vith J. Louis Burgoy: S 





Irving-Pitt Man- 
western repre- 
Wolcott's 


George H. Wolcott, western representative 


ufacturing Company, and J. Louis Burgoyne, 
sentative of the Globe-Wernicke Company, in Mr. 
new car, in which they recently toured California. 
Globe-Wernicke 


representative of the Company, recently 


completed a month's tour of California in Mr. W< ytt’s 
new Stutz car. They drove down the valley route from 
San Francisco, taking in Stockton, Sacramento, Fresn 
Bakersfield, Los Angeles and San Diego, then back up 
the coast route to San Francisco. 


Clever Graff Folder. 


Another unique folder has come from the George B. 
Graff Company, 294 Washington street, Bostor Mass 
This folder bears on the address side a border in blue 
which suggests battleships under full steam. TI erst 
side of the folder bears a picture of the end of a pier 
with sea and sky in the far distance, and two submarines 
appearing nearer by In the foreground is the 
a well-known beaver hat, with stars on the 
Below is the sentence, “Yes—it’s in the Ring 

The inner portion ot the folder starts off wit! i ttl 
preachment on the reasons for the declaration t war. 
The moral is that nations, firms and individuals t thei 
greatness from the service they perform for others As 





certain 








a means toward perfecting parts of this service, 
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A Simple, Complete System for Retail Stores 


The Electrically The New National 


Operated Cash Register 
Cash Register Credit File 


Does fifteen necessary things in Cuts out all bookkeeping of cus- 


three seconds. tomers accounts. 

Simple to operate — saves No blotter—no daybook — no 
time. customers ledger. 

Forces accuracy—gives quick Every customer's account balanced 
SerVICe. to the minute. 


Stops leaks—satisfies customers— increases profits in stores. 
Old cash registers taken in part payment. 
Every retail merchant should wnite us for particulars. 


The National Cash Register Company, Dayton, Ohio 


Cut out the coupon below and mail it to us today 





Sao 0 8 oo 0 0 0 0 0 0 8 0 0 OO OO OOO 0000 00 0 00 0 0 oO OO OOo aaa) 3 3 bh hb hd 


Dept. 169. National Cash Register Co., Dayton, Ohio 
Please send me full particulars on Name —_ , <ssuatiiiiapitidciaaeaaa 


[] latest model cash register. 
* new N. C. R. Credit File. Address ae : stitial 
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SU, =| large numbers of important small devices are use i! 
making classifications 
Arthur K. Ingraham Retires. 
\fter efficient service with the Joseph Dixon C1 le 


Company for nearly half a century, Arthur K. Ingr 
who has represented this concern in nearly every state i 
the Union, has retired from active work 

\s a token of friendship his friends at the Bostor 


with whom he has been pleasantly associate: 


RE you handicapped by old methods? . we 
The smallest retail business should be decade, have prese nted him with a silver loving « Mi 
conducted along methodical or scientific Ingraham, who is now in his cightre th year, can | b 
lines if it would escape stagnation and bank- spon © semmmneny Sterceting carcer iy the field of sales 
ruptcy. manship which takes one inio the historic days of the 
wayside inn and the stage coach 
The dealer should know at least once every He entered the employ of the Dixon compat t the 
24 hours how his business stands, otherwise he age of 32, when he made his first trip from New York 
is walking in darkness. Here is the remedy: City to Bangor, Maine. In later years he | th 
West and South, as well as Canadian territory 1913 
the convention of the National Stationers’ Association at 
THE Springfield, Mass., was made more memorabk tl 
presence of Mr. Ingraham and “Uncle George” Olney, the 
two oldest salesmen in the stationery line in the country, 


and staunch friends 





PERPETUAL 
INVENTORY 


Alexander & Co. Typewriter Pioneers. 
Che house of bin & M \le xander & Co., 444 Market street 


San Francisco, is one of the concerns which have don 
is an exposition of approved methods whereby valuable pioneer work in typewriters in the West. In a 
at any time the progress of sales, the condition recent letter to Office Appliances they call attention to 


of any item of stock, goods ordered, received or the fact that in 1892, twenty-five years ago 


sold, 1S accurately and quickly ascertained. twenty-five Smith Premier typewriters to the Board 


Education in San Francisco. They believ that 

This PERPETUAL INVENTORY will be typewriter fraternity will now be amused to learn that 
found simple, absolutely dependable, and ap- they had great difficulty in securing payment for thes 
plicable to any retail stationer or equipment machines, the auditor of the Board refusing to sigt 
business. There is no red tape or necessity of Wisse teaeiaianle detec Mnendiah Ciel tin Wiad sei atinied 
extra help. its money for other more important things. The cor 

. + many, Messrs. L. & M. Alexander, were 

It will be found the heart of merchandising ni the matter in the hands of the city attorney 
It aids sales by keeping the stock up to date, ace 
prevents overbuying, and points daily and un- when shown —_ the machines were vyiemee adinp aie 
erringly to the stock that should be moved regular way by the supplies committee of the Board and 
quickly. _ oe in use for some time, decided that th | must 

¢ paid, 

With the idea of emphasizing the importance This sale to the Board of Education, they beli was 
of this record, of explaining its method of oper- the first sale of typewriters ever made in 
ation and enumerating its results, Agnes Samp- schools, and followed a demonstration of the 
son Addie, a well-known and recognized organ- course of instruction upon the writing ma t 
izer and system builder, has written a short, would equip students with something with ' 
powerful monograph, in the hope that it will could learn a livelihood. Many people claime: t the 
prove an aid to those who are seeking “the way typewriter was a luxury and that the Board ought t 
out.” Itis a small size, big value book (7?x5}) spend its money for other purposes 
made to fit the pocket, printed in large type on It is interesting to note that L. C. Smith, then cor 
heavy book paper. The price is 50c, postpaid nected with the Smith Premier Typewriter Company 

z pe rsonally complim: nted the L. & M. Alexander Company 
O A li 4]7 S on this deal. The company advertised the sal a Ne 
fice pp 1ances, ° York paper. Rivals claimed that the sale was never 
js made, whereupon L. C. Smith wired his Sar rancis« 

Dearborn Street, Chicago agents, who secured affidavits from the Board kd 

tion These were afterward published in tl astern 
papers. 

Messrs. L. & M. Alexander also claim 
the pioneers in selling typewriters to telegrap! tors 
having sold one in the early days to an operat » b 
used in taking messages from the wire. 


The Barrett Changer Co. recently move 
South Michigan boul. vard, ( hicago, to the Nortl \meri 


can building, 36 South State street. 


= 


-_ 
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In These Days 


Of unprecedented manufacturing difficulties, 

Of great scarcity of raw materials, 

Of unusual shipping complications, 

Of all those commercial problems which come as 
logical and unavoidable results of the world war- 

The manufacturer’s guarantee assumes an impor- 

tance greater than ever before. 





Manufacturer’s Guarantee 


All a]-Pi= Books are guaranteed to be 
toosg J-Pian mechanically perfect. Should a defect ap- oss J-Paan 
pear the book will be repaired, if possible; 
otherwise replaced without cost to dealer or 
consumer. 














This is the guarantee that applies to all m=]-PE@ 
devices. 

No one can cite an instance where the Irving-Pitt 
Manufacturing Company has failed to back its 
powerful guarantee — and 

With the same unswerving sincerity, this guarantee 
will continue. 

“without cost to dealer or consumer.” 





Irving-Pitt Manufacturing Company 
Kansas City ]-Pe Missouri 
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A New Sectional Disc Record Cabinet. 


insured the immediate 
The 


its 


The feature of 
cess of sectional bookcases. 
the talking 


bringing within every 


expansion 


of machine and extensive 


home all of the world’s best 


on hundreds of re cords, has 





New disc cabinet, standard finish. 


a cabinet with this same feature of expansion and in ad 
dition thereto giving to the user a cabinet enabling him 
quickly to find and replace any record desired. 
Globe-Wernicke disc record sections (made in the 
populer styles, the Art-Mission and the Standard) embody 
both the above mentioned features and many others. The 
sections will intermember with the regular Globe-Wer- 





New disc cabinet, art-mission finish. 


The 


and can be quickly selected. 


records are plainly visible, 
The 


is a numbered 


nicke bookcase sections. 


; 


sections are dust-proot 


and warp-proof. There compartment for 


each record which bears a corresponding gummed num- 
gummed numbers 


ber. An index and a double quantity of 


are furnished with each section. 
handled. 
this 


section is remarkable for its capacity. 


Only the record to be played 


Considering the space occupied, new disc record 








suc- 
wonderful development 
distribution, 
music 


created an urgent demand for 


PLIAN(¢ 


ES 


New Coin Handling Machine. 


r 





The illustration shown herewith pictures t 
Change Maker, made by a_ manufacturing 
Kansas City, Mo. This change maker is 
as a simple, rapid and accurate machine, 1 
neither overpay nor short change. It is 
to press down any key on the Hoefer mac 
less every coin called for by that particular 
the machine In using this machine the oper 
only of the amounts, pressing the appropriat 

hile the machine selects and delivers the coin 
ers change in any mit t trom one cent to one 
i single operation of the keys. By pressing 
key, or two keys where the required amount incl 
nies, it automatically selects, counts and delive: 
quired change in the least possible number of 
the same time it is possible very readily to mal 
in any special combination of coins which m: 
sired, 

The Hoefer Change Maker has a comprehensi 
board, one which, without a large number of 
cludes enough to make the machine’ compl 
operation of the machine is thus described 

The six keys at the left hand side, with the ex 

New change making machine. 
the ($) key, are split change keys which deliv 
itions Of coins as follows (5) delivers ve pert 
delivers two nickels; (25) delivers two dimes 
nickel; (50) delivers one quarter, two dimes 
nickel; (100) delivers one half, one quarter, t 
one nickel 

! (Ss key d one silver dollat 
keys, ex epting th S t cl nge kevs. del ‘ t 
called for in the | st ossible nu ber o Ss 
the (75) key deliv e half and one 
key delivers one half, one quarter and one 1 

Phe split change kevs, excepting the 5 
lu ll KCYS del 11eS F F 
ke s wl te 

} keys are s r er | tt 
ger <« ( dentall ing idiot ng | vs 

By essin ( \ kev. Cxce ting s 
kevs t delivers t H nt n the le ist Oss 
oT ( Ins 

The odd penny ts DOVE I ( ts 
by 1 essing dow ite kev nd 
ultaneously or s i ly lo obtat tnes 
the least possibl number of coins, howe 
red keys under five cents should be used 


ssible 
soi 
mn 

aeé 
y 

¢ T¢ 
ing 

] 

é ( 
Key 

1 

if 
t oT 
bin 
10) 
one 
one 
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' | 
BUILDERS OF THE MUGHEST QUALITY TYPEWRITERS IN THE WORLD, | 


GRAND RAPIDS, MICHIGAN, u.s.A. 
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A FREE UN 


Kom Dad=) aia DI -t- 0 


CLE ey’ CO 
SO \ ese 


Machine 


Posi- 
tively 
Guaran- 


teed 
Each and li 
every 


Typorium 

Rebuilt 

Underwood must 

be all we claim it to be 

—or your money wil] 

be promptly refunded. 

You can return any un- 

satisfactory machine at our 

expense. Our reputation 

gained by over a quarter century of fair 


and square dealing is behind every machine 
we sell. Established for Over a Quarter of a Cen 
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A Guaranteed Typorium Rebuilt Underwood Typewriter absolutely 
FREE—with every twentieth machine you order from us. You get a 
rebuilt No. 4 Underwood, serial above 400,000, pica type, with back 
spacer and two color ribbon. 





TN This means a free gift amounting to a round sum in money. You ean easily 

sell this free machine for $45 to $55—as a big bargain. You ean order one or 
any number at a time. When you have ordered 20, you get this machine FREE. 
every [ypor um Rebuilt Underwood is perfect in every detail before being shipped. Every 
mat } me is torn down t the frame al d c very worn part ré pla ed Vv ith a br: ind new part. Ne WwW 


platens, new front pie new thumb knobs, new key board, new key rings, new feed rolls, 


new rubber feet and new ribbons. All type and hes bars and all important bright parts are 
re-nickeled. The frames are newly enameled, relettered and restriped. The machines look, 


act and are as good as new! 


TYPORIUM 


Rebuilt Underwoods 


re sold at prices that permit vou to sell them absolutely to your customers. We allow 
as “Big Bargains’—‘Trade Attracting Sp 5 per cent discount on cash C. O, D. or- 


1als”’ = still make a fine, fat profit ders Send for our Confidential Price s 
Mi COVctr. because we Yuarantec them [List it will show vou how to double 
to you, you are sate in guaranteeing them your typewriter profits. » 


We ne Exsiies and Guarantee to Ship ,¢" —. 
Machines the mays Order Is Received a 


ae ee tds sl e Ss 
‘1 aiead GStaars , ; i, a siakta aban’ Misso er. we a & ee 
allow express as far as Omaha re 
On shipment le machine I the ¢ Ps V" or 
If we fail to ship hay same rw we ‘will reduce the amount - & wo 
of your order $5. 00 as a forfeit. See | & ae? oes 
Price List B ; . thie aftae = © * e 
Reme} -” lwavs cart . 1500 to + be” a 
Underwoods in stock at all times os {fF 
; ‘ : Sd S of «4 
WRITE FOR CONFIDENTIAL =, g* os 
PRICE LIST of st te 
F * 
e the couw® your name and address on" a post-card for this Confidential Price List. + ne” x no 
€ + * > 
WRITER EMPORIUM oF OF fF | 
¢ 39 ° oo = x s 
f a Cents 34-36 West Lake Steet, Chicago, Illinois @ 4 = of Co o 
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} Rk Aadressograph saves ths costevery vear. Ltkea veritable 


wizard, tthas made the «rtting of our employes’ names, clock 


numbers and other data on our vious pay forms ALMOST 
EFFORTLESS. Its speed cracy and Card Index feature 
we imidispensabl RUBRERSET CO.. Newark 


wr. « 


? 


. aoe pe. 


PidVTIIIG 
PEL} IFIIYI 
ee me 
PevRR90992 
PEyRRRF9IF 
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inus Writer's Cramp! 





These Firms Address- 
ograph Their Pay Forms 


Tillotson Mfg. Co., Toledo, Ohio 
(325 employees) 
Ford Motor Car Company 
(In Detrow Factory and 27 
Assembling Plants) 
Pullman Company 
11,000 employees 
Bethlehem Steel Company 
(30,000 employees 
Packard Motor Car Company 
(8,000 employees 
Splitdorf Elec. Co., Newark, N. J 
(1,500 employees) 
Marshall Field & Company 
10,000 employees) 
Heine Safety Boiler Works 
(200 employees) 


URPRISING how much can be saved in writing employes’ 
pay forms. The Welch Underwear Co., Waterville, Conn., 
has but 90 employes. But each name, clock number, occupation 
and rate must be written four times each pay day. Once on pay envelope 
—twice on clock card—on pay sheet and again on pay receipt. This 
Company saves much time, labor and money in doing this work with the 
Addressograph. Far greater savings are accomplished in Addressograph 
ing pay formsin those plants employing 200, 500, 1500 or 30,000 employes 





TRY A $37.50 MODEL 10 DAYS KREK 


VERY office—-yours included writes names. 
ograph will show you how such work is done » 30 TIMES FASTER than is possible 
by pen or typewriter and without error or omission. Check on the coupon below the forms 
upon which you write names. We will tell you how much an Addressograph will save you 
You need sign no order blank—send no money—just permit us to send you a hand-operated 
Addressograph, freight prepaid, for you to use 10 days under your actual working conditic 


s 


A 10 days’ trial of the Hand Address- 


10t 


ns 











If you decide not to buy, return the equipment to us fre collect 
julp 


Alddressoofaph 


903 Van Buren St. 
CHICAGO, ILL. 





ADDRESSOGRAPH CO., 


903 W. Van Buren St., Chicago. Ii 


Without obligation, explain Addres- 
raph advantages for handling clas 
" work checked--also 10-Day Hand 
Addreseograph Trial Offer 


PRINTS FROM TYPE 


TRADE MARK 


JUST MAI! 
THIS COUPON 





Location 








No 
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Onli-Wa Non-Spilling Inkstand. 


is pictured above, 


Oo 
tk 


Detachable Brush Eraser. 
office device recently 
It consists of a circular tyyj 


h 
I 





New Brush Eraser. 


APPLIANCES 





n-Spilling Inkstand. 

manufacturing 
inkwell which a 
possibility of 
1 inexpensive hold 


high grade looking inkstand 





The quality of the era 





BRITAIN’S 
BIGGEST 


Little Magazine 


IG in thought but small in size, “Im- 

pressions” has been one of the most 

wonderful successes in business jour- 
nalism. It is the monthly mentor of our 
most prominent business men, who read it 
as a tonic and an inspiration. “Impressions” 
is the most widely quoted business maga- 
zine in the world. It has 96 pages, 7 by 4 
in., and fits the pocket, so that you can 
carry it with you and read it when you 
have the time. “Impressions” deals with 
business in its human aspect, and says 
things which other magazines dare not say, 
for fear that a subscriber might be offended. 
If you believe that business is something 
good as a part of your life, then you will 
like and enjoy and enthuse over “Impres- 
sions.” If you do not like business, you 


won't like “Impressions.” 


Well known and successful business men 
write regularly, giving their opinions. Here 


are a few extracts 


It is an inspiration id Your optimism is cheer- 
honest 1ight fror he ng, inspiring, helpful and 
shoulder cs J v encouraging. 
new ideas It is refreshing to know 

that there is a man who 

It isa S vhicl fearlessly prints his ideas 
must prove f value t for lifting business to a 
every right-thinking persor higher level. 

It is worth far more than 

Go or witl t I helps ou charge. When I begin 
me put mor grit ! to read I cannot put it 
work lown 

A I 
price is One Dollar year. Send me an Amer- 
ican Dollar Bill, and get your name on my list 
right away. Your money returned immediately 
if you say you are in any way disappointed with 
he first number you receive. In 26 months only 
one man has asked for his money back. 


G. E. WHITEHOUSE 


76, Hanover Street, Edinburgh, Scotland 
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Record Book for Newsdealers. 
: Arthur J. Blake of Marshall. 7 exas, has invente sé 


, | ' | ful and highly practical loose leaf record for tl se of 
S OP, LOOK, and 2 | newsdealers throughout th: country he 1 I O1 
consider the advantages to ST cs ts “ae eee ai oe ge 
: SNe ¢ 1! . i¢ lal ot the magazine Cine nter i at 
be derived from the sale : the top of form “A.’ The forms are arranged | a 


of the Acme No. 2 Binder betical order according to the names of th 


neans of index tabs At the top of” \" in addit 
space tor the name of t magazine are blank s; for 
retail price, cost price, date due, time limit for turns 
subscription price and bseription cost pricé 


is ruled in nine columns, that next the bindit gy eds 





blank The headings of the succeeding columns { i! 
the order named Issue, Standing or Re-orders I 
Re eived, Date Received Special Orders for ( s ~ 
Remarks, Number Returned for Credit. Number | 

Form “B” is the profit sheet. Space for the date is 
dicated at the top Below are eleven headed ns 


1 


the last four of which are included under the get 

Subscriptions Following ar the headings \ 
Magazine, Number Sold. Cos+ Price, Amount | 
Magazines, Retail Price Amount of Sales \1 
Profits. Under the general classification of Sul 

re the following columns Number Sold, ( 

Retail Price, Amount of Profits. 

\lthough these forms are made to contait 


ords of the newsdealer’s transactions in ma: 





onvenient size and easily handled 
) } so arranged that the user must be ver 
The Acme No. 2 makes the he fails to record his tr ee ae 


best permanent fastening. It pio algornahe mare eda 
is especially adapted tor ot- 
fice work, driving a broad, 
flat staple which holds the 
thinnest sheets without tear- 
ing, which is easily applied 
and grips tenaciously It 
makes fifty fastenings with- 
out reloading. 


New Meilicke Device. 


pore 


( hicago lfacturin 


SON eesenesennseneenesarensne, 


l spe t1es 18 now putting 


erersseensenenns 


: Its service makes people 
pleased, not only with the ma- 
chine but also with your store 

“I got that little stapler at 
Brown Stationery Company,” 
you hear them say. It advances 
the prestige of your store and 

| 


brings profits, not only on the 
original sale but also on orders 
for staples 


And its usefulness is not at all 
to any one class of 
? 


customer. In 





confined 
ict New “Meilicke”’ active phone list 
“‘The lawyer, the tailor, 
the munition maker— 
All need to use Acme 


No. 2 Stapler.’’ 


Write for samples of work and 


dealers’ terms 











Acme Staple Co., Ltd. 


1643-1647 Haddon Ave., Camden, N. J. 


Canadian Representative: 


Ernest J. Scott & Co., 
59 St. Peter St., Montreal 


European Agents: 


Progress Typewriter Supply Co., Ltd., 
8-9 New Zealand Ave., London, E. C. 


L 


PvE ERNE Ht 
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The 4800 LINE 


In every line of business a Loose 
leaf Data Book is an absolute neces- 
sity. The new National 4800-Line of 
loose Leaf Price Books 1s the best 
value ever offered for the same amount 


of money. 





These books are equipped with a 
new and exclusive ring mechanism, 





based on a combination of highly-tempered steel 
springs and ball-bearings. The large oval rings are 
opened by pressing on the end levers. The rings 

—— lock open, and may be snapped shut by pressing the 
rings together. 

Bound in first quality black Texhide. This material looks as well as 
high grade leather, wears decidedly better and costs very much less. The 
covers are fully flexible, with black leatherette linings. 

These National Price Books are the very jatest and most improved 
devices of the kind on the market. 

Sizes 544x3 up to 11x8%, 2 and 3 rings, 4% and 1 inch 
capacities. 
Retail Prices of Covers—$1.00 and up. 


Retail Prices of Covers Complete—$1.55 and up 


Nothing Better For The Price 
Put Them In Stock 
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erent one ‘ ‘ ‘ ? 
H \ Hess This eraser holder can be readily attached to 


any make of typewriter, alongside of the frame t is 

bd handy, out of the way and does not interfere th the 

Are You Getting eval tiles Ue Gahan Hepat eae ne 
Y Right Profit? 
our Night Frofit! 

















In these 
days of rap- 


New Eraser Holder. 





R a idly advanc- destructibl Mr. He ss has had a Varie¢ r per I s 2 
@) ) P ° 1 writer ¢ ’ ome +] | 

aL yr kine ing prices it typewriter man, having been both stenographer and sales 
price - ‘ : man tor two leading companies He thorough] e! 
—— “Tables is of vital stands the possibilities of the new device 


importance 
that you be Device for Flags. 
righton this Che Howes non-tanglin;s appliance for flags evice 





: to keep flags in prope: sition wher rr 
question. 
aa a 
LEARN AEEMON SIE CIBER CIES =~ . FY 


With the little book shown, any 


merchant, even 11 unaccustomed to y 
figuring percentages, can instantly ascertain 
what any item costing from one cent to one 
hundred dollars must sell for to realize any de- 


Non-tangling Appliance for Fliegs 


. » ° upright upor rs tT ( Sists 

sired percentage of profit and cover cost of sell ! pon & Hag | a 

: ; +] wn . atl: «tied 7 

ing; also what goods must sell for to cover cost the Mag by a patent socket, wl Clal 

of selling regardless of proht IF YOU ARE easily and harmlessly to the flag fabric an 


NOT MAKING THE MONEY YOUR VOLUME how hard the wind may blow, holds it it 
OF BUSINESS WOULD SEEM TO WARRANT, lov hack ad 
THIS BOOK WILL TELL YOU WH\ a le ae 


H. G. Moore, president of the eee ee ee 
National Association of Credit Men, | 
savs: “Our Association is doing everything 


: Remin ne i ; *isc 
in its power to prevail upon our business people gton Men Convene in San Francisco. 


to figure costs and to get proper profits, and if fhe branch othce of the Remingion Typewr ( 
each business man in this country had your vy in San Frat le ite 
Tables and would use them business conditions sary of its establishment on May 1st lohn M 
would be very much improved and _ failures Fare ; 
:, + ct manager, took : 5 te 
would be much lessened 
{ Ss ) Tat ~ { at Sa ra ~ 
. > - . » na —_ ; . : places ( ni 1 N « 
letcher B. Gibbs, president ot - 
. . i ‘ 4 4 . con n Ss S SeSSIO was | | 
the Chicago Stationers’ Association, SEE OO CR RY ERE Tae 
says: “This book occupies the same relation was given at the Cliff Hotel 
to the merchant as a set of interest tables to Gon Bens 
. ° all ra Cisco 
the banker, and should find a useful place in 
every establishment where correct price marking [1 twenty years the Remington « 
forms one of the important profit yielding func- located in San Francis cates ahs 
tions of the business Comparing the early ré hs col thew. Mimetinee 
+ an okt ones, Mie: Lead cave today the Rn 
ROPP’S PRICE MARKING TABLES, compactly ; Ret 
arranged in just forty pages, sold until recently ss © sma or S S 
tor $5.00, and the den and was steady We can sale Ss ot twenty \ 1 r é 
now supply the book to our readers, in substan- [he imposing offices t company at 238 | 
tial binding, for only $2, POSTPAID Your _ : ' ; 
with branches in mat ther Pacific Coast 
money back it 1f 18 not what you want 
parison with t t 2] \ 
send Your Order Today Address old Russ House Pe ——— eee ae of B 


The Office Appliance Company 3). Se es 
417 S. Dearborn Street CHICAGO aR ee SEE A ee ONE PONE TUOGENS OF Te 2 : 
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A BIGGER, BROADER MARKET 
FOR LOOSE LEAF THAN EVER 


Uncle Sam’s War Preparations—the draft 
ing of millions of workers from stores and 
offices, will cause a dearth of clerical help. 
These workers must be replaced by better 
business methods—with time and labor sav 
ing records. The present, therefore, is the 
time for dealers and stationers to concen 
trate their sales efforts on the Loose Leat 
Department and other items with an econ 


omy appeal. 


THE C@&C LINE 
is the LOGICAL Line 


Every possible requirement is provided for 
among the extensive assortment of short cut 
business records and Loose Leaf Devices. 
Ready Made Accounting Systems are ca! 
ried in stock for every line of business 

Cesco Dealers are supplied with imprinted 
booklets, mail stuffers, window displays and 


other selling helps. 


SEND FOR CATALOG 


We want you, Mr. Dealer, to investigate the 
Cesco Line. We want to submit evidence 

facts and figures—why it is the LOGICAL 
line for you to handle. Send today for Cat 


alog and dealers’ proposition. 


THE C. E. SHEPPARD CO. 
Ca@cc LOOSE LEAF @@cc 


303-311 Hudson Street NEW YORK 
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PURSE-STRINGS 


play an important part in every 
sale. All selling arguments are 
designed to make the prospect 
“let loose’”—for his own benefit 
in most cases when office equip- 
ment is involved. 


Often when a man has been sat- 
isfied as to the practical advan- 
tages of a line you have a still 
bigger task before you to con- 
vince him that the article is worth 
the price. 


The desirability of an article 
from the sales standpoint de- 
pends largely on whether the 
prospect can readily be made to 
see that the article is worth the 
money. 


One particular line in the office 
equipment field has been an ex 
cellent seller because the mere 
mention of price in connection 
with service of itself manifests 
to the prospect the advantages of 
buying. 


This talk, then, is to tell you that 
it is really easy to make money 
with Ramer Remanufactured 
Typewriters. 

Write us and we'll be glad to 
prove it. 


Wholesale Typewriter Co. 
314-316 Broadway New York, N. Y. 
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Meet to Consider War Program. 


Aftes ing in session three days 
ittec of the Chamber of Commer . s 
adjourned on May 14 t meet at the 
middle of the following The purpos 
ering 1s onsider t | gral t 
| ind t! ll 
long is essary 
t r I »¢ mi I . a 
ils rtain « SII 
ount e O ssistance 
Josep on... 2 é CSI t 
\ssoci ( I ‘ 
mittee | he ‘ | R Goo 
Charleston Ss, ( pre a ‘ Natio 
J n | keds ot D. ¢ R 
hat Fairmont, W evlass 
Ehbe wat Frat reside 
(1 Company Ho I s 
Newport News Shipbuilding & Drv Dock ‘( 
rod \ Filene, RB ton nrest lent , \ 
Filene’s Sons ¢ Gillette lis 
largest s holder Minnesota S 
l ] r. Mered 2) Moin ‘ 
essful |} ming: I Piers N 
n e board o 1 e | 
‘ | \. Setberl \ s 
vear Tir & Rubl ( \ 


' ’ 1 
ufacturers lea 


American Typewriters Abroad 








Offices of the Russian Trading Co. at Moscow, Russia 


Woods [Typewriter Company of W 

eg I has just 1 carload of type s 

to Russia, and its set i ines s 

the world. All of the leading typewrit 
fact, are now doing large en ) | s s 
sian J rading Con pat x sive aut ~ 1 
stock Typewriter Company the Russ 
-ed mach . 


itial shipment of 
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Bind Your Loose Papers 
in Book Form 


A Perfect Binding 
at Little Expense = 


THE ACCO FASTENER 


with the Prong Shield Washer 














fakes up no room in the 
Files. 
Its effectiveness, simplic- 





Made in sizes to fit all 











tandard gauges of ity and neatness make it 
punching and any size the only practical fastener 
nd quantity of sheets. r any kind of a file. 





Every Advantage of a Bound Book when used with 


THE ACCO FOLDER 
Uz \ Provides Perfect System 


Convenience and Protection 


ith all other loose leaf folders at transfer times it is 
necessary to remove papers from files with absolutely no 

& rotection against loss. 
( = re They take up no room in 
; files and thus afford a 


perfect system of keeping 
apers, without loss of valu- 
ble space and with little ex- 


~« 


They can be used over 
| over again as it is easy 
to fix or remove ACCO 
FASTENERS with or with- 


f out papers. 


2D >Dv 








Write for prices and descriptive circular to 


THE AMERICAN CLIP CO. Long Island City, N. Y. 


AMT TTT TTT 
TUUVUNDUUEUOAEOUODUNGUAEOUEOUODUGAUOGUUEROUGUONOAEGUOOOOOOONOOOEDOOEOUCOUEOUNOOUOAUOUEOOOUEUOCEOOOOOOSOOEUEOOOEDONEOOEOONOOOOOOEDOEDOODOOOOOEDOODOODOEUOOEOUEDOEDOOOONNONEOOOOOEONOOOOODOEOOODOODOEDOONOEOONOONOOONOOEOONOONOUOOONOUNONONT 


TTT LECCE 











att UD OCR 


— 


nm 


APPLIANCES rune, 1017. 

















than 





& 


THE GENUINE 


= & 


Enlist the EDISON 


in your office to keep 
the mail a moving. 

‘ageless and War- 
less you will not find 
a better employee 


THOMAS A. EDISON, Ine. 


Orange, N. J. 











on May 1, the second shipment following on June 2 and 
consisting of a carload of No. 5 model machines This is 


above 


the shipment referred t 


The factory is now working on another carload ship- 


ment, which will be forwarded on or before June 3 Che 
last named shipment is intended for use in the schools of 
Russia. 

The typewriter department of the Russian Trading 


Bechshoft. who was, so to 


speak, born into the typewriter business, his fath 


Company is in charge of H. 
er having 
been representative for the Hammond Typewriter Com- 
pany in Copenhagen ever since the introduction of that 
machine into Denmark 

The forwarding of these large shipments to Russia ts 
regarded by the manufacturers as evidence of e com- 
plete confidence of the Russian Trading Company in the 
permanence of the underlying conditions in the Russian 
commercial world, in spite of the political difh« 
through which the country is now passing. Beyond ques- 
tion American typewriters will play an important part in 
the development of Russia, which is certain to follow the 


probable early settlement of their political troubles 


“Red Envelope” Able House Organ. 


General Manager James Logan of the U. S. Et lope 
Company, at Hartford, Conn., 1s_ issuing l his 
editorship a very cvlever and effective house organ, et 
titled “The Red Envelope,” the April number of which 
is especially timely in its patriotic interest an] business 
inspiration. Beginning with John Hay’s virile poe: An 
Appropriate Prayer for Today,” and closing with the sti 
ring lines of “The Battle Hymn of the Republic,” the issue 
contains matter regarding this nation’s heroic past which 


lue at this time 


is of marked and peculiar va 


[The April Anniversaries,” by Manager Logan, recalls 
the dates in Civil War history which fall within the month 


; | ; 


and in discussing the popular impression of all at the 
South stood for in the sense of liberty of sectional indi- 
viduality and of development, says very truly 

“The greatest incubus that ever rested upon this coun 
try was African slavery. but the real slaves were the own 


ers of the black men Slavery kept in ignorance i large 


class of people of the South. It put a damper )m- 
merce and manufacture it held back the development 
of the great natural resources of the South: it anked 


the fires of ambition: it brought on the greatest ivil war 


that the world has even known. But let us thank God it 
wrought its own undoing, and it brought about «mancipa 
tion, not only for the black man but for his white master 
as well 
There 1s also a vivid des« ription of the surret1 eT 

the Army of Northern Virginia and a_ forward-faci 
word-picture of “The Peace Palace at the Hague” an 
the hope for the world which such an ideal of intern 
tional arbitration holds out, even in a moment atia with 


Dummy Window to Test Displays. 


\W. N. Bayless, advertising manager of the ¢ lin Pe 


11 


\Manufacturine Com, Toledo. Ohio. telis 


have devised efficient means of testing out tl effective 
ness of window displays Obviously, without the sl 
window environment, it 1s in possible to say il Si 
o7 it whether a display is voing to lo 
or et er big 

Just to take care s one point, the ¢ : ( 
have built a dummy show window, a life-size sh 
on wheels—built to act as a corner store win t 
next door neighbor, as desired—and in this d vil 
dow each piece of display advertising is tried it and 
criticised, coming forth as a consignment for the nearest 
waste paper basket ( is al accepted piece ta rtisi? 
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Another Advertising Wallop for 
CICO in the May Magazines 


month, the WAST RM oll @ | @X @ RYN: 


readers of 





Saturday 
Evening 
Post CICO-wise means 
—_ the elimination of every perplexing | 
Collier’s pasting problem that ever poked its head above 


the edge of your desk. This new liquid paste for 


Literary home or office has banished the splashy water well, 


Digest the hardened lumps—all the muss and fuss. It is one of 


Carter Inx 


World’s 
Work 





Review of 
Reviews 


Modern 
Methods 


System 


and 
Leslie’s 
Magazines 


are reading 
these Carter 
Inx Quality 
Products ads, 
and are being 
convinced of 
the need of 
CiCO in their 
offices and 
homes. 





Write for full details 


Boston 


THE CARTER’S INK COMPANY 
Chicago New York Montreal 


Quality Products 


Four cents will bring you our introductory size bottle 


of CICO Paste. Send for your bottle today. 
Sticks Best When Spread Thin 


Adjustable brush holder keeps jar tightly closed—no 
cap to turn every time you use CICO. Stationers sell 
CICO in convenient 45c and 25c refill desk jars (as 
shown). Also in spreader tubes and bottles. Send 
a couple of stamps and your name and address. Get 


CICO-wise now. 
THE CARTER’S INK COMPANY 


Boston New York 
Chicago Montreal 


Also Manufacturers of Carter’s 
Typewriter Ribbons and Carbons 


*% Pronounced “‘Sy-ko"’ 





—2 


Also Manufacturers of Carter’s Typewriter Ribbons and Carbons 
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“THE WORLD'S BEST WRITING MACHINE”’ 


THE TREMENDOUS 
SUCCESS 


VICT R 
Standard 
Typewriter 


>" nf 





IS DUE TO ITS 


Popularity 
Durability 
Adaptability 
Superiority 


BUILT TO MEET MODERN CONDITIONS 


With Inch Wide Cone Type Bar Bearings 
Two Handed Variable Line Spacer 
Properly Placed Back Spacer 
Single Key Decimal Tabulator 
Simple, Speedy Escapement 


Alone of all Visible Typewriters the Victor 
combines the Durability and Permanency of 
alignment of the original “Blind” Typewriter 
with all the adaptability and modern improve- 
ments of its most progressive Competitor. 


Exclusive Selling rights means Independence 
and unprecedented profits. for you or your 


WHICH WILL IT BE? 


competitor 


Vietor Typewriter Company 


General Office and Factory, Wyoming Ave., 


SCRANTON, PA. U.S. A. 


Ager live 


“THE WORLD'S BEST WRITING MACHINE” 


““‘live-wires"’ 





| 
































Office Appliances’ Guest Book. 


Since the date of the last issue of this maya the 
tollowing gentlemen have favored us with brief sits 

Anderson, F. P., North American Trading ( ny 
Helsingfors, called on May 21 

Clausen, S. Garmann, Bergen Norway ’ last 
month 

Dumont, J. R., of the Dumont Visible Index | 
Kansas City, Mo., paid us a visit last mont] 

Elliott, Chas. J., manager of the loose leat 
of McManus-Troup Company, visited our offic: May 23 

ndustrial ounsel, Cl 


Ferry, Montague, 
June 5 
Griffin, C. D., of Spokane, 
Hawkins, H. E., Stationers 
cago, IIL, visit on June | 


Kimball, J. N., New York, N. \ 


month 


Wash., called las 


' 
Loose Leaf Cor 


paid us a 
visited 
middle of last 
Lamm, Carl, of 
month. 
G. L., of the | 


called on 


Stockholm, Sweden 


visit last 
Norris, 
pany, Philadelphia, Pa 


Peabody, Walter B., Boston Index Card C 


& ( 


Ribbon 


June 1 


nion 


ton, Mass., paid us a visit last month 
Peirce, Theodore Fiske, Weber Showcase & 
Company, Los Angeles, Cal., visited out ' 
Richards, W. C., Huron Rubber Stamp W: ; ) 
Mich., June 6. 
Sheppard, C. E., of the C. E. Sheppard ¢ 
on us recently 
Walker, A. J., of the Farnham Printing & Stationery 
Company, Minneapolis, Minn., paid us a visit last 
Walker, George S., of the Western Typewriter Sales 
Company, Denver, Colo., visited our oftice on M 22 


Mich., favored 


Wells, Ross V., Pontiac, 


on June 5 


Koch Takes Position in Kansas City. 


William E Koch rm erly president Oo! I ‘ tra 
Loose Leaf Company of Benton Harbor, Mi 
ome advertising mayager of the Irving-P 
turing Company, vice Montague Ferry 
Ke has been connected with the Irving-Pitt 
turing Company since January 1, taking 
of the advertising department on June | 
Mr. Koch has had a wide experience 


At one time e was vice-pres 


usINeSsS 


Baker-Vawter Company, later heading his 
it Be ( Harbhe He is regarded as s 
grou ie loose le the United St 
M ivue Ke S¢ resignatl i 
manage! the Pit Manuf: 
took effect June ed to Chica 
‘ ened in < Ct is I l sell 
nens Exchange i South La S 
M er s Ww K ive particula 
t1 twee! é 1 empl ves 
Victor Mill Bought by Cohoes. 
It has been announced that the Cohoes Er 
pany, Inc., has purchased the Victor mill of ¢ y 
and will at once install machirery and e« 
mat icture of paper products The cay 
he New York stat laws, is for $450,000 ~ 
oO! ll be giver el devices f 
l ar bags idy exclusively pate 
equ ent will produce more than 
day R. M. Lackey of New York City 
he industry 
Several Cohoes, Waterford and Troy 
H. |. Prankfor 
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Send Today For 
Our Guaranteed Selling Plan 


lt a man of reputation should offer to insure your 
life or your store fixtures for nothing, you would 
accept the protection, wouldn’t you? 

Then WHY not accept SALES INSURANCE? 

We insure MultikKopy Sales. 

Dealers run absolutely no risk because in case 
goods remain unsold after a specified time, we take 
the stock off their hands. This no-worry-and-no- 
loss-to-the-dealer is one of the big features of our 
Definite Guaranteed Selling Plan. It will pay you 
to write today and find out just what this great sell- 
ing plan is. 

Remember that MultiKopy is “the world’s best- 
selling carbon paper,’ tamous because of its perma- 


nencv—neatness—uniformity—economy. 


Our Star Brand Typewriter Ribbons are guaran 
teed to FIVE 7 3,000 impressions of the letters “a’”’ 


or “e” without clogging so as to show on paper. 


F.S. WEBSTER COMPANY 


338 Congress Street Boston, Mass. 


New Yerk: 114-118 Liberty St Chicago: 14N. Franklin St Philadelphia: 908 Walnut St. 
Pittsburgh, Pa.: 830 Park Building 





Carbon Paper 
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(1) A REMARKABLE 
TYPEWRITER 


Standard in every particular. Uni- 
42 keys—&4 charac- 


versal Keyboard 1 
From 20 to 50 per 


ters—single shift. 
cent less parts than other standard ma- 
Operating advantages and im- 
Appearance and Finish 


chines. 
provements. 
unexcelled. 


(2) A REMARKABLE 
RECORD 


WwW 
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WwW 

W 

W 

W 
All Woodstock models have been a Ww 
Success from the Start. Ww 
Woodstock “Group Assembling” W 
makes the Woodstock structurally W 
unique, and astounds old-timers. Ww 
Dealers handling Woodstocks state Z 
they find repair calls rare. Ww 
W 

W 

W 

WwW 

WwW 

W 
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WwW 
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W 
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WwW 
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(3) A REMARKABLE 
OPPORTUNITY 


Dealers: 
Agents: 
Be a Charter Member of the Wood- 
GET IN NOW. 
The Model 5 is already recognized 
as a Winner. The contract is liberal. 
The time is 
auspicious. 


stock Organization. 


ripe. Everything 1s 


Territory at home or abroad. 


Write for particulars. 


Woodstock Typewriter Company 
CHICAGO, U.S.A. 


Cable: Woodtype, Chicago 
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onine, ype 


any; James | 
Knitting Company; George R. Wilsdon, vice-president of 
the National Bank of Cohoes; Matthew 
William D. Boswell, of Boswell & 
and Frederick W. Pomeroy, cf the 
William D. Mahoney, of the Faith Knitting 


Troy 


Frank Gilbert Paper Com, 
Davidsor ind 
Davidson; Jay Gilbert 
Frank Gilbert 


pany, and 


Company ot 


Ciacinnati Furniture Exchange. 


Patriotism pure at simple ruled the regular meeting 


of the Cincinnati Furniture Exchange, at Ahlbra Ex 
position Cafe President Henry A. Sprengard called the 
meeting to order a1 referred in a brief and e! 
manner to the trying times. Many of the third genera 
tion of the furniture manufacturers have been called 
to register for the selective conscription 


Routine business was then considered, and 


showed a healthy condit Letters from the ¢ 


ville News and C. L. Doughty were read 

tary instructed to take them up with the Cha 

Commerce and see it ( cinnat ibl it s 
certain advert 1 the fut I 


suppress c 
John Dornette, Jr., and seconded 


moved by 


Wersel, Jr., that a letter of sympathy be sent 
ily of Clinton Crane de ring his death \ é 
floral tribute was also sent 
It was moved by Frank B. Wersel, Jr., and s« 
Herman Kemper, that the annual outing be 


» | . 2 +} 
Summer, june £0, al rie 


After 


Cody Farm in Erlat 


much discussion and reminiscence, as the 


become one of the fixed institutions of the I ¢ 
Exchange, the resolut: was unanimously adopt 
details left to the entertainment committee rt} 
tary was instructed to see how many members ha Ac 
in their automobiles for members or guests w 

enough to have machines It was 


rortunate 


the dealers in furniture participate in the event 


same grounds as last year, that is, by sending nvita 
tion and ticket to the printed list of dealers \ 

was made and seconded that “extra tickets” to tl ting 
be charged at the rat: $3.50 per guest \ 


concluded the gathering 
Gets Edison Dictating Machine Agency. 
Apphar 618 Missi 


Francisco, has taken 


Che Othce Sales ( ompany at 
Street, San over the Northern Cali 


Edison dictating machine 


fornia agency for tl 


plies, formerly represented by Peter Bacigalu Sons 
W. B. Ackerman, for many years in charge 
tating machine department of the Bacigalupi business, has 


become associated wit! the Othce Appliances S 


pany in a similar capacity Che new distri 
show a complete line of accessories at their sales is 
well as the different models of Edison machines I 
thermore, they will ntain a mechanical 
under the supervision of a trained mechani e 
factory Caspar M. Brown is manager ot dt 
Appliance Sales Company 

The Office Appliance Sales Company was o1 
W. W. Erskine, California sales agent for tl alton 

Machine Company. The Edison agency is take 


Addu Sy 


over by the new company last March, since w h time 
he business has beet eased nearly 100 per ent 


Salt Lake Stationer Makes Improvements. 


The general appearance of the SI ields Sta 


store in Salt Lake City, Utah 


the installati 


the intertor I he 


improved by 
enovation 


id to be one of the 


finest of 
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o Sides of the 


Len Question 
I- Ye Pen 


2- offer stationery Yhyaf ‘pen customers use 


In actual use, 





For the stationer pens start an important series of motions. 
they make a market for paper, ink, penholders, blotters, rulers, ink wells, 
hey create the need for blank-books, 


letter openers, and desk fittings. 
Business is largely built on the 


order books, cards and filing systems. 
It is still the only writing instrument that everybody 
knows how to use in making a permanent record. There is no other kind 
of writing instrument that has successfully supplanted the steel pen. And 
has been as successful as a father of sales as Esterbrook pens 


Esterbrook Pens 


Outsell All Others 


activity of the pen. 


steel pen 


Iesterbrook Pens have been used so long, and have been found so depend 


uniformly good, that you don’t have to “sell” them to a pen-cus 
He knows, without being told, that he can’t buy better pens at any 
s from repeat sale 


ple, SO 


tomer. 
price. This means satished customers and repeat profit 


ESTERBROOK PEN MFG. COMPANY 
80-100 Delaware Avenue 
Camden, N. J., U.S. A. 


Rbdert 


i 
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It’s Customers Who Sell 


CORONA 


The Personal Writing Machine 


In every dealer’s territory there 
are enthusiastic Corona users— 
working, without compensation, 
to help make more sales. 


\ hundred thousand boosters! 


With a volunteer salesforce the 
size of the United States Army, 
working for him all the time, how 
can a Corona dealer fail to make 


Cron vd ? 


\nd the Corona Army is grow- 
ing every day. 

[s there a Corona agency in your 
town? 


Perhaps you think you have not 
a good typewriter territory. Your 
territory may not be good for the 
ordinary typewriter—but Corona 
is not an ordinary typewriter. Its 
field is unlimited. 


Corona Typewriter Co., Inc., 
Groton, N. Y. 


If you don’t know 
Corona as well as 
you should write 
for our new catalog. 
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Raised Flag, Then Farmed. 


An impressit was held ) 
plant of the Moore Push-Pin Company, Way 
‘ uti vas 1 | W., | y M 
any, at f tl Poor R 
H t rgir the em} 
th t id the isines | 
Ine ol rs Ss 
Vag a suc essful I 
\ thirty-foot fla vas raised by Master Miils 
e late Edwin M 
npany, al Laura Hoffmar M 
vas s Uncle S nd Miss Hofftnan as ¢ 
= al numbe re rendered 
| (x Unde us é 
\ ft e exe ees | ao , 
t10 large lk e.4 \ < 
' 





C Masten Line 


of Office Chairs 





The above illustration is a reproduction of the cover design 
of the new catalogve of The Taylor Chair Company of Bedford 


O This catalogue will be ready this month. 


Leonard Interests Control Coin Wrapper Co. 
ae. Henri lLeonar nd ( \\ l_eonat ! 


t] t the Ls mare int In thie Detre ss tA 
( } ( ect the Det 
Y. t¢ | 
| t c's t i — 
RR ‘ ] ¢ 
Ss ( 1 Cc! ( 
( ( ] ¢ 
1! Sts CSS 
F \ 
Kitchler Establishes Himse:f in Honolulu. 
\. ¢ | hl r. yl} ] een it \ustral 
ears \ ‘ 1 ¢ la 
1p is sh 
| Kxel } 
1 4 ¢ T\ ‘ ] 
McCormack Has Narrow Escape 
H. S. McCormacl tl Business B - 
\ K (1 hile st | l 
\l 7 S sc wre 
r cl Mr 4 
ve He esc 
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De IM 


TENSION 


Mail Containers 


are used in every line of business and 
they cover the mailing needs of any 
and all of your customers. 





The Tension line includes open-end 
tension envelopes, double metal-clasp 
envelopes, single metal-clasp envel- 
opes, metal-flap clasp envelopes, doc- 
ument envelopes, photo-mailing en- 
velopes, filing envelopes, folders, 
mailing boxes, etc., etc. 

You will be especially interested, perhaps, in 
the Open-End Tension Envelope you ve seen 


everywhere and the Metal-Clasp Envelopes, 
one type of which is illustrated. 
Our book, ‘“‘Envelope Specialties,”’ is in itself an ed- 


ucation in mailing containers. Send for the book. 
It’s yours for the asking. 


THE TENSION ENVELOPE CO.), Inc. 
33 to 87 34th Street 
Bush Terminal Brooklyn, New York 


Telephone SUNSET 6000 
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Watch for] 


N your mail this week, you will receive “The 
| De Luxe Line Book of Systems and Binders.” 
Dealers who have seen it have said it is the best 
loose leaf catalog ever published. It is distinctivel) 
a dealer’s catalog, made to help De Luxe Dealers 
. sell more loose leaf goods. It is written tor the con 
y/ sumer and presents the complete and modernized 
De Luxe Line of Loose Leat Binders and Systenis in an 
interesting and convincing way. Every page is laid out 
to sell something. The illustrations leave nothing to be 
guessed at and the text matter is simple and forceful. Any 
bookkeeper, accountant or business man can read this catalog 
and get a clear understanding of the operation of any device or 
system it describes. You can send it out to your prospective customers with 
the feeling that it will tell your story better than the average salesman will tell it. 






An Unusual Opportunity foiD 


Within the last five vears we have started over a thousand dealers on the road 
to greater success in the loose leaf line by giving them— 


Goods of higher quality 

Efficient direct sales co-operation 

Service of exceptional promptness 

A complete line that meets every requirement 
This year, with the complete rounding out of our line, the addition of many 
new forms and the enlargement of our factory, we are better equipped than 
ever to help our dealers to strengthen their loose leaf departments. 


In addition to our new General Catalog, we shall soon have ready catalogs and 
bulletins describing our specialty lines, including De Luxe Tray Binders for Ma 
chine Posting, Supplies for County and Abstract Offices, and De Luxe Systems 


for Banks and Trust Companies. 


30: 


Wilson-Jones Loose Leaf Co. 


Makers of De Luxe and Jones Lines Loose Leaf Binders and Systems 


12 
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o1This New Catalog 


The The fact that our business has doubled in volume during the last three years is 
rs.” significant of three things: 

ore First—The success of our dealers in introducing the De Luxe Line. 
lers Second—The recognition of the high quality of De Luxe Goods by 
on the user. 

zed Third—The increase in the demand for loose leaf equipment and 
ban the rapid decline of the bound book method of ac- 

out counting. 

be We predict the most prosperous period ever known in the history of our coun- 
Any try during the next twelve months. Bigger business, generally, means a bigger 
log loose leaf business. Are you going to be equipped to get your share? Are you 
— going to try to make your store the leading loose leaf house of your town? If 
ith so, you will be interested in our new Advertising Prospectus and Proposition to 
it. Dealers—<Ask for it. 


foiDealers Who Sell the DeJuxefine 


Five years ago, our Sheet and Index Department occupied a space of 40x40 feet in one cor 





ad ner of our bindery floor, but it has grown and grown until 1t now requires an entire floor, a 

space of approximately 18.000 square feet. We have, therefore, increased the size of our 
plant, and the top floor of our building will hereafter be given over entirely to the manu 
facture of sheets and indexes. Here, with plenty of light and air, unexcelled equipment 
and an organization of skillful employees, we will continue to produce the kind of De Luxe 
Systems and Indexes which have helped so much to popularize the De Luxe Line with the 
user of loose leaf goods. 
The second floor of our building will hereafter be devoted entirely to | 
our General Offices and Finished Stock Rooms, providing an increas¢ ‘ 
of nea 100 per cent in the capacity of our stock 

NS shelves, whicl will ion be filled, enabling us to 

ian tinue givil sur dealers the prompt service wl 

e i to expect of us 
a o of our Stock Goods Depart- 

nd ment 1s “Every stock item always in 
stock. ry us and see how well we live 

la ae io i 

sane HOME FACTORY 


3021-3031 Carroll Avenue 
CHICAGO 
% O. BRANCH FACTORY 


129-135 Lafayette Street 
ee: NEW YORK 
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ARM FEED 

















20,000 
MILLIONS or DOLLARS 


In excess of normal being expended by our 
government and Allies in this country—in 


all lines NOW. 
AND $100,000,000,000 MORE 














Will follow thru the same channels to every 
manufacture, labor, 
creating 


line of production, 
agriculturist, and to all classes 
in the movement increased use of 


Rebuilt Underwood Typewriters 


One dealer just took an order for 120 for 
the use of one foreign ally's representative 
in his city, who is here “‘till war ends and 








accounts are closed.” 


EFFICIENT GENERAL 
REBUILT UNDERWOODS 








For love of country we are producing the 
best for they must keep the wheels moving 
smooth to mobilize, arm, equip, feed, and 


speed our country’s hosts to victory. 


Immediate Deliveries 








Every man, woman and youth in your field 
wants the tools to speed the work now be- 


fore them and coming. 


Help them—Work. 


Tell them you have it 


Let’s all “DO IT NOW” 
and DO IT PLENTY 


GENERAL TYPEWRITER 
EXCHANGE, Inc. 


Brooklyn, N. Y. 





70 Washington St., 





Send for our 








War Card 
Special Price 


WORK SPEED 
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N ti - tl 
ational Association News 
Brief Items Regarding Plans and 
Doings of Big Association. 
7 
’ 
The 1917 Convention. 
Othce Appliances has received the following letter 
President Charles N. Bellman, of the National Ass 
tion of Stationers and Manufacturers 
“With regard to the holding of the Annual Cony: 
in Chicago next October, the officers and Executive C 
mittee have been in receipt of some communicati 
suggestions to the effect that no convention s! 
held this year on account of the war 
“It is the opinion of the Executive Committee tl 
annual meeting should not be deferred unless such cou 
appears to be for the best interests of the Association a 
the Stationery Trade. It is well to realize that the trad 
is to be called upon this fall to handle one of the lars 
volumes of business in its history and under condit 
that will present problems never before encot 
These problems may require consideration in spite « 
fect that the country will be in arms, and if it is 
purpose of the Association to serve the trade 
continue to discharge that function to the best 
ability 
“In the meantime present conditions may so devel 
that for reasons of public policy, it may seem desirabl ' 


contine the Convention strictly to a business met 


to omit all entertainment features. Such a decisi 


1 


this early date, however, would see 
the reason that 


m to be 


is unnecessary for the committees 


charge of the arrangements have matters so well 
that changes in the program can be made to suit 
ditions which may later prevail and all necessat 


be completed upon thirty days’ notice 


“Members are advised, therefore, to continue 


and to ad 


mittee, 9 \W 


reservations 
Hotel Con 


their applications for hotel 
them to F. F 


\ustin avenue, Chicago 


Harris, Chairmat 


“Reservations arranged for by the committee 


made with the understanding that they may b« 

should war conditions cause cancellation of 

tion, or space be contra d should it be 

confine the activities of the Convention to busi 
with the of the ladies 


sions only presence 


Association Adds New Members. 


The National Association of Stationers and Mar 
turers has added the following new members sin 
date of the list last published 

Carpenter, William, vice-president, Sanford Maz 
turing Company, Chicago, III 

Greenduck Company, The, 2127 Tilden street, | 
cago, 11] 

Sanders Office Equipment Company, 127 
street, West, Detroit, Mich 

De Vry Company, The, 26-28 Main street, | 
Ind 

Baxter, R. H., manager st nery department, D 
Manufacturing Company Chur stre N¢ 
N. Y 

Whiting & Cook, Inc., 225 Fift iV e, Ne 
N. \ 
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‘The Business 





RO oe 





Annual Business Show Co. 
FRANK E. TUPPER, PRESIDENT 
150 Nassau Street, New York, N. Y. 








T= 


ve bec« 





how 


Business Shows conducted by 
\nnual Business Show Company 
nstitutions in the 


me permanelitl 


sale of modern office equipment. 
susiness Shows attract the represen- 
tatives of the most progressive firms in the 


cities where they are held 


n changed entirely as the result of 


purchast 


iting the 


\ well 
ness She 
centage 
ity r] 
which th 


clearly by the record 


ld. Office systems 


gents or office managers vis- 


ne ag 


‘se Business Expositions. 


acd en 
arranged exhibit at the Busi- 
w gets the attention of a large per- 
of the prospective buyers in any 


1ese men appreciate the advantages 


e | xpositions offer This is shown 


attendance. It is 


better shown. however, in the substantial 


results te 


» exhibitors 


The conditions of selling at the Show 


are entir 
selling a 


terested 
time ne 


Sees prac 


j 
aevices te 


day 


In most 


out and 


elv reve rsed from the conditions of 
purchaser. The 


t the desk ot t 


mes to the selle1 He is both in- 


devotes all the 
essary for his vestigation. He 
tical applications of machines and 
he encounters day 


lesman must go 
And he digs 


S<¢ lling the sa 


dig up prosp 


hard. He must canvass his particular terri- 


he meets with 
ptior some weeks he does not 


ST nin the | { at the Business 


rking plows rouns He reaches 
l ver find by any 
exhibit 1y excite his curi- 
her w e is attracted. Upon 
tes and this gives 


Some busi! ess men iT never cordial to- 


For example, the 

ta shment steadily Té- 

The salesman 

ited hardly con- 
i prospect ise he would not 
s Show, learned 

e and bought the 


he Business Show \sk those 
repres¢ whether or not it 
itors nge for their space 

( M rovision for repre- 

xed part of your 

surprised at the 
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TRIFLES SPELL 
E-F-F-I-C-1-E-N-C-Y 


The service you demand of the 


little articles in daily use over your 
desk or counter measures the kind 


of service you give your customers. 


LOOK FOR BEMIS COIN BAGS 


behind the steel-grated windows of every 
large bank. The Bemis Bag is a pledge 
of accuracy and security. The bankers, 
cashiers and specie handlers who use 
them exclusively have no problem of 
“come-backs” for credits and returned 
goods to reckon with.. The Bemis Bag 
is a Bank Within a Bank—the quickest, 
the surest and the safest way to handle 
large sums of currency in the busy hours 
of the day. 





We guarantee Bemis Coin 
Bags. We guarantee them with 
the only possible guarantee— 
the best materials procurable, a 
system of manufacture that con- 
siders no detail too minute for 
careful attention AND A SERV- 
ICE WHICH MEETS EVERY 
NEED MORE THAN HALF 
WAY. 


Why the Dealer Likes to Handle 
Bemis Bags as a Profit-Line 


They’re the tidiest and snuggest profit- 
proposition on the market. No detail 
work to amount to anything. Advan- 
tages apparent at a glance. There's 
good will in every Bag. The gains they 
net you will make up for all that extra 
war retrenchment. 


Get the facts about our Special Trade 


Write today. 


Arrangement. 
g 


BEMIS BRO. BAG CO. 


Cupples Station 


St. Louis Missouri 


Established 1858 
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Milks, Richard G., Rochester News Company, 19 ¢ 
street, Rochester, N. Y 

Schroy-Reining Office Outfitters Company, 69 East Mill 
street, Akron, Ohio 

Miami Tablet Company The, West Carrollton, O 

Hamilton, Charles R., president The Dreka Co 
1121 Chestnut street, Philadelphia, Pa. 

Y eargan 
street, Dallas, Texas. 

Western States Envelope Company, 
Water streets, Milwaukee, Wis 

Joh sol ILtd., Percie, 127 Water street, St 


foundland 


Stationery Cor pany, Inc.. 1509 Cor 


T 


Meetings and Dinners 


Reports of Annual Meetings, Dinners, etc., 
in This Field. 


Chicago Stationers Meet. 


The second quarterly meeting of the Chicago St 
\ssociation was held in the Grey Room t Ss 
hotel on \Vednesday evening May 23 The meetit 
presided over by Fletcher B. Gibbs, president 
cago association. On his right sat the guest of the 


ing, Dr. M. D. McNab. « merican Red Cross 
his left the Hon. William P. Williams. one 


honorary members of the association and toast! 


the annual dinners of the organization. During the ev 


ing the Imperial quartette’ gave a number of 


Dinner was concluded at 7:45, wher 


selections 


ing was called to order, and after the reading of tl 
utes of the previous meeting and other business 
cluded, the speaker of the evening, Dr. McNa 
troduced. 

During the business session C. A. Stevens 
the membership committee, presented the names ( 
following seven new members: Goes Lithographing ( 


pany; Eversharp Pencil Company: Eaton, Crane & | 
Company, all of auxiliary membership, and Church 17 
W. E. Smith and Peter Peterso 
of the White & Wyckoff Manufacturing Compat 


. who is the represent 


dividual membership The foregoing rms 
uals were unanimously elected to membership in the 
ciation 

lhe year book, which was authorized to be 
and printed by L. T. Marshall, was distributed 
the book being placed at each plate This ve 


the Chicago Association ntains the by-laws, 
the oiticers and committees nda calendar o ¢ 
the year 1917. 

George Ramskill reported for the tield day 
stating that Mr. Matths 


ll attend to the tickets: that Mr. St: 


the Gresham Blar 


company wi 
be in charge of the athl events, baseball games 


and that W. E. Smith will care for the children’s 
the program. The field day, by the way, is to b 
Northwestern Park, Desplaines, Ill, on Saturday, | 
Trains leave the city at it and |] U | l 
Following Mr. Ramskill eport President G Ss 
briefly upon the controversy which has aris¢ 
York concerning the annual field day t 
presented a number of strong and logical reasons 
field day should not be given up on account 
whose shadow covers us all 'e maintained t 
need whatever will mal health ini« ¢ 
stated the belief that the field day forms the most 
cent means of divers e found \ Gi 
tional exe é 


ola 
presented the report 
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Typewriting —Handwriting— 
Drawings—Ruled Forms 


all are perfectly reproduced in any 
number—easily, quickly and at very 
low cost, on this ONE machine. 

The average operator, your ste- 
nographer, can run seventy- ] 
five copies a minute. 
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OSPEED 


OTO DUPLICATOR 
For Form Letter Work Low Price 


Here's 1 low -priced, highly efficient stencil There is only one model of the Rotospeed 
Tt 


does all classes of stencil duplication. It has 
no unnecessary parts that would add to 


luplicator that will turn out form letters that 
look exactly like typewritten originals 


[he same typewriter is used to cut the cost but not to the value of this 

the stencil and fill in the name and machine \nyone can understand 
ldress. The match is perfect and operate it. It requires no demon- 
Besides better quality letters— ing salesman. That’s why the 
ink of the saving of money and price only 


time. Your form letters probably 





ww cost you $2.50 a thousand and it $30, Conatiain Equipped 
takes several hours at least to get them ; 
ut The Rotospeed cost is 20c per thousand, This equipme: ncludes one quire of 
and a /é7 minutes’ work completes the job pase j vanes ‘paper Se aple “8 No W 7 Roto- 
speed stencil paper, stylus, ink and all other 
For Drawings, Ruled Forms, etc. — supplies for immediate operation. The prices 
yf additional Rotospeed supplies are very low. 
This same duplicator makes perfect copies of 
handwritten work, drawings, Leda torms, etc. Free Trial in Your Office 
It saves many printing bills Every manufac 
turer, jobber, retailer, school and church needs We offer to send this efficient machine on 
| ve money by its us¢ free trial. Use it for all classes of work. Test 


ate? . ; it thoroughly. Only then will you realize how 
No Other Duplicating Machine at Any Price much it would save vou. Send now for full in- 


Has These Important Features formation—copies of Rotospeed work, etc. Pin 
R peed prints a out ng the finger the coupon to your letterhead—mail it at once. 
t I with every No part 
rd irn of the han- 5 Feed rd is a istable 
a dict ae weight of pa * . 
owes Mail This Coupon! 
I vith a semi- 6A pe ’ nder ck . 
1utomat feeding device holds the nder in at 
! ! re es accurate > t , ‘ or nd 
arinting aad hte spe a ink ah aia The meng: Co., 912 W. 5th St., Dayton, oO. 
rhe i “rs ng adjust- 7 The signee ‘ ' . I ‘ I t ibout the Rotospeed, 
easy ad irs ’ izT pr nt ‘ . . . rk acim trial offe . 
the printing forn x1 nehe It , 
p or down the vw not corr | r é 


removing 











The Rotospeed Co., 911 W. 5th St., Dayton, O. 
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No American Shall Lie 
Unaided on the Battlefield 


\ nation-wide movement has been started 
imong stationers and manufacturers to buy 
ind ofter the Government a $1,600 ambu 
lance for immediate service on the French 
front Che cost will include all upkeep ex 


pense incurred by the American Ambulance 


Field Service \ plate will inscribe the 
name ot the donor upon it for the inspira 
tion of the men on the firing line whom it 
will succor and aid. As the guns belch death, 


he men who face them will have this ex 


tra protection—the rescue-service of the 


NATIONAL STATIONERS’ AND 
MANUFACTURERS’ AMBULANCE 
ON THE FRENCH FIRING LINE 


very trade paper in the field is behind 
this movement, started by Charles Jacobson, 

the Hoge Manufacturing Company, New 
York, this month in its advertising and 
news columns lo back his enthusiasm, 
Mr. Jacobson has already sent his check to 
Robert D. Patterson, Chairman of the Na 
tional Catalogue Commission, St. Louts, 
Mo., who has been asked to act as treas 
lhe St 


urer of the rapidly growing fund 


~ 


Louis Stationers’ Club gives $25—and the 
New York Stationers’ Club donates its treld 
surplus Others hav 
tributed 
very Stationers’ Association in America 


\\ , be 


lieve thev will \nd every individual sta 


hould give liberally to this fund 


$1,600 WILL EQUIP AN AMBULANCE 
HOW MUCH WILL YOU GIVE, MR. READER? 
OFFICE APPLIANCES puts its shoulder 


this patriotic movement right here and 
now with all its might There should be 
money enough given to purchase halt 
en ambulances. We are sure there will 
be—if all do their share We want nm 
\merican bov left unsuccored in his hour 
unded suffering. Let each do his part 


nd do it now 


Help Buy An Ambulance 
And Stand to the Colors! 
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OFFICE APPLIANCES 


NLESS a ledger or record 
book be proof against wear, 
weather and time, it’s not 

a record book at all but a mere 
memorandum. 


Explain to your customer that 
paper is the item that adds least 
to the cost of a ledger or record 
book but most to its durability. 


It costs almost as much to pro- 
duce a ledger with cheap, short- 
lived paper as it does to use 
Brown’s Linen Ledger paper. 


Brown's Defies Time 


93 





Brown’s never grows dingy or 
yellow with the years, nor be- 
comes brittle, dog-eared or tears 
away from the binding. 


Made from pure white rags with- 
out the use of strong bleaching 
chemicals, it presents a surface to 
the penman that permits as much 
erasing as may be necessary. 


The standard since 1850, Brown’s means ledger legibil- 
ity, not only now, but in a life time from now. 


W rite for Sample Books. 
L. L. BROWN PAPER CO. 


re ADAMS, MASS., U. S. A. 


_ Brown’sLinen . 


r Ledger Paper 


— 









































The Old “Post™ Way 


Loose Leaf Binder 
Surpasses All Others 


Loose Leaf Binders ars 





growing in popularity by leaps 
and bounds. Business men, sales- 
men, agents and dealers, all re« 
ognize the “Proudfit” loose leat 

The “Proudat" Wa b:nder as a leader, a saver of 
space time and money 









untage tha ther binder offers—and a 
it many that the lo not have 
Write for our Free Club Booklets. 

WW nt to mali i fre of harge our s en ¢ 





EPkhice 


Unlocked —New Leaves t Grand Rapids, Mich. 
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Typewriter Men 


can add substantially to their 


bv selling 


pre fits 


AZORA AIR 
CUSHIONS 


PEWRITER SUP 
\ AND REPAIR 





ry 
PI 


MEN in their calls 
upon the trade or wait 
ing upon cust 

have many opportun! 


ties t showing these 


cushions to men \\ 


are real prospects 
PAT. DECEMBER 21, 1915 


You 4 al att i 
| } 1 
Azoras I 1 tew s¢ onds whilk ASK 
} j 1 " j 

ing the customer whether he has ever 
us¢ the The eficial effect S 
S ! rhe itely < t it the rest 
s s mpl 

\ ra A ( “ 
Bur ss I 
@ combina f 
of th xg " st « 

A i A Cust ‘ k with 
your business X \ glad 
te r r at possit ties 
—t? 4 z r-sa £ s 


itary ft at res 
Let Us Hear from You 
AZORA RUBBER COMPANY 


1945 South 54th Ave., CICERO, ILL. 


Sole Agents for India: 
PADAM GODREZ & CO., 201 Hornby Rd., Bombay 
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a short time, yet it numbers its friends by the tens of thousands. 


Companions of Exceptional Merit 
Under New Ownership 


Last year we purchased the business of the Eversharp Pencil 
Company, and recently that of the Boston Safety Fountain Pen 
Company. 

To take care of these two rapidly growing lines, and to give 
our customers prompt and efhcient service, we have just com- 
pleted one of the finest equipped manufacturing plants in Chi- 
cago, containing nearly three acres of floor space. In this plant 
we will make complete, 


“‘The Two Finest Writing Instruments in the World’’ 


EVER SHARP 


Perfect Pointed Pencil 


is the one perfect lead pencil. It has been on the market but 


It is perfection in the highest degree. It writes a clean-cut, 
sharp line which never varies. It carries eighteen inches of extra 
lead at one filling. When empty it can be refilled in a 
few seconds. A hidden eraser, which is instantly avail- 
able when needed, completes the device. 
Repeat orders in large numbers are being received 
from foreign and domestic dealers. 


BOSTON SAFETY 
Perfect Pointed Pen 


has been on the market for more than ten years. It 
has earned the reputation of being the finest finished, 
most accurately made and smoothest writing fountain 
pen ever made. It is now featured by the finest and 
most exclusive stores in America. The demand for it 
has always exceeded the supply, and it is only by install- 
ing a lot of new equipment in our new tactory that we 
can supply the demand. 





With our splendid equipment, and our expert design 
ers, we shall not only keep up the quality of the 
EVERSHARP and BOSTON SAFETY, but we are con 


fident we will excel any previous effort in this line 


WAHL ADDING MACHINE CO. 


1800 Roscoe Street - CHICAGO, ILL. 
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How You Can 
Conveniently 


BUILD A 
BUSINESS 
BOOK 

LIBRARY 


We have a system of monthly 
units of the best business books for office, 


approv ed 


fact Dm and store. 


This is an organized system that enables 
you to add to your efficiency and increase 
the earning power of your employees. 
We tell you all about how this will help 
YOU in our free circular 


‘‘Better Business’’ 


Yours for the asking. Write right now. 


McDEVITT - WILSON’S, Inc. 


Business Book Specialists 


30 Church St., NEW YORK CITY 
Hudson Terminal Bldg. 
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RIBBONS 


Do you use them? If 
not, write us and we 
will give you proof 
that you should. 
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REPUBLIC-DODGE 


Douglas Street and Third Avenue 
BROOKLYN, . NEW YORK 
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The Plan and Scope Committee in charge of th iting 
included R. R. Rowe. Thaddeus Davids Inks Com] ny 
Inc.; W. G. Whittemore, American News Company WW 


Boorum, Boorum & Pease Company; Ceorge Fera Larter 
Ink Company; A. B. Ja Solidhed 
\. W. Williams, Eberhard Faber; J. M. 

ham Blank Book Company: N. E. O’Connell, Wat 
Pen Company; R. E. Sherwood, 

J. R. Br White & Wvyckoft 
pany; W. E. Spitz, Baker Printing ( 
J. W. Huff, H. K. Brewer & ¢ 
R. E. Noble Company; E¢ 
pany, \ B Abrams, W > 
Stationer; ¢ H 


Walden, Walden's 


Dac K COTMpany 


KSOnN, 


Macbeth (ures 


,ooksellers i i 1¢ 
Manutacturing Com 
N« \ I R 


undage, 
ompany, 
ompany; C. \W 
(;osh, George B 
Donnelly and J. R. Ward 
Ofc Appliar S 


Geyer's Everly, 


Thomas stationer 


\fter the expense of the outing is defrayed 
on hand is to be devoted to the purchase ota I 
the Stationers’ and Mar turers’ Ambulat 
with Uncle Sam’s forces on the French front Pledge 
cards for this fund were also distributed at the 
Alvah Bushnell, Sr., Surprised on Birthday. 
Nearly one hundred persons, belonging matt to t 
Alvah Bushnell stationery business in Philad 
down to an elaborate banquet, followed by 
and an entertainment, at a popular and s 
at 12th and Girard avenues in that city. carly 
as this issue was alr to press. | 
honor of the eightiet birthday of Alvah B > 
and the guests were representative eV 
department of this widely ramihed industry 
The } juet was s 6 ( Mr. | A 
to 1S] s i | | 
the ( icw oO s Ws 
was e1 e was drt | t¢ ‘ 
etur Freel l s, there 
prise 
The et was § vy gracetully the i é 
tormin curve o shoe Phere 
t i¢ ly di wt ‘ I 
dance t thowers s sé ecorTra 
artistic effe At tl é li 
diate ily and a few fri Phe l 
were ed b Mir. B é 


wich, N. \ Mr. and Mrs. Alvah Bushnell, J1 


iperol song S vell 
we al sing tr 

favorites, to the tune f “John Brown's B 
Hope He Lives to Be a Hundred “ ‘ 
this magazine cordially ins over long-distar vireless 
\n original song, entitled “Flag of My ¢ 
written by E. B. Sey Bushnell employe S 
praise its grac¢ S 1 (Othe 
orig ls s by Al Bushnell, J and E. B.S 
dealing Bushnell work and workers t 
Bushrt s to the tune Marching Tl rule (; 
“Swish, Swish, Swish” lr Vy Pri 1 


equally enj 


1 
otners were 


At the reception whi followed ll former employes 
with the families, w s sweethearts S 5 
guests, made a total of 300 who gave the h 
their heartiest greetings Che entertainment 
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Stationers!— Your Manufacturer - Customers 


need Badger Loose-leaf Covers specially made 


Some of you are getting me "a . Ring Book 
their orders! Some are not. re, Style 






Aluminum 


Holder 


You who are not, are losing 





good money every day you 
neglect this big business op- 
portunity, for which we are 
Salesman’s Catalog Books specially equipped. Orders 
for Single Badger Covers, 
or for thousands, will receive 
equally prompt Service. 


Quick Action 
Loose-leaf Catalog 


Binder 





Always lays flat when open 


The Heinn Company _ Milwaukee, Wis. 
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NEW NEW NEW NEW NEW NEW 





NOW there is to be had 
A High Grade PORTABLE ‘Typewriter 
An additional VEW MODEL of the celebrated 


MULTIPLEX 


HAMMOND 


CONDENSED ALUMINUM 





Half Size Yet with Full Standard Capacity Half Weight 
Unlimited Width of Paper 

Just ready! Just ready! Just ready! 

That which has been striven for has be reached—a high grade writing acl ch can be conveniently 

1 anywhere and which occupies it out half the space heretofore needed, yet it has the full 


of the regular MULTIPLEX 
MANY TYPEWRITERS IN ONE 






E 's languages All of the 

re H reds f pesets, instantly changeabls 

oO 

Ther , ! t} t } No type has the versatility of the 

MULT LEN Nor Loe ! ‘ fu , No t! 1 condense writing to one- 

quarter ij I na 

There are some valuable dealerships yet to be placed. N utter which machine may be 
MUL‘ LEX w not ir f Better be quick in making 


om THE HAMMOND TYPEWRITER CO. 


69TH STREET AT EAST RIVER 
NEW YORK CITY 
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CASH TALKS! 


Terms on all imported material that enter into 


our ribbons are cash. We have to buy for cash 


and to make extra low prices we must sell for 
cash. During the summer months we are going 
to make startling low prices for cash, on 


Typewriter Ribbons 


NOW IS THE TIME to stock up for next Fall 
and Winter! PRICES WILL NEVER BE 
LOWER! CASH WILL TALK with us. 

THE QUALITY WILL BE THE SAME high 
grade goods that are the result of an honest 


effort to produce nothing but the very best. The 
best cloth, the best colors combined to make the 
BEST RIBBON, that’s our aim and that’s what 


we are doing. 
DON’T HESITATE to stock up. We guarante¢ 
our ribbons not to dry out within two years 


THESE RIBBONS we 


own brand or under our 


from date of purchase 
will furnish under your 
brand, boxed in plain or unboxed. 


TRY THEM AND YOU WILL AGREE THAT 
“PHILCO BRAND RIBBONS ARE ALL WRITE” 


boxes 


Write us today 
The Phillips Ribbon & Carbon Co. 


MANUFACTURERS 


88 Manhattan St., Rochester, N. Y. 


**Real Economy In Ink Wells Is Now Spelled INKONOMY’”’ 





A Sensible and Convenient Saving 


Ink wells that clog and allow evaporation are inconvenient 
as well as expensive. 

The Inkonomy well is absolutely airtight and dust-proof. 
It saves ink and is very satisfactory to use. Adjustable so 
that the last drop of ink is available for use. 

Single Well - $1.50 
Double Well - $3.00 


its merits are apparent. 
dealer offer 


Easy to sell 
Get our attractive 


We are also manufacturers of an extensive line of Leather Goods 
Information and prices on request 


HAROLD CHESSON 
& SON 


West Brookfield, 


Massachusetts 


THE 


INKONOMY 


INK WELL 
SAVES INK” 
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cluding an expert mir 


every one in sight, a m 


Miss Johnson and Miss Skinner, solos by 


Miss 


and 


Young, Miss Car 
Joe Murphy, a sj 
poem (“The Girls in 


paperoid quartet -Mes 








istrel s 


with allusions 
Edward Sallada 

Miss Hannings 
Raymond R : 
Robert Baker, I l 
by Mr. Dicker 
Murphy, Re 


1 
iow, 


1 
onolo 


g by 


r, Mr 


« ialty 


Graham, 
by 
the Oftce’) 


Graham, 


Dicker rnished accompaniments. Raymond Re - 
was “Bones” in the minstrelsy, Joe Murphy “Tambo” I 
Mr. Graham interlocutor: 

Closing the prograt Wilbur Rogers, of the Sales D 


partment, in a clevet 


for his fellow employe 
Mr. Bus 
cing tollowed 

\ bit of 
nent 
of all 


claspe d the 


pretty cere! 


was the marchit 


the young lady 


hand of ea 


\t the end of the processio1 ] 


bowe r of bloom 


Bushnell 


ny al 


The 


family 


Philadelphia history, an 


Larger Family Som« 

with the house to their 
the head of the compa 
vanization, and the eigl 


it to a of high li 


focus 


] ne ll ré sponde d 


peech presented to Mr. B 


. magnificent basket of flow S 


heartily and apprecialively i) 


tal just precedi % the 
Mr 


‘ mployes 


2 past Bushnell in si 


ot the hous 


l placed a flows I el 


she 
was virtually su 
has been a distinguis 


Bushnell 


employes have thirty Ste } 5 


d the orevanigal 


redit The efficient ge! 
ny is radiated throughout 
tieth birthday celebratio1 


gehts and universal good 


Golf Association Plays First Game. 


| he 


not 


Stationers’ Golt 
cle an 


preparedn 


believe that 


with 


during 


patible 


the wi 


pointe d 


ranged the tirst tournam 


ent ot 


\ssociation of Ney Yor Loes 
sport in the open is I 


therefore, the com! 
ter by the 


association c 


the season, whicl 


on Wednesday, June 0, : oF cours¢ or tn R 
County Country Club on Staten Island. In arrat 
this tournament the ittees were most t 
all the details. endeavoring to provide a most s§ 
like and pleasant day's petition for the 
fee was two dollars for articipant, this s 
all the rivileges of the ourse and includ 
Phose who partici ted 11 the games ] 
Staten Island ferry t from South Ferry 
o'clo At the Stat Island end they 
iuto biles and taket he club. Some w 
I ike S arrangement ec on i | t¢ | 
ry train to Dongon l station, om wil 
to the club brought mobile 
Othce Appliances es to press befor 
the ré sults ot the games i! lhree pri S 
vided, however, for tl rnament, the S 
the Stafford cup; secon d third prizes t 
by the association irticipant was re 
in advance to W. S. Stafford, chairman ot 
Cot nittee, a record s last three scores, as 
arranging handicaps \ season's record troy 
been pres nted to the lation. Chis will 
for on the record of t season’s score, 
being scheduled for tl season. The followit 
arranged tor comput S es for this 
1¢ rst prize is ! r five points; s 
three points; third vo points 


Southern California Stationers 


ond annual n 
\ssociation ot 
ll at 
served prot 
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Meet. 


ting and dinner ot St 
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1 Alexandria, Los 
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“AMFIL” 


PLATENS- PARTS-TOOLS-SUPPLIES 
“Best By Test” 
OUR SERVICE-PLAN TO DEALERS 
IS SUPPLYING A LONG NEEDED REQUISITE. 


PRICES are MORE THAN CONSISTENT WITH THE 
QUALITY OF GOODS AND THE SPECIALIZED 
SERVICE RENDERED. 


A PARTS CATALOG oF unequatep 


COMPOSITION. WRITE US ABOUT IT TODAY. 
TO THE TRADE ONLY 


THE AMES & FILSTEAD COMPANY 


CHICAGO: 607 8. Dearborn Street SAN FRANCISCO: 507 Mission 8t. 
NEW YORK: 82 Duane Street DENVER: 1626 Champa Street 
BOSTON AGENCY: 141 Franklin Street 



























"Climax Numbering Machine Climax Line Dater 


-d. Other patents pending Patented. Other patents pending. 


LIMAX 


A SERIES of CLIMAXES 
The Greatest TIME SAVERS on the Market 


These Machines are ALL METAL (with the ex- 
ception of the Rosewood handle) with metal type 
and figures giving neat, clear cut impressio1 
They are self-inking, dust and rust proof, abso 
lutely accurate, compact, neat and of exceptional 
appearance. The Climax machines do identically 
the same work and in just as satisfactory a 
manner as the highest priced. Our guarantee 
is given with every machine. 

















Le 


We also manufacture th 


Climax Name Plate Dater 


ructed along the same li 


Send today for catalog of our full 
line of Metal Stationery Supplies 


The Traut & Hine Mfg. Co. 
1 Union Sq., New York, U.S. A. . JAN 1515 


Factory: New Britain, Conn. 








MU | 


of machine and imprint 
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Saves on “Overhead” in 
197 Lines of Business 


Yes, saves hundreds to thousands of dollars an 
nually in labor and time, making duplicate copies 
of—invoices, shipping instructions, collection forms, 
house instructions, bulletins to salesmen, price 
changes, work tickets, shop orders, blue prints, 
purchase specifications, financial and operating 
statements. 


No type to set—no stencils to cut Copies di 
rect from original matter written with pencil, pen 
or typewriter. A boy or girl can do the work. 


Duplicator Manufacturing Co. 
95 Commercial Duplicator Bldg. CHICAGO 





























Strength Without Bulk 


Bulky papers are un- ‘ 
Pup," usable for filing sheets, ' 
~ manifold orders or other 

duplicates. Light weight 





Is a necessity. 3 
Strength is even more 
essential These du- 


plicates must be tough 
enough to stand care 
less handling without 1 
tearing, and be sturdy 
enough to stand up ina 
file afterwards. 

Dexter’s Star Mani 
fold Linen is made par : 
ticularly for these pur- 
poses, in 7 distinct colors 
and the white 


May we send you samples and 
a list of sizes and prices? 












































with, with the exception of the election and install 


officers, which took pl immediately after dinne: | 
candidates of the nominating committee wert | 
the unanimous vote of the organization Follow 


the officers for the ensuing year 


President, Sylvain Caher e-president, F. E. R 
secretary, G. Edward Fetters; treasurer, Willard Gi 
After the officers were elected and install ad, 
bers and their guests listened with pleasure to an « 
address on “Our Flag,” by ( ptain John D. F1 | s 
former district attorney of Los Angeles county 
nominee for governor of Calitornia. George \\ \\ 
followed Captain Fredericks, speaking in a humorot 
The evening was terminated by dancing, whi 
ued until the early hours hose present decla 
casion the most enjoyal le t! association | ‘ ‘ 
perienced : 


World’s Salesmanship Congress Meets in Detroit. 
The second annual session of the World's S ! 

ship Congress held a meeting at Detroit, June 10 to 14 

Delegates registered at the registration bure 


Detroit Board of Commerce, where they receiv 


and coupon tickets. The sessions of the conventi 
held at the Arcadia Auditorium, Woodward 
Stimpson street. On Sunday afternoon an auto 


Detroit for all out-of-town visitors was arrang 
Monday afternoon was devoted to sessions of 
1oOus departm«e nts The S< sessions were he ld 


Statler, Hotel Tuller and Y. M. C. A. Auditori 


building and construction session was held at 2 
the Hotel Statler. The sales managers’ sessio1 
at the same time, also at the Statler hotel. t! 


officer being Hugh Chalmers, president of the ¢ 
Motor Car Corporation \ddresses were pres 


W. O. Rutherford, general sales manager, B. | G 


Company, “Salesmanship and Advertising:” ( 

Mears, advertising manager, Phe Winton ( 

“What Advertising Lacks N. F. Milnor 

manager, The Dictaphone, “What Salesmans Ss 
plies;” R. D Jackson, general sales managet L| = 
Cabinet Company, “S} ilty Salesmanship;” G 

R. S. Vessey, United Agency, “Close Personal R 

ship Between Sales Managers and_ Sales 

George E. Smith, president and general manage: the 
Royal Typewriter Company, “Emotional Elements ‘ 


ing.” Among those who add: 
E. St. Elmo Lewis, Detroit, “The Call for | 


Salesmanagement:” H ry Gillett, manage! ( 


essed other sessions 


branch H. W. Johns-Manville Company, “Ih 
Knowing Product;” ¢ H. Hunter, vice-pres ! 
general manager, Elliott-Fisher Company, “How 

is Used in the Sale;” J. Frank Dechant, P| 
manager, Sheldon School, “Every Product Ha S 
All Its Own;” A. R. Kneibler, general sales 1 ¢ 
Baker-Vawter Company, “Educational Work ] 
sale Salesmen;” E. Elmo Martin, Northern © 

Sheldon School, “Paying and Rewarding 

Elliott, New York, “The Emotional Elements in S 

\. C. MacMahon, sales agent, National Cash Ree 
Company, Chicago, “Action in Selling;” M. J. M 
Minneapolis, general agent, Todd Protectog: 

pany, “Stimulating Desire; H. N. Tolles, 

Sheldon School, Chicag Handling Objections 
Bethke, LaSalle Extension University, “The G 


and Future Orders;” G. X. Wendling, vice-pres 
general sales manager, Dalton Adding Machi: 
pany, “Specialty;” Fred B. Smith, H. W. Jé 


ville Company, “The Great Future of the W: s Sales : 


manship Congress.” 
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ANNUAL OFFICE FURNITURE | 
SECTION | 





Containing twenty-five articles, most of 
which were written by successful dealers in 
commercial stationery and office furniture, 
giving ideas and suggestions the more valu- 
able because the fruit of trial and experience. 





@ Office furniture came into the commercial stationery store as a guest whose welcome 
was at least tinged with doubt. It has remained as a permanent member of the family— 
permanent because of the powerful aid it has given to every house which has taken it 
up. Its logical home is with the commercial stationer whose avenues of distribution 
touch every office and business. Its presence is a sign of progressiveness and a har- 


binger of success. 


THIS SECTION CONTAINS: 





i PAGE 
\RRANGEMENT AND _ DISPLAY OI \PPORTI rIES IFFICE FURNI- 
FILING EQUIPMENT—B \\ \rURF—Ry ¢ \ tzhammer ST an 
Tohnston 143 mo es a €r gs 
Fart . 7} ee : 5 POINTS FROM PREVIOUS NUMBERS 
RR ve (; THI STOCK ) t a Scie the G estions Made by 
rAT Y ry \ Pet Cont rs it er Years, Rewritten 
, I Ail, ) SALESMEN 490 f Boil Dow r Snappy Reading. 107 
ANDLING A GOOD LINI iy Vz. I QUALIFICATIONS -§ OFFICE FUR 
Caing NITURE SALES By John B. 
IGH LASS MEN FOR FURNITURI vl Peer rrrre irr 117 
SALESMEN—By E. H. Sell 129 SELECTIN ND XRANGING THE 
OCATION, ARRANGEMENT AND STOCK sy Mor Sanford ae 
CARE OF STOCK—By Toht Gibson 14 SEPARA’ UR URE DEPART- 
LOCATION OF FURNITURE STOCK 13 \l I ECES Y—RBy Thos. D 
MAKING OFFICE FURNITUR LINES Cat 144 
PROFITABLI I: Pa ree RN ba iced 
[AKING OFFICE FURNITURE PAY > TURE By Herbert RM . shapestere 19% 
By Arthur J. Walker 122 dts A, Bo | ann.. ewes 25 
VODERN- LETTER FILE. E— Brief NERS : R FURNITURE ss 
Sket in Which It Is Attempted t ' AGG) vee. 182 
Present the High Lights in t listor STEEI FURNITURI TAKES FORE- 
lern Business Necessit MOST PLACI E. Temple..... 126 
IODER? STEEL FURNITUR Being SUGGESTIONS O .ANDLING. OF- 
an Attempt to — en oe FICE FURNITI By S. R. Coleman 134 
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_ conspicuous places Phe Greeks themselves i ted 
The Modern Letter File ea ne and <e rolls for the keeping of nor 


renosvemomeennseenennen ecords, superseded later by the parchment bo 








‘Codex.” Records on papyrus were rolled around a st 


A Brief Sketch in Which It Is Attempted 


| to Present the High Lights in the History prenentan seo Seen abe inde peas wae on ' "i 
" . P labeled and secured with leather bands. These 1 ras 
of a Modern Business Necessity—By Ho- Ae eee : 
bert W. Martin. were kept in jars and otl er receptacles. The Gre se d 
also, for quick records, tablets of wax upon whi 
wrote with a stylus These were usually f t 
ROGRESS has plodded beside the ox-cart and stopped records; however, other records are known to hav 
with the slave. The twang of the first bow-string an- = written on the same media and strung on rings or thongs 
nounced a conqueror. The ist fire-hardened plowshare [hese records were placed face to face. bo t 
promised world redemption. The snail has paced the threads, and sealed with the witnesses’ seal. Re 
despots, but the thought of the freeman has outrun the this sort were mostly used for business purposes 
lightning. ‘Tablets of brick and clay satistied old Egyptian ent information 
record keepers, until some man, both courageous and ob- In the Middle Ages the monks k« pt most if not the 
serving, discovered how to make a crude paper from the public records and developed great skill in req 
stems of papyrus, “the reed of the Nile.” While genera- manuscripts and binding ponderous books, whi 
tions of men struggled to attain the dignity of freemen, sia om pidbene un te chnate Among the 


material progress slumbered. The free-man of Greece , : ; ,; 
: . : _ pie oft I ngland tally sticKS wert used about the 
gave us himself expressed in enduring marble The free , : , : 
- k century, whereon receipts and payviments wert ¢ 
Roman left us all that we revere in the life of his time. , Te ee 
ries means of notches cut into a stick, which was vards 
Re: roger in invention and in th hing vhic ’ : , : , 
il Pp Lg ss rat tio ine e things v rich mak« split in half. each party to th transaction keeping 
for the highest efficiency has gone hand in hand with the the hal 
. Lite NnaivVes, 
man whose thoughts are free America has been noted } : 
, : . é \s commerce developed however, the trader 
as a pioneer in invention and as a leader in the manufac- : $ 
teenth century adopted many record-keeping $ 


ture of appliances for saving time and labor and speeding : 
Documents and correspondence were preserved 
up production. 


cases secured by buckles and straps. In the time of Q 
» Office Spec rufa 9 , ¥ 

Che fhee Specialty Manufacturing Company, Ltd., of Elizabeth, valuable papers were kept in chests, whi er 
Canada, has published a striking and interesting book en placed in vaults. These chests were secured by : 
titled W hat Period Do You Belong to Phis book is lo ks opened by great KeEVS, a blow trom W 

cleverly illustrated and starts its account of mankind's ie inn me 

instinct toward the keeping of records with the cave-man, : , , * , 

The Chinese merchant uses today practically t 


who engraved his crude thougnts with a flint chisel on the . 1: , 
system, for the Chinese early discovered 


walls of his cave, or cut them in the ivory tusks of the ; ' 
; ' ; ' 4 making paper, and used bound books Their « 
mammoths which he slew Such writings were picture . , 7 . .¢ i. 
ae ords were very often bound in book form and s 
writings and represented the first crude attempts of man ae ; 
: E Oxes oO lacquered wood or metal. 
to draw the objects by which he was surrounded. ' 
. The eighteenth century was prolific of treme 1s 
Next came the Egyptian whose records were inscribed inental activity and almost equally noted for the disorder 
on ebony, slate and ivory tablets, perforated with a hole which prevailed owing to the lack of a suitable met 
in one corner by means of which they were strung to ling the ever-growing accumuiations of documents. M 
gether on rods or cords. Other records were found in of our stories of lost wills and misplaced letters f 
the form of bricks made of clay, on which figures were in- origin in the eighteenth century lawvers’ offices 
scribed with a pointed meta! instrument. Current and Late in the nineteenth century we see records stored 
portable records were inscribed in ink upon papyrus, or jn the old-stvle letter boxes with their red labels \t this 
sheepskin. With the discovery of papyrus came the neces- time the letterpress came into being Chat met 1 was 
sity of establishing some system for keeping these rec- the forerunner of the present efficient system of vertical 
ords other than piling them up or stringing them upon letter filing and the protection of papers and i tant 
rods. The priests of the temples attended to the making documents in secure receptacles of wood and steel 
of most of these records and their preservation in chests, We have done away with the old letterpress 
strong boxes or jars. War and fire have deprived us of all too frequent illegible copy, for the typewriter has “S 
most of these ancient records , . ! 
us the legible and permanent carbon copy wl 
The Babylonians and Syrians used the cuneiform placed in a folder in ertical file containing all 
method of writing. They deveioped a banking system in respondence from one concer. or individual, s 
which they deposited and issued brick checks and bills oft letter can be found 11 i moment We have « 1) 
exchange. Real estate records and other financial trans with the steel spindle, the hook on the wall ld 
actions were inscribed on tablets in duplicate. The first fashioned flat filing method 
copy was inscribed and baked. A cover of soft clay would No one concern can take the credit for th ‘ 
then be made, and a copy of the original document writ- of the filing industry as it exists today Whe | 
ten upon it. This document would be filed in a record files were first made thev were made in batteries 
office and could be seen at any time upon payment of a or eight, or even sixteen to twenty, or thirty-t 
fee. In case of dispute an extra fee authorized the proper four letter file drawers in one cabinet. The next st vas 
officer to break the outer cover and consult the original, to make a single upright seciion of four 
after which it would again be encased in a clay envelope was the beginning of the sectional idea. In the eat Ss 
and filed Needless to say, the rece ptacles in which thes nearly all vertical folders were kept in mi 
records were filed were nothing if not strong and and it was necessary to use a card index as 
ponderous. the rds being filed alphabetically. This made it neces 
The ancient Greeks refused to consider the matter ot sary to look up the ird before one could | 
bulk in making public records, for we find that laws, proc papers. It was soon realized that this was unt ss 
lamations, edicts, etc., were chiseled in marble and placed trouble, and vertical guide cards, indexed al} 
on the walls of temples in the principal cities and in other were then introduced, permitting the user to 1 tly 
: 
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nt is not na pat f filing ca Unfortunately this gentle- 
The Gl ernick¢ man some 1 ths ag : a serious accident, and, 
rrangement althoug! ~ is strength is still un- 
onvet t method equal to the t g his mind long upon this 
om ;% st ‘ subject \\ t ‘ ised to defer our inter- 
‘ : shall make it possible for 
ith this rat nt hit . tions without danger or 
le will serve to present 
re pl ; fe facts e of interest to many 
th nd thers to supply addi- 
ny inaccuracies which 
Tracing the develop- 

as that of filing cab- 

t] ld net a few weeks, but can 

‘ : ilation of facts from 

t] t , ntl We believe that a 
YY mplet pment of this industry 
Mant | int ts, but such an account 


1 n | tt ration of all who may 


ae RL es of the industry. 


red conse «i Modern Steel Furniture 


Being an Attempt to Trace the Origin of 

Steel Office Furniture, and Briefly to Men- 

tion Some of Those to Whom the Industry 
Owes Its Existence. 


solid nets U ¢ rned out in large quan- 
t 1 tit t prices than those which 
SIX I t tail prior t of the Bessemer process 


vit solid e. Ad the e6i ense steel manutacturing 


plent 1 1 , tries } tal for office files, desks, 


( steel and iron safe, of 


ed o nd e, used the most valuable 


ae ar ' 1 comparatively few years 


Stn ' or the storage and safe 


In this t ee] { the ofthce. Ot course, 


S ( { c pa 


een practiced, iron, steel, 

Vy al metal aT have been more or less 
t I I ‘ { trong boxes \fter the 
sive steel-making proc- 

e use of steel in the fur- 

( rst makers of steel 

ar rent { { { from time to time lines 


ne l teel s and as vault shelving, 


. Engineering” for March, 
( relate 1904 te re industry had its start 
per publisher in Wis- 
rs, al t ipers to file away, con- 
e-sense to have cases 

sectionet than of wood. From that 

etallic furniture busi- 
ed industry, it 1s but a 


. ( ‘ rom an embryo plant in 


ee! ! { : IRR Arr Vi eT \pril, 1916, quotes the fore- 


so far as they have been 
rds were incased in tin, 
red them he got in touch 
etal factory in Chicago, 


as known as the re- 


ng to t aiiedad elf One of the earliest 


vas taken out by Hor- 
lioffman was instru- 

el devices prior to this 
e Kelley-Hine Company 
turing Company, and 
fter ( the nsolidation of many dif- 
s, including Fenton, Hoff- 


LES an I | TR RS Bas hale ieaal CIE 5 





UNCER 














104 OFFICE APPLIANCES ee 


man, Office Specialty, St. Louis Art Metal, Gender & 
Paskey, and others, and the new company thus organ- 
ized was called the Art Metal Construction Company, 
Jamestown, N. Y. The Fenton Metallic Company's out- 
put, we learn, consisted originally of document files, roller 
shelves and an expansion file similar to the pigeonhole 
suspension file. This equipment they sold principally to 
county courthouses for the protection of public records. 
It is stated that from the Fenton Metallic Company has 
sprung the metal furniture industry of today, and that 
there are now at least a dozen large concerns whose total 
yearly sales aggregate millions of dollars. 

The manufacture of steel office furniture in Mahoning 
Valley, one of the greatest steel centers in the world, 
originated with George D. Wick and M. |. Arms, both 
steel men of national repute. They saw the possibilities 
of the steel furniture industry, and nearly seventeen years 
ago made a start to capitalize their ideas. The General 
Fireprooting Company was organized June 25, 1902, by 
these and other Mahoning Valley steel men. Mr. Arms 
was the tirst president, and W. H. Foster, now president 
and general manager, was secretary. The first plant was 
a typical small shop with a limited equipment. The con 
pany sought its first business in the bank held and in 
city, state and federal buildings. The business prospered 
and tinally an expansion along new lines was carried 
out. A complete line of steel office equipment was there 
tore created. 

Through the courtesy of the General Fireproofing 
Company we have been enabled to examine their first 
catalogue, which was issued about 1904. The company 
has but one copy of this catalogue, which it prizes very 
highly. A perusal of this catalogue reveals the fact that 
the basic ideas of steel furniture construction were about 
the same seventeen years ago as they are now, but the 
stvle and appearance of the goods has changed and many 
refinements of construction have been added. The old 
catalogue is well done and neat, but it is a small book, 
showing only a few styles of cabinets. Comparison of 
this catalogue with the company’s newest catalogue re 
veals something of the marvelous growth and develop- 
ment of the steel furniture industry 

The Berger Manufacturing Company of Canton, Ohio, 
entered the steel office furniture industry in the fall of 
1903, beginning in a small way, their output at first con- 


sisting of card index letter and cap file cases. They were 
among the first steel furniture manufacturers to develop 
the steel horizontal section Later they contributed a 
line of steel vertical units. These, however, did not ap- 


pear on the market until 1914, previous to which time 
they had been manufacturing a line of semi-double wall 
construction vertical units and horizontal sections. The 
new line, however, was constructed entirely on the double 
wall principle. 

Another company which was organized more than a 
decade ago is the Imperial Steel Cabinet Company of 
Chicago, Ill., which commenced the manufacture of metal 
furniture in December, 1902. It was reorganized less 
than two years later, since which time it has been operat- 
ing under the same management The company spe- 
cializes on built-to-order equipment and markets its prod- 
ucts through dealers. It is interesting to note that this 
company has manufactured practically every kind of 
metal furniture, from dressers and chiffoniers for the 
home, to roll top desks 

One of the important pioneers in the steel furniture in- 
dustry is the Van Dorn Iron Works Company, whose 
metal furniture department has contributed much to the 
advancement of steel as a factor in the office furniture 


business. 


In 1905 the Safe-Cabinet Company had its beginning in 
a little shop in the downtown section of Marietta, Ohio. 
The business was first organized as a partnership and a 


year later, in 1906, became a corporation under its pre 


ent name. Its capital, now over one million dollars, was 
originally only fifty thousand dollars. \ plan inaug- 
urated a few years after the business started to manu- 
facture different lines of steel office furniture was abat 
doned and the company contined its exclusive efforts 
to the manufacture of safe-cabinets. Its later history is 


familiar to all dealers in office equipment 


(Ine of the important concerns in the steel office fur 
niture business which has been manufacturing light wall 
safes for a period of eighteen years 158 the Meilink \ianu 
facturing Company of Toledo, Ohio [This company 
developed first of all a practical light safe and invented 
a process of insulating it, resulting in a reduction it 
weight together with the overcoming of the interior 


moisture. The Meilink Manufacturing Company has been 


manufacturing steel furniture proper for the past yur 
years, together with their regular lines of light insulated 
sates 

Processes which have resulted in great advat t 
in the art of steel furniture manutacturing in the last fe 
years include the pertection ot electric welding ar OX 
acetylene welding processes These processes tf weld 
ing make it possible to construct practically solid frames 

] ] ¢ 


to any extent required and are in use by pra il al 


of the steel furniture manufacturers of the preset: 


Other concerns which have entered the steel equip 
ment business and are successfully producing high-grade 
lines include the Yawman & Erbe Manufacturi yim- 


pany, The Globe-Wernicke Company, The Macey Com- 


pany, the Shaw-Walker Company, Universal Steel Cab 


inet Company, Inc., Terrell’s Equipment Compar the 
Watson Manufacturing Company, Imperial Methods 
Company, the Baker-Vawter Company, and a number of 
others. The Baker-Vawter Company, indeed, really com 
menced the manufacture of metal furniture in 1903, the 


Metal Sectional Furniture Company having been incor 


porated that year by the principals of the Baker-Vawter 
Company. In 1904 they began the manufacture of steel 
products in Benton Harbor, Mich This work was 

dertaken because the Baker-Vawter Company, as manu- 
facturers of loose leaf devices, were often requested to 
furnish filing systems along with their other lines, inclu 
ing cabinets and supplies \t first they handled wood 
cabinets, but later, as related, they transferred their efforts 
to steel. The business of the Metal Furniture Company 


was taken over in 1908 by the Baker-Vawter ( 


Most of the larger manufa¢turers of steel office furni 
ture make not only steel files and filing devices of the 
most approved modern construction, but likewise manu- 
facture extensive lines of desks and office specialties even 
down to and including waste baskets, costumers, lockers 
wardrobes, etc. It is argued with some force that steel 
office equipment installed in a fireproof building offers 
the maximum of fire protection. Steel receptacles, of 
course, do not render the contents non-inflammable, but 
they tend to confine fires to small areas 

It was the intention of Ofhce Appliances to obtain short 
paragraphs covering the history of each important steel 
manufacturer in the United States. This we found im 
possible to do in a limited time owing to several causes 
beyond our control and beyond the control of the manu 
facturers to whom we wrote. \t another time we hope 
to present facts and dates which will cover the story 
of the steel furniture industry We trust that the pres- 


ent article will serve to stimulate sufficient interest i 1e 


matter so that we may obtain the necessary informati 
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June brings big TRANS- 
FER CASE business for those 


progressive Office Outfitters who sell 
GF Allsteel Transfer Cases. More than that 
it brings big Allsteel Office Furniture profits 
for Transfer Cases are easy to sell and act as 
opening wedges for further steel sales. This is proven 
so! Sell a man an Allsteel Transfer Case and you sell him 


not only the advanced idea of steel, but also, the idea of your service 
and progressiveness. Wire, write or phone your orders. Better now! 
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Points from Previous Numbers 


Some of the Good Suggestions Made by Contributors in 
Other Years, Rewritten and Boiled Down. 


s well. It’s a p e manu; I n dar f becoming a joke—having 
ss Did vou ever sit V1 ind I aning atsoever. Make ’em mean 
our store window rt ot t the : lake more thought in the 
vour store? Some indow dis S pricing, and then hold to 
tusly ready-m; Not neces t tags. They're your salesmen, 
\-the-minute ut YON F-in Yi dn't tolerate a_ persistently 
just as foolis the cat in on your floor. Why—but 
t up a second-rat front as s Ww est leave the rest to imagina- 
up a poor front whet re se 
from Old Gr the lilliot . 
nade men—and _ stort indows é 
tailor, in either line, can do a lot ™*™ O ree, Brother Stations, ®:O0¢ 00 iene 
cotati iieedten elective t's stationet vers don’t buy office furni- 
niilins: Gitta Vien wale enn Wel your plans for their first or- 
ass: Nii Rete wits tts 7 \ stationery dealer writes us 


ience a large number of the 
stationery have been built 
the f his salesmen’s care in fill- 


ilesmen stick to lose to the e J rder of the prospect for office 


like sun gazer it ; rniture est customers you have were 
proportion of t : " ! them, by your pains in sat- 
ng vou're no 1 which they weren't them- 
cease to see That's service. Office fur- 
n out to pasture Se . le lot more than a tail to your 
e places where t S But it’s worth studying— 
lf s ery m I ‘ 
t ied Office * * 
ht in the tac ri ! ses 
rom. Mr. Dealer. d see a de I S ive a horror of the word 
ur thermometer of efficies HA ( their lines are first-grade 
to ienoer 3 * arene e advertising. But all lines 
nuet know it from 4 time it Fo There's every kind of demand, 
» line \ , t. Some buyers want a 
od average—proposition. 
The best you can, at the 
t still meet the demand 
one reason, l Stationer, ertain dependable and 
carry Ofhee rniture whicl t de r the lower-priced grades of 
en sufficiently emy ed U1 furnit Some of it is for temporary 
get away II tne s ect t that temporary demand, 
of economizi pt ect producing a permanent cal! 
ience. The ideal ll displa es later. Quality is relative— 
ill sellin : sort I the pocketbook of the man 
it 1s, m 1 ‘ 
ne sales irgiume t 
ouping I t 
lly picturing ~ rt ( so much about. stationery 
the idea Now ervwhere it WI that ned to be eating and drinking 
looseleaf and_ typewriters r efore he saw the light. He 
re too And tal And all the I i in of the Old School. He took 
ioral cleat Put the Offic AND 1 fT rniture as a gamble. It is not in 
t to the things é se ¢ i but he tried it on that 
self sell bot logy was good. That is, he 
‘ in to find stationery inter- 
id given a little attention to 
CS wesld & And so the two lines went, 
rl trv t bell, in double harness. 
wa Sens 


President Wilsot e flexibilit $W S e dealers who were saying, a 
t tut met n o, that the stationer had no 


‘rices is a ¢ ( ' 
le.” It certainly ' kno nes elling office furniture, are now 
le is. in som urters, that tl g t else has. Its a stationery 
n . far that t price t mple, runs the argument. But 
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this is tipping the ship too far to starboard, 
t from a careen to port It's 
There 


after righting 
the Restoration after the 
will always be a logical place for office furni- 
Some office men 


Puritans. 


furniture 
tly but incalculably, in their 


ture in any store 


are influenced, sul 
purchases of desks and office chairs by the 
styles of their own homes And there's sens 
in the idea The Office exists because of the 
Home. So does the Stationery Store. 


* * * 


ESKS and chairs are not the only staple 


of office furniture. The filing cabinet 


belongs. Some displays still seem to ignor: 
it. The prospect imagines himself sitting at 
the chair and using the desk. Correct sales 
strategy. Let him also get the idea of using 
a concrete example of modern filing science. 
filing systems has been one of the 


Make 


the filing cabinet prominent in your display 


Progress in 
notable achievements of the last decade. 


It connects up, readily, with every other line 


you handle. 


NE of the secrets of the Allied 


to be the initiative of 


recent 

advance is said 
the English army, as reorganized by Haig. 
The men obey, but on occasion they can act 
on their own initiative. They are good sales 
men—in the cause of 


idea out on your 


Democracy. Trv the 
Many a 
time a man must act without direction. The 
Keep 


your eyes on your men for instances of such 


own sales force. 


man who acts right is the real thing 


initiative It’s what a man does—and does 
right—without being told that proves his right 


to advancement [The advance on the Somme 


is a Big Brother to the advance on the pay- 
roll. On this basis, at least, war and business 


are cousins-german., 
* * * 


D‘' IN’T be infallible. It’s wearing. Take 
the matter of displaying stock. The one 
The day you 


sure rule is frequent change 


decide you've got the right combination, 


Origi- 
nality What 


seems the best possible combination of desks 


world without end, you're slipping. 


means the power to move. 


and chairs and tables on Thursday will be the 


most impossible on Thursday next month 
r week. The wise man is he who is always 


Keep 


betterment 


trving to find himself in the wrong. 
tinkering at that display. Every 
helps the next For it produces it. 


eg CE a problem to its smallest com 
pass, and you test the ability of the man 
who solves it. The present tendency, in all big 


cities, toward increase in smaller stores—th« 
intensive evolution of what used to be rev- 


erently termed “Big  Business’—puts _ the 


problem of display squarely up to our wits 


What can you do with a desk and two 
chairs? That is the question. You can choose 
the best for display, and you can make that 
display lifelike. The same with filing equip 
ment. Its choice and arrangement, rathe: 


than elaboration, that counts Skill, rather 


than bigness 
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hand furniture 1s! 
ntains the germ 


Phe wideawake dealer, 





able sale S 


times, will play every angle of the gar ' 
1S equitable to the buyer The best 
eliminate | shoddy Se nd hand de 
sometimes to become a responsible se 
hand dealer—on a small scale—yourself 
a buver will welcome such an opport 
you make realize that you ar 
n serving him in this capacity 
other \ the next purchase n é { 
notcher 
' 


WV" N ou don't have what Jone { 
don’t necessarily think that ye t 


to change J nes’ mind That's lor 


newer 


some—and he may have a word to sa 


self Instead, keep a Waiting List for J] 


t 
and all his purchasing family. 1 ' 
vou haven't got, but which some } 
make a not I Three weeks sl li e the i 
maximum time required t Il ar . 5 
der If Je can't wait even t 
down anyway It will remind yo ! t | 
to add to your line—for the next Jon ' 
is legion i 
« « 
O* the ther hand, easily the strongest 
impression which you can make on the 
buyer will be the ability to deliver f1 the 
floor any reasonable amount of furnit 
he may require Foresight rather tha 
sight. That is why buying nowada 
a problem of keeping up with the l 
the trade Reading the trade pre 
talking shop, not for amusement, but to learn 
the newest angles. You're a partner th the 
manufacturer's salesman in the business f 
service. Treat him as a partner nd cas 
in on the dividend 
* * * 
A CERTAIN farmer hought 
des] His business had ert 
the old ‘secretary’ of his father’s fathers ; 
He turned one corner of the dining 
into an ofhce—much to his wife’s indignat 
Later entered office chairs at a yp Ss 
tem It sharpened his appetite, evel ZK 3 
day dinner, just looking at them 
sharpened the domestic econon susiness 
hegan to appear in a great many fort he 
housework moved more. methodical 
maids worked with less chatter erything 
vrew magi shipshape The 
done it The dealer whose territ« 
a prosperous tarming district 
idea i the ve actual occurrence 
M* DEALER sometimes worrie 
aly ompetition, anvwa 
competing with Jones Nor Jon 
Your ire competing witl 
It's the product that unts, nowa 
sonality sells it. But sells it, only | 
to the qualities of the product and 
acteristics « t] ve on't 
Tone Ss ie s iphe » iT¢ 
wbout Ik ne And ) s \ ' 
trom lone hen vou ca 
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Steel Office Furniture 








Horizontal Sections 
All Filing Purposes Desks for All Uses Wide and Small 
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Uprights for 


Removable Ends 


More Money For You 
Selling This Line 


The up-to-date dealer recognizes he must handle Stee] Furniture to meet the wants of 
his patrons but realizes that ‘‘any old line’ will not do. He must have the Agency 
for a line which will assist in building up permanent patronage and increased profit 
and business prestige. 
Our line does this by meeting the most exacting rcquirements as to quality and ap- 
pearance at a moderate price. This, together with unique features not possessed by 


: THE DEALERS’ LINE 


Get Our Exclusive Agency Proposition Now! 





THE O. M. EDWARDS COMPANY, INC. 


Syracuse, New York 
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PU 


DORNETTE DESKS 


Extremely 
Popular 
With 
Office 

Furni- 
ture 
Dealers 





Made as fine as 
the best kiln-dried 
hardwoods and 
skilled workman- 
ship can make 




















' them. 
Write for 
Catalog New Dornette Typewriter Desk. 
THE J. DORNETTE & BRO. CO., Cincinnati, Ohio 
Furnas > 
FURNITURE For OFFICES 
BUILT RIGHT; 
PRICED RIGHT and 
Prompt Service 
MR. DEALER: Get samples on your _ | 
es atalog on request 
re 
x 





No. 300 
L. W. SECOY Furnas Office Furnifure Co., Inc. c! 
Sales Agent Indianapolis, Indiana #4 


WHITESBORO, N. Y. ‘ 
urnas* 

















The Office Desk—lIts Story 


Wherein a Member of Office Appliances’ 

Staff Has Strained His Imagination to 

Trace the Big Mahogany Desk from the 
Tree to the Finished Product. 


H | ores di Wi semi-tropical oliag stood 
2 silent in the ! heat of mid-mornit The early 
lls o t fiving folk had ceased as the dav advanced 
ward noot () sionally appeared a flas of vellow 
id tl reen as some male parrot spied an enticing tid 
whi tther sharp eves had missed The powerful 

ar nda stirred as the hot, moist air awoke his sluggisl 


twenty feet of lithe and sinuous 


- nemagre ene eae 


be dv ft t he hospit bh] brancl es of the great n thogany 


tree, vher e had s pt since he dined a 


om eee 


y wild pis The jaguar, disturbed in his early 
siesta after an unsuccessful nig 

small had 1 rded his hunting, snarled icious 
terminating 11 spiteful hiss 


WICKT Ss 1 ( 1 
Lite ileal l 





trength that was certain deat to ny east 


Is 1nexor ( ols Grumbling - ntented 


ae = 
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its shade | n one by ts mighty branches were 
chopped off until its straight, symmetrical trunk lay bare 
vy dk all 

[hen came t ghtiest of all. A way was cleared 
through the forest to th r. By powerful jacks and 
wedges the great trunk is raised so that rollers could 
be placed beneath it. Fortunately the way was not rough 
nor the incline to the water's edge too steep. With much 
shouting oO rs and with the power of many men and 
horses Hi t great | as started on its way, until 
at last it plur to the slow current of the river, to be 
guided with lesser logs « t ourney to the sea. 

Having reas the e1 the first stage of its journey 
the log was ] d Y ehty cranes operated by steam 
ind loade nto t iold the lumber ship. After jour- 
neying hundr« f mil t was unloaded at a northern 

rt and taken on a train of flat cars to a saw mill. In 
the new land it met a cris cener air, a wider view and 

less brilliant green in t lage Here it beheld brown 
hills an nf liar trees faintly tinged with yellow in 
he t 5 5 ‘ 

(st ‘ t ntain and landscape were 

be seer t the mill, where the saws 
groane: nd stutter: hrieked incessantly. The 
illmen viewed t Ss} ' length and mighty diam- 
eter of the t log at ously computed the number 
of the nds rd feet Ik contained. Soon it was 
placed ups t ng vhich carried it through the 
pen end o where the air, filled with 
ungent W st every key to the noise of 
the whirling s t t into the timber. Here our 
was § 1 | bar ws, then cut into suitable 
gths, at rip-s into boards or planks and 
stored aw 1 te e” or “season” for a time be- 

e beit ture. After months of this 
easoning ] s our t ow a mass of nicely trimmed 
yoal iwail rneyt train to another mill where 
ste ( shioned it into the panels, 
the pedestal ot nd the wide bed upon which 
ve writ ined t handsomely figured brown 

products from widely 

t les and the tall pines of 

sides and the bottoms of 

eht-grained stuff, worthy 

dsomer brother. Finally, 

kine a babel of tongues 

ins and at the furnace to 
inc whose amalgamation 

rs drew into shining rods 

for the drawer pulls and 

( th beauty and utility to our 

vho may have patiently 

vo to buy a desk. chide 

s, but remember the tree 

cient civilization of Hon- 

ldren at play, Remember 

Ilmen Forget not their 

kill. the trength. Remember the 
labored to beautify and 

e which nature put into the 

} nd the smelter men. Re- 
furnaces and the men in 

e men whose labor and 

{ tion and the transporta- 


<amining, that you may 
not that it costs so much, 


\nd this moral applies to 
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@® Vertical Filing Systems 


The efficacy of “Y and E” Vertical 
Filing Systems ‘Direct Name,” alpha- 
betical, numerical, geographical, et 
is the result of long and careful study 


iv to file 


Which method is the best wi 
depends 


your correspondence? This 
upon the peculiarities of your business, 
not the relative merits of the various 
methods in common use Ask for free 
System Department Servis Send for 
catalog 








@ Vertical Filing Supplies 


In regard to 
quality and dura 
bility and for effi 


ciency of design, 





the and E 
line of vertical 
filing supplies is 
not equalled For 
instance, the fold- 
ers have special 
- expansion fold 


The back of the which gives 
“Y and E” Folder er capacity and 
bearing the tab, al bulging 


great 


prevents 


ways remains UP- and “yY and E 
right guides have rein- 
oe . forced rod exten 

} sions of metal, to 

4 # prevent tearing 


out Patented 
method of manu- 
facture makes cel- 





luloid guide tabs 
= stronger Folders 
- and guides may be 


é » had with many 
. i. * different sizes of 
The tabs on “Y and blank or printed 


E” guides do not tabs. All furnished 
in bill, letter and 


break down, even 
in long continued ©#P-S!#es 
service 











[index | [Taba 
Ss =r 
@ Everlasting Index Tabs and 


Movable Indicators 


Tabs grip like a bulldog Change- 
able labels For indexing ledgers, cat 
alogs, card indexes and vertical filing 
systems Also used as price tags, et« 
Many styles and sizes 


Movable indicators 
up Two sizes, seven colors 
on every card record 


abit 





follow 
Needed 


simply 

















C} “Solid-Attachable” Steel Cabinets 


A fine new type of cabinet it the 
lowest prices ever quoted on Y and 
2” steel uprights Not only low 
priced, but offer the biggest capacit 
of any cabinets we have ever seen, 
and occupy less floor spac« Sectional, 
but without the cost of sectional con- 
struction Ask for new catalog folder 
No 2810 





¢.| 








Steel, wood and jute 


cases for transferring all sizes of \v 

tical, ecard record, Shannon 008 
sheet and document files Excellent 
quality—moderate prices Complete 
Efficiency Systems to insta after 
transferring. Full line of suppli In 
formation about the best transfer 


methods sent on request 











@ ‘‘Five S’’ STEEL Shelving 


Sectional Steel 


stores, stock- 


System, Storage, 
Shelving For offices, 
rooms, et« The only shelving made 
so as to systematize the stock Pre- 





@ Card Record and 


Index Systems 


( mplete card systems 
kind f isiness or profession 
variety in stock Special S 

zn free of charge for ny 
lar purpose by our System 
Department 











for catalog 





(@® Card Index Supplies 


Y and E” offers a nple 
card recording and indexing 
ff quality unparalleled both ~ 
er s and design An infint 
ecards for eve kind 
! d blank and printed g 
plain or celluloided tabs a 
ck in many weights, zg 
nad in all standa 














Keeps hundreds 
lra igs maps, 
flat clean, 


protected against 
firs ind loss. 
When closed 
takes only 4 sq. 


f f r space. 

Opened out a 

araw- 

ng table Ex- 

is ‘ patents 
Ste yood 








vents depreciation and loss 





of 


big 





( Mammoth Vertical Fils 


blue 














Check and Mail the Coupon on the 


Opposite Page —>» 


LAN) RY) li 


Mt 
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u? 
F {Hi | i {fl HH (lh WH i i iI {iH { HAH 
i Ati Ai 
F | 
k if 
§ 
- ie | 
; | i 
a — if 
Modern Filing—A Textbook Use YawmanotE for Strength 
on Office Systems’’ aan 
@ Efficiency Desks and Durability 
l educat i ourse in mod- 
ff filing p shed in book Outwardly a desk, inward i filing ‘ iotE is a tough, brownish 
world eading manu- waite n reality a filing cabinet t fibre iterial from which “Y and E” 
filing tems and sup- ‘ ‘ a make particularly durable folders, file 
plies ‘ ritten out of their rich like a desk Enables you to eli ; é 
* Recent experienc: h saps Nd ‘ne deine ul tncenebeedn: ab iniee pock document envelopes and carry- 
ane = i ewer ine of busi- ' ; ng cases While not absolutely water- 
ae cata: aliel $1.00 Get a copy for to nd to remote cabinets for ofter proof t is damp and rain-proof, is 
erk—for vour referred-to data 0 models A desk ird to tear and does not burn 
i a system for ever office mar fre rr it in your files, 
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® Fire-Wall Steel 


Filing Cabinets (® Wood Filing Cabinets 


fe Direct Name System of Vertical reing 3 ee 





‘ ea ~ - ’ } . a . , ne . ot oe Half Sections for vertical 
1 th douhle st s country where this peat! re in ttn card index, document, check 
s ha system of gin stem cor ind miscellaneous filing pur- 
, not bining adva pose, storage, etc. Specially 
: where me part tages of alp! fine materials and workman- 
MULOMma fet ment manag tl t in g syste! ship make “Y and E” wood 
it CONCEr? I se of tI cabinets impervious to cli- 
Frictionl draws les found t , — ; PR fia had , paper matic conditions Cannot 
t an 4 tis xe “ sieks pen amg ae eee warp or split. Finish will 
not fade. 























Mail this 


F iling Devices and Office Systems Coupon 


‘Y and E” offers Efficiency The qualit) of all “Y and E’ 


Cabinets A all systems, and “Ww products is such that we are glad 

Efficiency Svstems for all cabi- ve to have the entire line judged by 

nets; there are more than 4,000 E any one of its item 7 fae Ce 
proved-successful devices in the retinas The line includes evervthing in / “Y and E” 











Li¢ | 
t Fe aa _— These —- filing device and office tems ! oss se. Paul St., 
devi and systems are so extensive 11 Pate “he 
1 : me racsar ese for which there is a demand. We show a / Rochester, N. Y. 
ariel and meet so many requirement . : 
btonk £4 ; 1 yf. | few of the varieties above Write us for : 
that it would be diffic ult tor vou to find ; : ; / Without charge or obligation, 
] : : ‘ a our new | atalk mm both please send informat about 
a imgle busines of size in the United - : = ee Saar : : : ; / ad checked 8 se ten g — 
Srates' wheretany numher of them are Ccavmetse and supp just published ei 
slates, WheTe fa number of them art " ‘ / Steel Cabinets, © Wood Cabi- 
not in daily use and giving complet and very complete and necessary 7 net Efficiency Desks,  Mod- 
ati on O00 ftir e ¢ qui} ment men / ern Filing Textbook ($1.00), Q Card 
rd Desks, () Index Tabs, (1 Steel 
/ ing, Blue Print File, © Ver- 
/ Filing Supplies, © Card Index 
YAWMAN 49» FRBE MFG.(0. pee, Se 
i] Filing Card Systems for 
655 St. Paul Street, Rochester, N. Y. ry 
Makers of “‘Y and E”’ Filing Devices and Office Systems. / ness or profession) 
Branch Offices: B pringfield, Ma New 3 \Ibar k, P W / 
nd Ch wo, Kar as ( + Ange ’ Fr ' Oak / 
1 De rs in more t 00 other citi 
In,Canada: The Of Ity Mfg i., Newmarket, Ontar / 
" t i WH {\l | | | WHI Hi HWA / ttach to your letterhead. 
WTA Ait HHT HN Hit ai wa MH i HAM HI HAT / 
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the Stock 


Arranging 


By F. P. Miller, Treasurer, A. W. McCloy 
Co., Pittsburgh, Pa. 


will determine the relative success of 


HREE 
the 


7 tactors 


seriously tries to get the utmost out of it 


man who handles an furniture stock, 
Location. 

\rrangement. 

are 


The first item in the problem of location is that of 


conditions. If furniture is all you carry, the entire rst 
floor can be used. This makes a striking display It is 
often best to feature bookcases and filing cabinets, both 


wood and steel, together with a complete line of cabinet 


supplies, with typical system outfits to take care of differ- 
ent kinds of business 

Suggestion is the successful method of appeal. Show a 
prospect the right system for one specific branch of his 


He 


the advantages 


branch, and 


ofter 


business knows that instantly he 


ser you have to Chen the sale of 


the filing cabinet to house the system will come as a nat 





Forest P. Miller. 


ural sequel. You have revealed to him the need: he buys 


because he recognizes your knowledge of that need in the 


product which satishes it 


But next to these central st-floor features it is essen 
tial to display a number of complete office outfits in oak 
and mahogany. Arrange them exactly as they would be 
grouped in any up-to-date office That brings the desired 
atmosphere. For instance, a roll-top desk, a table, with a 
revolving chair and several side chairs \dd to these a 


stenographer’s desk and chair, a costumer or wardrobe 


and a waste basket in wood to atch. Or, you may add 


with advantage a four-drawer verti 
of horizontal sections 

rhe point is to present to the man who en 
grouped as in every day bu 


door a complete stock, 


and winning interest at once by its resemblance to reality 
What the dealer admire s, e buys You remind him of the 
reasons. 

Stretch a few rugs under your better outfits, and care- 
fully select several attractive esk-lamps Details add to 
the realism of the impressio Be sure to connect the 
lamps with the current, so that they can be turned on and 
exhibited as actually in us: This can be arranged by 
having sockets around in the baseboard, with connections 


running to the different desks or tables. 


APPLI 





ANCES lune, IQ17 





, , 
[he second and third floors, respective al 
for oak and mahogany finis lesks, tables and irs ; 
4] =) = » <a rons ‘ 1 ] 
a tloor wider than 25 fee s unwise to display eg 
rows. Do not line up the desks like a regiment : 
not stiffly s parate des! t ( and hairs I . 
x ] 1 ‘ 
Sri¢ if e displayed I rhe idea 1s » Ss 
cust er just how the eg { tf furniture will 
ry j | ] 
Oo r Show all the size esks, tables a1 $ 
particular grade together his can be carri 
the best grade to the cheapest. in oak and mal 
lect just the pattern and ge of chairs tha 
est the desk 
By taking the displ € prospect's ow 
to speat vou have a lever old his attention « 
' i 
from your selling arguments, though silently 
with the Che buyer see air in front of a des 
reminds 11 ot his ow ( | that ¢ 
, 
enters the room, he sits « the hair Che 
chological impulse re S sits down in the 
P 1 , —_— 
want ( sell im, al s er tne desk y i 
to buv } mavines ¢ 5s oO € i t 
s man nature Phe . to you ; 
} +t - ; ] 1 1 
n the itter ort care ¢ splaye¢ re € 
in one te even in | mear anit« Ss «¢ 
\ I ture stock shx« l ne ver thor £ : 
cleanes ell every mort \ light cleaning s : 
1Ve Ise I he afterno ¢ ire to rea oe ; 
rt lk | h has been sl n the last sales-tal 
| I I 1 lODDY OT one large hotels rece! 
curie sly Vat ed a Qg ] y ¢ Her entire 1 
taken 1 vith dusting re and realize 2 
vh the last occupant slightly moved 
prospect ts guest in \ spl Vy room € ict 
1 guest in t t hotel \ s one differs ¢ 
hotel is erely rendering s¢ already t 
| 
Vile ou € sees iz t ict eve 
the Service I>€ i care! i] ‘ 
ly the é ~ ¢ ‘ ¢ y store 1 i 
sult ent size at the prop P it is we te I 
ize space f our 1 in the s ‘ 
t ee s navertie S¢ oO 4 é 
S¢ vl eps bette ‘ mot ‘ 
, 
s es ¢ Ss | ce cil Y t é 
, ‘ 
your r S IS else ( r r 
1 
vav. a selling 1 S ecess 
last s ples off the ‘ ‘ s cdc le t 
, , 
the one | t n ¢ tne ¢ tn Vare s 
sending it ft € store s¢ Toc Vo 
' 
quent i gz vi rs at st es re 
more t thre ¢ ) j 
stan 
Ir SvVste t 1 the t < . ~ 
your ire Se it 1s 
oot ‘ t will det l " 
Vo re your <¢ s ‘ I | s¢ ¢ 
ll steady ving | ‘ vreat i 
have yi warehouse | lose ‘ é 
Rest ] ¢ if t t é \I S é 
is itt ssure ample s é ( r tr s Q 
cl] Se to the riding lat ele ator 
: 
spa i! varehouse ibly s plities 
let O ent \ ‘ ns 1s tft S 
1 
cittere t ~ yor s n el! ¢ sires re 
the r Have ‘ sles all sks 
ne mat rer, others S hogan\ < 
thr £ ill the lines 
Sj the ling } k S¢ 
ll oa ts togethe . y ft ¢ 
house ( See the i get g « 
the st ‘ (arrvy t Ss ar eme 
‘ | + 
stee il ets in< es ‘ < 
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Line 


fiee Chairs 





Chis handsome new catalog is 
You need a copy 


The Masters Line of Office Chairs 


Let Them Master a Bigger Business for You in Your Field 


. 1 
Tl mic. modern 1 < rT 


he Masters’ Line gives you an unusual oppor- 
tunity to speed up the gear on your business 


» the profit-notch of its real capacity. It 


means a new and widening prestige and it 

reduce ompetit toa The lower 
st ilone adds hundre (| | dollars to the 

dealer’s net pr nts evel veek., 

The reason lies in the superiority of our eco- 


f manufacture. Your 


overhead goes down to a minimum. You can 


~ 


ount on quicker turnove 


lavlor chairs ut ey match the sales- 

in’s talk | ti talking points. 

Their distinctie le ind refinement of 

detail score he: vily evel vhere. They have 
hat inde ble thing—Class. 

( M ers’ Line, for every 

pattern is based on stud f the actual needs 

e! We have the range of prices 

responds exactly to your demands. 

d the final and conclusive argument for tbe 

vlor Chair is simply 1 eged and endur- 

oe wear. It’s a chair that takes punishment, 


ecause built for lasting service. 


Masters’ Line, 1 | its newest features, 
exhibited fully 1 ir fine new catalogue 
just from the pres his book is a revelation 
progre of modern office equipment. 
You need it to be in tou vith the things that 
e being made to add silent efficiency to busi- 
Send today for tl atalogue, and get 

er’s Opportunity. 


iciled 


The Taylor Chair Company 
Bedford Ohio 
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1 


Read the letter from the Pantagraph Company, winner of the third prize in the Art Meta 
Better Business Show Contest. Note that their sales during the show amounted to $4,488.72 


4 ke 


$3,267.75 of which was Art Metal 









rroxneRyY ©° 





INTING & me 


, 
PANTAGRAPH \ 


Nationally Advertised 


The Art Metal Better Business Show was nationally advert 


tised. Millions read about it. No wonder the dealer's store 
became the meeting place of the city’s leading business met 


who were interested in ways and means of shortening othe: 
work 

“Better Business Shows” were conducted in 110 cities in 
the United States 110 out of 325 Dealers profited by thi 
sensible co-operation in a dollars and cents way 





More Art Metal Dealers are wanted. Perhaps there's a1 
opening in your territory—Why not write today 
Art Metal Construction Co., Inc. : a a 


26 Gifford Avenue - - - Jamestown, N.Y. 


Steel Office Furniture and Files 
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the chairs and miscellaneous units, the manner ot ¢ 


d shipping trom t 


[The main thing 


play, and a disti 


received, 


he factory will determine the dis 


er, so far as possible, to uncrate the 


ind properly stack ther 


is to have room enough tor ea 


space allotted to eat h manutac 
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‘ue Qualifications for Office Furniture 
Salesmen 


turer Some Suggestions by John B. Hibbard of 





an grade in his line. That is the basic idea on which the J. K. Gill Co., Portland, Ore. 
the the vy 4 ye nvemenrt should be worked out It 
ll sav 1 great many dollars in time-economy while TAT Sh ne of the desirable qualifications in an 
‘ e getting out lers Leave enough space near your N office furniture sales n is a good education such as 
il t ker and t en engaged in opening goods fot i college es " s alone will not qualify a 
delivery to place the goods when opened before the deliv an unless he ; the other requisites, such as good ap- 
er thus at all times you have goods waiting delivery by pearance, got ddress, enthusiasm and _ self-confidence, 
t gon, an¢ so for storing goods t e delivered all of which go 1 ak« what is known as a natural 
spe ed dat f your customer is held for a horn sales evertheless, many men who have at- 
time, v n thus k out for his interests tained s ess the office niture business have never 
\\ e con of your warehouse stock as yo had the bene lege education. In fact, a number 
tch vour balance the bank. It’s the alance behine ve ome nder my S ition who have had only a 
alance \vol etting too many pieces of turniture grammar school educati ind a few not even that. But 
nct istake \void unnecessary errors in ship they had the tion to s eed and the liking and en- 
ping i per sys is the only way Once opened thusiasm for this particular line of business. This spirit 
goods you do 1 vant are hard to recrate Many at has overcome the lack of a good education, since by study 
rticle never orde in this way, has had t e put on the d servat ev ha ired of their own initiative 
S es ind S¢é le at a reduced price e necess y if 2 
Let us e the er horn of the problet the case ot Undoubtedly the sales vho has served his appren- 
1 st or sup] store which carries office iture eshit the tory is better equipped for handling the 
5 é ( ore are doing every year. Most of the id 
alreadv stated are practicable in such a cas« () ourse 
the st ( cal be entirely given up to the display 
ot « ¢ tur Still. do not necessarily o1 ne y¢ I 
Se e displa vindow. Many up-to-date concerns 
( space ge enough for about two let 
( ( ts ¢ re, in a prominent place on the st 
t \ Se pl trorm about a foot high IS al) ¢ ell t 
pl ell enclosed in neat brass rails so at 
t st ~ t and Ss attractive Attractive signs 1 th 
oths ( t orm stating that you have n 
plete displ O1 ertain floor and inviting the visitor to 
this floor to inspe it is a simple and practical ethod 
In this way the people who enter your door and see “Sta 
tionery rst’ will also be informed in the next moment 
that the e furniture line is not only not neglected but 
arefully arrange r their interest and « nation 
t is good advertising method at a reasonable expe di ee tin ie — 
ture ( e should be taken that all desks, tables, chairs, John B. Hibbard. 
filing cabinets and bookcases on the sales floor are in pet 


fect working order Nothing so quickly loses a sal S ture t s he tually seen and possibly 
attempting to shov desk in which the drawer sticks « worke nufacture of the line he represents. 
locking device refuses to work, and this is especially \ salesman, 1 e really successful, must have an inti- 
true of the filing cabinet line. The goods should all be gone t now ( t es and systems carried by his 
ove! equent t see what ts out of order and the re rm, that he y be re at all times to meet and answer 
pail kept o1 steady schedule attending at e ti inquiries fro1 ossible customers; and in this connection 
what needs his services. The matter of keeping the office e must S e st nowledge of competing lines 
rniture stock al s clean and bright is one whicl that he may ercomeée ssible arguments in their favor 
shi ] hye ttencde to with scrupulous care Clean. vell by bringing t the ¢ points in his own line. Right 
olished furniture es back the light and shows its grain here do not think it would be amiss to state that many 
d S » the uld-be purchaser. It is a good adver sale is los l ' uch about the other fellow. 
tisem¢ o, tor atness and care bespeak the conscie Let hit est eace er diplomatically covering the 
tious d careful mind. The customer is always prepos points bri 
sesse favor of things which are well cared for Che ideal office rniture salesman in the store should 
Eve ales! should be a Head Repairman. It isn't have a pleasing personality and good address, neatness in 
eneat ly 1 s real service to his house to look aftet appearance ai habits. enthusiasm, and a belief without 
the s llest deta essential to its success. Instruct your exaggeration in the lines he is selling; he should be an 
sales o report stantly anything he notices which optimist hen the cor ions are adverse, and endowed 
Is f re ilteration \ spe 1 memorandum with a firs elief that e to the customer means re- 
S ( this purpose should be constat his vest sults to the é 
ocket. See to it that every report of this kind is treatec [ ( way to train men in the fur- 
ser : d energize thus the efhcier f yt epa tur epat ~ pli them directly under the 
s ¢ gle supervisi ilesman who is willing to 
| ire Is,” said Marshall ( e eldet answer the est s that an ambitious young man, while 
¢ nly efficiency—and it wears roscope.’ he is learning the sines s apt to continually ask him 
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in regard to the line During his 

















apprenticeship he will seen by evervone ente n¢ nd leaving the st 
see that the furniture is proverly arranged, cleaned and is hardly a day but that several people sto 
marked, and that shelf stock, such as folders, guides, cards, inquiries at this particular point. We are quite « ' 
etc., are in order. In this way he learns the make of the to lead them to the furni epartment and s 
furniture and its construction, and by application to cata- the entire line, and the en a sale has been « 
logues, systems that are so ext nsively used in filing. He there are the accessories ‘ form a very imy f 
can very shortly, by applying himself, sell small items and item not only in the initial sale but on subs. nt 
make himself valuable by securing the names and ad which are bound to follo These accessories 
dresses of prospective pur hasers, so that competent men ite! which is often overlook« Salesmet thn 
can follow them up when the file is sold this is all there is to it a 
There are a hundred and one suggestions that might the customer go without bringing to his mi t 
be given as to training men, anc while the ideas above ar ling devices that can be in his files fo 
very brief, | hope that they will be of some little assistance sorting and equipping S ) Ss, are miss'‘ng ‘ 
Oppo t nities 
Off F . E : | S k \nother splendid suggestion right along, S 
ce PuUrmiture Essential 80 SOCK .. establish and maintain a record of all Glin 
are sold to a customer it ard index, say, 3x5 
with a record of the tir t customer put LSE 
By Uri Doolittle of the House of W.H. H. voods and the numbers o e particular sections 
Chamberlin, Syracuse, N. Y. chased, color, et Phe Mir. Customer come 
poss ly vVear or tw S alte 1 | states t 
FFICI furniture, ling devices of bot! wood wants another section of this or that to plac: 
and steel, steel safes, et are as essential to thi stack the salesman of does not em 
down to the minute stationer as sugar is to the grocer. wl s had ; 1 the ( is not wel ) 
rhe requirements of the modern office in these later quainted with numbers or names of the different s 
days call for modern appliances for the proper housine to tell him intelligent}, t he requires By 
ring » the cards one ill the data at o1 
colo i nd l in an intell : 
just ne l Phe nis thet enabl 
the te st wha Cs Vhis also 
the cust er’s mind tl t that the deal 
terested in his filing eg | goes to 
oO eepi ecord for : ers benetit I s 
‘ t hases. The these cards s¢ 
tt: tic nd they s nec ( 
up-} ten resulting e sale of sé | 
tl ( rotit to t statione : 
Ir These Ss the ste S re becor t 
portant ta in fact. t ~~ 
1! ( ‘ the e] ls S has l ' 
< s reall v1 
< | business ' 
{ 
‘ if ot their 1 ( as, SO, aS § 
‘ r thes ‘ e-¢ , 
the 1 ? 
] t i V1 Dé 
the 1 < VaVS Ss et 
oO ‘ ‘ ¢ anti " ( Ss eX] Ss 
Uri Doolittle. ness. new concerns opet oj vhich the de ] 
‘ sales in this parti See ry 
of its records, and the stationer who has overlooked o1 \ ea a ; t stationer it ' 
neglected this most important item is losing one of the 7 ', on Sn ited Mee eA eS ee ae ee ‘ : 
big points. mies sieal é Glee deal ‘ , 
Nearly every customer who comes into the store is a ieee in these nes. the de 
prospect for something in the office furniture line and by tad te ele ot nate se of pride at 
optimistic spirit mixed with a good portion of enthusiast ee of or d it te o , . 
and some ettort on the part f the sales peopl this at atat P es ; r t ee 
partment should be one of the best in the store and the concern from whon rchased his filing 
should be made a live department by giving it some prom what ie ¢ this 1 st S 
inence, not put back in some isolated spot where it must mah of vwhon Ser R 
serve only when a prospective istomer may inquire, but line et ’ y s S le 
rather to some extent be scattered about the store where ‘ " se lise I< t li S 
the goods may be sold to all comers through the ey Ss | t » | S ling etc d } 
they pass in and out of the stor Oft-times by display eine ae whole. seem t nd it nd 
ing it this way a customer has been brought to realize th 9 salve abatis P oe the s 
this or that file or device would be a splendid article oO cert . the statio } es offi : 
him in his work and a sale sometimes results Ihe . esca] Ss ' 
In our own store we have on the right of the door a round” if he can help it e prefers to concentrat ' 
Sate-( abinet. and on the left i stack of les They il buvir S cl is ] Ss 1 é 
be seen trom the outside bv al passing by and must | ind 1 the lor run savit 
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Quality Filing Equipment 
and Card Index Supplies 


--M” Quality Filing Equipment is standardized— 
It could not be made with greater care or finished more beautifully if it were to be or- 
dered and “put through” the factory “SPECIAL.” 
With us—every order is a “SPECIAL.” It must be UP to the “B-M” “Quality” standard, 
otherwise it never reaches the shipping department. In quality, richness, appearance and 
tisfaction—it is the BEST that can be produced. It must be so because “B-M” line is the 





I ¢ ognized 


“Quality” Equipment Line for 
“Quality” Offices and Men and 
Firms Who Demand the Best 


This unmatchable line combines every up-to-date feature 
t characterizes the equipment of the finest and best 
furnished offices of Banks, Public Service, Professiona 






nd Business Offices 
Yet, with all its richness, elegance, refinement and superior 


rkmanship, it costs but little, 1f anything, more than the n their original 
o gc “ e 





‘6 7? . . . ‘ I th th 

ther kind” to which no discriminating man can afford \ full 

. } . re t l hort 
give hoor space. juality 


lt is always adequate, always in harmony; a style, finish o1 
acity suited to the individual needs of any business 


( RTIFICATE is 
[ ibsolute satis- 
niformly better 

and Guides 
rmiplete cat- 
o 100% 

it ind Service 


the size and character of anv office \ 
the business GROW S—the filing capacit 


GROWS WITH ITI 
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vf 


SUUUUUGANUUUUUHUUNUUOOUUUNQQU0OOU0QUUE0UUOOU000UUGUOEOUAOGSOEOUUOOOEOOUUUOSOEUUGOAUE UU 


“B-M” Catalogs and Other Descriptive 
Data Mailed FREE on Request 


] ctions, Cabinette 


1 prefer Upright Sect 





r other equipment—you will find it « pletely described and 
“B-M” Catalogs Simply state in your letter the line 
vhich you are t interest ind our Catalog and 
other Dat u specify will be mailed to you. 
\ oO ( over the list below 
Filing Equipment Card Index 
Catalog. Supply Catalog. 
Special Desk Desk Convenience 
Plan or Chart. Suggestions. 


Posting Correspondence 
Desk Data Tray Data. 

Transfer Filing System 
Filing Data. Suggestions. 


Browne-Morse Company 
16 McKinney Ave., Muskegon, Michigan 


BRANCHES: 
gjo ] j j J , | 


=a) 
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Upon This Foundation Stands 


THE SAFE-CABINET 


Universal Need of Protection: Fire and theft teach their lessons 
of preparedness every hour. Business and professional men now 
realize that so-called fire-proof buildings do not make contents 
secure. But fire is mastered—burglars baffled by THE SAFE 


CABINET. 


MAA 


HHH) 
Whit 


IH 






HARA 


Incomparable Quality: THE SAFE-CABINET has gone through a 
steady improvement and development and stands as the unques 
tioned leader in the field. THE SAFE-CABINET quality has 


been proved, first, in scientific laboratory tests, then in scores 





| 


WAH 


of our country’s most destructive fires. 


Dealer Co-operation: Today men in various lines are reading 
SAFE-CABINET advertisements, built for them, sent direct to 
them—an extensive and intensive dealer assistance. As a second 
sales help we offer our time payment plan. All installment ac- 
counts are carried by us. These are but two of many methods of 
SAFE-CABINET sales co-operation and building. 


Mtl 


MA 


Selling Reputation: SAFE-CABINET merchants have built up a 

sales record that is second to none. Made in a wide variety of 

sizes and interior equipment, THE SAFE-CABINET meets every 

safe and cabinet requirement. There is a size for every business 
large and small. 


There is a limited amount 
territory still open to the right 
kind of Deal I 


THE SAFE-CABINET COMPANY 


Originators and Sole Manufacturers of THE SAFE-CABINET 
Marietta, Ohio 


HAAN A 


WM 


ll 


WM 





il 





il 


aie Ns a il A 


























Office Furniture in Stationery Stores 


By Tom E. Hines, Manager, Department of 
Filing Devices, Thorp & Martin Co., Bos- 
ton, Mass. 


By i n two vears ago we added to our already long 
established stat nervy and ofthce supply siness one 
of the leading lines of wood filing cabinets and their suy 
plies and also one of the leading lines of steel cabinets 
ind tod { S 1S <¢ he largest and the 1 st profitable 
depart el! S « our’ S ess 
We are encoura to obtain more space to go into 
‘ é ire on a much larger scale and intend doing 
so just as soon as the lditional space can be secured 
It has een the means of no: only increasing Our DUS 
ness th our old customers, but adding many new a 
counts wW not only purchase filing devices 1 other 
items s as well, and this in spite of the fact that 
already there were established in our city seven bran 
stores oO he leading manufacturers of ling cabinets 1 
oO € t 
\ stationery store so called) should meat Offices 
Equippers Some do claim this service but it is a misnomer 
ery oft ecause the average stationer is too conserva- 
tive in selecting his s K Ot office equipment 
Statior s have ore opportunity to sell office furniture 
than s t nee niture houses. Why 
W he ew ofhces e to be opened or an extension « 
I ents made the buver seeks his require its 
either the stationery store or the office furniture store 
rst and it is a safe bet that the stationer receives the 
rst ( sideration it e majority of cases 
Now the Mr. Buyer selects his ink stands, desk pads 
blan| or Ss. printing, et if the stationer doe 1 handl 
oO niture) and then goes to the office furniture store 
or the lance—or larger part of his equipment 
Suppose he gets o the office furniture store first Do 
vou know, Mr. Stati r. that most of these dealers today 
also sell k stands esk pads, waste baskets and ever 
loose le edgers 
It is that m«¢ hasing agents, office managers, 
‘ efer t oO their purchases to as tev rms as 
possible nd if the stationer who is receiving all or most 
Oo tie sup] usiness could also furnish thet 
thats face furniture they would be verv apt to give 
the € 
\ des] s the he ( of the ink stand, blotter pad. et 
\ ] r s st cousin” to a loos« rine 
\\ ais 1 é 
WV ( ti Ir. Stationer, that in most the pr 
ities many of the office furniture manu turers oper 
ite thei vn branches, but all of them d ad eve 
oday in these same ities high-grade agencies are st 
| pre you can secure a good line, you 
Ss enon r ouble in competing vith the esta 
h Ss ¢ gencies than you have in any other 
eT vi siness 
(Juts these principal cities I kno that the 
el S é ery few spots onl 
get ti e sh, est lines on the market P 
the 
re | te na itv where there s » Strictly 
no stationet! | zy tnes 
w ~ | s go to the nearest ( Ss 
ire q | eir orders for oft s othe 
- ial 
Ret t too. ft r supplies or ets s 
is Q 5 Iders irds, and inde systems is 
( es ess for the stat irries 


? 





stock a iriety « se items and you can sell 
these supplies t : ave already bought other 
makes of filing cabinets will not get very much 
of this supply siness fail to stock the cabinets 
themselves to go with the r to display the supplies in 
them and to lend prestig is were, to the line. 
If you are handicappe pace and you cannot make 
good display e entire of office furniture includ- 
ng sks, tables ( s present, you will surely 
be able to find m for sta sample of a four drawer 
letter file wood or steel referably) in at least two 
rades sta of s nettes or small units that 
uild up fo ety of purposes, a stack of four wood 
transfer its stack o steel transfer units, and an 
issortment « I ndex ets and trays. 
Tom E. Hines. 
Your samples of guides rs and record cards can be 
rranged conveniently in the drawers of these cabinets and 
the stock kept in the st r in a comparatively small 
spac 
The sto ets rse, must be regulated by 
the amount of s ige s ut you will find you can 
fford te ike tl space se the entire line is one of 
the 1 Ss pro ¢ I \ r @€t re stock. 
\n isional windo y, circular letters, newspa- 
er advertisit ted circulars, furnished by the 
mat ict g ¢ your statements, invoices 
d letters ( e desired publicity and you 
ill be t with the results of your 
efforts 
Remember ( story loose leaf business?  Fif- 
teen yeat t s almost impossible to get a stationer 
enthuse¢ ay where is the stationer 
ho is 1 rg leaf business? 
Wj ( stant crowing for modern office 
e( mie nece ry t ent methods of conducting 
siness, the ss of 1 fice Equipper” is assured. 
A New Furniture Building. 
lwo | known offic niture companies have leased 
the ¢ street, Chicago, and have 
rned it heir exclusive use. Here- 
fter this b een handsomely fitted up, 
vill |} ( e Chicago branch of the 
SI \\ ( Franklin Desk Company. 
he pro S t panies intermingle in the 
dis} 5, Ss ne 1 elect a complete equipment, 
O lies to office desks, type- 
sks rs, et rom the same exhibit. It is 
said t geographical center of 
Chicage 


























Opportunities in Office Furniture 


By C. A. Netzhammer, Sales Manager, 
Northwestern Furniture Co., Milwaukee, 
Wis. 


HILE we are in a little different position from that 
W of the average stationer or household furniture 
dealer who carries office furniture as a side line, since we 
confine ourselves exclusively to business furniture, | can 
perhaps make some suggestions which may induce some 
dealer to increase the vim and push which he puts into 
his office furniture department. There is great need of 
this. To illustrate I may relate that | have only recently 
returned from a trip through the West, where we bid on 
a large public court house contract through a local house 
hold furniture dealer. The fact that that dealer had what 
little office furniture stock he carried in a very remote 
corner of his store and no salesman on the street to ad- 
vertise his stock, made it very difficult to procure the con 
tract, which we finally succeeded in closing. 

The opportunity for developing business in most of these 
cases is so great that it is a bit beyond comprehension why 
the dealer makes no effort at all to carry office furniture 
stock, will not right-about-face and give it the proper place 
in his store and work the field for all it is worth. 

It seems to me that there are so many conditions to be 





Cc. A. Netzhammer. 


taken into consideration—conditions which are applicable 
to many different cases, that it is hard to make sugges 
tions as to location and arrangement of office furniture 
stock, This class of equipment is bulky of necessity and 
takes up so much store space that the stationer especially 
is frequently unwilling to show it on his main floor, 
merely because he feels he lacks the space to do so prop- 
erly. In such a case it would seem that the space employed 
by a model office on the first floor, which would include a 
desk, table, suitable chairs, costumer or wardrobe, waste 
paper basket, telephone and cesk accessories, etc., would 
be well paid for in the advertising which the furniture de- 
partment on another floor would receive through such a 
lookout in a conspicuous place. The arrangement of such 
a model office should be changed from time to time so as 
to avoid a cut-and-dried appearance, and to keep the 
regular customers of the store and the store salesmen 
from regarding it as a fixture and coming to neglect it or 
give it only casual attention 

\ model office thus shown should, of course, be nearly 


as complete a working office as possible, and should be 


arranged in a suite in which each piece would harmonize 
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with all the rest of the equipment This makes a 
more desirable arrangement end a better impression on 
visitors to the store than to have several pieces promis 
cuously exhibited. 

I am certain that if the stationers who handle office 
niture at all, or those who are about to put in a stock, w 
consider this suggestion and adopt it wherever possi 
they will find that it will bring them good returns and vw 
repay them for the effort and the space a model oft 
takes up. 

There is a certain advantage in having a model o 


upon the first floor where the stock is kept upon 


Hoor The dealer acutely realizes that all his stock must 
move, else some departments will show a loss \n 
furniture buyer is always a ver of other things in 
office equipment store, and one having a model office upor 


the first floor cannot avoid taking him through the dis] 
office and from thence to the second floor if he is 
chaser of office furniture. En 1oute he will assuredly pi 
up ideas from the stock on display if he is at all observing 
and most men are observing in those things in which 
are interested. 

The profit upon an initial equipment of office furnit 
of course, is a consideration which the salesman has first 
in mind, but the sale once made this protit becomes s¢ 
ondary to subsequent purchases if the customer is 
erly cared for. 

I would urge all dealers to broaden out and to hat 
as full a line of ofthce furniture as their circumstances 


will permit. 


Making Office Furniture Pay 


Being a Few Suggestions by Arthur J. 

Walker, Manager, Office Supply Depart- 

ment, The Farnham Printing & Stationery 
Co., Minneapolis, Minn.—An Interview. 


lk the office furniture dealer ould go about getting S 
I ness after the methods employed by large corpor 
he would tind his efforts mo fruitful of results 
for instance, the system employed by the large packing 
house Ss ry] ese concerns are | 1g] ly s\ stematic at 
ough; they employ men whom they term canvassers 


nominal salaries, who call unon every possible 


and obtain information which is turned over to high-gt 


salesmen, who use the information obtained by the 


+} 


vassers in landing the business of the prospect 


canvasser is equipped with report cards containing 
line of the information required These reports 
most valuable collection of data, a collection wi! 
creases in value year by yeat 

ur method of discovering possible oftice furniture sa 


is similar to that employed by the packers, but, of 


it is upon a smaller scale. We employ a canvasser at 
moderate salary to visit each building in each blo i 
the business district, systematically This canvasset 
cards upon which he notes all the information he obtait 
about each concern he visits, their equipment, their pres 
ent requirements, probable future requirements, the nat 
of the concern, location, a1 any other material wl 


he may regard as of use He turns these cards in ea 


lay and they are then examined, and those concerns 


1 


reports of which indicate that they have business wl 


can be developed are take ¥ our expert ofnhce tur! 
salesman, who calls upon then In this way we obt 
a surprisingly large percentage of orders, keeping 


high-priced man busy all the time upon productive 
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| MODERN 
PLATE OF \q BUSINESS 


L (| er Ms. 


Berger Steel Transfer Units 
Are Big Sellers 


lransfer time will soon be here—stock up now to 
meet the demand for Berger Steel Transfer Units. 

The illustration shows the many constructional 
features of these units. Compare all similar units 
on the market and you'll find the Berger Units 
possess many exclusive points of advantage. 

Berger Steel Transfer Units have solid sides, 
giving fullest protection against fire, dust and ro- 


dents. They are strongly constructed and practi 

cally indestructible—cannot warp, split nor rot. 
Each drawer has 253%” of filing space and slides 
and out of the case easily; rhe units can be 


stacked to any desired height, so small floor space 
is needed 

Attractively finished in neutral olive green. They 
last a lifetime yet re reasonable in cost. 


Write for full dealer particulars and 
*“*The Armor Plate of Modern Business.”’ 
4—-Heavy Channel Steel Frame, Frot 1 Re Ask for Monograph H. O. 
B Low sides for convenient filing 
( High back to keep out dust 
pS ar lace ede than The Berger Mfg. Co., Canton, 0. 
I Connecting links lock units horiz i ? >] 
I s 1 sides to keep out dust Vieetcenatiniee ' -_ hils 


olic ' . i elphia Chicago 
(; Sanitary ase 
H Hook Fastener in rear locks t er > I Mir : Ss I Los Angeles 
I Handle on back for convenient ar ng f Export Dept Bere Bldg N k City, I Ss. A 
arawer 

























Economize 
by buying | 
the best 





O intelliger usiness man will try to economize by buying cheap ofhce furniture Dealers who 
N sell to a high class trade know this. When a man comes into your store and asks to see your best 
in office tables, show him St. Johns. They are sure to please the discerning buyer. Their massive, 
simple designs. their convenience and adaptability to modern business life, appeal to the practical busi- 
ness sense Made in mahogany, plain and quartered oak, these tables tell their story of quality and 
hiness at a glance. Send for a catalog today, and get acquainted with the profits St. Johns 


issible for vou v 


ST. JOHNS TABLE COMPANY CADILLAC, MICHIGAN 
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ESTABLISHED 1824 


ramous Gist DESKS 





CUTLER DESK CO. 


We sell to dealers only BUFFALO, N. Y., U.S. A. 
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MUTSCHLER BROTHERS CO. - - NAPPANEE, IND. 
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vhile the less expensive man proceeds with his work of 
gathering information The canvasser is not supposed 
to take orders. His duties are done when he has ob- 
tained the information upon which the sales expert can 
work. Of course, it is not supposed that he will refuse 
to take business which is handed to him, but, nevertheless, 


» solicit. We have found this 


he 1s not encourage: t 


met! od su ess ul and a good producer of business Che 
last thing or a dealer to do 1s to sit down n his store 
and wait for trade to come to him. He misses a splendid 
opportunity if he does not develop some practicable method 
of combing his territory for every available prospect 

[It is obvious that if one would make the most of all 
ie Opportunities for selling ofhce furniture, he cannot con 


ne himself to concerns which require new equipment 


throughout—that is, new concerns, or those which are sim 
ply adding to their equipment—for there is a large num- 
ber of growing and prosperous houses whic] an be 
induced without much difficulty to improve their equip- 
ment by the renewal of certain pieces from time to time 
ln order to handle this business properly some provision 


must be made for taking care of used office furniturs 
When I first commenced to sell office furniture as a part 
ot a stationery stoc} was much opposed to having any\ 
thing to do with used pieces, but | have become a convert 
to this method, since by our system we have to employ 


very little space to accommodate items taken 1 


We avoid the tendency to over-price an article for the 
sake of making a sale by sending a man as salesman who 
is thoroughly competent to set a correct valuation on all 
articles which are replaced by new furniture from the 
re We find it easy to sell used office furniture 


We allow a valuation which enables us to turn it 


quickly Making our profit on the sales of the new tur 
niture we are enabled to avoid charging the somewhat 
excessive prices which second-hand stores sometimes de 
mat d lt de ( d, the S¢ ond hand stores alw ays make a 
larger profit on their used stuff than we make, since our 


desire is to sell our used office furniture at a figure which 


will cover the allowance we made for it, the cost of han 
lling and overhead charges. We advertis« used goods 
in the want columns of the daily papers, naming a price 
which will move ther These want advertisements a 
tract the people who pay cash or have the goods sen 
C. ©. D., so that our bookkeeping expense is minimize 


and there is no chat € oO! loss on bad accoul S 





Heretotore we have een carrying on our office furnt 
ture department upstairs We are about to move into a 
new store, however, and if we find that there is opportunity 
to displ the line to advantage in the new store, as we 
expect there will be, our business will show a good 
creas¢ Ve expect to r installed in our; new store at 
417-419 Hennepin avenue in aout sixty days 

We eature Art Metal steel lines, Cutler des lilw 
Ket Ss d Shaw-Walker wood t ling devices 

\e would advise all dealers seriously to consider the 
chances r increasing their business through a fl le 
policy, as the taking of used furniture in exchange for 
new am aware that many dealers will have nothing 
to do with this part of the business. Sometimes probably 
their refusal is base on sound premises, but | believe 
that in the main if dealers are careful to keep the allow 

es down to values which will make the used pieces 
é turnable, they can increase the business of their 

ure department by the means I have outlined. The 
Ise Of a nvasser as above described in connection with 
the s es ( in ¢ ert salesman competent to put a 
correct value upon steel furniture, is one of the essentials 

r success in this department of the office rniture busi 


The Stationer and Office Furniture 


Some Ideas and Suggestions by Herbert 
R. Mann, Wholesale and Retail Stationer, 
Troy, N. Y. 


_ average small local stationery store which carries 
a general line of trinkets, toys and odds and ends 
adaptable to different seasons, and caters more to the re- 


quirements of women than to those of men in business, is 


not situated to handle othc« initure properly. I make a 
distinction between this kind of a store and those stores 


} 


which cater to men’s trad business in itself. To go 


into the stationery business large way requires con- 
centration upon those lines of general stationery suitable 
for use in a business office | believe that such a store 
should handle commercial stationery alone, catering to 
the requirements of office banks, ete., and providing 
everything they require in the stationery business, and in 
connection with this, handling a good line of desks, chairs, 
costumers, filing cabinets (both wood and steel), and every 
such item which would coincid with this class of business. 


The act of selling a typewriter desk suggests to the 





Herbert R. Mann, 


salesman the idea of selling the customer a typewriter or 

supply of carbon paper, typewriter ribbons or other 
supplies Vics rsa, a stomer calling for typewriter 
supplies can be met with the suggestion that his desk 

cessories might possibly need renewing or modernizing. 
purchasing a desk often requires the 
proper outfitting for it, s as inkstands, blotting pads, 


[t requires a rly goo pital and quite a little floor 
space to follow out est gestions, but I am certain 
that these ide: | pay in the long run. In our store we 
levote one entire floor to stationery and another entire 
floor to the furniture an¢ line cabinet end of the busi- 
ets also is almost a busi- 
tself, as it requires expert knowledge of filing, 
systematizing, etc., and in this knowledge a salesman 
should keep up with the times. The same things apply to 
the loose leaf branch, wl is a very large one with us. 
I e segregation of the different articles 
nto departments in so fa this may be possible. For 
instance, the blank ook department should contain ordi- 
nary blank b« - w ¢ ose leaf books. The type- 
writer supply department s ld contain everything per- 
aining to the typewriter [he general stationery depart- 
e things properly belong- 
ing to it. while the office ture department should be 
s desks, chairs, sectional 
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thing in office furniture except filing 


which should have a department of their own contiguous 


to the office 
method of segregating 
eess, 


they see things they 


with that for which they are inquiring. 
We also have a small department devoted to the sale of 


labor saving machines in offices, 


chines, duplicating mac 
We have found that 
and 


successful, recom 


furniture 


have 


bookcases, tables, costumers and the like; in 


department. 


our ¢ 


We find that it refreshes customers’ memories when 


*hine s 
the n 


mend 


ideas to other stationers 


Steel Furniture Takes 


Comment on Rapid Development of Steel 
Furniture Industry and the Place of Steel member th 
in the Store.—By C. E. Temple, President, 

Temple Desk Co., St. Louis, Mo. office 





HE steel industry as a whole has grown to such im Many large concerns 
mense proportions within the last few years that it tor the storage of old corr 
now ranks first in the manufacturing line, both as to ton them with entire batteries 
ence indicates that wood 
= cing repl ced with ste 
So1 ot the foremost mat 
ha ( nves ed large Sl S 
hat act < ot steel ott 
ducing steel equipment of 
their higl orade wood mre 
It is probably true tl t 
ct I S her hig! ‘ 
war, but investments ot t 
tools, etc., have enabled t 
product it price close 
ture \lready there are 
tions, particularly in the 
| othces throughout with st 
Many banks, trust co1 
thro hout the country 
lor ounte! nxtures, vat 
b Oo factories tt 
class of work to the « 
ble niture 
nage and value of products The explanation of this Cher r ( r SIX 
growth is to be found largelv in the fact that steel has parts of the country m: 
taken the place of lumber in so many different fields « nit these plants 
activity—first in the building industries, where it is used behind in productior | 
for the framework and the girders ot buildings, for doors I t i tina st l 
window frames, ete.: then mi extensively in transporta I is 1 ithce the o 
tion facilities than ever befor sin the building of auto ot one of our large cor S 
mobiles, wagons, wagon tongues, automobile wire wheels, it lighted match into th 
ships, masts, steel railroad cars, both passenger and ted S stantly 
freight, railroad ties, et nally it is used for ofthce an e, but shed me s 
vault furniture, picture mould: s, boxes nd othe prod | rn thie SK ¢ s steel 
ucts much too numerous to mention trouble « ving out 
As the world becomes more densely populate nd its Ins ites al 
demands upon production increase, both by reason ot thre The underwriters are st 
increase in the number of people and their more complex ling safes, while the den 
requirements, lumber of all k s tends to become scarce reased at indredtold i1 
since production hardly kee pace with consumptior1 used tor the safekeey g 
This is, perhaps, more part larly true of those hard ords at 1 ling lists, as 
woods produced in our own rests, such as oak, black 1 S y are 
walnut. etc... which have been ymparatively easv of access their interiors are adjusta 
Other woods, such as various kinds of mahogany, are still irements both of s1 l 
comparatively plentiful, but their cutting and transporta Finally, thev are evet 
tion render them more exp e than they would | i the old-t ( safes | 
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fact, every- we Id take them fror 
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cabinets and supplies Owing to restriction i1 
their cost has gradually 
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limits. Even now it is 
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some 
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Are You 





Reaching Out— 


A® you going after and getting the big orders, and making the profits on the 
complete installations and built-to-order jobs in your city? 


Steel Lockers and Shelving open the way. Modern sanitation demands the vermin-proof steel 
locker; fire-resistance, durability and strength demand steel for shelving. Van Dorn Steel 
Lockers and Shelving are furnished in stock sizes and built-to-order. The many exclusive 
points of construction are easily demonstrated and help make sales come easy. 


6000 


ge f Lockers Cc hairs 


Upright Cabinets 


Take the Van Dorn Agency 


With your present sales organization you can secure 
the orders for lockers for factory and club, for 
Y. M. C. A. and public school. In Simplex Shelving 
you have a proposition sure of favorable attention 
from shop and factory, munition plant and warehouse. 
The Van Dorn Engineering Organization, the same 
staff which helped to plan and fit out the Battleship 
Arizona and numerous other ships, the Tombs Prison 
in New York and the Observatory at Vancouver is 
ready to help you plan and land installations for bank, 
courthouse, club or library in your city. 


La 


A Special Proposition for you 


We are making it easy for you to start as the 
Van Dorn agent in your territory Ata small initial 
investment you can secure the agency, at full discount 

a trial offer which is open to you regardless of your 
present business connections. One each of the three 
standard sellers—a small unit section, a standard 
four-drawer vertical letter file and the B Grade verti- 
cal letter file make up the trial agency shipment. 
Let us take your order now. 





, 
Desk Shelving | 


Filing Safe 


THE VAN DORN IRON WORKS CO. 
Cleveland, Ohio 


Use the coupon for convenience 














Shipment 
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OFFICE APPLIANCES 















The 
Special Demands 


of banks, public buildings and business 
ofices for made-to-order metal furniture 
provide many opportunities for Security 
Steel to demonstrate its fitness and desir- 
ability. 

Security engineers are continually 
erecting equipment which increases the 
efficiency and attractiveness of modern 
offices. 

Tell us what your customers want to 
accomplish. We will make a careful 
study of their requirements and design an 
outfit that will do their work. 


STEEL EQUIPMENT CORPORATION 
AVENEL, NEW JERSEY 


New York Branch Chicago Branch 
25 West Forty-fifth Street 1339 First National Bank Building 














June, I¢ 7 

















surance is less upon these than upon old 


The opportunity tor the ofttice equipment dealer to de 


se in sales by specializing 


velop at enormous incre: 


: 
underestimated, 


ent department are not to be 


becaus is branch of the office equipment industry is still 

) its notwithstanding the large increase in pro 
duct 

It how many offices one enters does on nd steel 
P i roughout In hardly one in a thousand 
Yet. whet ne realizes that steel is being used in place of 
lumber in so many other commodities, it is easy to be 
lieve that ultimately it will outdistance wood in the pro 
luction of office equipment, particularly if the advantages 
of steel re intelligently demonstrated. 

The steel furniture business is coming and it 1s coming 
fast, Mr. Dealer, and you are hound to benefit by aggres 
SI sys tic sales efforts, attractive window displays 

nd the rT ng oO!T al ade uste stock. It iS casSV to sell 


the goods—it is necessary only to sell yourself st 


High Class Men for Furniture 


Salesmen 


By E. H. Sell of E. H. Sell & Co., Colum- 


bus, O. 


_ . esstul ottice outfitting store should be om 
posed ot a1 reat lesmen, well 


org 1Zation of high class Saics ( 
represent and in most of the com 
peting line The salesman should know the differences, 


if any, existing between the various lines so that he may 


be able instantly to mbat arguments brought up by a 
r¢ p¢ stome 

The successful salesman in the office furniture line must 
know his business thoroughly We have taken particular 


organization of salesmen, beliey 


together ar 


ing that an efficient sales force spells “SUCCESS” Many 
times in the course ) year we are convinced that the 
methods we have ado} ted are sound, and 1 n all at 
this time many orders which we have received from time 
to time because our S; lesmen were abl to | ? dle the 
situation in an intelligent manner. 

One of the principal requirements we demand of a sales 

an up entering r organization is that he iust be 
clean cut not | romises to his customer that he 
cannot fulfil There is no gGuestion in our minds, but 
that the si essful merchant must carry out promises to 
the letter and be absolutely on the level with his custom 
' It s big « ( in the end. 


have a reasonably good 


ed ( st he and ale t ambitious nd 
ed with the idea orders are the pri al gs 
S ( st 1 é plicitly in the goods he repre 
sents st r ecessary fighting qualities essen 
tial to se S Ss 
Wi ( 1 ~ t it s ot great he ( 5s to 
1 sale en to t ous factories we sent 
as ae thew get an insight iato the manu turing en 
the business ( ( ¢ acquainted w 
t [his ency to make d 
( t if Ss more fore c 
erage business man has little knowledge of th 
Stem 4 tern methods of filing and systematizing his 
s s d ee our salesmen art ré 
n se o t litv to otter sugs 5 


also believe that these mec s have 


rder taket Really think 


ny hout ‘ n in the 
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and enable them to rende: luable services, we have for 
the past ten years conducted a school. Every Monday 

vening our city salesmet tore salesmen and our travel- 
ing men meet from 5:30 to 7.00 o'clock and take up mat- 
ters which com« rol t e to time. One week we 


take up the subject of filing systems, the next week some 
I 
ject, go into each subject thoroughly, discuss 


every phase of the matte each other's ideas. It is 


} 


remarkable what to each other. 


assistance we af©re 


These meetings have become a business with us, and 
ach person in our organization recognizes their value 
' ttends the regularly, unless sickness or some un- 
oidable cause 1 rfer¢ 


is the duty of every one 
our store and city salesmen immediately to report any 


rospective customers ese prospects are then gone 


er every week and are allotted to the different sales- 


1 | 1 


for securing the order 


en, eacn Ot whol IS Tresponsivie 
ssigned: if he ls, the entire organization knows why. 
Many times in going over this prospect file we find that 
e of o sal n has a particular acquaintance with 


ve. and the prospect is turned over to him, 


ospt 
s we believe personal acquaintance with the prospective 
ill have mu to do with securing the order. 
Oftentimes salesn is able to help another on 
ome prospective nd altogether these meetings have be- 
ome so luable and interesting to each one of our or- 





E. H. Sell. 


asure to get together. We 
eliminated entirely 
existed among our sales- 


nization 


to Salesmen 


A Talk 


By Louis B. Busse, Assistant Manager, The 
Franklin Printing & Engraving Co., To- 
ledo, O. 


FELLOWS wil surselves furniture sales- 
ss than lumber and stee! 
there is a branch of 
stand more study and 
( nal wv n can the office furniture 
In ever tor ! office desks, 


es. just asl rselves 1 estion, “How much do I 


chairs, and 


same breath ask 


rseli sect ’ much don’t I know?” 
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I think you will agree th 
question would fill a much la 
to the first question. First k 
lutely but one place for the s 
filing devices, and that is in 


not in the household furnit 


Chanks 


sal Smnet 


de partment stores 
few interested office 
ture 1s growing less and less 
hold furniture 
ing more and more an ntens 


tionery store 


There have been plenty o! 


household furniture stores sl 
files, 


well how poorly desk chairs 


line of the department or 


up to us fellows who say we 
] 


store and depar 


but you who sell this class of mer 


to see that we are so tar advinced in the 


wares that the household furn 
sider it far beyond their reac] 
they do consider putting in an 
But we can do this only by 


want to know so mute h about 





atter a sale We can distance al 


edge of what our customer wat 
use it. If you sell a man a four 
to sell him the guides and ine 
there are plenty of us “sales: 
mention § the 


Show 


supplies), your — 
then 


folde rs 


vour customer lhe 
how to file the 
be sure to have him file in fron 


ot all know 


lf you are altera desk and « 


the desks are to be used lft the 


get on the inner circle of you 


how to do it vourself 


nen’ who torget even 
I s not ol lete ¢ 

mw to use the guides a 

by means ot the index 

t of ¢ ich lett B t T 
ir sal nd out for w 
desks are for executive 


suggesting possibly that the dept of the writit bed 
your particular desk will all the ee eXaminatior 
the business records by t! cxXeE( t1\ or CX es 
the case mav be ir it may e possible to suggest tl 
use of a roll-top desk for each executive as sort o 
friendly home spot tor such pers as he ires to tor 
and caress, each day all by himself! Then have him get 
flat top desk also, that he can keep cleared tor actiot1 
sort of a battleship ready for John Smith to « into 


private 


desk—1 


ave it 


Sanctorum 


acter 


lay 


out 


hy 


propeysition ¢ 


away atl 


t the answer to the latte: (the tlat-t desk) agair tor actior while the 
rger volume than the answer old friendly roll top still lds the cherished 
me say that there is bso Then the hairs size up your prospective buyer by 
aic of office de sks, ¢ hairs, and S1zZ¢ and the nerve enere\ t t he portrays lf 
the ofhce Stationery stores, portly and dynamic, he wants a chair that’s cor 
ré stores, and not in the and « SV to get into and out if he’« portly and © 
to the untiring efforts ‘ big chair with plenty of s 0 ont mad enbate 
the selling of oftice turn tor hu But everv case is { rr . " 
isa side line m the house ire ellir £ [ I vcTtore y t. study he | 
tment stores, and is becom- that you are selling—and em. Know qua 
ified leader in the office st: oak. b vith mahogar ad wes aa 
why | t esks with s are bette . 
ticles writt« ibout h onst 1O! It your st now hy 
ould hand othice desks n onst ti s better | k Ww 
landise know te I s es il] stan 1 eS } ‘ 4 
rd files fit into the reg It’s better to keep still t ell a lie \\ : 
ure stor It’s absol | ) niture, reme es not , 
selling of ou day will do I ou i back vour cus ers 
ure store owners will cor ther é rniture ‘ 1 ow 
h to catch up to us, eve if tomers are sent to ye Id ones. w 
othce turniture department Iriends ho h you |! t oft it 
ipplication and study. W< how well you have helped 
one line that when we art Yo Cal only lo this ugh! . 
>< ive St ers 
So oO e office ft 1 : 
ery | t Idine the S they do tg 
iVvcerare sales n ! t rv st e 
cour y eno h selling ts, which is R 
pe S wor ! books or sel 
ST 1 té ar ] 1 tiled p sales , 1 
kk Vs t | \ ire ‘ enle sim 
lot Ives by 1] aiid 
how the \ re 1 nN And ight ° 
© vo ellows vho think ' tt é t 
help y untry el \ \ 
Bor Ss ( il siness 


Location of Furniture Stock 


By A. G. Carlson, Carlson Pros., Moline, II] 


1 ] 
TT rt ul yin ses S sw ere é 
i so f supplies S () S 
tor try ] ] t ' ] 
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Desks of Enduring Distinction 








The 


ENGLEWOOD 


The Desk that Is Built Like a Ship 


Strength; Balance; Symmetry 

















ENGLEWOOD DESK COMPANY 


5816-20 Lowe Avenue Chicago, Hlinois 
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“Built Like a 
Skyscraper” 


he aoe, 
7 


, 


4 


CUYUEDWMLCL GE: 


SHAW-WALKER 


STEEL LETTER FILES 


UT it up to your customer about 
like this: 

‘A guarantee is the measure of 
faith a man has in the article he sells, 
isn’t it? 

“This is the way I guarantee the 
Shaw-Walker ‘Built Like a Skyscraper’ 
Steel Letter File: 

‘Your money back if it isn’t the best 
file you ever owned. 

“That is the measure of my faith i1 
the Shaw-Walker.”’ 

* . * * 

At about this point your prospect will want 
to know the reason why 

The n you go ahead and how him the 
Shaw-Walker test pictured above, and the 
dozen other tests in everv Shaw-Walker 
dealer's repertoire. 

There's only one letter file that give 
the right to talk like tl There's onl 
letter file that gives vou the chance to sho 
proof like this. It's che Shaw-Walker 

You want to know more al n't ve 

Just say soon a pe 
show you proof bet 
your pro pe ts proe f 


THE SHAW -WALKER CO. 
Everything in Filing Equipment — Com- 
plete Lines in Steel, Wood and Supplies. 
WEW YORK--CHICAGO--WASHINGTON--DETROIT--ST. LOUIS--LONDON 


Factory and Home Office: 
5206-18 Western Avenue, Muskegon, Michigan 
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trays, waste baskets, et imongst the furniture st 
It is a bad practice to pla ( ing drawers, cabinets, et 
on top of some desks where they do not belong, be« 


each article should be so pl ed by itself that the 


pective buyer can see it to the best advantage without 


coming confused by seeing them lying around promis 
ously. 

In neglecting the office furniture end of their busir 
and showing lack of understanding of the primary relatio 
between office furniture selli and the commercial 


tionery business as a whole, dealers only turn 





would-be buyers It is absolutely necessary t 
dealer have complete knowledge so that he al ery 
anyone to ask a question about his goods which he « 

|} answet He should familiarize himself with ot 

of course, for by so doing he can make a completet 
planation of the advantages of his line Crying 


an article without knowing all about it is somewh 


trying to drive a railroad spike with tack har 


Keep posted, read all you can, getting intormatio1 
sales helps from manufacturers, trade papers, 

The care of stock is an important feature in 
dling of office furniture ery piece should 
free from dust and dirt at all times, The dealer s 


make good cheerfully and immediately any impert 





of which his customer ma omplain; in tact, s 
be particular not to send out any furniture whi s 
blemishes All furniture should be well inspected | 
delivenes are made. lf a spite of this the Ste 
finds reason to complain tl dealer should cheert 


} 


give him the service whicl is entitled to expe 


It is advisable to stock good lines with an eye 
quality first and price second, and it is well, ot 
to handle all supplies that go with a desk, such as 
stands, blotter pads, trays, et \ good man who und 
stands his business can always suggest to his cust 


14 
] 


helpful items which he should have for use upon 


desk or in the outfitting ol new office. The han 
of supplies, therefore, goes hand in hand with 
nituré 


Stationers Best for Furniture 


By Woodson P. Waddy, Secretary, Everett 
Waddy Co., Richmond, Va. 


furniture business is probably best h 


: gt oth j andl 
, 1 
by commercial stationers who are in a positior 


feature such a line and give it the prominence tin 
partmentalization of their business which the s 
deserves The up-to-date commercial statione 
than any other man is in touch with the requirements 
the proper equipment ot office, and by reaso1 
knowledge of the subject at his daily cont 

is in a better position to satisfy the customer 
demonstrate the actual use of the goods The di 


line between oftice furniture and other ofhece Ss 
1s too thin to he seen by tl ustomel! (ne 
suggests the other, and the ea of purchasing 
office outfit from the com rcial stationet 

itself more and more Further ore, indexes 
supplies cé Stal tly re uire ( I t el] ¢ 
in stock except by the ommercial statio1 
stockee ers are rf lly lerst s 
my ta rr ts lhe s es |} 1ESS 

hand with t othece turniture d comm<¢ il sta 
business ‘ es Ss] st vy properly ‘ 

it Lhe ric ial stat 5 he 1 ho ~ 
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ition to take charge of this as well as other 
fice equipment lines. 

The success of an office furniture department is de- 
pendent very largely upon the proper allotment of space 
for an adequate display For this considerable room is 
required, often, indeed, a whole floor being given over 
to this branch of the business. Well trained men are 
needed to handle an office furniture department—men 
who can suggest the proper equipment for an office 
and who know their line as well as the actual uses ot 
the many filing systems Indexes and equipments for 
filing should be kept near the main office furniture stock 
so that methods of indexing found most popular and 
practical can be demonstrated to the customer 

Office furniture should be displayed in such a mannet 


n all sides 


In other words. when the customer is shown a desk 


as to en: ble the customer to see the goods ‘ 


that has ; uartered oak top and plain oak sides and 
back. he should be able to see these variations in finish 
vithout to pull the desk out from the wall to 
< \ tie 


fice furniture salesmen should know not only their 


but those of manufacturers producing a like 








W. P. Waddy. 


line. and should understand the relative prices of the two 
lines 

Finally, it is very essential that office furniture should 
be kept in a clea sightly condition at all times, 
for a warped drawer r a device out of order has cost 
mWmany Ss le 


Handling a Good Line 


By V. L. Colomb, Palfrey-Rodd-Purcell Co., 
New Orleans, La. 


() NE of the many 1 sons tor our success 1n andling 
steel files and other steel equipment is that we rep 


he best lines on the mark t. 


re se 
We are not very old hands in the steel furniture business 
ry a ge stock, but we manag to have t 
all times one or two steel cabinets in a conspicuous place 
the front of our stor so that customers must notice 
them on entering and leaving ihe store 
Lsuallv, atter we et tan interested a sale llows 
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SHAW- WALKER 


STEEL LETTER FILES 


FFICE equipment buyers are 
mighty shrewd people. They 
know they can get stunning 
sales-talk any time—/ree. When they 
thev want performance. 

They will listen to your line of talk 
with interest, but they'll demand 
proof before you get through. 

Then, if you're a Shaw- Walker 
yto it strong. You show 
them a test that prove the ‘‘coasting”’ 
action of Shaw-Walker drawers. A 
test that proves the rigidity of the 
frame A test that proves the 
worth of the exclusive Shaw-Walker 
“Voluntary Slide’. A test that proves 
that Shaw-Walker drawers can’t re- 


bound. Then you throw in a dozen 
or so other tests for good measure. 

If iren't a Shaw-Walker dealer already, 

inf iti we want to send 

vill make y wish you had sent 

n aw our ad. Just 

lrop rd wit r name and address. 

We'll that it get ou quick. 


THE SHAW-WALKER CO. 
Everything in Filing Equipment—Com- 
plete Lines in Steel, Wood and Supplies. 


NEW YORK--CHICAGO--WASHINGTON--DETROIT--ST. LOUIS--LONDON 


Factory and Home Office: 
1206-18 Western Avenue, Muskegon, Michigan 
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Location, Arrangement and Care 


of Stock 


Py John H. Gibson, President of The Gib- 
son & Perin Company, Cincinnati, O. 
-_ prol lem as to the lo ition, arrangement al d care 
of an office furniture stock is so broad and so depend 
ent upon the floor space of t dealer that on tl 


it it is difficult to suggest any weneral rule to follow 


Should a dealer in this li of merchandise make the 
handling of these goods his lusive business, he natur 
ally would have his display on the first floor next the 
street entrance This would e the ideal location tor an 
office furniture stock So tar as the arrangement of su¢l 
a stock is concerned, however, no set rule can be intelli 
gently followed In fact, a 


ange at frequent intervals 
in the arrangement of the pieces is found to be more at 
tractive than to permit one’s stock to be arranged perma 


nently in one way 


1 


Where the dealer handles library bookcases, the ideal 


method of making a display is to prepare an imitation of 





John H. Gibson. 


a room, giving the purchaser a suggestion as to just 


the bookcases appear when set up in an apartment I 
order still further to carry « this idea, many dealers 
plac in the bookcases imitations ot round hooks so as 
to give the display a homelike appearance. The same idea 
might be carried out in a limited way for « e suites 
by dealers in office furniture, showing desks hairs, set 
tees, filing cabinets, Safe-Cabinets, etc., installed in a room 
after the system followed by some of the larg department 
stores with house-furnishing goods These articles should 
be arranged after the tashion of a modern oftice and a 


cordu re to the hye st pr ictice ‘ llowed y business men 11 
the location of the different pieces \s intimated above 
however, so much depends upon the floor space at the 
dealer's disposal that no set rule can be made 

the 
y the stationcr 


Where office furniture stock is handled 


and he is compelled to devote the rst floor to odds and 
ends of office stationery, it follows that the display o' 
ottice furniture will of necessity be made in the basement 
or on the second floor of his establishment 

In the arrangement of office furniture in either of these 
locations, there is the same lack of hard and fast rules 
to follow. In fact, the whole arrangement is largely 


matter of space and material Experience, however, has 


taught us certain general principles, viz, that a large 
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number of roll top desks make etter appearance if | 
one in front of the other that lined up flat against 
all. Flat top desks usually present their best appear 
placed in the middle of t noot This also holds 
ot othce tables, typewriter tables, et« ( hairs 
place l ag mst tie wall or ises ma\ 
erore desks, tl! dealer re I 1 to place “4 
urs be ‘ h priced des low priced S 
low T esSkKS les the pic es ( v 
this i eT i ore . t it ~ ¢ 
Vit e highe p! ed lit e the vt 1 
| se s re ts efte 1 the ¢ Ss 
to ( ( ( ti 4 less 
ly] : net nd Sate-( S snot ( S 
ine irt vel nt ide t t wit ‘ é 
1 84 t eas r the sels the | 
piece I requires \ 1 e des s | 
] er ( t ft i he i] one I r she uld lea 
iowest t the highest in reg order 
Phi é itter of ar ent is lar 
nary ilit n periment { Ne . 
it all leat ess Furniture onstal! ‘ 
t tree rol ‘ t and blemis loneyv spe! 
work 1s a ood vestment (he arrangemet! né 
of the stocl s ld all r vit the one o 
facilitating sales and saving time, both to the sales 
nad the =t eT! This ob} t eing kept const: 
nd will readily guide one as to the proper lo 


are of office furniture 


Suggestions on Handling Office 
Furniture 


By S. R. Coleman, Secretary and Treasurer, 
The Western Bank Supply Company, Okla- 
homa City, Okla. 


\ \ ( lemat suge t Vit! gt 
‘ XI é es ecounted I . rticle n } 
f offic ri e stil gover! ews OT this s 
\\ tern Rant Suppl ( I een except 
i the nfor i \4 Coleman's 
vs Hie lzexests that ‘ i pre S 
her w“ } } dad nal s = he S 
t é t i i ! n it 
thre tat ner < é ‘ S 
} said 
: } 
_— off rniture S ‘ ‘ 
mu oft and has: S ed the ti 
cy nd enere ( t ihe pres 
ot ne ture mm 1 mt ste 
1 ' 1 
ty ( i¢ Ss ree 0 1TS¢ 
1 
re ‘ 1 ss 1 Staple s \ H« 
is perte t ( 1¢ Ss to I \ oO 4 
aes oO Botl tne s r tn nts 
17 
é rt e departments very profitab 
dl t S s for eat customers ge 
one dey trie t nother nd being t 
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Sectional BooKcase Line 


Made in Receding and Slide Door types in many 
styles of Standard and Mission designs with plain or 
leaded glass doors. An assortment of finishes are also 
procurable which enables one to select sections that 
will harmonize with other office or home furnishings. 
Any dealer who is in a position to handle a line of this 
kind and who is not now reaping the profits that book- 
case sales produce should get our complete catalog and 
dealer’s proposition. | Requesting same on your letter- 
head will elicit prompt attention. Resolve to make 
some unused space in your store produce a revenue the 


coming year 


The Wis Manufacturing Co. 


162 Union Street ‘“egtomomss Monroe, Michigan 


368 Broadway 





The HAnechtel Furniture C« Ltd... Hanover, Ontarik Canadian Manufacturers 
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“1220” Line Filing Cabinets 


Incorporate every requisite of the highest grade files. 
Fronts and Tops are five-ply Quartered Oak Veneer. 
Sides and Backs are handsomely panelled Plain Oak. 
These cabinets also made in the beautiful Birch Mahog- 
any. Drawers roll easily without friction or binding 
on double roller bearing supports which hold same 
horizontally when withdrawn from cabinet. They 
cannot fall out accidentally but may be easily removed 
when desired. Fitted with auto locking follow blocks. 
This line also made in two, three and four drawer 
heights in the Letter and Cap widths and five drawers 
high in the Invoice size. Eight and sixteen inch leg 
bases made to use with these cabinets. Using a sixteen 
inch base under a two drawer cabinet raises it to the 
height of a three drawer cabinet, etc. Recommend 
these to the customer who desires a well made cabinet 
with the appearance of a higher priced line at low cost. 


The fH Manufacturing Co. 


162 Union Street .gnicesg Rises» Monroe, Michigan 


The KHnechtel Furniture Co. Ltd... Nanover, Ontarto - Canadian Manufacturers 
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“421” Line Filing Cabinets 


Offer to the dealer and the purchaser exceptional value 
for the money. Made in Letter and Cap widths, two, 
three and four drawer heights; Invoice width in two, 
three, four and five drawer heights. In this line 
strength and utility are the prime considerations ap- 
pearance a secondary one. Nothing but solid, kiln 
dried oak is used in construction. Every joint is inter- 
locked, glued and held with two screws racking is 
quite impossible. Drawers are full height an aid in 
excluding dust and operate easily on indestructible 
fibre rollers. Cannot fall out accidentally but may be 
quickly removed when desired. Equipped with auto- 
locking follow blocks to keep contents in vertical posi- 
tion. Procurable in Golden, Natural or Weathered 
Oak and Birch Mahogany finishes. An easy line to 
sell; a good line to tie to. Their continued growth in 
sales bespeakes their permanent popularity. If you're 
not now a He dealer get our general catalog. 


The Wis Manufacturing Co. 


162 Union Street Negxyormomce Monroe, Michigan 


368 Broadway 





The Knechtel Furniture Co., Ltd... Hanover, Ontario - Canadian Manufacturers 


















































Flat Top Filing DesKs 


Have been accorded a hearty reception by those dealers 
who are familiar with the line. Tops are 28x 52 and 
28x 58 inches; desks are 30 inches in height. Out-of- 
the-ordinary arrangements are secured by selecting 
from an assortment of ten kinds of filing drawers de- 
signed for the filing of different sizes of index record 
cards, checks, vouchers, folded and flat letter and cap 
size papers in fact any business papers that are to be 
filed and classified for quick finding. In our dealers 
catalog are illustrated and described numerous arrange- 
ments of desks. You should have one at hand to show 
your prospective customers. On request we will be glad 
to favor you with copy and our dealer’s proposition. 


The f/@ Manufacturing Co. 


162 Union Street .frisesenisetsr. Monroe, Michigan 


511-515 S. Wabash Ave 





The Knechte!l Furniture Co. Ltd... Nanover, Ontario - Canadian Manufacturers 
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“Satellite” Typewriter Stands 
are Sellers and Profit Makers 


biggest and 
establish 
country 

by such 
United 


be ro 
ACE to 
vy tak 
n than the 
‘ and 


Now is the 
Time to Act! 


al adver ng 
ting a big demand 
r these stands You can get a big part of tl business 
1 stock the “Satellite’’ typewriter stand no Get your 
these profitable sales Write at once for ir special 
de r’s proposition 


ADJUSTABLE TABLE COMPANY 


122 Mt. Vernon St., Grand Rapids, Mich. 








IDEAL METAL COSTUMERS 


embody all the best features of 
modern ofhce furniture. They are 
convenient, sanitary, durable, 
and ornamental. 


Anyone to whom you show 
them will readily see the sanitary 
advantages of hanging clothing 
where there may be a constant 
circulation of fresh air through 
the clothes. More than that, 
Ideal Costumers themselves are 
easily kept clean. Here are but 
two of the advantages which 
Ideal Costumers have over the 
old-fashioned clothes-press. 

In addition, Ideal Costumers 
are decidedly ornamental, as you 
can see even from an illustra- 
tion, such as, for instance, the 
accompanying one. 

And that Ideal Metal Cos- 
tumers are durable is evident 
without comment, for they 
are metal. 


Write for the Ideal catalogue, one 
of the most attractive in the field 


The Ideal Metallic 


Furniture Co. 
DETROIT, MICH 
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Piercecraft Products 






S. K. PIERCE & SON 


STATION A. GARDNER, MASS., U.S.A. 


Catalogue and prices furnished upon application. 


HULEUUAVULUOLUAUALEOE 


No. 2101--6W 
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struction of the cupboards is such as to permit 
the adjustment of shelves within an inch of 
any desired space. The shelves may in turn 


be divided into compartments by adjustable, 
vertical partitions. TI] 
vision permits so wi 
that even the 

rye 


TERRELL’ 
Hilton Street 


of the most efficient grade are afforded by 
Terrell’s shelves and cupboards. The con- 


/ | 


‘ 
filled 
rre ik rot 


Vrite for f particulars. 


Steel 


Storage 
Facilities 


is system of space di- 
e a variety of space sizes 
peculiar requirement can 


es, open shelving and 


S EQUIPMENT CO. 
Grand Rapids, Mich. 


aes | fey 
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fairly liberal, but 
profits are reasonable and not excessive. We believe that 
a discount of 50 or 60 per cent off list is quite sufficient so 


counts allowed by manufacturers are 


that dealers may make a good profit. 

“By putting a specially trained man in charge of our 
office furniture department we have been very successful 
in getting out of it about all that we can reasonably ex- 
pect. It is very necessary to train salesmen regarding the 
nicer points of office furniture selling. It is emphatically 
necessary that they understand the goods which they are 
selling and keep their wits about them in handling their 
customers. A salesman who permits himself to be backed 
into a corner by an inquisitive customer and sewed up so 
that he cannot answer the objections, has much to learn 
about his own business. 

“Rightly handled, office furniture and stationery should 
go better together than any otlier two lines. The business 
man logically expects to buy in one store all the things 
which pertain to the machinery of his business. He has 
been educated to go to a special agency for a typewriter, 
but if the typewriter was sold in the stationery store it 
would bring no sense of incongruity to his mind. Offics 
furniture is decidedly in its right place in the commercial 
stationery store. Here it is handled and pushed as a main 
line, and its presence is a convenience to the customer. 

“Il might suggest that it is desirable where possible to 
arrange combinations of different office furniture pieces 
in the same sequence as they will appear when put up for 
This does not require a great deal o 


use in the office. 

room. Where space is restricted and one has a customer 
about to call, it is a good plan to make a place for sucl 
a combination and arrange it for his benefit. I recall one 
time when we made such an arrangement for a customer 
he failed to come because he had been sidetracked by one 
Another 
had arranged, and immediately 


of our competitors. man did come, however, 


saw the combination we 
bought a much larger bill of goods than we would hav« 
sold to the first customer. It pays to set a trap to catch 
a ‘coon—you might catch a bear.’ 

“Since the foregoing article was published, some years 
ago, we have moved into a larger building, which permits 
our devoting a full floor, 50x150, for our sales room. This 
building is of reinforced concrete and we have had the 
walls, ceilings, ete.nicely tinted with a green wainscot 
separating the upper part of the wall from the wainscot 
with a wide band of still darker green. Tan and ivory 
form the upper decorative colors. We have arranged the 
office furniture on one side o: the room in small offices. 
separating them with screens about forty-two inches high. 
We have the windows of this room covered with dark 
green curtains and show the furniture entirely under elec- 
tric light, using about sixteen 250-watt lamps, thrown on 
at one time, which produce a splendid effect, as furniture 
always shows up best under artificial light. In each of the 
so-called offices we have a fine rug of colors to contrast 
with the furniture. We also have matting running down 
each of the aisles the full length of the floor. 

“In Tulsa we do not have ‘cnite as large a sales floor 
for office furniture However, between the two stores 
at Oklahoma City and Tulsa—we carry a stock of between 
fifteen to twenty carloads of desks, tables, filing cabinets 
etc. On account of the excessive freight rates on chairs 
we purchase them as far as possible in carloads, which 
saves more than half the freight. Being so far away 
from the market and covering a wide range of territory, 
it is necessary for us to carry a larger stock of furniture 
than we would otherwise, which necessitates heavy ware- 
house expense. 

“The writer has noted that high-grade office 
The higher 


furniture 


can only be sold by carrying it in stock. 


grade of furniture you show on your sample floor the 
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more business you will do wit! 
= 


usual thing, by having the | 
to sell a complete set wher 
We have 


$60 chair, etc Be 


would be bought. 


$350 desk, 


essary to carry a big investment in office furniture, to ha 


the goods on hand when the 
display, having everything ha 
there be any demand whate\ 
handling « 


hous¢ 


that any 


share of the business. Of « 





D. W. 
have the proper connections 
who are making the best line 
only with the manufacturers 


able to get a great deal of bu 


“With the above remarks 
we will conclude by stating 
tainable beyond these points 
ship.” 

(othce 


Apphane: 


R« ade rs ol 


that the 


S. R. Coleman, Secretary and Treasurer Western Bank Supply 


Company. 
increase having been made necessary by the « tit - 
growth of their ISINess | 1 an S ete 
both Oklahoma City and Tuls In the tormer pl 
maintain a manufacturing plant, which is one of th s 


modern in the West, having 
ecution of higl grade lithog: 
ing, ete The company now 


people, and notwithstanding 


strenuous and aggressive cond 


policy of their business has bs 


their increasing number of 


y 


hat the possible success 


eT 


Western Bank Supply 


creased its capital from $50,000 to $150,000, fully paid. 


' 


ond the fact that it is ne 


Irs¢ it 18 very 


Collins, President Western Bank Supply Company. 
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ttherwise cheaper 
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Indexing Papers the Alpha-Merical Way 
The Original Name and Number Method 


The Alpha-Merical Way is easy to understand, easy to explain, 
easy to install, any user of a vertical file a buyer, and there is a 
nice dealer’s profit. 
: Stocked in two grades to fit the pocketbook and use for which 
ha - Merical Way : intended ' 
‘ ow oa { ntended, 
will index any number of 
, 
drawers, fit any make of Ask for a Salesman’s Dem- 
vertical file, classify vari- onstrating Outfit FREE 
ous kinds of papers, last 
sndefinitel hae: The still a few Th W h Manufacturers 
indefinitely, and bring you re- deciranie vocations. I @ Wabash Cabinet Co, vr nicnes: 
orders regularly — ; lity fil 
. count! in 5 eo Main Salesrooms, Executive Offices and Factories pa 6 A phe 
we w gi t cabinets, /s- 
L ule of our WABASH, INDIANA tems and sup- 
seen ge I sponsibic ae , : plies for fil- 
+ Established 1883 ing cabinets. 


The Many Imitations 
Prove Its Popularity 
























line—Office Tables, Office Chairs, Stools, Catak 
Stands, Adding Machine Stands, etc., are the ultima 
reach in convenience, lightness, compactness and 
easy portability 


Write for our proposition. 


The Toledo Metal Furniture Co. 


2719 Dorr Street Toledo, Ohio 


Sell This Furniture 


Are you looking for a nice clean profit a practically staple 
line of goods? 
Sell Uhl Art Steel Office and Factory Furniture. Every 
business office in your city or town is a live prospect and 
the furniture sells itself. The advantages of 
L Everlasting Office 
AL TEE and Factory Furniture 
over | sulky, space-eating, unsanitary, ae n furnitu are too appar- 
ent to need argument. Wide-awake business men see it at a glance 
and meet you more than half way. Uhl Art Steel Typewriter Table 
Cabinets outclass any other thing of the kind. Our Typewriter Chair 
“without a peer” is just that. Other numbers in the 


15 days’ 
free trial. 
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Common Sense 
Typewriter Desks 


Built on principles of recognized 
No freakish experiments 





merit. 











Also Roll Tens. Flat Tops and 
Standing Desks 


ured by 


Manufact 


Bentley & Gerwig 


Furniture Company 
PARKERSBURG W. VA. 
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Macey Standard 


Wood Files 


—have become the 
standard of America’s 
Business Offices 
In thousands of America’s progressive 
business offices Macey “Standard” wood 
files are used—chosen because of their 
many efficient features and because they 
meet the insistent demand for a good 
grade of filing cabinets at a moderate 
price. Look forthe Macey trade-mark on 
the files you buy. Back of 
it stands twenty years of 
knowing how to construct 
office furniture of the 

highest quality. 





f€c'0. u.s. oat. OFF 


Se” Saves Floor Space — 
= , *. le. ua Easy Working Drawers 


removable end style. 

Macey “Standard” files are made with 
either solid ends or removable panel 
ends—Macey “Standard” files with re- 
movable panel ends occupy less floor 
space than ordinary files. The remov- 
able end interlocking battery construc- 
tion saves additional valuable floor 
space as each new cabinet is added to 
a battery. 

Macey drawer construction gives all possible 
filing space and service. The drawers operate 
on side suspension roller bearing slides. 
Macey “Standard” files are the same height 
and depth as the “Corporation” files and will 
intermesh with them in a battery. Two sizes 
—letter and cap. Made of Quartered Oak and 
Gum—framed in panel construction—drawers 
dovetailed fronts, lock-cornered backs — cast 
brass blind drawer pulls — side suspension 
slides with steel rollers insuring minimum 
friction and easy operation of drawer. 


. 
Write for Our Catalog 
The Macey catalog will help you select the right 
kind of filing equipment—show you how to handle 
your filing in a more efficient way. There’s a copy 
for you. 


The Macey Company 


Grand Rapids, Michigan 








This Popular Desk 


and many others, including some entirely 
new patterns, are illustrated and de- 
scribed in our handsome 


New Catalog 


which is just off the press and is ready 
for mailing. It should be in the posses- 
sion of every office furniture dealer. 

Your copy will be mailed immediately upon 
request. 


MYRTLE DESK CO., HIGH POINT, N. C. 

















Paper Filing Specialties 





A Line That Meets All Requirements 


Backed up by 47 years’ experience in the 
manufacture of Flat, Box and Expanding En- 
velopes, Vertical File Pockets, Wallets, Folders, 
Metal End Filing Boxes, Expanding Document 
Files, Transfer Files, Mailing Boxes, Leather- 
ette Envelopes and other such specialties. 


WRITE FOR OUR CATALOG 


JOHN F. DIEMER COMPANY 


Established 1869 


67 Cortlandt St. New York City 





























OFFICE Al 


June, 191; 


Arrangement and Display of Filing 
Equipment 


By W. F. Johnston, Manager, Filing Equip- 
ment Department, Grimes-Stassforth Sta- 
tionery Co., Los Angeles, Cal. 


HE primary object the display, whether it be a 
] . < ] ] . | 
window or store display, is to sell goods—and only 
in so tar as accomplishes this result, or contributes 
toward it. is it profitabl It may be attractive it may be 


impressive, or it may be artistic—and yet not be produc- 
tive in the sense that it induces the resolve to buy or at 
least to investigate 

[he display is the silent salesman, and subj to all 
the so-called laws of selling To be effective it must at- 
tract, interest, arouse a desire in the mind of the pros- 
pect and lead up to the point where the salesman, re 
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vithout regard to order or arrangement, is bad. It dis- 
tracts and confuses the prospect—he wanders from one to 


the other without giving the salesman any clear idea of 
his requirements, and often leaves, only to go to com- 
etitors to purchase the very thing which could have 


I 
be en sold 


\ remedy for tl 


him had it been presented properly. 


is difficulty is found in the grouping of 


the equipment, keeping col- 
For the pros- 


interested in uprights or half-width or full-width 


different forms and types 


ors in each group together example, if 


pect 1s 


orizontal units, he frequent! pproaches that group and 
ndicates by his remarks an tions which color or fin- 
ish will meet his needs and thus obviates the many ques- 
tions which are at times necessary in order to deter- 
mine these points 

It has been found that the grouping of the different 
forms of files in alcoves has many distinct advantages. 
All these alcoves face so as to present an open front to 
the store and still form a sort of compartment in which 


: 











Illustration showing how the Grimes-Stassforth Stationery Company arranges its filing cabinet department at its store in Los 
Angeles. 
lieved of these preliminary steps, enters, to “put it over,” the prospect may be shown the several forms of files 
What arrangement of floor display will best accom- without the disturbing influence seeing the other types 
plish these results will always remain a problem of in of equipment and thus be 1 confused as to which will 
dividual requirements and facilities, and in the quite us- best serve hin 
ual case of limited floor space, inadequate lighting, et: Illustrating this int, if we are talking steel horizontal 
the problem presents some interesting aspects quipment the prospect can be taken to the steel alcove or 
In its ntot oper display of filing equipment group and the selling talk 1 with a greater degree of 
epre S s, bookcases and filing supplies, the write tention on his tl e sees steel and wood equip- 
offers the ving Ss estions in the hope that they nt of all types and styles sut, and thus becomes con- 
may be to others engaged with these problems sed 
Keeping in mind always that the display is One of the ba Its of indiscriminate placing of 
the | : selling goods, it should present an orderly wood and steel together and the failure to separate the 
arrangement and a definite plan. various types < les su orizontals, uprights, half 
Si eal, in the sale of filing « is te sections, etc., is that the prospect is very apt to inter- 
t] < demand is efficiet ve make pt the sales talk on one type to ask about another to 
that appeal strongest when the appearance of the floor ich his attention drifts, at ence the salesman is un- 
displ S gests order and plannir ble to make a 1 per pre tation of the goods. This 
prea him ¢ ney in his ofhce rs lies particularly in tl se of wood and steel, for 
it ess ( splay bear out this in order ti : the frequent question 
accomplished the first step in the sale—ii s to which is best, it is 1 ssary that the relative merits 
the sa siti salesman whos« ppt h 1s r é ospect, whose attention 
weak st be Id, and « yt possible must be done to 
It is s reas " 1 miscellaneous ng ] t t 
1] bk Ss s s ty lors o es. §s t Fe t the alcoves we remove 
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him from confusion of the general business going on in 
the store and separate him sufficiently from the other 
parts of the departments so that his attention is not 
distracted by the sight of other files or by hearing the 
selling talk and conversation of other persons who may 
be looking at a different type or class of files. 

This separation will be found valuable in the case 
of filing cabinet safes, which have become such a 
popular and profitable factor in the filing cabinet busi- 
ness and which often require an extended presentation 
and discussion of merits. Every means should be taken 
to provide against the interruption of this sales talk. 

In the sale of sectional bookcases a very different class 
of trade is to be handled. Aside from the case of law- 
book sections, it is the home consumer who must be ap- 
pealed to—in most cases the women—who have no in- 
terest in filing cabinets, therefore this display should be 
separate, and the group or alcove plan can be used to 
advantage. 

In the writer’s floor display he has provided a complete 
alcove at one end of the department for this purpose. 
One wing of the alcove, which serves as the end of the 
department, is provided for law-book sections, arranged in 
six stacks of five and six sections high, as used in the 
usual law library, and with the use of dummy law books 
this display explains itself. 

The rear of this bookcase alcove is made to appear like 
a wall in a home; over light wood frames burlap is 
stretched to the average room height, with plate rail and 
picture moulding at the proper places, and in the center 
a window. Such arrangement may be erected at a com- 
paratively small cost, and with an ideal setting against 
which may he placed stacks of book-sections of the 
heights used in the home, with a low one-section stack 
under the window, forming a window seat. In this way 
some of the possibilities of arrangement in the home can 
be shown—and shown in such a manner as to make a 
direct apveal to the buyers of these cases—the woinen. 

The third side of the alcove is arranged with stacks as 
a continuation of the back, but low enough so that a 
good view of the back wall may be had from all parts of 
the store. Stacks of one, two and three sections are 
placed about within the alcove, in order that different 
combinations may be built up for the prospect. 

The display and arrangement of filing cabinet supplies. 
that very prolitable adjunct of the business, which is so 
often and so easily underestimated and overlooked when 
filing equipment is considered as office furniture and put 
in the class with desks and chairs, rather than as a dis- 
tinct office appliance whose purpose is to reduce labor and 
render the operation of the details of the business more 
efficient, is a problem which requires considerable thought. 

W hile the use of display cases, racks, swinging leaves 
etc., is good, this form of display has certain drawbacks. 
If the samples are attached to the display boards a strong 
selling asset is lost, few salesmen know why, but all 
salesmen know that there is a distinct psychological ad- 
vantage in having the prospect handle and feel the ar- 
ticle to be bought. 

Then again, if the decision turns on the weight, or grade 
of the folder, card or material, it becomes very necessary 
that the prospect be able to handle it, in order to judge 
which is best suited to his purpose. 

If the display rack permits the samples to be removed 
the practice of selling from the display stock is apt to 
be indulged in, or the samples become dusty or soiled 
creating a bad impression. 

If the samples are taken directly from the stock, boxes 
and packages are broken, with the consequent waste. 








The logical and proper place for indexing material is 
in the files or drawers in which it is to be used—here 
it may be shown and demonstrated to the best advantage 
in actual use—and especially is this true of special in- 
dexing systems 

The prospect may see the equipment as it will appear 
in his own files, judge it, handle it, determine which 
grade, weight and style is best suited to his requirements, 
and in the case of specialty folders, may often be sold 
an additional supply for special uses, by being able to 
handle them and place them in with the regular material, 
and thus appreciate just how they will increase the ef- 


fectiveness of his system. 


Separate Furniture Department 
Necessary 


By Thos. D. Jones of the Dameron & Pier- 
son Co., Ltd., New Orleans, La. 


T has been our experience that in order successfully 
I to market good office furniture and to give the trade 
the service they naturally expect when they purchase 
goods of this class, it is absolutely necessary to create 
a separate department covering furniture, files, filing 
cabinet supplies, etc. In this department are one or 
two trained salesmen at all times ready to give customers 
the benefit of their experience and to advise them as to 
what equipment will best answer the requirements of 
each customer 

Our furniture department is located on the second floor 
of our building, and its arrangement is indicated by a 
series of four illustrations which appear on another page. 


Above the main floor is a mezzanine gallery extending 


around three sides. Here our stock of filing cabinets, 
supplies, chairs and tables is shown. This leaves the 
entire main floor for the exhibition of desks, matched 
suites, of furncture, and odd pieces such as_ leather 


couches, settees, etc. 

In arranging this room we have gotten entirely away 
from the old idea of displaying oftice furniture in long 
rows of roll top desks, flat desks, etc. We have divided 
this room into about ten separate compartments, in each 
of which is exhibited roll and flat top desks of a certain 
grade and finish. These are placed in such a way that 
the customer may form a good idea as to how they will 
appear in his own office. These suites are divided with 
Revell’s sectional partitions and railings, and, while they 
add a great deal to the appearance of the room, they 
serve at the same time as samples from which we make 
many sales. 

Another important consideration in displaying office 
furniture is the proper lighting and ventilation of the 


room. We have spent a great deal of money on our 
lighting system and believe it is almost perfect. At the 
same time, considering the results, it 1s not very ex- 
pensive. We have arranged three-way switches at cor 

venient points, so that the lights may be turned on at 

off in different parts of the roon In this way it is not 
necessary to burn all of the lights at the same time. The 


ventilation of a furniture room presents a serious pr 


lem: indeed, it is almost impossible to ventilate such 


room on account of the dust \t the same time it is 
necessary that the room be comfortable. With these 


ends in view we have just placed fifteen 16-inch oscillat 
ing fans, which give the desired ventilation without stir- 


ring up the dust 
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Chair 
- Comfort 


Cook ‘“‘Quality’’ Spring 
Back Ty} caitert hairs 
are made to give the 
com- 


HAMANN 


TUTTLE 


LUELLA 


UN 


highest degree of 


fort. The seat is care- 


fully shaped and the back 
is adjustable to a posi- 
tion so as to properly 





support the back of the 
user. 
cially 
ing, but are e 

for those 
work to do and 
it done quickly. 


They are not espe- 
adapted to loung- 
specially 
suited who 
have 
want 
chairs are used 
hout the country 


The e 
throug 


and in the numerous 
cities abroad. Thereason 
for their wide sale is 


found in their merit. 


and 


it grow. 


Handle this line 
watch your prof 


A Catalog will be mailed 
upon request. 


C. A. COOK CO. 
MANUFACTURERS 
16-28 Osborne Street 
Cambridge, Mass. 
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OFFICE AI 'PLIANCES 
‘aut 
on the day’s work is an important 
matter. In some offices the distribt 
tion of the mail occupies half of 
the morning, enforcing idleness on 
3 correspond : and stenographers, 
somet delaying important 





matters for a whole day. 





The Efficient Mail Distributor _ 


facilitates handling of incoming cor- 
respon ler nce—helps getting at and 
getting out your work. It has eight, 
six or four mel ww wath as desired, which 
can be adjusted to different spacing, 
and as it is supported by a singie 
brace and stands up clear off the 
writing bed, occupies practically no 
desk Space. 
The “EFFICIENT” is made of 
olive green baked enameled 
It is easily set up or taken down and 
can be attached to any desk or table. 
Dealers and Specialty Men 
This de e is meeting with a ready sal 


steel. 


Write us for further information and terms 


The Bailey Distributer Co., Inc. 
Seneca Ave., Stapleton, S.I., New York 
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The 5-Year 
Guarantee 
is a strong 
selling point 


When you show your 
customers the Vul- 
Cot Waste Basket, 

is easy to satisfy them 
regarding its good 


looks. 
They can see that it is 
neat - appearing both 


in color and design; 
that it will harmonize 
nicely with the fur- 
nishings of their office 
or home; that the 
sides and bottom are 
solid, thus preventing 
contents from sifting 
through to floor. 











Dan-Dee 
Hampers 
with Loose 
Covers, and 
Dan-Dee 
Waste 
Baskets are 
more pop- 
ular than 
ever. 








It is well 
to antici- 
pate your 
orders 
several 
months 
in 
advance. 





ERIE ART METAL CO. 
ERIE, PA. 


Vw. L ree COT Baskets 


GUARANTEED 


made of a highly devel- 
‘d vulcanized cotton fibre, 


i p< 
re-resisting material that 


vill not crack, split or 
corrode. 
All the above are convincing 
Ili points; but the big 
clinching argument that 
mers home the thought 
unusual value is the five- 
year guarantee. It must be 


id basket that will stand 

‘racket” for that length 
or time 
Vul-Cot 


ual value. 


Basket «ts an 
Five years is 


a fraction of the time 
it will ordinarily last. 
\ number of Vul-Cot Bas- 


today were pur- 
than 25 years 


in use 


ised more 


List Prices, 90 cents and up. 


MW ¢ today for full particulars 


American Vulcanized Fibre Co. 
520-525 Equitable Building 














Wilmington, Del- 
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Service and satisfaction go with the Imperial 
Desk. The buyer's first thought, and his 
after-thought, are the same. You like its 
style and construction the first time you see 
it, and you like it better in actual use. 


The Imperial is the dealer's ready repeater. 
It brings new business in other lines, and 
solidifies the demand for your service 


EVANSVILLE, INDIANA 





THE DESK THAT DELIVERS 


Imperial Desk Company 
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YOUR SECURITY 


(QUALITY 6) SERVICE) 


TRADE MARK REGISTERED 
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BEHIND “BICCO” SERVICE 


Is a courteous and efficient management 
equipped with the knowledge and experience so 
essential to the manufacture of filing supplies of 
the highest character. 


A modern plant equipped with the latest 
types of special machinery, where every method 
possible is employed in cutting manufacturing 
costs to a minimum. 


An experienced and well trained force im- 
bued with the ideals of the management and 
thoroughly capable of maintaining its standards. 


Boston Index Card Company 


Olfice and Factory New York Office 
113 Purchase St., Boston 395 Broadway 





} The Most Beautiful Desks in the World 
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Artistically designed to meet the most exact- 
ing requirements. 

Finish as soft as satin. (Grained work is 
an exact duplication of the natural wood 
finishes. 

Built from smooth rolled steel giving a life- 
time of service. 


Write for our new catalog now ready for distribution 


Metal Office Furniture Co. 


GRAND RAPIDS, MICH. 
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As to th ualifications of office furniture salesmen, seen salesmen go t and ta hours and when they 
it is our opinion that such men should be familiar with nally left the customer they li: parted to his mind no 
the construction, finish, use, etc... of their own lines, and clear or well cut mental pictur what they were talking 
it is well that they should know the lines of other manu about. A well painted word pict y the salesman almost 
facturers, although this is not absolutely necessary. Our has physical characteristics. It creates a desire to possess 
experience has been that if a man knows the goods he the object described and a s st result 
is selling and has confidence in them, he will go right \ salesman cannot know t i about his own line, 
ahead and do the best he can, thus getting his share ot yet many salesmen attempt tell all they know about 
the business regardless of what the other fellow does their line, thus confusing the ] spect \ salesman can 
We have eight men on the street selling our general line issuredly talk too 1 er to sell his line a sales- 
of stationery, printing, lithographing, etc., but these met man must be thoroughly tra s to its construction, the 
do not attempt to sell office furniture. All office furni juality of goods the factory | ces, the advantages the 
ture prospects are turned in to the furniture department line offers, and he 1 t be sure that he is selling some- 
and an experienced furniture salesman takes charge ot thing that will be i es and a saving to the 
the prospect from that time on stomer and not an expens thusiasm for his line is 

We frequently are called upon to make complete plans "€C€SSAaT) 
of fixtures, office equipment and supplies, submitt then To be sure In Making sai t is helpful to have a 
to our prospects with a blue print showing the proposed knowledge of competitive lines t nd that many sales- 
arrangement, together with photographs of each piece en have just a smattering kt edge and when the cus- 
of furniture and special designs of anything unusual tomer speaks ut ompetitive line the salesman will 


We find that a blue print impresses our customer an egin an arg é As w he at line is weak. Now I 


while t plan submitted is not always t A ertain it 1s unnecessal salesman to bring out 
‘ ; +] fess f ' eit , iirec ari 

brings a realization that we are doing our best t serve s Ola ‘ ‘ oO! y direct comparison. 
| The salesman ma rope! 1g out such faults by 


him, and this of itself makes a good impressior 


j ry] Cit ) ore t] T | Tt Tf ntavces | i » @ 
An office furniture department in any stationery stor¢ placing before the idvantages of his line and 
, , ; , narticniart NM the nointe is < » is superi 
can help the other departments in many ways Much particularly als Une ; his line 1s superior to 
office furniture is sold to new concerns that are Just those of competitor é ould bring these superior 
being organized, and after getting an order for turnitur« points to bear with g¢ t I i! let the customer see 
it is very easy to sell the customer his requirements 11 the faults of competing goods r himself. 
stationery, printing, et order to talk about a competitive line the salesman 
‘ ‘ . P - ‘ ee 1 know it as wel s he c his own otherwise he 
We believe that the following general rules will insure ; ; nee tk ; 
; , vill like a halt-ed te n Ww ries to ti ane 
a Suc ssful turniture department tor any concer©r! ‘ es i 7 10 § ; . A , 
‘ , , tor d not know hi | thoroughly believe that an ideal 
1. Carefi selection of the lines to be sold é \ good ; . hl 
> 7 , . , ‘ 9% rniture salesmarfr! ] f e who knows thoroughly 
display §. Intelligent salesmanship 4. Ant bove ali © ‘S y 
: ¢] ‘ L: the constructio! selling ts of his competitors 
give the customer a square deal, making no promises "6 . 
that omen ines as well as his v1 1 information in bring- 
lat yo nnot tulfill : 
gy out more ro! | tne intages of the line he 1s 
selling But there re ew smen so trained, for it 
h Off | takes vears < ex lence t ( this sort of education. 
The ce Furniture Salesman Tinatt miliies: Ga 2a ae ne 
. Talk your own lin t ecome a trade mark to 
Discussion of Training and Qualifications. prospect 
\ salesman sl as to say in the brietest 


—By Rex C. Boyd, Manager, Furniture De- 


partment, W. K. Stewart Co., Indianapolis, ind most force! nner ssible and create in the 


Ind. ustomer a desire t vn ¢ vhat he has to sell. By 
orceful I do not wish t é isundersteod as noisy. 
ie preliminary qualifications which an intending ofhce (Often the man w talks | and pounds the desk is 
furniture salesman should possess princip: I] onsist less forceful than the ma se whole mind is con- 
in educatiot He must first be educated in the adem ntrated it earnest e made manifest by an 
school which prepares him foi training in the esman s itmosphere i neerity ; iction and which can be 
school. which, I believe, should start with factory training ynveyed to the : et and conversational 
and junior sales wor inder an experienced salesmar \ tone Above all t gs t esman should never make 
sales ‘ las a llege education is bour to have 1 promise that he s he ever fulfill. Honesty on 
greater prestige, yet a high school education is usually t part of the sal onfidence. If he can once 
sufficient ! ve nd that if a man is really sincere and reate this f ence in tl of his customer, he will 
wishes to learn the « e furniture business. he ' ire nd that the st | t problems to him for his 
it by har tudy even t iwh his education in the e1 tion a that e1 s for the asking. It 
line mav not have taken him any further than the hig! Id be the ai eve n to deliver a message 
school e must have sufficient education t now that n each call. t ving prospect that one is selling 
neatnes e esst l d that he must al possess in invest! t t pay g profit 


een unable to obtain 


e salesman an idea of 


Che erience usua ( 
o1 ; . he in talk ec to repail rnitut e it takes to make de- 
picture it lear. ncise wording. so that t rospect liveries, al nw { s should be delivered, 
will ul ever as to what the salesman is to give - nformation necessary 
trvil st Mar salesmen | pletel r the est wo! é rst start him in our 
when t t to explain what good their pie: rniture rder department ie fills all orders and 
will do for the prospect They speak in s rt hop} ees that our placed in the customer’s 
sente é ‘ rized. or ( r ent has taken care of 
tra : sition prevents eloy the delivery it ( r this man to go to the 
, { ‘ eygree of logical have stomet s and furniture, and see 
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that everything is in first-class condition. After the young It is true that the work is seemingly very much easier 
man has spent some time in this department, we then place when a salesman can have a fine stock of desk chairs and 
him in charge of our sales floor, where his duties are to tables to offer along with the filing cabinets. His sales 
keep the floor in pertect order, see that samples are easy for a month will look pretty good, and he will no doubt be 
for the outside man to obtain, and assist the salesmen in satisfied, but let the same salesman make a specialty of cabi- 
collecting data and making out bids. After he has ob nets and systems alone, and he finds a harder proposition 
tained a thorough knowledge of how to approach a cus- confronts him, although his cabinet sales will no doubt 
tomer and handle a sale, how to carefully put through an increase, as he will not have his mind full of desks, chairs 
order and see that it is given attention by all who handle and tables, but will be concentrated on the cabinets and 
it, he is then ready to take a salesman’s outfit and cover systems. His chances for success as a cabinet salesman 
outside territory. We have taken several men through this have thus gone up a hundred percent. 
school as above described and in each case we have had Once a salesman gets into the work, he finds it very 
: a man who is worth 100 per cent. It takes a little time to interesting One sale helps him make the next Che 
fT obtain this training, but one with push and _ sincerity installing of the different systems and the knowledge of 
; and determination is sure to win out the many businesses one comes in contact with durin 
Bb the daily routine of calls and solicitations, the large 
O Pas f Pili * bi acquaintance with the office managers, purchasing agents, 
pportunities or l ing a inet stenographers and clerks makes the work peculiarly in- 
: S | teresting, and after the first year the salesman will have 
| aiesmen the foundation of a business that will continue to grow 
i as long as he will stick to it, and success as a syste! 


—— 


salesman is assured 


ey By J. O. Ashton, Manager, Office Furniture p k ' — : 
sy making this particular vocation a straight specialty 
. Department, H. S. Crocker Company, San : , tie : lke ' 
: " , sales proposition, and making it a business by itselt 
Francisco, Cal. 
studying the fine points and concentrating your thoughts 
: PPORTUNITIES for filing cabinet salesmen were on this particular feature, the ultimate results will be fa: 


never so great as now The scope ot the various vreater than you drean 
filing cabinet devices is so far reaching that it behooves 
the present-day salesman constantly to keep in touch with California Concern Believes in Window Display. 


modern equipment and interior arrangements and systems Che illustration which ippears in this page shows a fine 
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Example of effective office furniture display in the window of Grimes-Stassforth Stationery Company. 











for hundreds of different businesses Almost every day example of an office furniture window display [his ex 
: the writer is confronted with inquiries regarding som« hibit was shown in one of the windows of the Grimes 
. sort of system to fit some particular kind of new business  Stassforth Stationery Company at Los Angeles, at 
Hi he had never thought of befor created much interest among those who passed the store 
Thousands of dollars are expended each vear by the ne of the other windows featured t equally ttractive 
i makers of these many devices which give the salesman loose leaf display. It is stated that these displays resulted 
j greater opportunities There are good positions waiting in definitely increased sales. 
| for “real” filing system salesmen. | learn from various Office furniture is not the easiest line to exhibit in a 
| authentic sources the scarcity of these particular men: window Its bulk precludes the display of many pieces 
| especially in the Coast cities they seem hard to find. Sell at one time, but this, perhaps, may be regarded as ar 
| ing filing cabinets as a specialty line does not seem pat advantage rather than a handicap. since it effectiv« lis 
a | ticularly interesting and is considered by some a_ hard noses of the temptation to crov the window with a mis 
ey game his, I believe, is true of any business, and espe cellaneous assortment of unrelated merchandise—a fault 
a cially so if the salesman is not properly equipped which is all too evident in 1 indows 

















suit your taste—y* 
book. 
lust be as service ible 
come their appearance 
by quality in material 
Their comfortable 
a feeling of strength in 
weak backs—No 
jueaky springs—N 


The Marble & Shattuck Chair Co. 
CLEVELAND, OHIO 


nade the right kind of chair 
at fair prices. “M &S"’ 
* most prominent cor- 
public building 
ry give the same servic 
rchased. They Salis! 
‘are built for comfort 
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WE ARE ESTABLISHING NEW AGENCIES 
Write for Informition 
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Work-Organizers Are Selling 


Organizers in stock which haven't 

would, write us immediately and we 

move them quick. or where to 
it of them 


If you have any Wor 
sold as you think thes 
will either te ou 
send them to get yo 





ur mone 
That is the Work-Organizer ide 
No dealer can have Work-Orear 
with our consent, for longer than what he considers a ‘We like 


a 


zer specialties in his stock 


reasonable time rway of 

If his trade doesn't move them, we will doing bust 
nes writes 

We make suggestions to dealers to help them move our Mr. Blinn, of 

goods, | f any dealer doesn't get quick results from Stewart 4 

these suggestions, under his own plan, then we want his Kidd Ce 

stock to f rders from dealers who can't get enough of Cincinnat 

these goods 

rhe only goods that sell « it effort, sell also at a smal! 

margin of profit These a s don't sell themselves but 

they sell ea inder the simple plan we outline, and 

pay a liberal margin. Ina r dealer list, we don't belie 

there is a one who isn't pleased, but If there is we want to 

know it 


Work-Or ganizerSpecialtiesCo. 


53 Lafayette East Detroit, Michigan 














Wire Baskets 


The complete, standard line for the trade. 
Acme Baskets are the highest grade, in- 
tended for sale to the exclusive trade. 
Climax Baskets are the best in the world, 


except the Acme. We also manufacture 
extra large baskets, railroad, round and 
square tape baskets, letter trays, refuse 
baskets, etc. Ail baskets are made in four 


styles. Write for catalog and rrices. 


BARBEE 
Wire & Iron 
Works 


174 N. Dearborn St. Wenn 
CHICAGO, ILL. ai 
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Dietz Desks 


give satisfaction 





A complete line of office desks and tables. 
Write for new catalog 


The J. F. Dietz Co. 


Cincinnati, Ohio, U. S. A. 











Discounts 
on this 
Sturdy Basket 


because they show their strength 






Dandy baskets sell fast 
and durability at a glance They look good, too; finished 
in dark green enamel with a substantial rim at the top 


and a solid steel bottom Let us post you on them at once 


North Western Expanded Metal Co. 


983 Old Colony Building, Chicago 








Ghe MEL Filing Sate 
Masters Model 
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"100°. a Safe With a Cabinet Interior’’ 


That is what thoughtful business men demand—the 

=e ar of a real Safe with the adaptability of a 
iling Cabinet. 

The appearance of the Meilink is its own convincing argument 
a stronger appeal by far than superlative word pictures. 

The Meilink is the choice of all who make comparisons. The 

protection of a Safe is visible in its construction 


Investigate for Yourself 


HAADUNUENOARMONT ONAN ONAL SSNONOONEALUN1 cEOea NNO LD NND eM GET EY MNMEN DOA ET ANE EOBOLSTONEEAY 


= New York Office: 368 Broadway 
Address all mail to factory 
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The Meilink Mfg. Co., Toledo, Ohio : 








| | 
UTOMATICF iILincE quipmMeNT 
FOR DAYLIGHT SAVING 
What you can do with Automatic Files will leave you 
daily one -hour more for recreation or to devote to 
other matters, because they are gotten up tor rap- 
idly and conveniently handling all kinds of fling 
matter. 
AUTOMATICALLY EXPANDING FILE DRAWERS 
now made of steel, enclosed in handsome Wooden 
Cases the same as for the past 14 years, in Flat Top 
Desks and new styles of cabinets, operate 
perfectlyin any climate. 
Don’t make the mistake and buy 
the Automatic 1917 






before you get 





sell to consum- 
ers direct or 
through Office 
Supply Dealers 


The Automatic 
File & Index Co. 


143-159 Pearl St. 
GREEN BAY, WIS. 














Making Office Furniture Lines Profitable 


Some Pertinent Suggestions on Mistakes and Their Rem- 
edy in the Handling of Office Furniture Both Wood and 
Steel. 


GENTLEMAN nected with a prominent eastern 1 complete article t same as a dozen pencils or a blank 

A manufacturing house analyzes the situation as to the book. For three years past great many jobbers have 

success and failure of dealers somewhat as follows been handling these goods very successfully, and if a 
In the United States there are approximately three hun jobber can do it a dealer surely can 

dred cities large enough to warrant exclusive agencies ot “Perhaps the principal confusion comes to the dealer in 


leading lines. Suppose we divide the office equipment that he pictures in his mind a line of four-drawer vertical 


dealers into three grades, “A,” “B,” and “C.” files and bigger sections, and as this takes up a lot of 

\" grade dealers are those who get the business b« room he gives it up as something he could not handle on 
cause they go after it. They are the live, progressive, account of space But if he could carefully check over 
growing men. They buy well and make every effort to the lines of some of the large manufacturers he would find 


dispose of their goods and turn their stock as often as that they divide their business into two classes, one 


possible which they call shelf goods and the other their ‘Floor 


The B”’ grade man is of an older generation. His goods.’ 
credit is good, he has an established reputation, and he is “A great number of dealers are now stocking cabinets, 
inclined to wait for business to come to him His estab- and with the extra protection that the manufacturers are 
lished trade keeps him fairly busy, but he has stopped giving the finishes, like birch mahogany, so as to assure 
growing He is not a hustler and sooner or later. unless them of delivery in good condition, we think that the 
he reforms his habits, he will be crowded out by the more dealer in handling filing cabinets and supplies, for which 


ente rprising ” fag ovrade men. there is a constal! tly in< reasi! 2 demand, would better go 
4 into detail and give the thought of carrying them as shelf 

goods, serious consideratior One or two samples on the 
not collect his bills and has no enterprise in selling his lor need not take up a great deal of room, and any dealer 


goods. He is the man who is just worrying along and who 18 Im earl al urel nd space somewhere to 


Under the “C” grade classification we will find the ol 


mossback—the man whose credit is poor because he can 


er) yon will be pushed over the brink carry a storage stock from which to make deliveries, if 
y SOY V ust . d 

‘ r - ‘ necessary 

We might add another grade and call it the “D” grad ; : 

‘ . . \ prominent steel manufacturer believes that the great- 

classifving this man as the fellow whose office is where , ' upg ; 

ad a ; er ; est handicap under which dealers work is that so many 

he hangs his hat, and who cuts prices. : ; . 

eg: ‘dtl i He] , do not acquaint emselves sufficiently with the construc- 
might, said this manutacturer, cClassily the reasons . ‘ . 

: tion of the product and its price. He delays giving the 
for failure as, (1) failure to realize that this is a selling - P 
customer information in order to write to the manufac- 


A 
age: (2) ignorance of how to figure profits and losses; . ; 
> ‘ ey . | , turer, when the quotation he wants may be in the cata- 
3) poor buyers accumulating dead stock that should be 1: . 
> ae Sod logue in his own possessio1 [his is carelessness on the 
cleaned out The best advice I can think of for success , Pale é' a, : 
: : ; part of dealers which they should overcome. This arises 
is, keep up; buy well, and practice good executive man - . : F 
ij : . ; perhaps from lack of sufhcient attention to quoting prices 
agement and good salesmanship. All these t ings ar¢ , : . . 
‘ ! ; and a failure to file away catalogues and price lists where 
possible, because a man may learn them if he will, but it ; vie : : 
7 they can be readily tounse Neeping properly posted and 


requires hard work and resolution. a ; 
, , giving prompt quotations is one of the requisites tor suc- 
\ man may start in the office furniture business evet ai 
if he hasn't space enough to accommodate a stock of th In order to sell a line the most successfully, too, the dealer 
larger pieces \s a beginning he can sell 5x3 boxes for must have samples to show ustomers. We know this 
nGex s, small card files, etc. The man who buys this pecause dealers who handl r product and carry a rep- 
small material is a prospect for bigger things. Its us resentative line of samples, always sell a great deal more 
makes him a convert to modern systems, and once thi than those who handle one sample and sell much of the 
dealer has gotten his customer started, he can sell him i, Cees weteleine 
ther ar more profitable things from the catalogue if h Many sales are lost t m the lack of experienced 
innot carry the stock. Some dealers who are unavoid a oy a r business. 
ably cramped for room and cannot at the present time Another manufacturer of steel devices asserts positively 
btain the space to carry stocks of goods are achieving that no office equipment dealer can afford to overlook the 
onsiderable success by selling goods from eriginal phot filing equipment end of his business, and that steel filing 
graphs which the manufacturers supply. Of course, it is equipment is ich at ern business necessity as is 
better wherever possible for the dealer to carry a suita the typewriter or the adding machine. The dealer should 
le stock and to | enough goods on hand so that h handle these goods and ess his customers with the 
in make immediate deliveries. The man who wants his fact that the protection « luable records demands steel. 
fice furniture wants it right away as a rul By so doing | I] to his sales and build up a busi- 
\nother manufacturer makes the following suggestions ness or brat tl pment lines, which is bound 
Why do not more dealers handle and make a profit to be a bie factor in the ‘ 
on raitus t appears to us that many are not One of the factors w e for success in the han- 
familiar with the fact that out of three hundred items dling of office rnitur th in wood and steel, is a thor- 
listed in our catalogue, which is typical of that of many ough and painst »wledge of the line. Without 
ture nul rers Imost two hundred could | this no lest is “talking points” so thor- 
led ‘shelf goods’ and are wrapped individually, labeled ughly t e to head off objections and 
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You only do a part of the 
ings into which your prospé 
your door are a very large h 
your furniture is the most « 
surroundings. 









steady 


Sectiona 


Greensboro, 





Make Your Office a Salesman 


selling: the surround- 
‘ct enters as he opens 
elp or hindrance. And 
‘ssential item in those 


The M-R Special 
Filing Cabinet 


helps to sell every other 
office line the dealer car 
ries Its vigor, design and 
serviceable dignity are seen 
at first glance. Its strength 
of manufacture means 
swift and silent operation 
And it will almost 
unlimited hard usage The 
finish harmonizes 
with either oak or mahog 
any furniture 


stand 





Dealers stick to the M-R 
line because they value a 
profit proposition 
Make a note on the pad at 
your elbow to write us to- 


day for details 


The 


Melton-Rhodes Co., 


Inc. 


Manufacturers 
Bookcases and 
Filing Equipment 


North Carolina 








There are Desks and Desks 


Desks which sell 


HERE are 
and stay sold permanently 


do not sell so readily and the 
in place of friends 


and there are 


easily At a Good Profit 
others which 
n ofttimes make enemies 





“But one line of desks” has t fact 
our entire ine of Modern Busir s Off Equipr t has 
been built under the same plar grad t and 
that one At the Top of the Heap 

If your customers are interest Desks, Tables and 
all other tems f Ur t M t Business Equip 
ment n 8 r atalog n y hands w the 
trick 


Write today 


WATSON MFG. COMPANY 


JAMESTOWN, 


N. Y. 
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Selecting and Arranging the Stock 


By Morris Sanford, President, The George 
A. Mullin Company, Cedar Rapids, Ia. 


is long past for ary ument as to whether 


: aye time 1 
or not the 


is the natural office outfitter in 


furnitures He 


tt 


stationer should sell office 
his field and is a poor mer 
| 


chant to the extent that he a 
to be taken away from him. 


ways the handling of this line 1s a very simple 


In many \ 
matter and that very fact has unfortunately led a good 


dealers into the mistake of cutting their margins 


With better 


being rectified though slowly and it will 


many 


much too closely methods of accounting, 


this mistake is 
furniture as 


nsidering 


be well for the dealer who is ce 


new line to realize clearly in advance that while the gross 


sales are large and attractive, the line nevertheless is 


proper charge 


And of course he will 


slow moving and so bulky as to make the 
unduly hig] 


for rental expense 
a high order o 


remember that salesmanship is necessary 





Morris Sanford. 


The direct selling expense in at fhce furniture « 
ment depending largely on store sales will rut nside 
ably higher than in the office sundry department 
the individual sales are small but where tl turnover is 
rapid 

Of course the dealer will this 
the best possible showing, | 1] . 
to reducs tal charg ‘ proj S 
poss le ( Ss ailable $ { » > 3 
easily re é his m “ 
deal f é nt. | sa I ly dry 
lighted St this t s t 
oughly ver ited d de | tt be oe 
If cit iler 1s igl ré S t } 

t afford st Gov - ules 

akin hat the ¢ of this de 
imiliarizes self with the ( ndles 
he ‘ es at 1 t le ist ¢ t nis F < 

niture r to the ¢ ( s s 
nd the ir rtant matter t static 
have an ( intag< 

ct that he is sition t ‘ | 

| e lit s Ss le t thi ely s 
number of styles and sizes Ss to cover 
great nun | S In lle s 




















STEEL 
CUSPIDORS- 


Enameled in green to match 
office furniture. 





The best sellers we have ever 
offered. 


Our new catalog is ready. 


The Ireland & Matthews Mfg. Co. 


Detroit Michigan 


ING AGENTS 
le St., Chicag 
Antoni« 


San Francis: 


San 
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EST TIME 


»tebook and the last tap 
mething besides “speed 


The Byron 
Typewriter Cabinet 
provices for a scientific ar- 
rangement of tools and mate- 
an important feature 
when stenographic efficiency 

nsidere d. 


1S 
Ww for catalog show- 
DEALERS ing entire line on rom 


THE SH 


between the first outl 


ORT 


of the typewriter depends upor 
and a 


uracy’’ in typewriting 





Typewriter Cabinets and Tables, Your 
? customers will find it interesting 
Byron T writer 
Cabinet Company 
- - 33 Washington Ave., 
“cuples $ so 
‘oor Space Mt. Clemens, Michigan, U.S.A. 








— 


r 





The Basket You Can't Destroy 








8 Sizes 3 Finishes 

Special sizes and finishes t rdert 

A] Umt rell 
Paper Towel Basket 

Write for Prices 

The Massillon Wire Basket Co. 


Massillon, Ohio, U.S. A. 


a Stand and Soued 





No. 55C 
Catalogue on Request 


LRRD IO 





Write to Us 





for our new catalog of cloth 
covered shelf boxe card 
cabinets, blotter pads, etc. — Cleth Covered Cabinets 


a big, brand new stock of 


We have 
STATIONERS’ SPECIALTIES 


in our new spaciou 
N rooms and every stationer 
> should know 
money making lines. Write 


today to 


tA L. HOFFMAN 


45 Lafayette St., New York, N. Y. 


abs 117 


Desk Pads 




















An Exceptional Opportunity 


; The surprisingly 
margin of profit for the dealer make 
this typewriter desk 


which ‘ s and the 





wd exer 
"No 1d 
of wl ‘ 
ply, b ar- 
ered « = 

s typew nd 
pede 

= mnt ~ 

: No. 193 u 

: have Ir t 

= and lescript 

= ter. 

= No. 193 Writ 

= today. 

= ILLINOIS SCHOOL FURNITURE CO., Rockford, Illinois 





HAVE YOU ENLISTED? 


AS A DEALER—YOU ARE INVITED TO JOIN 
THE MANY DEALERS NOW PREPARED FOR 
PROFIT ON ROSCO AND RAVENS- 
WOOD GLASS DESK PADS. 











When one considers 
the tangible value of 
these specialties and 
the saving of time and 
temper effec ted by 
their use, and the tes- 
timony of dealers who 


are already handling 
the line, he finds the 
iying “Goods well 
bought are half sold” 


ipplies with particular 


e to these devices. 


GLASS DESK PADS 
be overestimated For 
overlooked, 
man at the desk 


cannot be 


of the 





\ ven their merit and 
r will prove a steady 
' formation and descrip- 


Ravenswood Glass Desk 


I 


Ravenswood Office Specialties Co. 


Originators of Glass Desk Pads 


West Ravenswood and Newport Aves., CHICAGO 
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Black Powder Ammunition 
is a thing of the past. 





To win today you must have up-to-the-ininute 
equipment. Why offer low priced, inferior 
articles? Your trade wants the best the mar 
ket affords in a telephone holder and will 
gladly pay the price to secure this. There 
are various types offered today, but only one 
Burns HI-LO—the gate type telephone brack- 
et, adjustable up-and-down, in-and-out, and 
down-and-up. <A practical and lasting office 
necessity of unique adjustment features, at- 


tractive design, rigid construction. 


Hisist) 


ADJUSTABLE 
TELEPHONE 
BRACKET 





A choice from various style of mountings makes 
it possible to attach this bracket anywhere on desk 
or near it as best suits; then, too, the Hi-lo Burns 
arm is furnished in several different lengths. 


Ask for literature on other attractive office appliances 


DEALERS—lIn actual dollars and cents there is 
more profit to you on the sale of HI-LO BURNS 
Telephone Arms than on any other make of tele- 
phone holder on the market. Get our trade propo- 
sition immediately. 


\ word to the wise Patent protection and financial 
responsibility back of sur guarantee 


MANUFACTURER 
Snertcat btecltic 
COMPANY 
State and 64th Streets CHICAGO, U. S. A. 














the dealer can concentrate very largely on a very few 
items. A dozen to twenty styles and sizes of flat top 
desks with eight or ten styles of roll top and as many 
typewriter models, will provide a sufficient assortment for 
95 per cent of the calls and the wise dealer will standard- 
ize on the best numbers he can find within this range, 
maintaining ample stock of these numbers to take care of 
his trade. 

In filing cabinets, the problem is somewhat more com- 
plicated. But the same principle of standardizing can be 
applied. It is astonishing how large a proportion of filing 
cabinet needs can be taken care of with vertical letter 
drawers and card index drawers properly indexed. In 
the safes and fireproof cabinets, the same idea should be 
worked out 

To put it briefly, the office equipment dealer should study 
the needs of his clients in general, choose a carefully 
standardized stock of staple sellers, buying nothing that 
is not well constructed. Then he should study the indi- 
vidual needs of his client and recommend for each the 
utilities which will best serve the individual case. He will 
study with very special care the details of indexing the 
various cabinets and of using the varied equipment which 
he sells. Likely as not the “by product” sales of supplies 
made in connection with the average furniture sale may 
yield as important direct profits and incidentally please 
and serve his customer in quite as great measure. 


Ways to Win New Accounts 


Ti ii I 


By George D. Snyder, The William B. Bur- 
ford Company, Indianapolis. 


HE “power to attract new accounts” as one of the 
T strongest qualities making for the success of the re- 
tail stationery store is the hub-idea in a brief but pungent 
article submitted to “Office Appliances” by George D. 
Snyder, manager for William B. Burford of Indianapolis, 
Ind. He says 

“A new account opened in a Stationery store with a 
growing company means a great amount of stationery 
sundries. A new company just incorporated requires at 
least desk room. That means chairs, tables and filing de- 
vices successively. Filing devices work into every modern- 
equipped office, and are practically a re-order proposition. 
\s the filing demand increases, there are additional sup- 
plies to buy. One great value of filing devices in a sta- 
tionery store is the fact that by a little study you can 
equip a customer's office without the necessity of hiring an 
expert systematizer. 

“Locate the filing devices prominently. Let the cus 
tomer see constantly something that he requires. Filing 
goods should be given a more prominent place in a sta- 
tionery store than the indispensable articles, which tend 
to sell themselves in proportion to their merit, such as 
erasers, pencils, rubber bands, etc. The supplies can be 
sold conveniently by keeping samples in the stock cases, 
with a surplus in some convenient place, but not neces 
sarily in a prominent location. There is no better display 
for these than to show them exactly as they would be used 
in the various cases. 

“Here is an illustration: Only a week or so ago a film 
company in New York City opened a branch office here. 
Up to the present time we have sold them additional 
equipment consisting of a bookkeeper’s desk, stenog 
rapher’s desk, filing cases and probably one hundred dol 
lars’ worth of miscellaneous articles, such as cuspidors, 


desk pads, ink wells, postal scales, etc.” 
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THE “CAPITOL” 
INKSTAND 


The “Capitol” is the 
highest achievement in 
the making of an ink- 
stand. Easy to clean 
ind refill. Keeps the 
ink clear and _ fresh. 





Made in a variety of 





; | No. 2 designs and sizes. Send 
Se 3% in, square ’ ~ 
Each 50 cts, for circular of latest 


models. 


Prompt delivery on all numbers 


CUSHMAN & DENISON MFG. CO. 240-242 West 23rd St. New York 


_ SS RAR 2 a A Sh 














= 
= 


Two heads are better 
than one — likewise, 


a thousand are better than three or four, which presents one reason why OFFICE APPLIANCES 
should interest you. 

Our staff is in constant touch with all branches of the office equipment field, making it possible for 
us to secure first-hand information concerning trade developments. Our information comes from a 
thousand different sources. Descriptions of new devices for office use are published in OFFICE 
APPLIANCES usually long before the trade or general public learns of them. 


Staple lines and specialties are described every month in the advertising columns. They represent 
the products of more than two hundred leading manufacturers. 














AA 


Most of the special articles are contributed by men expert in the sale and use of appliances for 
modern offiee work, and contain interesting, usable information and recommendations. They contain 
business ideas for business men. 








3 Use OFFICE APPLIANCES regularly and it will pay you dividends. 
\ THE OFFICE APPLIANCE CO., 417 So. Dearborn St., Chicago, Il. 





Ideal Tubular Stands 


are now used by practically all leading 
manufacturers of office machinery of 
every kind for which a stand is neces- 
Sary. 


If you are interested in a stand that will 
increase the value of your product, send us 
your specifications and we shall be pleased to 
submit sample with quotations at our risk. 

The cuts herewith show but two of a great 
variety of styles. 

Cut at left shows model No. 3 combination 
portable and rigic typewriter stand. Same 
model with all its advantages will be furnished 
for any other office machinery 

Mount your machine on our stand, roll it 
to your work, throw the crank to other side, 


: , Burroughs 
and you have a rigid stand s 


Adding 

Machine 
On Our 
Stand 







Write for circular with prices and discounts. 


Fowler-Mianson-Sherman Cycle Mfg. Co. 
1447-1455 W. Austin Ave., Chicago 






No. 3 Combination 
Typewriter Stand 
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Hundreds of 
Your Customers 
will buy— 


MARSH 


RUBBER Finger Pads 


RUBBER 

if you give them a chance. 
many people have never seen them. 
—It’s up to you! 





Probably 


Davol Marsh Finger Pads increase 
the efficiency in handling money, 
paper or cards. The corrugated 
tip insures accuracy and-speed. 


Department stores, insurance com- 
panies, banks, printing establish- 
ments and other big corporations 
buy them by the gross. = Small 
offices will buy a dozen on sight. 


Have these people canvassed 
and earn easy profits! 


Our national advertising is read by 



















more than a million readers each 
month. It’s 

selling the 

Finger Pads Mo SE7 

for you! a 





LP UN 
Trial Assort- 
ment in half 
adver- 
tising carton, 
asillustrated. 


$2.75 





gross 


Free Display Cards 


RETAIL PRICES 
10c each—3 for 25c 


75e per dozen Se *# 
. , . J Ses 
Special Discount to Dealers P Sag iy 
on 5 gross orders J & , 
Se ror > 


Providence, Ss ; 
R. i. Sf “ $s = er < \ > . es 
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Cutler Takes Federal Position. 

Burwell S. Cutler, head of the Cutler Desk Company 
Buffalo, N. Y., has become assistant chief of the Bureau of 
Foreign and Domestic Commerce, Department of 
merce, Washington, D. ( Mr. Cutler is one of the ablest 
young business men in _ the New York. Press 
lispatches state that he will dr pon his experienc: 
knowledge of business to intr ( nd install moder 
systems in his d rtment 

A Red Cross Enthusiast. 

Edward J. Goldblatt, salesman { the Remingtor 
writer Company in the Chicago territory, is a memb« 
the citizens committee of the American Red Cross. G 





Edward J. Coldbilatt. 


blatt enrolled 1.100 members sent in $1,600.00 11 
rst few weeks of the campaign for 500,000 members 
addition to his Red Cross worl e had a “bumper 


In typewriter sales 


Book on Business Correspondence. 





N. W. Barnes, A. M., in charge of 
correspondence in the School of Commerce and Admini 
tration of the University of Chicago, has prepared 
eighty-four page book on “How to Teach Business Co 
respondence.” This book is 5% inches by 8% inches, an 


is bound in standard crimson vellum cloth. 


New York 


by the A. W. Shaw Company icago, 
London 

[This volume is a work for those who train other 
write business letters, furnishing them with effective 


at 


courses in busines 


d 


ods, selected materials and suggestive assignments 
basic aim is to indicate how rather than what to do 
author presents a thoughtful vsis of business corre 
pondence instru and clearly how 
that instructior effective { ¢ selected eX 
from the S ence mn s such rms as 
Crane ( pat Chalmers Motor Company and Josep! 
I R ve & Son, afford a ? W ll irTr 

Ist format The literatut siness corres] 
ence, including psychology, sales letters, suggestior 
uUs¢ vor lear thinking, et has been well covers 
The rice vk is very 1! lerate 

Thomas B Re lds, 1 ¢ ¢ Whiting | r¢ 
Compat Ne \ } visited S % cag omces hi 
( he | t of Ma 


It is published 














GLASS DESK PADS 





ur ( | cave (;lass LD sk Pads 
are very popular and greatly in 
DESKS,TABLES,ETC. 

PRICES from $3.00 to $7.00. 

Made in tw izes, 18x24 and 
Increasing in demand 20x36 
as they beautity the PLAIN FINISHED 
appearance ot the of- and 

BEVELED EDGES 


hee and protect its fur- 
niture. 








We supply genuine 
Polished Plate Glass 
only and guarantee satis- 
faction. 


Write for Prices 


State —ae 
THE CHICAGO MIRROR & ART GLASS CO. 


217A N. Clinton Street, Chicago, Ill. 


Established 1290 

















$ 1. 5 7 s CHIEAGSS, 


Your profit 


on every sale 
lhe Spert elephone Bracket 


made of the best mate 
handy, handsome 


You can make still more by taking the rials—strong, hi: : 
big quantity discounts— il never work loose: fattle 
" r sag Specify finish: Oxi- 
lized copper nickel 


45% and 5% off in lots of from 12 to 25 per, heavy 


irable black enamel. 


45% and 10% off in lots of from 25 to 50 teary Saat 
Oxidized copper will be fur- 


s otherwise specti- 





In lots of from 1 to 12, 45°) off 
Take the big discounts | ang | chee 
| ery perry ele ‘ sracket is shippec 


p. Price includes the 


1Or attaching to top, 


The Sperry Telephone Bracket is." ois oetetcs 


GUARANTEED FOR 5 YEARS all compact in 


$3.50 not $5.00 pref ot 


5-YEAR GUARANTEE: We will rep! 


“ft rr | ler ' Br | ¢ wh; 
\ i @ic ( TACKCTL Wilt 





Modern Appliance Co. 


Dept. F-102 
19 South La Salle St., CHICAGO, U. S. A. 
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Passed Away During Month. 








Are you stocked on 


Tenee Mame 


Inklets is the name of the largest selling, most 


approved and practical ink tablet, made by the 
same manufacturers that make the famous 


Eclipse Pneumatic Inkwells 








Cut Shews 
Two Well Set 


2 


(4 Ink always fresh and clean 


No rubber to corrode or stick: 






Penstock and handsalwaysclean; 


} 


Patent opening does the trick. 


SEND FOR SAMPLE BOX OF “INKLETS” MAKING FULL QUART 


75c for Blue-black, - - - 32 tablets 
$1.00 for Red, Green or Violet - (32 tablets) 


Catalog A sent free on request 


General Eclipse Co., - Danielson, Conn. 


Edwin H. Prentice. 
Edwin Huntington Prentice, president of the Phoenix 
Desk & Chair Company, at 204 Bush street, San Fra 


cisco, died suddenly in his home on the evening of April 


21, while dressing to attend a dinner party he was giving 
in honor of his son, Edwin Whitman Prentice, whos« 
wedding was scheduled for M ] The elder Prenti 
was at his desk as usual during the day, but complain 


of feeling ill during the afternoon and went home to 


down. \t 6:30 he rose to dress His son, in another 
room, heard a noise and entered his father’s apartment t 
find him dead on the floor 

Mr. Prentice was sixty-two years of age and one 
organizers of the California National Guard. He was in 
the employ of the Southern Pacit Railroad for thi 
years. His death came as a great shock to his mar 
friends 

Samuel Williams. 

Samuel Williams, president of the Milton C. Johnsor 
Company, Inc., lithographers, printers and manufactt f 
stationers, of 78 Walker street, New York, died \pril 27 
ifter a several months’ illness He was nity vears’ 


veteran of the printing and stationery business, serving 


his company in an executive capacity most of that time 


D. A. Tower. 

David A. Tower, for years head of the Tower Man 
facturing Company, New York City, died May 23 of pneu- 
monia at the age of seventy-one years Mr. Tower su 


ceeded his uncle, Stephen Tower, in the ownership of the 
il 


Tower Manufacturing Company out thirtv vears ago 








The company, under his able management, advanced fron 





a comparatively minor position to a place in the front ranl 








Profit and Prestige for 
the Wide Awake Dealer 


se'ling what every office worker needs, and 
sees the value of, the instant it is demon- 


strated— 


U-Need-Me Felt Chair Pad 


Prevents Shiny Clothes and Stays Put 


U-NEED-ME 


(Pm eGisTerReo) 





Free to move with the body, although fast 
ened in three places to the chair seat. One- 
quarter inch all-wool felt; furnished in 
brown, green and maroon; guaranteed fast 


CC ylors. 
Catalogue, Prices and Discounts for YOU 
Write to-day. 


GEO. E. FOX & COMPANY 
52 West Kinzie St. CHICAGO, ILL. 


Manufacturers of the U-Need-Me polished bevel 
plate-glass and felt desk pad. 


of commercial enterprises, becoi ling one of the largest 
wholesale stationery houses in the world. In January, 
1912, Mr. Tower sold his interests to James H. Einstet 
Mr. Tower is survived by his widow, Mary A. Tower, and 


two daughters 


T. J. Gisburne 


Theodore J. Gisburne, for many years and until the 
time of his death a manufacturer of blank books in New 
York City, died Mav 21 of cerebral hemorrhage at the 
residence of his son, F. I. Gisburne, at Bay Ridge. Mr 
Gisburne was seventy-four years old and was a veteran 
of the Civil War, during which conflict he held the rank 
of captain of Company C. Eighth New York Volunteers 
He was born in England and came to this country wit! 
his parents when he was nine years old. He is survived 
by a daughter, Mrs. Charlotte Self, of San Francisco, Cal., 


and four sons, Theodore Fn, ] St. Louis, Mo.; Edward 


1 


R., of Fresno, Cal., and John L.. and Frederick I. Gisburne 
of Brooklyn 


C. M. Dennison. 


Charles Melville Dennison, who founded the Dennis 
Stationery Manufacturing Company of New York ( 
passed away at his home, 659 St. Mark's avenue, Brookly1 
some week ago, after a short illness He was 


Cooperstown, N. Y., December 31. 1844, entering business 


at 12 years ata dollar and a half a week In 1869 he was 
one of the founders of the firm of Dennison & Smit! 
Twenty years later this became Dennison & Sons, 
present name He is survived wife, a brother; thre 
sons, Charles M. Ir., Robert S. and Ethan Allen, 

three daughters He was a prominent Unitariar 


| keenly interested in the new problems of military pre 





| paredness 
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Sewepuse 


The IDEAL 


NGBUSCHT /- [Two Good Ones | | MaSHERER 


INKSTAN 


OISTENE 





have proved 





They have been adopted after 
most severe and critical tests and 
comparisons, and are now in use 
in thousands of large Business i 


These two office necessities 


excellence. 


Houses, Banks, State Capitols, 8 
and Government Offices. H Quick and Basy Way" 
Every stationery and depart- ry, and highly efficient 
ment store should have these of - no Gunhae on eennee 
fice appliances in stock. ite peresiaie Wik Eon 
prevents the evaporation of red ink. oe ee ee 
Our catalog circulars, etc., ‘eithiean aaacehaiaaal 


with your imprint, will be sent 


none) patience and 


you on request, FREE. Also at- so of water 


tractive set of six display cards— tomptath 


in colors. 


ptation to put filthy 
tongue. 


it is useful 


rane Self-Closing Inkstand Co. mitwaukee, wis. Us. 

















Sitting or Standing 
The Phone Comes To You 


SELF-BALANCING IN ANY 
POSITION AND AT ANY HEIGHT 


when supported by an 


EQUIPOISE 


TELEPHONE ARM 


250,000 in Daily Use 





Sells for $5.00 ---- Worth More 


Agents Wanted Everywhere. 


The Holtzer- Cabot Electric Co. 


Boston and Chicago 











Kohlhaas Sight Systems 


Portable Sectional 
(eo ~ « 2 
“= Lon a © i . 
i} '(; sa t os — oo. 
j * . . ; t 7 
Cuskmne 78 2406 Medan St ] 
ef c fel. K ‘e/a | 
pared GY 44% 3 0e 


Tih Speer a 


Nine ye b> 3 ee 








from Holder but 
‘ ’ i 


ASK YOUR DEALER 
or Send for Catalogue 


Addres» Files Dental Files Pass-book Holders 
Desk Reminders Household Records Currency Holders 
Follow-up Files Check Sorters Real Estate Files 
Recipe Files Note Case Files Signature Files 


Physicians Files 
business where 


Petty Ledgers 


DEALERS—Why miss your PROFITS on this 
easy selling line? Drop us a line TODAY 


The Kohlhaas Co. 


Manufacturers 


31 West Lake St CHICAGO, ILL. 
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Brainy Desk Workers Need Aid 


You need a system that will eliminate 


plac ‘ instant i ila 


keep all papers on one ubie t in 


itating the sorting 
but 


Instant-Capacity File 
| Does This 
| 
| 


Ml le if pres ra ane 
tee to f an desk. Send 
r the humber rece ir 

juip our desk iy 

vidth f draw ind 

ae " fficietr ana 

k o I Pri lio 

| t paid Mione ick 

guarante For sa all 
f iss « ‘ 





The Byrne Pub. Co. 


27 E. Monroe St., Chicago, Ill. 


Showing drawer file with 1000 letters 
25 envelopes, bills, invoices, 


statements, orders, et 


STATIONERY 














Boston, Mass. 








Why Is the 
PEERLESS the 
BEST moistener? 


Ask any user—Marshall Field & Co., 
John M. Smyth & Co. and thousands 
of others—and they will tell you that 
we have the BEST article of its kind 
on the market to-day. 






Patented Nov. 22, 1904 
Patented June 16, 1915 


Simple, Useful and Economical 


labels and fingers in handling 
Advertising matter 


Used for moistening stamps, envelopes, 

currency. Foreign business given careful attention. 
sent in Spanish if desired 

Write for particulars. Sample sent on approva.. 


PEERLESS MOISTENER GOMPANY 
838 S. Claremont Avenue Chicago, Ill. 


We have been com pelled to raise the retail price to 85c. on account of the 
rise in the cost of metals. 











RED, DOUBLE BEVEL, 
GREEN ee 
Quick sellers are these 
Re IBERTS double bevel erasers. Their strict 
ly fast their fine ‘feel’, their splendid 
quality and good looks have made them stan- 
dard with wide awake stationers in all parts of 
world. A Supe rb five cent article 


No. 


eé 


333 
444 


two famous WELDON 


ct )] TS, 


the 


Half gross cartons 


WELDON ROBERTS 
RUBBER ERASERS 


88 STYLES.FINE QUALITY. NEWARK NEW JERSEY. 














THE ONLI-WA NON-SPILLING INKSTAND 


For Draftsmen and Artists 







With India Ink se ng at 25e per bottle, artists and drafts 
men have ong been oking for in inkstand that vould 
so he spilling problem.” TI ONLI-WA 

NON SPILLING INKSTAND is the solution 

As shown in the istration h stand is 

fastened’ to the board r desk, eliminating 

the test possil ty of spilling the nk 

f ist r with a highly pol 

bronze finish pra t ally 


Dealers and Jobbers 
Wanted 


The r rendous t ir 
stor f t s 1 irtist 
and ! sman ant ne 
Are uu supplied If 

for sample ind — it 

delays pay no dividends 


THE ONLI-WA MANUFACTURING COMPANY 
DAYTON, OHIO, U. S. A. 


C. A. Warner. for the past iew vears at the yew \ 

| H. DuMont in charge of the New England territory 
wets N. Y. 

Louis Friedman, stationer, is now at 2174 Fulton st: 

| Brooklyn. 

Chicage, Ill. 

| J. Marcus, senior member of Marcus & Compa 

| delp! a, | ( tl peen iv supe Sit 

| ore izat he Whol | \ 

| Amet r | rece? es ( col 

with M s & ( inv are Villiam R 

i ours S les ind Mis ly Po \ 
pen expert It is reported € fatle ill 
New Y l h of the C y 4 t 

Galveston, Texas 

Clat W { ourts, the Wl | known iw aa i ~ 
manu ril stationers, h; n attractive full-page 
vertisement in the Diamond ] ilee | dition ot the (; 
ton Daily News. Pictures s Hutchings, presi 
Robert W. Shaw, vice pre sic | treasurer, and ¢ 
L. Stevens, general manager, re atured. 

Huntington, W. Va. 

Joe L. Wilson, Fountain N Ce ny, is a ne 
cern at Huntington. 

Joliet, Ill. 

The Henley-Relyea Company, dealing in station¢ 
books, is a new oncern it Jol Capital s all),t 

Miami, Fla. 

L. E. Edwards is retiring from business here 1 
ontinue his Mackina Is] Mich., store durit 
summet 

Montgomery, Ala. 

B. A. Blake Jr., is reported as succeed | 

Fowl Montgomery, Ala 
New York, N. Y. 

Clark & Busch has beer ‘ stationers 
ers. booksellers The capital is $25,000 and the 11 
tors are O. H. Busch and W. &. Clarl 

The firm name of Parker & Wolfson, wholes 
tions and tovs, 38 Rivington street, has been cl 
Parker & Co., Moe Stecker having been admitt 
partner, 

The Bell Stationery Cor vy, stationers and ]| 
are new at 45 Lafayette stre Ne York ¢ ity. 

The capital of the McConnell Press, In hae 
reased from $25,000 to $35,09 

The Perry Stationery ¢ O03 Fitth é 
iDS¢ itin ed business 

Interstate Sales Company has been establis 

ces at 129 Fulton Street N York ( tv, 7 
Miller To lg nagel 

B | Sandne Ss irly ct ro ( 
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Practical Office Articles that Sell Quickly 


at liberal profits 


Polar I 





POCKET INDEX CARD CASE 


THE ORIGINAL NON-SHINE 
CHAIR PAD 







Dealers tu 
The original Non-Shine Chair 
Pad can now be ordered and 
shipped along with 
any the | la r 
’ . 1 
- items. Order goods 
7 
' = 17” ” shipped together and 
CENTER DESK —— GLASS DESK PAD 
DRAWER TRAY S cartage. No. 0—15x18 No. 1—18x24. No. 2—20x34. 


~e 


For Asserting Pins, Clips, Rubber Bands, Etc. 


ASSOCIATED COMPANIES: 


Non-Shine Pad Company 


7037 Ridge Ave., Philadelphia 
101-107 N. Marshall St., Philadelphia 


M. R. LANDES, proprietor 


Factory: 


Office: 


Every dealer should kee] 
posted at all times about « 
entire line. New iten 
being added contir die 


Some of our other practical office articles 
which all dealers should know about. 


Pocket Index Card Cases 
Cut ¢ 


Side 
Paper Weight and Memo Pad 
Penknife and Ink Eraser 
Signature Blotter Bo 
Valuable P pear Wi alle 
Furniture Top Pr 


Fe 
A Liberal Discount to The Trade. 


esk Calendar 
jlass Pa and 
Trays 

Desk Drawer Tray 


per Weights 


Blade 
ok 





ypewriter Sho ck At ect rb 
tne DESK REMINDER 





Polar Manufacturing Co. 


101-107 N. Marshall St. 
Philadelphia 


of both companies 











 Meilicke - . 75 | 
Active Phone List 
ERE’S the device that ill double the « 
H iency of your fer vee He pri Makes it 
necessary t Hounder through a hues 
cratch paper 


66 


Th 


Sn 


117 


mothe ‘lie ae List Problem ning 
cess. 
t HImMpe oh t before 
" 4 D: etical ine rt gor out as a 
Is can be leilicke Active Phone List 


me th at 


Note These emabanen 


Hi 


Ladl ( 


1 
4 


tion. 





Sent direct on receipt of $1.75 
Dealers—Get Our Proposition 


MEILICKE CALCUL FOR CO. 


( Cul 


Room 418 Scan Bldg.. ‘CHICAGO, £8. 





350 B 








PAPER FASTENER 


ket and is win- 


at one end and at 
theother asa punch 
to accommodate a 
in. 
A useful combina- 


sample 





BUMP PAPER FASTENER CO. 


BUMP” 


e New Stand Model 





and PUNCH 


ow on the mar- 


instant suc- 
It can be used 
paper fastener 


binder post 


Ask to see 


Write now. 


AS USUAL THE HAND MODEL 


“BUMP” 


PAPER FASTENER 


Is having big sale and is giv- 
ing satisfactory results. 

You should have both on dis- 
play, to satisfy the increasing 
demand for these models. 


LA CROSSE, WIS 
SEYMOUR CONOVER, Eastern Representative 
New York 





roadway 
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for appendicitis. He is Tha Davids’ eastern ri 
HIGHEST EFFICIENCY a 
IN THE DISTRIBUTION OF YOUR CORRESPONDENCE Rudolph Ohl ; 
Xudolph Ohland 1s rece! ( on to the erse 
CAN BE OBTAINED Kode <neeee 
BY USING of the Record Card Company, 541 Pearl street 
The Bristow Radial Distrib | 
e risto a 1a istri utor P | . Nicolls wl oO recently ( ie to the Lo ( w 
more Company, In now it nager. For seven ye 
he was with the Carpenter P r Company as buye1 
ror eight he was connected wit the nbort Vail ¢ 
pany) San | I sco 
Dohan Brothers, wholesal ‘tat ners i54 Nassau Stree 
were clected as nem be rs ot Stationers & Publis 
Board of Trade at a meeting t] rustees last montl 
Philadelphia, Pa. 
MODEL 8 PRICE $5.00 \. Pomerantz & Company will be able to move into i 
Clears the Desk of Baskets and Trays ne ? 
new building in Chestnut street, west of Fifteenth, pro 
Zz above cut illustrates our Model 8 Distributor when fully , ; 
up. Any number of compartments less than eight are ob- ably by September Ist It is tories in height 
tal by leaving out some of the partitions, all of which are er , 
removable or insertable at will. Size of base, 12in. x 64 in. x splendidly appointed 
34 1n. All metal construction—finely finished. } 
Pittsburgh, Pa. 
An Indispensable Feature of Every Well Equipped Office cm 
R Donahoe & Kennedy. Stationery dealers, have peer 1! 
If the size shown above is not suited to your needs send for our ‘ : 3 ‘ 
circular illustrating the other sizes. corporated by Thomas M. Donahoe of Ben Avon Heig 
Liberal proposition to dealers and office outfitters. Pa.. for $5,000 
FREDERICK BRISTOW St. Louis, Mo. 
54 Lawrence St., Newark, N. J. The Blackwell-Wielandy Book and Stationery Company 
has leased the three-story and basement building at 1821 
23 Locust street, for a warehouss 
_ CURRIER STEEL DRAWER FILE lee, ak 
1¢ only all steel stationery file that sets inside 
the desk drawer When out of use it's out of lixo ‘ish ¢ ( ) , p eas ’ nt rroune 
sight Pays for its cost and is indestructible Dix n, L is] . omipany | ed the « : ire § 
Saves — Stationery, Carbon Paper floor and basement of the Welch building at 259 Californi 
Drawer Space, and Operator's Time. street. almost directly across from theit present locatior 
Removable, adjustable trays, longest 14 inches ’ 
Patented. Finish Olive green to match other steel office thus nearly doubling the present floor space 
furniture. Exclusive agency and sales heips tod alers. Large profits. Write 
CURRIER MFG. CO., Boston Block, Minneapolis, Minn. 
Cosmopolitan Commercial Co., 82 Beaver St N Exporters , , 
H. S. Crocker, of the H. S. Crocker Company, has bec 
ippointed a leutenant-command in the Naval Coas 
fit ] t l Defense Reserves 
\\ N Patte n, head of th Patten ( ompany ltd 
are the backbone of the re- Honolulu, visited the San Francis trade during the pas 
tail business. Hundreds of month. His company is the essor of the old-est 
stationers are making steady lished firm known as the A. B. Arleigh Company 
profit from the sale of our 
The annual meeting of the I S Crocker Cor ny 
Desk Pads held on May 7th Besides the local ofticials 1t was 
tended by F. J. Young, mana f the rms brat 
We manufacture pads in sixty styles, all sizes, which Los Angeles, and W. G,. Houston, who has charge o 
means that no matter what kind of a pad your customer Sacramento store Mr. Young left for the East t ] 
wants, we have one which will exactly suit him. Order part of May to visit certain es with whi s 
a small quantity today totry usout. Prices and samples et 
submitted upon request a 
L. Sainberg, 65-7 W. Houston St., New York City Walter J. Willoughby, 1 —e : 
the lat ( ral & Pike ( left ‘ F 
omce } 1 May ] expect ‘ c¢ SIX r s 
Established 1875 Incorporated 1900 Still at it 1917 
\] J : he rt M. M ( y is 
We Make Covers east the N , se 
For Typewriting, the f ' ] S dled } 
Computing and a : . 
Other Kinds of Ma- 
chines Having Bright 
and Polished Sur- lixe Fish & ( ' , setth — 
faces. = —. ICY store at 250 ( t stre h r 
OFFICE FURNITURE and YREWRILER CQL, ’ 
everything with bright floor s] t ‘ ss s 
surface should be so I . ly ‘ H 
protected. We are = . . . 
one manufacturers of nres | & | ( rr 
these goods and believe 2 
we make the greatest Was s ain I s1 
quantity and variety. may 
Send us Sample or diagram of your article and we will quote you Seattle, Wash. 
prices and send sample of the material. H.C ere office suppl} 
Ne article too large or too small for us to make and figure upon. 1 
with ) ital St< ot SLOCUM 
THE WILEY, BICKFORD, SWEET CO. Utica. NY 
The Wm. H. Wiley & Son Co. Division, rhe Ut n ey 
HARTFORD ° ° . CONNECTICUT ‘a M — 
tock a I mess at \ wx { si 
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The C. L. 
Steel Back 
Ledger 


pr vides a backbone to the loos leat 
stock Being made in five capacities, each 
which expands to 100%, it fills any re 
quirement you may have. Its electri 
eld letals bsolutely flat opening 
e1 nake feature which swell the sales 
ip ust 
in r use il 
Po 
é acity line affords the dealer a | 
rt t at a minimum of outlay W rite 
de ] 


THE TENACITY MFG. CO., Inc. 
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‘“Something New Under the Sun’’ 


‘the HESS 


TYPEWRITER 
ERASER 
HOLDER 














the t f typists have been 
\ fe 

the | t | 11 and indispensable 
ipphlanes ror ¢ ry typewritel 


CAN BE ATTACHED INSTANTLY TO 
ALL MAKES OF MACHINES 


a handy place 


saves ft ( ! temper! Py 1aes 


in the cost of 


RETAILS EVERYWHERE AT 25c 


\ GREAT SIDE LINE FOR TYPEWRITER 
SALESMEN AND REPAIRMEN 


Write for literature and price 
to dealers and agents 


THE HESS TYPEWRITER 
& SUPPLY COMPANY 


Distributors 




















WRITING FLUID 

free from all sediment and 
glutinous matter. It is triply 
filtered It flows 


| through steel and fountain 


easily 





lhe ink to sell is the ink you 
would use. “Once ita try 
Electro - Chemical, you will 
“boost” it. A s 


on request. 


samp ay is yours 





THADDEUS DAVIDS INK CO., Ine. 
New York and CuHuicaco 

















Reading, CINCINNATI, OHIO 19 West Fayette St., Baltimore, Md. 
NUMBER ONE! | Something About A 
DAVIDS’ ELECTRO-CHEMICAL | Superior Line of 


Ribbons and Carbons 


Tl man who uses type- 

iter ribbons and carbon 
pa] is the main consid- 
eration in the manufacture 
ort t 


Crown Line of 
Ribbons and Carbons 


The m degrees in which they are made pro- 


vide a cat ! heet or 1 in which suits the 


particular requirement each individual user 
no matt how exacting those requirements 

may be. 

People who had become doubtful whether they 

could ever t a ribbon or carbon which would 

“fill the bill’ have found, after being introduced 

to the Crown line that the Crown specialty is 

“filling the bill” in every detail. 

Crown Carbons and Ri ns will pay dividends 

for you 


Crown Ribbon & Carbon Mfg. Co. 


Factory and Home Office: Rochester, N. Y., U. S. A. 


BR ~aey H « F F ICES 
81 Nassau St., New York ¢ Dearborn St., Curcaco, ILL, 
Century Bidg., St. Lours Mo. 327 28 W lamson Bidg., CLEVELAND, O 
TO FOREIGN INQUIRERS:— Please address Export Department, c/o 

ur Rochester Office Catalogue English, French or Spanish, export 


our R 
discount sheet, together with samp | full information, will be sent 
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SNOW WHITE STICKS TIGHT 


clippings, pont aaa 
is 





For mounting photographs, fili 
for booklets or advertisements, "EL EICH'S VE 
an adhesive of highest efficiency. 


E oc Mis 


7 





The paste is of snow white color—a soft, velvet consis- 
tency. It spreads smoothly and does not curl the paper. 

It is put up in non-corrosive, neatly lithographed cans. 

We have an interesting pees ition to make to dealers and we 
shall be glad to send complete details on scueeth. 


THE COMMERCIAL PASTE CO. 
533 South High Street, COLUMBUS, OHIO 











mt 2 





MARCHANT 


the figure machine 

The miller of today couldn't produce 
his fine flour by using a mortar and 
pestle—but some engineers, account- 
ants and statisticians still use a pen- 
cil instead of a Marchant Calculator. 
Don’t be a machine—use one 
Sent free for 30 days’ trial, in your 
office, on your work—no obligation. 
Write for the catalog. State nature 
of your business. 











MARCHANT CALCULATING MACHINECO. 
Dept. 05, Emeryville, Oakland, Calif. 























TYPEWRITERS 











Allentown, Pa. 


The Allen Typewriter Con of this city 
orporated at $25,000 to 1 nutacture typewriters, 
lating machines and parts ncorporators are R 

Uhlig, Walter 1. Matters an mes K. Bowe 
Chicag», Il. 
Alexander J. Smith, formerly with the Providence, R 
ithe. t] [ od Tyt1 vriter Company 
transferred to the Chicago 


Des Moines, Iowa. 





I. B. Miller, who has beet ing t. C Sn 
ers out of the Des Moines off 1s entered into 
o1 in l i gy, buy Ihit 
ty] ¢ 

J | Na . S&S les { nde \ 
vrite! ( ! NMIoines of 
“tt | tory, 1 be a be 

Newark, N. J. 

J. W. Kennedy of the Remington forces her 

ove tage sly to tl nsas City office, beg 
June 1 

Providence, R. I. 

( H hsse. formerly in rge of the l'ndet 
ypewriter Company’s off t Scranton, Pa 
made manager of the Provide R_ 1.. office 

pany 
San Francisco, Cal. 

(;. R. Forsvth of the San Francisco torce of the R 
ington Typewriter Company s been pre ‘ 
position ot head accountant sistant ma rf | 
Blair. formerly assistant credit manager for the We 
house Electri Company, ] 5 eel ppointed 
Mr. Forsyth as countant 

E. W. Negl s | t! sales 
Remar on Ty ‘ ( He will 1 
Calit t \ rs 1 S; 

( 1 Cla sstul R s vi 
i rewell | ! by his his de i 
rece ] \ er | S 
eNXI ¢ t 

| 
I. W. Dey rly { 
Company 2 ent ( Ss epte 
s city sal ' th 1 ‘ | ( “ 
& Bros. Type ( | TS 
mana 
Springfield, Mass. 

Oe the Elliott-h1 r ( " 
from this agency to assume ree ot 
at 607 Clinton building, Newark, N. J 

Pesce cyte Qn, 'D. Cc. 

(; IN Kendall, yrrmerly \ the El Fishe { 
pany at Newark, . J.. has recently becom: sales 
wer for the Harper Overland Company at Washi 
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yourself 
sale. If 


you will supply your cus- 


A DVERTISE 

with every 
tomers typewriter ribbon 
and carbon paper demand 


by furnishing high class 


goods under your own 
name and brand, you will 
find that every sale of 
these goods is a distinct 
boost for your business. 
This, of course, will have 
an excellent effect on 
your profit. Your cus- 
tomers will come back be- 
cause your name on the 


container will show them 
where more goods of the 
same style and quality can 
be secured. 

Send for samples of our 


typewriter ribbons and 


carbon paper. Try them 
out thoroughly. Put them 
to the most difficult tests. 
You will decide that they 
are the kind you would be 
glad to have associated 
with your name 


Write today for samples 


[J q = 
e Mfg. Co., 


Sansom & 8tb Sts. 
Philadelphia, Pa. 


i i EL i ane 





SESE Te ees EX 


SAR RT SE eon meee Se 


A A RES ee EOS SALI ta 


Rae Bots 
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KENDALL 
Envelope Sealer 





Patents Pending 


ONE MOTION 


MOISTENS AND 
SEALS 


SO ENVELOPES 


A MINUTE 


Automatic Moisture FEED 

SIMPLE - PERFECT - PRACTICAL 
Price $2.00 

We ha n att leal 


KENDALL MFG. CO. 


79 Sudbury ‘St... Boston. Mass. 














Stop Cheating Yourself 








How Long’s Three Minutes? 





Telept a 3 ‘ earl he 
ises eft 

MR. BUSINESS MAN, send 

- , — , nded 

MR. DEALER, send for folder “A"' a 

in the sale of this clever de e. Itisre 

izing mre " ne met 1 f 

ae rhe numbe 

nence of tl I ir section W 

Phonometer will surprise you. WAKE UP. 


Sole Distributors 


GRAVES TIMING DEVICE CO. 
2503 Parkway Philadelphia 





NIFORMITY of 

inking is one of the 
most important factors of 
a typewriter ribbon, and 
upon this we have 
reached the point —par 
excellence. 


Our ribbons are made 
in the following writing 
strengths : 


Extra Light—No. 31 
Light—No. 34 

Light Medium No. 37 
Medium No. 40 


Medium Heavy—No. 43 
Heavy—No. 46 


Extra Heavy—No. 49 


The above writing 
strengths can be abso- 
lutely depended upon 
and the particular user 
will always get what he 
wants. The different 
writing strengths are also 
known by the numbers 
shown. 


A trial order will display 
beyond doubt the abso- 
lute control under which 
our inking system is 


conducted. 





HOLMES & DIXON 


Proprietors 


DIXON, 


HEAD OFFICE and FACTORY 
69-71 Wooster St. 
New York City 

Also 


1305 Arch Street, Philadelphia, Pa. 
212-213 Upper Thames St., Lendea, E. C, 
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sat SET Ji fi wu 


Manlilacturer 


(ADCO A 
The Binder of Highest Efficiency 


Tt ee 


tt 


aust 


PNM. aS TR Ab INA TONSA TE 





z 
= 
. 


= 
* mane IID IN (ER PMD 


Chicago, IIl. 

George E. Fox Company, 54 W. Kinzie street, announce 
to the trade that they are in a position to handle 
of office specialties with merit 

Kingspor*, Tenn. 


McCready & Doane have organized a new office supp! 


and stationery house, which has just been opened 
business here. Both members of the firm are experien 
office equipment men. The new firm is open for accounts 


in their line. 





Made especially for Machine Bookkeeping The only binder in connec- La I az, Bolivia. 
tion with tray that gives the operator all the space of a vertical file and can ’ - . . , ‘. ‘ 
be locked down to a few sheets for desk use I ape! and stationery stocks received from 


Europe be 
ACCOUNTING DEVICES COMPANY fore the war here are nearly exhausted and the moment is 
fortunate for the inauguration of an American campaigi 
564-570 West Monroe Street In 1913 Bolivia purchased paper goods to the valu 
Chicago, Illinois $463,120, but the imports fell to $325,901 the next ye 











and to $173,971 in 1915. The tardiness with which At 
ican manutacturers have risen to this opportunity is see1 
in the fact that even in the latter year, when German i 
portations were reduced nearly to nothing and the cor 
If You Are the Man sponding demand was heightened, this country sent 
— Bolivia only $37,420 in stationery stock Bolivian 1 
chants have been holding to a faith in an early end 
who watches ex- war, but recent events have increased their eagerness 
penditures for buy in the United States 
your firm, one of Ottawa, Canada. 
your plain duites is to F. R. Burgess, manufacturers’ representative, witl 
ascertain by investi- fices in Hope Chambers, desires some good and substat 
gation whether or not tial lines of office appliances which he can push in t 
Dominion He requests manufacturers to acquaint 
The with their offers 
Multicolor Ponce, Porte Rico. 
P In Office Apphances for March, page 158, we stated 
ress de Lahongrais is a commission agent. Mr. de Lahor 
will do for you what vrais states that this creates 1 wrong impression; that 
it is now doing for thousands of others— is a merchant carrying stock of many lines, purchasing his 
goods outright from the manufacturers. Mr. de Lahor 
Save 40 to 60% on grais states that he is interested in securing the repr: 
. ° ° sentation of some important lines of office equipment at 
Your Printing Bills that he will take hold of the lines he secures and push 
‘ y , : them over the entire island Porto Rico At present h 
No more of your time is required than it now takes to i‘ ar a Desk Mes 
buy printing One, two or three colors at one operation. ~ ——. sented "9 the A. 1 pnd EBS ” ear nae 
Speed four thousand per hour. Simple to operate. New York, who are purchasing agents for him in thi 
Someone near you has a Multicolor and will be glad to tell ee and am wane pegares ee rs aes a ens 
you about it. Ask us for names of users in your line. be sent to this concern. Mr. de Lahongrais 1s interest 
; in the following articles Adding machines, adding typ 
writers, addressing machines, lniling machines, calculators 
Lisenby Mfg. Company cash registers, office chairs, check protectors, filing cabi 
Factory: Fresno, Ca nets, filing specialties and supplies, fountain pens, glass 
Address all correspondence to General Sales Department desk 3 and other — of desk pees, loose leaf books 
portfolios, typewriter rmbbons on paper, typewrité 
298 Broadway = New York paper, rubber stamps, safes, typewriter specialties and suy 
plies, new and rebuilt typewriters, etc., etc 
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Some thin papers are merely thin. 


ESLEECK’S 
THIN PAPERS 


g, effective, useful, uniform 


are stron 


and durable. 





These papers are useful for invoice 
blanks and other manifold forms, 
bulletins, lists, foreign and branch 
letters and for copies of letters, 
reports, records, etc. 

















KELLER'S 


~~ BLACK WRITING f 


CASTS CRRANENT 










(ACTUAL 10e SIZE) 


Ink and eyesight are first cousins. Poor ink means 
poorer eyes and poorest work. Keller’s American Black 
Writing Fluid can easily | non any color of station- 
ery. It is one product whose quality has not been 


affected by tl 


For fountain pens, at home r in the office, you will 


find Keller's American Black “ riting Fluid fast black 
and permanent. Made in all sizes and bulk. In writ- 
ing for samples, please ask prices 


THE ROBERT KELLER INK CO., Detroit, Mich. 
Mirs. of Inks, Macilage, Paste, Sealing Wax and Pat. Rubber Spreader Tubes 
































Adams 
Ideal 
Book 

~~ Ring 


For Perforated Sheets and Binders of All 
Sorts—The Ring with Unlimited Uses. 


The simplest, quickest operated and most satisfactory ring 
ever invented pin r jaye apart sheets and binders of all sorts. 
Allows the sheets or binder to lie perfectly flat when opens 
The enlarge d yint keeps the ring right side up in position 
to be instantly owe ned When closed, it is securely locked. 





The Adams Ideal Book Ring is made with nicely rounded 
corners and no sharp edges to mar the furniture It is 
used wherever a cheap, quickly operated binder is wanted. 

The Adams ring is also one of the best key rings on the 
market. A key can be put on or taken off in a jiffy 


These rings are made in five sizes Inside measurements: 


No. 0 Diameter % inch No. 4 Diameter 2% inch 
No. 1 Diameter 1% inch No. 6 Diameter 3 inch 


No. 2 Diameter 1% inch 
Our goods are handled by leading stationers, to whom 
cuts for istrating italogs will be furnished, on request. 
If you do not carry them, order through your jobber, o- 
write us at once. 


HENRY T. ADAMS MFG. CO., Inc. 
6796-6798 S. Chicago Ave., Chicago, U. S. A. 











BLESS 


“MASTERGAUSE’ 


The Dominant Carbon 


It is designed to do certain things and 
to do those things superlatively well, the 
dominant features bei 


Extreme Wear 


Permanency of Records 


Manifolding Qualities 
carbon paper be more versatile? 


manufactured on scientific principles 


and in accord with all the facts of experience, 
a carbon to give supreme results. 


The proof of everything lies in its results. 


Where MASTERGAUSE is once used it is 
always used 


Peerless Carbon & Ribbon Mfg. Co. 


UNITED STATES: 113 West Broadway, New York 


EUROPE CANADA 
39-40 Shoe Lane, 176 Richmend St., West 
London, England TORONTO, Ontario 
























OFFICE 


Tell Your Salesmen 








to accept all the orders for special envelopes 


and containers that they can find 


Tell them you've found a house that can make 


up any special envelope in short order and at 


right prices. 
We're the house. 


Just ship us the sample or the specifications 
ind we'll send you our quotation on the double 
quick. Add your profit and pass the quotation 


along to Mr. Customer. He'll be delighted. 


But please don’t wait until a special order 
happens in before trying Security Envelope ser- 
vice. Remember that we make all the stock 
envelopes and containers—standard sizes, shapes 
and weights for filing and mailing purposes—as 
well as special containers for every use under 
+] 


ie sun 


Write us today for our “profit p 


roposition to 


progressive dealers.” 


Security Envelope Company 
“The Specialty House’’ 


APPLIANCES June, 1017 








Minneapolis, Minn. 
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Crane Ladies Stationery 
Sold by all Stationers and Booksellers 


These goods are suite. to the tastes of the 
most select trade. Their merits are known 
the world over, and they yield a profit to 
the dealer. Once tried, the purchaser be- 
comes a regular customer. 


Presented in the following Styles and Qualities: 


SUPERFINE QUALITY. In Light Blue Boxes, 
containing } ream of Note paper each, and in separate 
boxes } thousand Envelopes corresponding. 


EXTRA SUPERFINE QUALITY. In Lavender 
Colored Boxes, containing } ream of Extra Fine 
Paper each: in like Boxes are Envelopes to match. 


Our papers are supplied in 
Bordered Goods and other spe- 
cialties by EATON, CRANE 
& PIKE CO., Pittsfield, Mass., 
and 225 Fifth Ave., New York, 
whose boxes bear the word 
“CRANE’S” containing our 


goods, 





This Trade Mark 
every box 


ALL THIS; STATIONERY CAN BE RELIED ON 
AS REPRESENTED. MANUFACTURED BY 


Z. & W. M. CRANE wXxve: 























[ ADDING MACHINES 














Chicago, IIl. 
Dalton servi dey rtment. Chiu 


has been trat sterred to the New 


Cincinnati, Ohio. 


W. L. Gibson, district sales agent he Dalton Adding 
Machine Company, has moved s ottices from room 717 
First National Bank building to 419 Walnut street 

Che Dal \ g¢ Machine ¢ v has 
display and sales room in the Gibson Hotel This ro 
adjoins the main entrance to tl ‘tel and has entrat S 
trom both the hotel and the stre 

C. Harley Elliott. for many ; rs prominently connect 
with the \rt Metal Construction ( pany, ot Jamesto 
N. Y., has joined the sales organizat of the Dalton Ad 
ing Machine Company, succeeding T. J. Sheridan as sales 
agent at Pittsburgh, Pa Mr. SI] nin turn will ¢ 
New York City. where he wi } sociated with H. ( 
Grubbs in the Dalton representation in the metropolit 
district 

Portland, Ore. 

\. C. McLaughlin, of the Portland office of the Dalt 
Adding Machine Company, has beet lled for duty in t 
United States marine corps Hy s been su eeded 
C. C. Staum, who was transferred t Seattle 

Pottsville, Pa. 

F. H. Wetter, formerly sales manager of the Amer 
Adding Machine at Philadelp! s been promoted to 
the position of district manag for tl territorv compris 
ing Pennsylvania, New Jers Delaware, Maryland 
Virginia 

Richmond, Va. 

W. K. Dau erly Virginia sales agent o Dalt 
dding Machine Company, ha t ste 1 to Bos 
ton. Mass.. where he will hav: ree f the Boston sales 

Oo e of tl ) \ 
San Francisco, Cal. 

\\ \\ | rskine, s les agent tor ft Dalton Adding 
chine Company Calitort 1 Ne la. has enlarge 
quarters ( ssley il ¢ 8 Miss s 
has ike " 1 os 

The B gohs \l. has o} 
new istri s the P 
building, a1 er qua 23 ! Hox 
the Bankers s t buil e¢ t 
ing ore a : 
exclusively 1 ) e | - S I 
epair dey nts e bus rhe new . 
sists ot a sul «s R37 ely tted | 






is d rcs Willian Ss | 

pany s advertising c st of Denver » 
Atkins, head of the account wes 
ern division, and | rT. McWilliams, manager the s¢ 


ice department 




















fune, 1917 OFFICE APPLIANCES 169 








THE P. & M. STEEL LEDGER 


A Culmination in Ledger Making 


eat expansio ‘ ina ick ex] 3 4 
neh (wide) } k " to ne} holding fr 100 to 80 ‘ ndex The 3% inch 


Re simplicit of its » give the gt f f irts j secures us the best 
t igs to hold the 


ine : tif , . t} : - lg nd an ornament 


Loose Leaf Ledger 
used for binding 


SEND FOR CATALOG 


ortly Let us send 


THE PLEW & MOTTER COMPANY 


Chicago; Illinois 




















\. 


RIBBONS THAT ARE MANUFACTURED TO MEET YOUR NEED 


One Old and Baffling Purchasing Problem Now Solved for You 


It is our business to make a 












It is your business to 


vpewriter ribbon that just suits . 
typewriter rib hat just suit ¢ use a typewriter ribbon 









your kind of work. We can do this 

eet om tunel nik aii. or carbon paper that 
tically tested all the de- is more than a mere office 
mands on all kinds of rib- — : 

ieaiies ’ tie danaate senaiabeial custom. Efficiency is the total 
copying. So with carbon of seores of details in service. 
pnaners err kcoki yy s more . ‘ . . 

ee Bucksk ; 101 Nothing is too small to add to your 
tnan a tradem: TK its a 6 ; ‘ 4 rt ghey? 
euarantee that vou're get- service capacity as a house. The wide 
in e ki ods range of ‘“Buckskin’’ products means that it 
hat ‘ d\ | O- ° ° ; 

ETH SF, - is a certainty we now have at our elbow exactly 
sands of offices what will help you clinch that Greater Office Efficiency. 


F.W. NEELY CO. 508 S. Dearborn St. CHICAGO, ILL. 











UUUIIAUNIONUUUOOUUUENUS000NSNC0SO0LSEOO0EO0TE0ENEOOSEOESUOOOEOOUOAOOOOUUOSUUOLLOOVEASEOEOUOOTAPAAOEAS AESOP 


BLICKENSDERFER 


TYPEWRITERS 
NEW MODELS 


o/ Peeecjecoeo™ 4 Visible Writing and All 


[t4 






FHLUULUUUUUUUQLOLOOOUUAAAAATTTAD 


| = ° 
©e00e0/000°0 Requirements to Increase the 


Quality and Quantity of Work with 
the Least Possible Effort. 


HONUNUAETAUUTA UGA 





The New Number Nine Model THE BLICKENSDERFER MFG. CO. 


Our Latest and Best “BLICK” Executive Office and Factory 


With Standard or Scientific Key- 
a Send for Catalog 2. STAMFORD CONNECTICUT 


aNVHHFUHLUUUUNLUTVNLUIUUUIOUOUGUARUAQUANOSAEE UIE A 





au 
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Carbons and Ribbons 


Symbols of Quality 


T}VATOTELSARAEASOA GS MGA 


Ui 
O 


The sale of Buckeye 
Ribbons and Carbons 
continues to increase. 
Our list of dealers is 
growing steadily be- 
cause the goods are 
carefully made and are 
the kind that bring re- 
peatorders. Youcansell 
Buckeye Ribbons and 
Carbons to advantage. 


HUVAVCUESATY GRANGE AAA 








Samples and prices are 
ready for mailing. 


The Buckeye Ribbon & Carbon Co. 


Manufacturers 
1265-67 W. Second Str. Cleveland, Ohio 


4 MATT 
WT Wt 


swift. 110 110141 


PO ee 


OTHER MA 














20c List 


A split ring memo- 
randum book bound 
inimitation leather. 


The Lowest 
Priced Split 
Ring Book 
Ever Made 





To open—simply bend back. 


To close—simply pinch rings 





No. 04416F contains 40 faint - lined 
sheets—24 x 44 (end open). 
Carton No. 7. Contains one 

books. 
Carton No. 6. 
books. 


dozen 


Contains three dozen 





Write for discount and quantity prices 


Sousa Vifr Ce 


New York Ci 
106-108 FUL 


Branch 


Main Office and Factor 
ON ST. 


POUGHKEEPSIE, N. Y. 





CHINES 




















ETE NT OL Ae ee a PS my — ee, 
Chicago, IIl. 
Albert B Di Jr.. son of t of tl \. B. Dr 
Company, was married recentl Hele \ldrich i 
the Lake Forest Presbyterian ( | 
live in Lake Forest Mr. D ss te tt 
father in business 
Among the forty Chicago 1 | the | 
unreservedly at the sposal i! 
emergency 1s the Addressogr ‘ The ] 
the forty’s capitalization is $2 Wn I ‘ 
nearly 50,000 persons 
In order perly t ire ving siness 
Modern Appliance Company lished sales 
at 19 South | Salle street 
Kansas City, Mo. 
Word has beet re €1 ed te 1 i ‘ \\ 
ton, who tormerly represent It & \ Ci 
pany of Cincin has bee s ¢ é ‘ 
tive for the Dicta ne Cor 
Los Angeles, Cal 
Che Johnson Coin Counting 4 hine ¢ " N 
York, has appol ted the Bus I M Sales 4 
pany as its agent he stat ia \rt 
Machines have heen installe s and 
cerns handling qual 1es ¢ ( 
| eC autor s ( I Thi s 
the | s Angeles sales ree B ss | 
Sales Compat now xtendes 
embraci SIX s ot s Cal rni 
Considerable interest is g i i ry 
systems. Several installations of Autocall systems iN 
been made y the ele trical engineeri! g de ent } 
Business Equipment Sales Company, including e 
larged plants of the Southert & Paper Mil 
Western Lithograph Company 
Rochester, N. Y. 
Suit has been begun tn the | ral Dist: ( 
Northern New York by the Todd P1 g h Cor 
this city against the Hall-\\ ll 
infringing of patent rights 
\ new oftice spe ialties an ma ines er is ft 
Bircher Company. Inc., of Rechester, forme by J. I 
Abbott, H. W. Rippey and | Bircher. The | 
stock 1s $30,000 
Toledo, Ohio. 
me a ee ision sales manager of the Ame 
Multigraph Sales Company, f t 2210 Wart 
nue, in this city, has been trans Des Moines, lowa ' 
where his office ts at 222 Se ties Iding 


The incorporation, at $2,500,000 


Machine Company her 


events of the 








Wilmington, Del. 


May Calculati: 
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AGE AND = Nee 


vine improves with age—likewise, experience in manufacture resu in an improved product. 





The Oldest Pencil Factory in America offers | he Archi , E lan 


THE VAN DYKE DRAWING PENCIL No. 600 


Symbol o! Quality 








- - NEW YORK 











YO SHOULD 
SEND 
FOR THIS CATALOG 


NO MATTER WHAT _e 
YOU AREI 


We make a set of Window Display Fixtures, that has been 
especially designed to suit your line of goods with which you 
can trim your windows most beautifully. We have over 50000 
of these sets in daily use. 


They are certainly a big help to the man who has to trim 
the windows, especia'ly if quick changes are desired. Youcan 
make Hundreds of standard fixtures without the aid of a tool. 


? MaxehYourSHowWinpows || Which 
Catalog 


Do You 
W ant ? 
Here are some of 
the different Show 
Window Sets we 


make. 





usiness now than 
nd effort it saves you 
decreases waste 


ichine, costing only 
k i 150 ) 

mm Set for Stationery. ..Windows pms | artes x ones 

OQ wiNcow TRIMS Set for Drug Windows 

50 IN THIS ONE SET Set for Jewelry Windows 

ONKEN Set for Hardware. . . Windows 


INTERCHANGEABLE 
ee tes eaedermm set for General Store Windows 


YOUNITS 


! in thousands of 
Thers is work for 
) your 
Write today, NOW, for FREE BOOK, 
“Graphic Sales Stimulator’’ 


GRAPHIC DUPLICATOR CO., "+p'* 


228 West Broadway, New York City 
180 No. Dearborn St., Chicago, IIl. 


Let us know your business 
We'll send right catalog 





New Construction, No Screws Screwing into Wood 


— 


THE Pent ONKEN Co., 244 4th Street, Cincinnati, O. 























The O. K. Manufacturing Co. 
Syracuse, N. Y. 


Stationery Specialties. Sole Licensors and Makers oy 


The WASHBURNE “O. K.”’ Paper Fasteners 
The SANITARY “‘O. K.”’ Erasers 
The RIES “O. K.” Letter Openers 


























—-=e oe 


a 


| 








= and labor savings it makes Absolutely accurate. A gentle 4 











“J 

bo 
— 
_ 
~ 
_ 
4 
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Makes Change! 


Accurate— 
Easy— 
Quick— 


Wherever currency is handled, the Lamscn Coin Cashier 
is a big economy as well as a convenience. 
Its low cost (on/y $/0.00) is quickly paid in the time 








pressure of a plainly marked key deposits the right coins 
in your hand. 

A great selling propositicn for Stationery and Office Ap- 
pliance Dealers everywhere (with a fine profit). Becaus« 
paymasters in factories, cfhces and businesses of all kinds, 
cashiers, ticket sellers, and bank tellers are findirg them 


indispensabie. Use the coupon 
Get Our Dealer Proposition Today 
THE LAMSON COMPANY 


100 Boylston St.. Boston 













Address 


Please send me your Dealer Proposition on Lamson Coin Cashier 
Name 




















It's a Certainty 


that Alvah Bushnell products 
bear the O. K. of the trade itself 
for the kind of merit that justi 
hes years of steady loyalty—the 
kind that has built up this busi 
ness, 

kxperiment is useful only where 
tried value has not been proven. 
We welcome experiment’ with 
other lines, for the qualities 
which have made “Bushnell” the 
hall-mark of quality are in every 
product which serves a need. The 
proof of Bushnell superiority is 
in the repeat-order Ours are 
shared with the dealers who are 
active. 


Make Sure of More Prolit—To-day 





Let us know if you wish to handle 
a line of filing containers to meet 
every requirement. 


Alvah Bushnell Company 


Makers of Durable 
\Filing Containers 


925 Filbert PHILADELPHIA 


Street 


























Pak ace HPT 


LOOSE LEAF 

















Chicago, IIl. 
lhe Stationers Loose Leaf Cor , of New Yorl 
Milwaukee has recently enlarged its Chicago brat 


-© 09 . - 
25-27 South Market street, adding 


ot Hoot space Lhe Chicago othce | s been made 
tory | incl d stock dep« } ice of 1 
ing tne service to us mers [ e strict 

W. ¢ Bardenhauer, manager of the loose leaf de 
ment of Boorum & Pease Company, spent several 


here recently 


Milwaukee, Wis 


The Stationers I OOS Leat Company states tl at re 
communications received in their thee indicate 11 eas 
ing business not only in the United States but betvw 
the United States and foreign countries The company as 


recently established agencies in Australia, the Hawai 


Islands and at twelve points in ¢ hina [wo floors 
bracing about 5,000 or 6,000 square feet of floor «1 
have been added to the factory in Milwauke 

H. E. Hawkins, one of the best known loose leaf me 
the West, has been advanced to the position of sal 
manager of the Stationers Loose Leaf C yM pany. 

New York, N. Y. 

Che Stationers Loose Leaf Company has re ently leas 
two additional ims adjoining their premises at 2 
Broadway, owing to the increas n business unde? 
able management of Arthur Br 

The Smith Blank Book Company Inct. has beet 
corporated with capital at $60,000, to manufacture and 
in blank books, manifolding, multigraphing. et rl 


orporators are P. J. Smith, R. Tindale and M. F, McAl; 


Benj = ee a vet i he blar be 
loose Ie l is city i ist montl 
seventicti } thda For seventec vears he has 

ire I « in¢ oos " ‘ Ities de 
of Fiedler & H 621 B v. New York 
beet or eriy t stewa ‘ “w Lo pat 
Roort & Pease Dany é ent was he 
witl dinner ' s house 

| n” Gordon 1 “Hal” Pra vo voung me 


ure members of the force of the Boorum & Pease | 


pany, are in training at the Plattsburg military cam] 
May 10 their associates to the number of about fifty. ge 
them a farewell dinner at the (Ormande, Brooklv: \ 


Lincoln Green was the toastmast 
St. Louis, Mo. 

The Sieber Products Manufacturing Coppany, makers 
of the Sieber system loose eat books. has removed ste 
ofhce and factory to 335 Locust street. where larger floor 
space and better working conditions are favorable to in- 


creased output 
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“PELOUZE” POSTAL SCALES 


are scientifically made. They show exact weight 
in ounces, also cost in cents on all classes of mail 
matter. 

Banks and large business houses use 


“Pelouze” Scales 


because of their accuracy, reliability and durability. 

Made in several styles. ‘*Pelouze’’ Postal 
Scales are ready sellers. All the best dealers sell 
them. Write today for catalog. 








National. 


Commercial” 121" PELOUZE MANUFACTURING CO. 23285a. HRS 
Victor i;ibs. 232-242 E. Ohio Street, Chicago, Ml. 2 ..; 44 
Leer wns oa 





Mail and Express. . 16 Ibs. 











THE ONLY ADJUSTABLE 


POST-BINDER QUALITY 
ae SERVICE 


Here’s a simple device that enables the office boy 


to bind into book form “‘in a jiffy’’ any kind of loose 
ee SATISFACTION 


The “F-B” Loose Leaf Holder 





These three constitute our claims 
for your PATRONAGE. 





CARBON PAPERS of Merit. 
TYPE RIBBONS of dependa- 
bility. 


STANDARD BRANDS, all tried 


and proven. 





YOU BUY QUALITY of us; 
WE RENDER SERVICE TO 
YOU, which means SATISFAC- 








Pat. May 13, 1913. 


is adjustable to any distances between punch holes TION to both of us. 
and to any size of paper. 
The retail price is $3.00 a dozen with liberal WRITE US NOW. 


discounts to dealers. 


| ROCKHILL & VIETOR International Carbon Paper Co. 


Sole Agents 
“ 99 : : NEW YORK CHICAGO 
ee New York City 206 Broadway 440 So. Dearborn St. 


Branch: 180 N. Market Street, Chicago 





























SECURITIES 
AND ALL 
PAPERS OF VALLE 


me tiga ss-103 BEEKmAn STREET. NEW YORK Giry lg 
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THE STANDARD OF QUALITY 





WY OT I Sy 


‘FURNITURE 























Chicago, III. 
The American Cabinet Mar turing Cor 


S. Kar] & | | h ol 
three-story brick buildi f st corne \ 
bash avenue and Eighth stre occupied 
P burch Plat , ; , 

ittsburgh late Glass Company ey will remo 
tor the exhibition of sample: ‘2 site was leased 


Now! right now, is the time to place 
n $10,000 to $20. 


99 yvears at a graded annual rent 
























your stock order for envelopes, file 

? " i OO), lhe Karpens expect to cet ! ' luly 

pockets and vertical file holders. - ee Sod 
tvansville, Ind. 

FiberstoK products are made a little more _ A new concern—the Wemyss Furniture Company—cap- 
carefully and the stock is a little more costly italized at $100,000, is to take over the building and prop- 
than others. But—they don’t cost you any erty of the Evansville Stove Works, on the belt railway 
more ; in fact, just now, a little less. Manufacturing will begin about August 15. 

; , ’ Grand Rapids, Mich. 
Investigate! Catalogue and Samples The midsummer furniture season will open Tuesday 
. ake Wi ! : 
should be on your desk Now! June 24. it is announced by the Grand Rapids Market 
Association. There will be a golf tournament and fix 
NATIONAL FIBERSTOK ENVELOPE CO. day at The Highlands on Saturday, June 30. 
34 to 40 East Allen St. Philadelphia Kansas City, Mo. 
The Business Equipment Cumpany, later known as t 
W. M. Morton ( ompany of Kansas City, has changed its 
8O0000000000000000000000000000000008 name to the Hug! Stephens L o1 inv, whicl title it vill 
- bear in the future. The company’s large sample line h 
° ) 
4 © | been moved from an upstairs location to No. 924 Balti 
4 4 | more avenue, in the heart of t king district, whe 
Poy © | it occupies % fmt oor situation \ separate ttice 
i] ° | ) 1S ¢ 7) Ii) tf ] 17 1117 ] 
partment onducted 1 con) \ the ¢ 1] 
oO i 
g oO line S omece | irtinent ak s ir¢ oft the exten 
4 \ S| line ot pr ting al | the loose le t | u¢ lines vhicl t 
9 | Oo} mpany 1s so well prepared S bute rom its | 
5 ‘ Qj pl p: int in Jeffersor City The eft uiIpmen end Ss ! 
re) > @| in ge tats of H. H. Wolfrum, who was with the Kansas 
S S City office of the Library Br three vear 
° ° New York, N. Y. 
4 ) 4 Clark & Gibby. Inc.. dealers in office furnit obs 
° , ° | their seventh business anniversary April 15, celebr 
S S the event by sending to their friends d prospective s 
° O | tomers a card showing a view of their fine uptown st¢ 
4 EYELET S 110-112 West Fortieth street 
° L Rochester, N. Y 
FASTENER : N.Y | 
° re) Edward Weter recently celebrated the completion of 
° . © his twentieth year of service with the Yawman & Erbe 
4 Binds Paper, Cloth or Leather $ Manufacturing Company, having risen in 1905 to the 
g An Automatic Magazine Machine : office managership and in 1907 to the executive committe: 
° “s ee > 7 . * Oo | He is now a director of the company \ll ‘- employes 
4 using LONG, MEDILL M, or SHORT ° of the general offices shared in the elebration. and | 
° 6 | received many flattering gifts. 
8 AJAX EYELETS : i, ©. 
° It punches the hole, feeds the eyelet, and clinches re) Thomas A. Ross, secretary o: the Benton Herald Dest 
4 it in one operation of the lever. ° Company, Seattle, Wash., wa a recent visitor in San 
4 A MACHINE for the factory, sample room S Francisco 
or office. 2 «@ 
3 g A meeting of the stockholders f | \W Wentworth & 
4 MACHINE APPLIANCE CORPORATION 4 Company, 539 Market street, has been called for July 24 
° 351 Jay Street, BROOKLYN, N. Y. © | to consider and act upon a proposal to increase the « 
; *k of the corporation from $100 to $250, ). 
800000000000000000000000000000000008 | it! stock of the corporation i BOULUD to SEIU 
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Motor-Driven 
Acorn-Thexton 


Sealer 


CAPACITY 





position for Dealers 


ctive Pro 


MFG. COMPANY 
CHICAGO, ILL. 


ACORN BRASS 


530 South Clinton Street - 
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TRINITY CARBONS AND RIBBONS 
LET US SELL YOU SOME 


CARBON 
PAPER 
SERVICE 


A two cent stamp will get us together. 
Standard Carbon & Ribbon Co., Inc. 
New York City 
Business as Usual During Aliterations to Map of Europe 











Insure Perfect Service 


BANK PINS 
CUSHION PINS 


PYRAMID PINS 


Your pin orders will receive careful 
and prompt attention. Satisfaction will 
be guaranteed if you send them to 


CRESCENT BRASS & PIN CO. 
DETROIT, MICHIGAN 





Diamond Writing Fluid 
| STICKINE 


The Original Liquid Paste 
| with the Patent Wipe Off 






| 
| 
| 
| 
| 
| 
| 






le—5} and 8 oz. Desk Pots 


DIAMOND INK CO. 


Milwaukee Wis., U. S.A 


| The Famous Inks 























MR. TYPEWRITER DEALER 
(Ga) w uld advise you to 





sale quotations st ssued, 

lrop us a ne TODAY and 
} ‘ for t | to 

ju 

per 


National Typewriter Exchange Co. 


110 BROAD STREET BOSTON, MASS. 





A New Writing Instrument 


The B-B Self-Filling Stylo 
The Stylograph Modernized 


Capillary Ink Channel 

Modern Filling Device for ae 

Safety Screw Cap and Discounts 
Fully Guaranteed 


RETAIL PRICES: 
Self-Filler $2.00 Regular $1.50 


“ We have put the Style in Stylo” 


BIRD BILL PEN CO. 
Dept. B 309 Broadway, New York 
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ARBONS 
Alice M. Mallonee 
Stratton, Maine 
Manufacturer of 
FOR ADDING MACHINES 
I am continuing the business estab- 
. ; Chicago, III. 
lished by my beloved Father, the a A a ag aT ee pinencan ap ee : 
late J. D. Mallonee. the Carter's Ink Company, took his annual ti 
during the latter part of May 
| * 3% 
The | nited states Blue Print Pay r CL ompany recently 
|} made some interesting window lisp] sin the idor 
ircade of the \Webster building ( papers ind engi- 
a> } neers’ and architects’ materials wet 
\ wee 7 Needs this to Cincinnati, Ohio. 
Zz A j ° Th Ault & Wibore Compary | e recently added « 
Prevent Tangling ss Reaper 8g ee aps 
\ / cera icW Salesmet ihese incelud (, endle 
\ : . 
sh merly with the Davant Office Supply Company of Mont 
\ gomery, \la \l Hendlev now s the southeast: 
™ ? territory r | | We } 
Note the Rod moted to t si eld 1 aor oft 
above. tories (ys , I ( rormer r \\ S 
Qur Rotary elects { npanv at Kansas City er the west. 
Truck for vertical " territory hen tin Ault & Wibore ¢ a | 
flags and Rod Rotating U J Wheat ", who is taken t cansas Citv aget 
Fixture for hor tor the Dictaphone Company 
izontal flags abso- | ruck Los Angeles, Cal 
lutely prevent Wilson, the carbon paper mar resided at a re 
tangling or twist This rotary weekly meeting of thi Optimist Cl ind had Council- 
ing about the nab Gen. man Conwell as a speaker Westervelt, the typewriter 
pole. ving around man, and Seward, the adding machine man. are other 
I it l : I 
Send for circular slightest members of this organization 
: hange in di 
and prices. State rection « Newport News, Va. 
size of flag. ag - matic The Carne oie (thee \y plianes L ompany, lealers 
spring ‘ 1 othce equipment, tvpewriter su] plies, ete has taker 
eases tension ; 4 
FOREIGN | ac teanagep ag wor som ayo 
ind permits pike 
fixture to ro New York, N. Y. 
tat vith flag 7 . ie P 
RIGHTS | iieectoess iit Wiehe Mines Clan Coniilaimnattatinice 
a gore | printers and oftice supplies, 69 Cortlandt street. |] 
ara ad ig to 
For Sale its original | opened a brat 1 t 120 Broadway 
} Philadelphia, Pa. 
Alval (; \ Oot the Carter s Ir ( 
F. E. HOWES | Sena ee anpaenagtee Aggy 
311 Atlantic Ave., — emo : er 
BOSTON, MASS. U. S. A. San Francisco, Cal 
C. H. Jenkins, local distributor of Carter's ribbons 
carbons. 1s gratitie t t this brane S e used by a ge 
RELIABLE TYPEWRITERS many schools in this vicinity om He 
Thoroughly Rebuilt Type iis Naetien cr oe 
‘ write! of all tandard 
makes at as low prices as are Whi 
sain esithe te waco Daughter Born to Mr. and Mrs. A. J. Williams. 
and good quality Friends of Mr. and Mrs. Arthur J. Williams of the 
All machine guaranteed Woodstock 1] pe riter Company art r ngratulating the 
ayainst lefect. upon the birt! or id ughter or \I 15. \Ir. Willi ms 
Courteou und prompt at- savs her hands do not look much like thése of a ster og- 
tention t orrespondence. rapher now, but he expects that in time she will be le 
Special terms and in- to manipulate the keys with the best of them, 
ducements to reliable . ———— 
merchants and . 
— Mundell Delays Trip. 
We respectfully solicit your inquiry . 
nee MIRO EUR OO Df ooo Perc rane in Russia, Mel 
‘ ° ville Mundell, who expected to start for that country this 
MANUFACTURERS—REBUILDERS =— lel 1 hj : ; +1 
Special Export Dept., 231 N. Fifth Avenue, Chicago, Ill., U. S. A. month, has delayed his journey for a time and has taken a 
temporary engagement with a leading Chicago house. 
: 
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A Pleasant 
Reminder 


ire neat, ship-shape, attractive, 
assistants to the bookkeeper. It’s a joy to work 
‘re always reliabl: uick t 
slipping off o 
orderly—helpful! You 
can have a letter number, or your ow! I 
K Marking n a Grafftco Index 1 Hand 
oe and Oe oy 


‘ oklet. 
George B. Graff Company 


294 Washington St. Boston, Mass. 
Manufact 1 Signals and \ ( 


; clean, sanitary, 


faced Made 


Send for our 











SIMONSON 


Patented Metal Tip Guides 


For Vertical Letter Fil Card 
Systems and Check Files, Are 
Indestructible 
















None genuine un- 

less stamped VU. S. 

Patent No. 794,749 
on Metal Tip. 





FREE a Sent on Request. 
Discounts to Dealers, 


R. A. SIMONSON & Co. 


122 8. Michigan Ave. CAGO 








SUUUUOUOUUUEUEEU EEUU E TEETER 
Are You Our ilineea se 


If not, we are both losing money. Our goods give 
permanent satisfaction. Give us a trial! 
Our brands of 


“SUMMIT” 


“APEX” “CYCLO” 


Carbon Paper and Typewriter Ribbons are re- 
nowned the world over. Investigate and be con- 
vinced. Write us immediately. 


UNION RIBBON & CARBON CO. 
Main Office and Factory 


Front and Laurel Sts. PHILADELPHIA, PA. 
TEPLEREERUEEEERUEEEEEEEEEUEEEEE REET EEE 


SLUUTUEE EE CUUUEDEE REET EE UDEEDE EEE EEEE EEE EEE 


I scitlibiiibdei Uieaaicaeaialle 





ADDING MACHINES 


Calculating Machines 
CLEAR ING HOUSE FOR ALL MAKES 


100 in Stock 


Machines 
iy “ot ‘ Bought, 
SIt?ss ; . , Sold and 
ee Exchanged 
Write for List 


W ur L represen 
r t town. 





Li b 


JAS. E. PLEW_ 


327 S. La Salle St., CHICAGO 








THE CLEVELAND LEATHER GOODS CO. 
24-28 Noble Court, N. W. 
Cleveland, Ohio, U.S. A. 














TO SELL THE REYNOLDS 
ENVELOPE SEALER 


because it is so simple and durable it 
akes friends for the dealer. Hun- 
dreds have been in use five years 
or more with- 
out a cent of 
expense for 
supplies or 
repairs. 


PRICE 


$39 


Size 7x8x14 
inches. 

Weight 21 
pounds. 


No ad- 
justments, 


IT PAYS 













Reynolds Envelope Sealer Co. 








109 N. Market Street, Chicago 





It is well worth your time to look into this case— 
he Best and Simplest on the market. 


Carried in 21 Sizes) 


It holds one 
card in place 
as well as 
twenty cards. 








which does away with 
Y Aang i. and tabbing. 


& 


We: end one Sample Case for 60c net prepaid 
nded tf not satisfactory. 


VW ri 
sr ST. AUDER ENGRAVING Co. 


231 N. Fifth Avenue CHICAGO 











The 
Noiseless Automatics Way 
tne LASTINGLY EFFICIENT WAY 
r atta ' ning your typewriters. Be- 
ion, it Saves you money. 
Every typewrit er Vi ce interested in our proposition 


Write for full particulars 


The Speed Key Selling Agency 
of New York, Inc. 


90 West Broadway NEW YORK, N. Y. 
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The Vital Part 
of Any Record 


is the ink with which it 
written. The docu- 
ment itself is worth every- 
thing or nothing accord- 
ing the durability of the 
ink which is used in the 
writing. 


UNDERWOOD’S 
“EVERLASTING” 
Bank Ink 


long 
which it 





1s 


the 


is 


as as 


on 


‘lasts 
paper” 
used. 
Underwood's is real ink. Let us tell you 
more about it. 


John Underwood & Co. 
62 Park Place NEW YORK, N. Y. 


BRANCH OFFICES: 


London Paris Vienna 


Toronto 














OCS 


G Lithographed 


BLANKS 


=a O1 Quality =: 


one THE PRINTER AND STATIONER 


A COMPLETE LINE COMPRISING 


Stock Certificates 
Gift Certificates 
Certificates of Award 
Insurance Policies. 


Bonds - Diplomas: Checks: Charters- 
Goes Corporation Record 














lso 
Lithographed Cale ndar Pads 
LITHOGRAPHING CO. 


GOES .2hosearaing. 2. CHICAGO 


* SAMPLES ON REQUEST: 





PENS AND PENCILS 


























FFD v0. my CM 
Elyria, O 

| d Lo nown de é é s 
los ot Sixte ¢ 1! 
lary into i i st 7 i 
May 12, Mr. |! 
t I the « . pens S et 
plenished ( M iy the ne " ‘ 

very ¢g S he burg cipat i 
urglary publi loon 
i LIP iC Ss al 

me me sp l adver ¢ I 
the story Bot t ‘ 
Chey tea | burgl irge ty 
im a vet explanation M s cleverly 
ittention tft i that ! 
their tastes 

New Yor N. ¥ 

1} \ineri | Pencil ( has ecet 
vised a container « for hold plete ass 
ot Venus pencils if case 1S Nat Sie and well 
lhe upper lid is of he vv glass \ ble sectior 
n the center akes it possible | 
trademark whether he cover 1s ¢ n or close 
is made to contain the variou encils es 
Lee different degrees in whicl the re 1 ae ( r 
oft each deere trol 6B to 7H ine provided oO 
dozen each of 8H nd YH and n HB V« 
pocket pencils at protectors i 1« | 
ssortimen Ir} ntent ] 
pencil 

lr] \ 2 f | ( 

station to 203 B l \ s large 


San Francisco. Cal. 
The local brancl ot the losenl 1) n Crucible Cor 


May from John M. Ready 


re ceived it VIS Ca l . 

cr of the compat Ss New York oft and Dudl 
Johnson t ( go head rters, who were 
Va it I ] ? 1 ( 

Wallace T. Wetherby is back at e local head 
of Eberhard Fal rma is regular trip t 
the Northwest Hy vill rema r 
of Angy Thomas from the Ea t 
the annual meeting of manage1 


1 Lewis G. Shater 


\merican 


John S. Stephens an 


sentatives of Pencil Company, have 


the 


pleted their long spring trips and expect to be 
most of the time ring the next f ecks 

| P. Sparks. district manager < t | | Water 
Company, has been spending « month in the East 

Toledo, Ohio. 

Ed. Stianks. assistat idvertisir ewer ¢ T] ( 
lin Pen i adiaslinctaateis Company s just been el 
secretary of the Toled \dvertisi Club tor the 
yeal Besides his gene al w < it t v. Mr. S 
has specialized particularly along lines hel; 
retail merchant in his sales ising problems 








“ DEXTER” PENCIL SHARPENER, $3.50: 


Best made. Best possible to make. 


A Mechanical Masterpiece 


Dexter appeals to discriminating buyers—-those seeking the best and 


willing to pay a fair price for it. DEXTER 


; : ‘ - : _ S R 
Dealers are finding ever increasing sales on The Dexter. HARPENE 





Quality pencil sharpener business is profitable business. It 1s ever 
where. Get your share, if by chance you are not pushing Dexter right now 


AUTOMATIC eases SHARPENER CO. 


1455 Garland Building - - - CHICAGO, ILLINOIS Write for details 














The PERFECT ROLL 


For adding machines of all makes. 
The PERFECT roll is guaranteed to contain 250 





Is superior because ONE SIMPLE, NOISELESS OPER- linear feet The stock is white wove, hard sized 
ATION solves any problem in M ultiplic ation, Division, writing, 18 pound folio, free from lint or dust 
Percentage, Pro Rata, Pay Roll Calculation, Extensions, We manufacture smal! rolls of every description 
Profits, Interest, ete. Other machines require a NOISY Write for prices, giving us your specifications 
operation for each unit in each digit: that is, it takes IS 
nolsy operate ns to multiply by 99 on the other machines GEORGE IRISH PAPER CC., Maneetrent 
but only one SILENT operation on the Superior. Used 21 River St., BUFFALO, N. 
by the largest institutions, rep! acing $300 machines. Prepaid, $7.50 CANADIAN HOUSI Monarch Paper : o., Ltd., 
79 Spadina Ave., Toronto, Canads 
LEISHMAN ARCASCOPE & SUPPLY COMPANY, OGDEN, UTAH Pas Ave. TOrenen, SEee 











The “Anco” Pen and Pencil Clip 





Price to dealers $1.20 per dozen—postage extra—weight two pounds, 
rhe only brush that will clean all parts of machines. Smali end cleans type. 
large end cleans in between keys, under carriage, the type rods and all hard-to- 
get-at places. Total length 14 inches All bristies. 

Adopted by Business and Public Schools, Public Institutions, Hospitals, U. S. 
Bue auaier er price. Made in one piece of epring steel, ball point. heavily Government and City Departments and the Largest Concerns in the Country 





led and highly polished Write for prices 


The Ansonia Novelty Qaive Ansonia, Conn CLEANALL TYPEWRITER BRUSH CO., Mig. of Wire Twisted Brushes, 946 TELLER AVE., NEW YORK 











Either Agency or Price Protection Proposition 
SLIGHTLY USED 
KEYSTONE CARBONS 
AMITY RIBBONS MULTIGRAPHS 
Pet Pa At 1-3 COST 


R.A. BECK, GENERAL SALES AGENT Guaranteed for Two Years 


727 South Dearborn Street, CHICAGO 
os Diauk ialaaeads neaaaiiin RUSSELL E. BAUM, Bourse Bldg., Phila., Pa. 











GOLD PEN S--Aui Shapes and Styles CLINCH PAPER CLIPS 


Their simplicity accounts for their inexpen- 








+ > ry 
a . m= Rout siveness and great adaptability. 
Seacia Service Try a few prepaid at these prices: 1,000, 35c ; 
he: . 5,000, $1.50; 10,000, $2.75; F. O. B. Buffalo, 
AB meshes Gold, Pountale, Diy aneent eas Soe fl Con vases perfectly bulk, 100,000 clips, $8.75; 500,000 clips, $42.50; 


1,000,000 clips, $82.50. 


GAYDOUL GOLD PEN CO., Inc., 56 John St., New York Life Sie THE BLACKHALL Co., Bulialo, ®. Y. 

















(— Golding Cutters 
HIGGINS hots Mountor Paste, | Mucilage Balanced Handle 







Office Paste 
Liquid Paste a 
Vegetable Glue, etc., etc. Think what aconven- 
ience this handy de- 
tly Original Goods of the Highest Grade Only. vinw wealth ta te your 
| lor Cards and Imprinted Matter Sup- F it is useful, durable, 
Trade. Discounts and Trade Prices give for cutting cardboard, paper, 
th equal facility—quickly 


, eman ipate y< uurselves from the use of 







and Ill-smelling inks and adhesives and we " . R ired 
— poe P equire 
the Higgins’ tate and Adhesives. They will Draw Cut—No Coan . 
ation te The Framework , te fitted iron 
‘ Tree The Table seasoned polished iwood: the Knives best temnered cast 
We protect the trade by referring steel. Made in sizes 8, 12, 16, 248 nches, and two styles. With table 


all orders and inquiries thereto. and without $4 to § 
We also make Har Lever and P r Cutters—Printing and Imprinting , 


CHAS. M. HIGGINS & CO., etfoea'*intssnd"Adheaves Prewes and Seer DEALERS WANTED 
Main Office and Factery, Brooklyn, N.Y.,U.S.A. New York-Chicago-Lendos GOLDING MANUFACTURING CO., Franklin, Mass. 
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You Waste Precious Time and Material 


every day you use shears or knife in a mpting to cut pape 


cardi urd, cioth or leather The 


BRADLEY PAPER C UTTER 


sures while ft 
tion measuring ruling cutting dome tr machine 
moment The table of the Bradl ed into 1 

















\ ! sVvstema 
1: he t} OE PB Sl aes 
operations into 
me novemen 
Th < il Gt ¢ 1 ture ( (;ral 1 
Write for Circular Micl ' | | 
Today . Prices $1.50 to $40 — . : sg : 
of Steel oO tiie il i | A S tal . 


MILTON BRADLEY CO., Springfield, Mass. | | 17 and is a handsome and useful production, The 











speci tions i aes t ms T tT ) 
and type writer desks 1s thus sh ! : ell as several in- 
ve ’ : . 
THE THREE “RIVAL” FOUNTAIN PENS teresting lines of steel standing desks e tables 
ta les desl] i ssories, 1 etal « ! ses and vault tri ks, 
Vaste Skets es ire 
OPEN \ 1 
NEW RIVAL SELF-FILLER Pen ts Aled by simply turning the collar Make \ s the t 
fm center of barrel to opening. Press hard rubber bar, release and pen is ; : — 
filled. No metal parts to corrode or to rot rubber sack. Has all the good, eective Ste . SoS ‘ 
reliable features to be found in aay of our peas, plus the special advantage O |] , | biert 
just mentioned. ‘ ‘ cs ’ caus 
ms Compa ssire \ . n il eT 
< isIVe il r ] es t ( es 5 
| ne \l ell { ‘ . th s¢ 1 i ~ é 
mark, {) Pines Ol every pave i lig wi bo 
RIVAL NON-LEAKABLE—Perfect fitting, air-tight joints form a per- the top and a large Ben-Da ript in the cent 
fect, absolutely non-leaking writing iastrument. Can be carried in any posi- , ee 7 
tion without leaking. : 
F. \ catalogus < | sche t\ yvraphy 
w 1 
vine eauty ! s tv 1s ~'¢ ~teei J e | - 
re, issued ) the Steel | ju € {(orporation < 
RIVAL DROPPER FILLER—From No. 1 to No. 8 plain, chased, gold Avenel N. ] Thi ¥ 1; ane f Ficen: 
mounted with bands and sterling silver and gold filled Aligree mountings. venel, ‘ Mis ne Sa mMsol ; yt the Ircproo 
Very appropriate for Holiday trade Furniture & Construction Con pany . Miamisburg. Ohio 
SPECIAL FACILITIES FOR REPAIR WORK, . o@ ' 
and the Unit States Steel Furni e Company of Syra 
bey iMustrating our full line and giving Prices and Discounts will be ia : ; 
t to on request. WE FULLY ARANTEE EVERY PEN. cuse, N. } \mong many attractive illustrations of sto 
Established one. . . ral pictur ] | ' | 
are severa pict es snowing the inv Ss devices 


D. W. BEAUMEL & CO., Inc. ee ee ae ee eee 


Office and Factory, 17-27 Vandewater St., New York interest to the contents \ fine piece of news-interest 





PORBIGN TRADE SOLICITSD. advertising ts the photograph of the Se rity othce sat 
which passed through the Missouri Athletic Ch ré 
St. Louis, preserving all its contents 





TYPEWRITER RIBBONS 














Our typewriter ribbons give excellent satisfaction eo “an © ad } : 
d : | v . ‘ ac il oy ¢ a, eis = 
because of their durability and clean writing quali- ' D 
a . . an SVs ms r Negister Company avtor (oh 
ties. Write for Dealer Propositio: Your own pri- mG oye —er) . a) ' 
vate brand, guaranteed quality, reasonable price S comes in loose leaf sheets, bound tows or easy release 
CANCDE & HUNT MFG. CO. by steel binding clasps. It is really eight separate book- 
536 South Clark St., CHICAGO lets logically united in a symphony of Egry merits, 
accompanied by a loose folder in 1 and lack suit 
for dealer canlilpaigns The las page ( the catalogue 
phasizes the System Service Burea e company. whi 
R filli has so widelv extended the use at tiie s ilIness of 
¢ I ing products 
*,¢e 
ape Phe Aut le and Index Gr 
{ Wis SUeSs i t tive gl A ~ 
THE HEYER DUPLI- of its ne ubinets, desks . S cs 
CATOR COMPAN Y, 1 \ T, | 
manufacturers of Hekto- vTiie part e «ae ~ \ o ‘ 
graphs Gelatine Duplicators, Film Dup ators and supplies restiu ind well t sepia S il erse « ‘ 
are supplying the stationery trade with Refilling Composition , 
for use in filling Hektograph pans and Gelatine Duplicators amplk In tact, this catalogue 1s verv eftective sales! 
of all makes : . , 
They are also in position to furnish the trade with Hektograph or the line Chere is an inde i \ ch no uf 
carbon paper and Hektograph typewriter ribbons at lowest 
prices date catalogue now omits 


Domestic and foreign inquiries given most prompt attention 
Write for quotations and circulars on these materials 


THE HEYER DUPLICATOR COMPANY The Milwaukee Chair Company issues Revised P 


160 N. Fifth Avenue CHICAGO, ILL. List Number 52, dated April 18. of its sto prices 























The Eraser Used by 
the U.S.Goverment 





You Don’t Want 
An Eraser That 


Smears and Smudges 


; , ikes you lose time and 
patience in making ordinary 
erasures and that won't do fine, 

phonas vork Poor 

‘ | ed paper 
cid and 

lades disappear en you use 

t 

RUSH ERASER 
\ o 

14Ke. gold 


plated sample sent prepaid for 50c, 
and dealer’s name. 


AGENTS, DEALERS Our quick Sales 


Plan means big returns Write for it. 


RUSH ERASER COMPANY 
SA & K Building Syracuse, N. Y. 














INSTANT SERVICE 
RECORDS 


shee Quick to operate, can be 


used for any business 
Re} 
J. R. DUMONT 


Baltimore Ave. & 12th St 
Kansas City, Mo. 


isl 




















MORTON’S ODORLESS 


TYPEWRITER OIL 


In use 
everywhere 


The world’s best lubricant for 
Typewriters, Adding Machines 
and all delicate machinery. Chemi- 
cally pure, gumless and colorless. 
Write today for free sample and prices. 
MORTON MFG. CO. 
Louisville, Ky- 
U.S.A. 
Export orders 
given careful 
attention. 




















Getting 
Your Share 


of this Special Loose Leaf Business? Your 
own city council does or should keep their 
records in the 


BARRETT 


Congressional Binder 


It is used by legislatures, city councils, and 
other deliberative bodies for filing records 
of proceedings quickly and in readily-ac- 
cessible form. 

Many atto rneys keep the records of their 
more important cas the Barrett Con- 
gressional Binder. Its open back gives un- 
limited capacity. 








The Ba urrett Co zressional reve Bae 
unlin { capacity and fueniel all 
sizes and fi hes. Fe teake diac aan 
this bind kes lling it well worth 
your whi ulletin will tell you 
more. 





THE BARRETT BINDERY CO. 
726 Federal St., Chicago, Ill. 





DEALERS 
MAKE 
MONEY 


By handling 
our Coin 
Wrappers 





Over 144,000,000 Sold 


We Sample and Circular the Banks and Street 


Railwaysof the U.S., Stating they ‘are sold by lead- 
ing Stationers,’ Wc also make fine BILL STRAPS. 
We furnish FREk, with your imprint, Circulars 


to enclose in out-going mail, so you can catch this 
trade Write ter our Liberal Trade Discounts. 
Address 


THE DETROIT COIN WRAPPER CO. 
371 Harper Ave., Detroit, Mich. 
70 Bond St., Toronto, Canada 


U. 8. Agent for Parsons’ Silver Plated Pens 


MADE TO WEAR AS 
WELL AS SELL 


You want a calculating machine 
lasting quality. And the 

machine that wears is also the accur- 
hine, for both qualities de- 

pend on the materials and care used 


facture. It is a simple fact 


“MILLIONAIRE” 
CALCULATOR 


very errors you make, 
ifies them. It requires fewer 
determine answers 
ther calculator. You 
lize its simplicity when you 
emonstrated; just one turn 
red to multiply or divide. 
extra cost 1s a small part 

rge extra service. 





Manufactured in Switzerland 


Write for Catalogue 
Today 


W. A. MORSCHHAUSER 


1 Madison Avenue NEW YORK, N. Y. 































index Cards 

Guide Cards 
Manifold Paper 
F olders 





PAPERS 


100 Different 
Lines 








Let's get @t 
quainied -Wrtie 





ELSINORE PAPER CO., “yty‘vone cirv'. | 




















FEATHERWEIGHT EYESHADE 


The shade that takes your eye 

and keeps it in good health. 
Light Weight, Adjustable, Durable, Hygienic, 
Heaithful. No metal or elastic band to press or 
bind the head. Opaque 
for artificial light. 
Transparent for natu- 
ral light. Lies fat when 
not in use, thus pre- 
venting being crushed 
out of shape by accti- 
dent; can be carried in 
hat or rolled up in a 
small package to carry 
in the pocket. Visor 
wider than other shades 
We recommend the 
opaque for those wear- 
ing glasses. 


The Featherweight 
Eyeshade Co. 
Merchantville, N. J. 


“Faultless” 
Pen and Pencil Clips 


GUARANTEED 





three sizes — Pencil, 

m and Large Pen sizes. 

\f 4 ‘ three 
sortment desired. 

hed in Ebony black, 

s new and exceedingly 

Heavy bright nickel. 

old plate. For neat- 

ne nd practicability this clip 

qual. 


dozen on a card 


L. D. Van Valkenburg 


MANUFACTURER 


Holyoke, Mass., U.S.A. 
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; SUGOOOROGUAGURUEOOAGOESOEAONGUEOONOEESORRUGRGROOEOOERORROAEOCRGUGOCRCORCREOROORROGORGEOOEROEROIL: AD Pe NNN. Me ee a ND NR I 
= | 
e|] H Ol U SE ORGANS 
TODD PROTECTOGRAPH (0. : : 
(ESTABLISHED 1899) = ; 
= 
= Manufacturers of the = 
Protectograph and : 
= 4 ROT a To 
= ° = 
= Protectograph Check Writer =: ti A ge PE OR 
= (Tedd Patents) = cago, comes a usefi S een é ‘ itl 
= = ing the House-Organ Pay.” tel mong other s 
= C4 = , - 
= Peerless Check Writer = | cant facts, of a g 36.5 e business 
= ° = | certain Chicago addressing machi m through the ts 
3 PROTOD Registered Checks 4 eer eore’ Edisine ze 
= = keynote of the article is this sent ‘ The an 
Z World’s Largest Makers of = | a house organ, firs e, is to s 
= ° ° = 1 
= Check Protecting Devices. = | or build go 
= = 1 tine I = le il y | ( 
= 1129 UNIVERSITY AVE. St tar tie Branch Bank” is conviach tated by ' 
Z = Jouvlas. assistant shier of the ta Los Ange 
= Rochester, N. Y. = | Douglas, a , ng 
= =| les. He predicts that the tender ward. cents 
= = oO 5 ation il al Ss WV il] ) . 1 
CUAEOCEEGGAEQGEEOGEUGGEOGEEOREORGEEOREEGEEOGGROGUAGGEOREUCREOCGECCRROGRECGREQREECGEOGUERRREOEEED : m7 : : 
development 11 tiie smaller ins ¢ 
sé ment will be started in the t ss 
ARGUS” PEN AND PENCIL CLIP sary 
e of wide interest that ot \civert o | S ~ 
Try our new model pen and pencil clip. Cheapest clip with ball point. - It will , , . wads 
= Made in two sizes, from } gestion t wi . onducted , * Curegotr ‘ 
~ rust-proof spring brass, president of Fdwit ird Wilson 
# nickel plated and highly | 
» finished. Will fit any size 
2 fountain pen and pencil ' fics : ; 
J x Write for prices | “Men and Meta Men Wit! ett Ss the strong 
ARGUS | MFG. CO., 128 S. Honore St., Chicago, Ill, | soldierly leading article in t t t h \ 
Bulletin f mid-.\y \ plain sens¢ 
compact torm 1s Woaltes e ne ‘Jur Lsers | 
. Dividends.” 
G ES 5 
OFS ’ aa : , 
ADb- ‘ It would ea ne thing if | nnon s hal 
mit Mt ° Ply? at he 
arte, ae Business 2 vinger-talk, entitled “We Cannot for to Make 
yn, FE, ad . take,”” in the Monthly Bulletin « t National Bind 
stock and work. Buy direct from makers. \ 7 ; 
nee = Ss = Suttle AY ’ Machine Company of New Yer (itv. were framed 
American Embossing Co., ’ . : 
. : prominent wall space ot every sales department 1 P 
Ca, It is so good that we le s ilor $ ¢ 
post to this issue of a valuable | se organ 
“se Lh) 
APT-ER BRAND RIBBONS AND CARBON PAPER 
Our typewriter ribbons are durable, brilliant in color and ‘The everlastin’ teamworl S - 
produce that sharp,clean cut write that vou are looking for Kipling’s recipe tor s ess, S the .\ 
We are looking for a few more good live jobbers to handle | ican job, flung like a banner at the head of the columns 
our line. If you are that “‘live dealer” it will pay you to | r G 7 , 
communicate with us | The oyal Standard \pr nt a larger s 
ary, or are thinking of paying one, read the leading art 
APTER BROS. MANUFACTURING ‘0., 412 So. Sth Ave., CHICAGO, ILL. 3 \\ ;, + ¥ “Ny ' ; 
| cle antec a faster Salesmiat t< [ irn SiUtMK) a \ ¢ 
Initiative is the clew: democrati t tion, the met 
f= * * 4 
be nea roe ; One of the brightest and most interesting of the hous 
; organs, which come to our desk, is the Dictaphone Mout 
} piece, published monthlv to give the news of the Dict 
: phone organization, Dv the ( oh l i AgT pl phone L o! 
pany, of New York. Some of the ¢ things in this | 
PEO Fa lication will be presented here from time to time 
; eadin editorial in the Mav iss “Dont Be a P 
contains some decidedly good rr salesmet I 
DEALERS: This is the Bankers Clasp advertised talking too much. It is based on Carlvle’s remark. “To sit 
in “SYSTEM.” A steady demand is being created still and be pumped into is never an exhilarating process 
for this clasp and some of your customers will be ; ee nie 
sure to ask you for it in the immediate future ve 
Order now and be prepared. Phe April Standard (Boorum & Pease ( y) : 
Trial dozen for display, $1.00 in a jeading edit 1 a good Id s ned formu tor 
BANKERS CLASP CO. ladsaaain, 9k te Blnchtiey, ony’ the witcr. ‘Aaetiede geet 
3671 Lafayette Ave. St. Louis, Mo, article tells “How Live Stationer Got New Business 
the Com nercial | 1eld.”” 
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constitute a perfect sanit ary system of letter 
press copies. The impregnatec { stone composi- 
tion bath affords an  sbabiately even distribu- 
tion of moisture to the cloth, at the same time 
precluding bad odor, mustiness or mildew. The 
wire net in the composition makes the bath 
practically unbreakable. They are furnished in 


all sizes from correspondence to waybill. 

The pater t chemical surface cloth which we 
furnish with non-raveling edge, insures clean 
cut é 


There are more Eureka baths in use than 
all others combined. 


Sold Exclusively Through Dealers 
Write for the Eureka Booklet 


THE FUREKA BLOTTER BATH COMPANY, 6215-17-19 Wentworth Ave.. 


THE EUREKA BLOTTER BATH and THE EUREKA SANITARY COPYING CLUES 





CHICAGO, ILL. U. S.A. 














Supreme In Serviceability 


GEM KANTLEAK 


LEVER SELF- FILLER 
$7.50 Per Dozen 


Every soldier and sailor will 
want one. 


With the 


old prices, it should be more 


passing of the 
apparent than ever that the 
best FOUNTAIN PEN BUY 
he GEM. 
Why not order a sample 
dozen or two? 


Gem Fountain Pen Corporation 
59-61 Park Place New York, N. Y. 























as shown. 
of the levers. 


to your work. 


Write f 


Td ed 


McMillan Book Co. 


STUPUUATUEQEUUQTECERTEGUTURCEEERCETEREEGEREREEOEROO CE REESE EEE EE TEETER EOE TERE E ER ECE EEC R TEPER 


On aM 


Each Memo 
Separate 


yn p upo 
atten ? dt e not 

thro 1 obsolete notes Office people—-doctors 
Seek tesiveen students—shoppers and society 
women—and thousands of others are buying the 


ROBINSON 
REMINDER 


Natienally Advertised 
Cartons so designed as to make a compelling 
window or co ter trim Handsome colored 
| sign anc ther selling helps free 
RETAIL PRICES 
Reminder with extra filler and handy 
pocket in cover. 





5” 
Handsome Black Leather 

Seal Grain Cowhide or India Calf 1.50 
Genuine Seal or Morocco 2.00 

Ladies’ Shopping Reminder, 2}*x3]", 
pencil and extra filler, $1.00 

EXTRA FILLERS 
zen; size "x7", 90c¢ pe 
60K per dozen 
yver 25c extra 


Write ra dain yet proposition. 


ROBINSON MFG. CO. 


73 Elm Street WESTFIELD, MASS. 





PUQUCUUEUUOOCUOCEOEOCUCEEGEUEOTEOEEUUUTEREOUOGEOROOUUOEOODOUOOEEEEOCCOEEOEEOO UO EESOEEEEEEEREOOEEREOEEOEEEEE UO EEEEEEEEEEREEE EEE EEE EERE 


The New McM Flexible Post Ledger 


has variable capacity of from one to one thou- 
sand sheets or up to full six inches of expansion 
To open or lock you simply press one 
An attractive efficient device. It 
operates instantly and is thoroughly adaptable 


or Circular or Ask Your Stationer 


Syracuse, N. Y. 











Your Business 
Represssaee 


id, eritical serutiny 

If a Peerless Patent 
Book Form Card has been sent in as 
ative vou have sub- 
attention a card that 
his admiration, com- 
dgment that a man 
for an audience, and 
pression that the man 
card is worth see- 
less worth hearing 


Peerless Patent 


Book Form Card 


one great card 

i century The 
that when the cards 
edges are absolutely 
rad are always to- 
ean, unmarred, per- 


egant You cannot 
uniqueness without 
them Send for a 


lay and detach them 






Appearance if 
ur Neat Cards 


mn Case 






TOTEEL COMPANY 

errtesvecn on 

6: ener Ovo 
CHIcCaee 





The John B. Wiggins Co. 


Established 1857 
Engravers Plate Printers : Die Embossers 
1104 So. Wabash Ave., CHICAGO 
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Paragraphic Record of Recent Inven- 1,204,439. Caleu = _ AB 
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Suite 33, N. U. Building, Washington, D. C., and mention- = Lowis, L cory 
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No. 1,198,503—Improvements ni? ‘ mecnanism for type N. 1 ISSigNol! we : M 
vriting machines; patented September 19, 1916, by Clio B New York, N. 
Yaw, of Arlington, N. J issignor t Remington Typewriter a sels a - 
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CORPORATE POCKET NOTARY 


STEEL STAMPS 


=T 


TEY CHECKS 








se 


SEALS, 
STENCILS, 
BADGES, 


Rubber » Steel 


“@ STAMPS, 
MET CHECKS 
POCKET COINS 
BRASS SENS 


STENCILS 


FOR SALE | 
MEYER & cad 


100% ecsmsonn st | st 


ener assem: a 


MEYER & WENTHE 
STORE: 108 N. DEARBORN ST. PHI AL) 


















BADGES 








FACTURY: 2409 38S. JEFFERSON ST 





Acme Gold Pen Co. 


Established 1884 


Manufacturers of Fine Gold Pens 


Gold Pens for Fountain Per 


Repairs on Gold Pens, Fountain Pens, 
Pencils, etc. promptly attended to. 


EXPORT TRADE SOLICITED 
17-27 Vandewater St., New York 


s a Specialty. 























Hotel 


Charlevoix 
Detroit, Mich. 
A 200 room h tel, 


cor etely fur 
and equipped 150 
r Ss with priva 
bath. AnIdeall a 
tion. Absolutely Fire 
Proof 

Rates, $1 and $1.50 


] ith, $1.50 
| up with bath 
| GRINNELL BROS., 
j Props. 

Horton M. Kellogg, Mer. 




















TYPEWRITER 


TYPE 


The 
been waiting for just this thing. 


Typewriter Industry has 


1—A complete stock for all ma- 
chines, under one roof! 
2—Perfect Type, accurate in 
motion, stems and slots! 
3—Fair prices based on quan- 

tity by a sliding scale! 
ee ————_ -—--—_s=wass 
4—An extensive illustrated type 


catalog showing all regulars 


ind specials! 


We have taken over the entire 
sale of the product of the New 
York Stencil Works, the larg- 
est manufacturers of type- 
writer type in the world, who 
vere pioneers in the industry. 


his means an investment of 


Dealer 
under- 


+YPEW" 


TyorP & Martin 





BOSTON 
U. S. A. 


79 Queen St., 


LONDON, E. € Mass., 








Trademarks and Copyrights 


Difficult and rejected cases specially solic- 
ited. No misleading inducements made to 
secure business. Over 30 years’ active prac- 
tice. Experienced, personal, conscientious 
service. rite for terms. Book free. Address 


Specialty: —Typewriting and Adding Machines 
Address E. G. SIGGERS 


Suite 33 N. U. Bldg., Washington, D. C. 














Ohe Gruax 


SYRACUSE, NEW YORK 


South Warren and Harrison Streets 


A Hotel of Refinement 
Discriminating Guests 


throughout. 
room En- 
indi- 


construction 
outside 
distinctive 


Fireproof 
Every room an 
tire equipment of 
viduality 

Rooms without bath, $1.00 and upward. 
Rooms with private bath, $1.50 upward, 














Multigraphs, Adding Machines 
Office Devices at half price 

and less 

3 6 a > 


etal Order a trial bottle today Pric e 
If pint bottle 75 


__ Black Enamel 


The he w'C 





per hal 

We are reb uilde rs of typewriters, adding machines, 
time clos dictaphones, duplicating machines 
new and second hand office furniture and safes 
We enj facilities which enable us to make 


low prices. The goods are cheap in price only 


Write for price list today. 
It will save you money. 


Chicago Safe & Merchandise Co. 
73 and 75 West Lake St., Chicago 








eS HHT 


(NITRIC. ULLAL 





{LLU 


THE RECORD OF 


TRINER 
SCALES 


service substantiates every 
claim we have made for their supe- 
riority. There is good reason for 
their extensive sale. 
ple employed in Triner Scales 
ere from those used in all 





GEM POSTAL SCALE 
Capacity, | pound by 4% Ounces. 
IDEAL POSTAL SCALE 
Capacity, 2 pounds by 44 Ounces. 
SUPERIOR POSTAL SCALE 


Capacity, 4 pounds by 4 Ounces. 


Order Through Your Jobber 


Triner Scale & Mfg. Co. 


2714 W. 21st St., Chicago, Ill. 









TETRA ANTAL 








“CLIMAX”? 


Square-Top 


PAPER CLIPS 
— 








Are you using “CLI- 

MAX” Square-Top 

Paper Clips? If not 

\ —let us send you sam- 

Pat, Dec.12,16 ples. They will con- 


vince you that the “CLIMAX” 
Square-Top is by far the best 


all-purpose paper clip. 
Prices below will satisfy you 
that besides being the Best, 
they are also the Most Eco- 
nomical 

Send us your next order. It 
will ceive our prompt and 


attention. 


careful 
Prices F. O. B. Buffalo 


Packed 10,000 to the Box 
( vecconceghe © OOF lke 
0 ........+010 ¢ per 1,000 
ene ..+ 84c per 1,000 
. 8 c per 1,000 
cebasote 7$c per 1,000 


Packed 1,000 to the Box 
OE cicstaves 17 c per 1,000 
_. Pe 12 c per 1,000 
10}c per 1,000 
i0 c per 1,000 
P 9ic per 1,000 


Buffalo Automatic Mfg. Co. 


460 Washington St. BUFFALO, N. Y. 


00.000 
500.000 


1.000.000 
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SITUATIONS WANTED Bvok and stationery business ill but wide-awake « 
a _ ” F aS im the South Business will nve ‘ for $4,000 Prese 
FIRST-CLASS Office staticone and office furniture manager owner wishes to retire Excel rtunity for a eg 
ind buyer is open t nsider a change Thoroughl com- hustling young man Practically etitior \ddress 
petent to take full charge of business Kighteen years’ ex- care Office Appliances, Chicago 
verience; past the conscription age; employed at present time, : 2 
but looking for a better +o 4 In replying A+ some idea F Mn SALE A\ddressograph frame ll or any pat 
of salary you will pay to start \ddress S-19, care Office Ap proximately «0,000 metal Addresse iph frames in go« o 
plianeces, Chicago dition. These frames are for _narr iddress plates \ 
aad Ran are Z four old style Addressographs The can be seen at ir iY 
ep lé ive hel rs Re 7 ’ P "h 
HELP WANTED Department 206, Sears Roebuck & | Chie 
F nm SALE—A cou; of Todd *'1 raphs lates 
\LESMEN WAsThk! Local and traveling, tor Transo (trans- say Fine a new Price $104 ear On approva . 
parent face) envelopes; every business house a possible cus Where in I s I N. Payne, Mariett (ihio 
tomer; exclusive agency given; commission basis; prefer men 
now selling office supplie or labor iving devices Transo AGENTS WANTEI 
Envelope Co Chicago i 
ITY SALESMAN for Bitte by the leading typewriter com- H. OHASHI & CO., 4 Leonard & Ne York, le 
pany in Montana Mu be able t furnish surety bond and “a oe eturers, wish to eccure é ( ‘epresentat on ¢ 
xood recommendations as to ability Very attractive propo be ere throughout: the world for er Typewriter Ribt 
ition, and fine territor \ddress \-11, care Office Appliances arbon Paper ind Japanese Coy; Books, ete Bes " 
- standard in these lines 
Chicago 
? 0) A WEEK for good all round pewriter repairman, who AGENTS or «ae tlers to sell high grade ¢ rbon papet ind t 
$ 8. can revvild all makes Responsible ind married man cy "Rest gh er WI for particu Hi. ¢ W ile 2 Nor 
preferred St. Paul Typervrite iexchenge, 127 Kast Sth street of., Rochester Y 
St. baul. Minn —— 
\GENCIES I 1) 
NE of our live gents ir i growing western city with a 
population of ver 150,000 s in é ‘ i salesman familiar C LI ABLE sper sales? iT . roduced : - 
with office equipment \ splendid | tunit for a man with wants to sell a ritori . + oe scene aie 
experience in a retail office suppiy store State age, expericncee dollar or less Car ‘ the rig the trade ir 
married or single \ddre iwman & Erbe Mig. Co., Roch tities The best of references s mtn $ 
ester, } .-1 care Office \ppliances «)} 
*~XPERIENCED office furniture ilesman wanted to do out HE French market should b ; ; 1 atte 
side work for large an! reliabl el in a busy westert this time . Mrenih tichinns Paria coarse: 
city State cual fications ind eter ces \ddress W-%, care handle prope! the aotaap nt 6 pf = torypdee 3D A Ma 
(iffice Appliance Chicags adi the Meaneh coil gy So! pare - 
Writer sales orga! ition and \ establis) 
kK FIC, equipment sales mn wanted t ell fift collar offic ness Can furnish best of refs Pleas end 
appliance is 1 sick linve Liber comn n Golding duplicate to G-1 re ffice \ () 
Manufacturing Compat k nktin, M s 
— SG UCCESSFI lL, sale n want ! | off s 
~XPERIENCEL) mat to nanige ft pl lepartn t “ Located n Tore is n ~ r tl st 
“ Nice business one he best es Oh \ddres trade thorough! ( e bes \ddres 
()-18, care Office Appliances, Chi ‘ e (Office \pp Chicago 
FOR SAI Det rewaghd os flice spe f 
Iree goo ac eS ¢ ‘ . 
= — — - —_—_—$_—__ — ——_——— esults it ! iles lie ‘ ‘ er 
Y ULTIGRA PHS for $1! that \Iso 3600 Mult us . , roit’'s biewes ay ‘ 
i graph for s2N Guaranteed s ‘ ba i \\ ( 7 | Kort St \" Mie] 
Russell Ernest Haun ad lelph I Lhiladelphia a 
Fok SALE—Typewriters, all makes \ la st ly BUSINESS ESTABLISHM 'S WANTED 
or hand Call hen New \ ! elect vour n _— 
machines Spe il pr'ces tft thos wi “ ot is our : m W ANTED Bo« stationery ‘ ‘ or } 
Phone 26 )60BRedford \ I BR r s \ a isiness = t nnual sales i g est 
Will pa epot casi Rox { 














186 ie mis OFFICE APPLIANCES de 
SPURGIN’S RUBBER-TIPPED COPYING CLOTHS pe 
; . <A TO ALL STATIONERS ciliaa Ede Ws Or oe 


Non- 
| Fraying. 


Long- 
| Wearing 





— — 





Typ 


HAMIL 


Medium Priced 
ewrilter Papers 


(a an D snhippe 
ock or dire n 
' 
riginal pac ig 
rinted, as de ed 
\] ) me 
1€ same, 
econds or end 


TON CARD 


Made of best white twill, especially finished for us without the use of 
lime. Ends tipped with permanent, flexible rubber. Adapted to any 
copying bath or wringer, 10 standard sizes. Trial dozen 9x12,—7Sc. 
10x12—8Sc post paid. Quantities cheaper. Ask for sample. 


SPURGIN MFG. CO., Inc., 304 West 69th St., CHICAGO 


BOO 


SAMPLI 








and PAPER Co. 
27 Greene St., New York 
1PPLICATION 


KS ON 

















WANT ADVERTISEMENTS 
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The Standard Line 


Waterman’ Ideal Fountain Pen 





Self-Filling, Safety, Pocket and Regular Types. 
L. E. Waterman Company, 191 Broadway, New York 
Bost rv S F Montreal 















































ONCE USED, ALWAYS USED 


Ni r rf 

THERAPHONE Standard Hygée I 
piece , be arving nd " 
ears; is a ger nois plac t! : 
the ner de af I at i f 
voice ‘ norm f 

healt f Z g } 

abates Z 1 7 x 

Get B s iantity price and discs 


THE EVOLUTION PHONE CO. Inc., 48 Greenwich Ave., New York 














r 


Felt & Tarrant 


Bookkeeper or Managing 
Accountant— Which? 


\ JHICH is worth more in your Accounting fhe minute such a man sees an operator Provy- 
Department ing Postings, Balancing Accounts, Footing Trial Bal- 
The man idea of the job is “Counting fis ance on tl Comptometer, he cannot help being 
res all day 1 or the man capable of planning impressed: first, by the rapid dispatch of the work; 
| organizing the work and directing its execu ind second, by the extreme accuracy of it. 
» as to produce the best results at the least And his interest is intensified when he learns 
that the same machine applied to the extensions 
to the latter—the thinking, Manavin, A f Billing and Inventory, the figuring of Costs, 
tant—that the service of the Comptomete: ap Estimates, Prorate Percentages, will easily handle 
Is with greatest force. the work of two or three mental hgure clerks. 
‘C 1S easy to investigate the merits of the Comptometer. You run no risk of 
sappointment take no chances incur no. obligation Simply invite a 
Comptometer man from the office nearest t. you 40 demonstrate y actual work- 
test what the Comptometer will lo on any or all the figure work in your office. 


Controlled-Key 





1719 N. Paulina St. 


Mfg. Co. Chicago 


Adding and Calculating Machine 


Offices in all principal cities 



































Enlist Now in the Volunteer Army 


oft dealers having exclusive agency tor the National Portable Typewriter—the 
machine that is used more widely for individual. social and business corre- 





spondence every day the sun rises. 
a Sales i ij ING POD ition we rer you 
The demand for typewriters for personal use is relegating the pen to the 
honorable duty of making signatures on the dotted line. The result is we are 
making Portables—at top notch speed—too slowly to keep up with the orders. 
lhe Portable Typewriter yields a generous profit on « very 
sale you make. We're friends to every typewriter you handle. 





lor selling the Portable boosts the entire game by creatine 
bit So we name the National 


SUCCESS« LO LTHE PEN 








Get your gun, Mr. Dealer. Shoot our way. Load 
up with an inquiry and bring down our tree descriptive 
ircular and dealers’ sales prospectus You can be 


making a sale while we're talking WRITE NOW 
National Typewriter Department 
YPEWR MI | 
180 N. Wabash Ave. Chicago, Ill. EUROPEAN REPRESENTATIVE 


Piero Castelli Della Vinca 
9 Via Revere, Milan, Italy 























A TYPEWRITER REVOLUTION 


How New-day Efficiency Simplifies Typewriter Selling 


How The Oliver Typewriter Company reduced the price of the Oliver Nine from $100 to $49. Where the $51 used to g0. 
How modern efficiency must prevail in business. Why each man must likewise wage war on extravagance and waste. 


At the very height of its success, The Wa 
Oliver Typewriter Company again upsets 
the typewriter industry. Just as it did in 
1896, when it introduced visible writing an 
forced all others to follow Now this pow 


erful Company—world wide in influence TI 


] 


itnoeut undue 


1e Old Wa 


calls a halt to old expensive ways of sell 


’ " 


ing typewriters It frees buyer n 
wasteful burden 


‘eee *& & 


t 


You and other typewriter buyers | 
long felt that $100 was too much for any 
new machine. You wondered why the price wanle al 
never was reduced You knew produ acer 

t 


( 


1 
saiesmel 


tion was large and resources grea 
In the beginning, when typewriters wer 
first invented, and when Thomas Oliver 
introduced the first visible machine, it was 
necessary to educate the people 
to use typewriters. 
It became necessary to sell typ 
writers by word of mouth, that is, 
through salesmen 
But now economic conditions 
are different Men know more of 
efficiency. Short cuts pay Bed 
rock prices alone appeal 


Old Evils 


From much higher prices in the 
early days, the standard typewrit 
ers were reduced to $100 and there 
they have stayed 
While mass production and uni 
versal usage in other articles—the 
automobile, for instance have 
brought lowered prices, typewrit 
ers established a standard price 
of $100, which soon became a eeeerveceee 
custom. eeoeeereece 


The A wakening 


Men who studied the high 
of typewriters, knew that nearly 
half the price the purchaser paid 
was absorbed in wasteful methods 
Unnecessary expense 1s waste 
They knew a fair price for the 
typewriter was about $50 

And in the meantime, not mere 
ly company officials were op 
pressed, but the public suffered 
from inflated prices 

Yet no one dared to lead the revolt 

Not until the president of The Oliver 
Typewriter Company stepped forth and 
proclaimed The Oliver Rebellion 

That memorable date was March 1, when 
throughout the land, advertisements an 
nounced the reduction of the Oliver Type 
writer trom its price of $100 to $49 


’ 


cost 


A National Sensation vy oe 
This was a premeditated rebellion—not hen th . ubsid 

a mere flashy insurrection Plans were 

carefully considered, and at a given signal 

the Oliver Typewriter Company cut loose 

forever, and set forth on a new career 


As Planned citer huwver 
And so things have turned out Today, \ he custom 
there is a national understanding and ap of these wasteful 
preciation of intelligent economy Amer d he first time 
ica has gone through too much to become lished he Olive : lvpewriter 
hysterical | : ' 
Old, extravagant, wasteful wavs must o 


Rock prices must prevail and only soun 


business methods will survive Each busi 
ness, each household, must put itselt 
order 

The Oliver Typewriter Company, it 
ticipating th 


ese i idical changes teels ti 











